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OVERHEATING is wasteful of fuel, harmful to health and ex- 
tremely unpleasant. With only one Flow Control Valve Thrush engineers have 
completely eliminated the possibility of overheating because the Thrush Flow 
Control Valve closes tightly. Air and gases are vented and expansion pro- 
vided for beneath the valve seat. This is an exclusive Thrush feature and 
prevents all leakage when heat is not needed in the radiators . . . espe- 
cially important when’the system is used for year ‘round domestic hot water 
supply. Thrush Flow Control System is the simplest complete system of hot 
water heating control ever devised. It costs less and is easier to install. 
and there is nothing to get out of order. Use the coupon now. 


MAIL THIS COUPON NOW! 


H. A. THRUSH & CO. 

Box 459, Peru, Indiana 

Please tell us how we can iner@ase our business by recommending Thrush 
community. 


Flow Control Hot Watér Heating System in our 
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Vogel No. 1— Many thousands in use in 
all parts of the country. Cannot freeze, 


no matter how cold the weather. 
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JOSEPH A. VOGEL COM 


Wilmington, Delaware 
St. Louis, Missouri 

















4— Frost-Proof. China bowl, 
top supply. Same valve as the Vogel No. 1 
As good-looking as a bathroom 
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LAPER 


TARES TIME 





YOU CAN SAVE BOTH BY 
PROFITING FROM THE 
EXPERIENCE OF OTHERS 


It’s not unusual for a manufacturer to say: “After using 
various materials with unsatisfactory results, we changed to 
Toncan Iron and have found it better than anything else.” 
Experimenting with materials requires time—and if results 
are unsatisfactory, costs money, reflects upon the reputa- 
tion of the manufacturer and his product, and makes the 
way easier for competition. 

Much like this was the case of the manufacturer of the 
heating and ventilating equipment shown above. Several 
materials used would not stand up in service. Then Toncan 
Iron was used for the bottom header of the economizer 
where sulphuric acid is formed and was also welded into 
tubes for the economizer section. Difficulties were eliminated 
—long life was obtained. 

For all sheet metal work in heating and air conditioning 
Systems, you'll find no better material than Toncan Iron— 
the alloy of refined open-hearth iron, copper and molyb- 
denum that resists rust and corrosion better than any ferrous 
material in its price class. You can save time and money by 
using from the start the same sheet metal that has been the 
final selection of others after experimentation. 

Have you read “The Path to Permanence”? If not, write 


for a copy today —it tells the full story of Toncan Iror. 





When writing Republic Steel Corporation fer 
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COSTS MONEY... 
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Republic produces a sheet for every degree of 


corrosion-resistance — plain carbon steel, copper- 
bearing steel, copper-bearing iron, Toncan Copper 


Molybdenum Iron and Enduro Stainless Steel. 


further information, please address Department 1).E: 
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“TRIPLE Cc OFFER 
CHRISTMAS 

| CHURCH . . » CANNON 





@ “Merry Christmas” . . . will be more than just a 
greeting if you take advantage of this new CHURCH 
“Triple C” Plan. It’s your chance to get a share of 
the Christmas business and build up good will at the 
same time. It’s a great opportunity! Look what 
CHURCH offers: 


] FOR JUST THE COST OF THE SEATS 


Three beautiful Christmas gift boxes in full color, 
gach containing a CHuRCcH Sani-colored Seat with 
pearl finish and a Cannon Towel to match. Three 
attractive colors — maize, silver black, and jade. A 
cellophane window in each box reveals the soft, rich 
‘texture of the towel inside. What a practical and at- 
tractive gift for the housewife! 


FREE , 


A set of fifty Christmas cards attractively printed in 
three colors, together with envelopes. On the front of 
each card is a personal thank-you message for the 
customer, with information on the special offer inside. 
Serves a double purpose — sells the package and 
builds up good will. 


FREE 


Material for an attractive Christmas window display. 
in your shop. A window streamer and window card 
in full Christmas color, telling of the special offer, 
plus a roll of Christmas crepe paper for added 
decoration. 








Remember that you get all this material for just the price 
of the seats. They are left in their regular package so that 
they can be sold after Christmas—no inventory carry- 
over. It's a bargain any way you figure. 


, C. F. CHURCH MFG. CO. ® HOLYOKE, MASS. EASE cy 





Div. of American Radiator &@ Standard Sanitary Corp’n ~ a Sci y, San. 
vee te f ° 


A 


RCH 
‘ Chri 
CHURCH SA’ SEATS «0, 


THE ENTERING WEDGE TO GREATER SALES . ER 
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Now It’s The Battle of Fuels 
How BURNHAM 
Can Help You Win 


OME things don’t laugh off. Was a time 


when the coal people laughed at oil. The 


oil people used to laugh at gas. But the laugh- 
ing days are over. All fuels now have their 
hats in the ring. 


No one knows better than you, that if you are 
not equipped to supply outfits for coal, oil and 
gas, the laugh is going to be on you. 


There’s a Burnham for every kind of fuel, and 
every place and purpose. A smokeless for soft 





Round Coal Burn- Square Jacketed Con- 
ham. version Burnham. 








coal. Both round and square for regular 


Conversion boilers tor coal O! oil. 


boilers. Special gas boilers. 


Some are saying that gas is the coming fuel. 
thing sure, no one makes a gas boiler, that can 
make any rings around the Burnham. 
prove that statement. If we said here what 


really know about Burnham Boiler 


ance, you would call US Ananias. tull 


So send for catalog. ()y sé nd Tor u 
tacts. See for vourself. 


Specially designed 
Built-In Oil Burn- ie 
ham. 


Burnham poilerCerporalion 


IRVINGTON, NEW YORK 


ZANESVILLE, OHIO 


Representatives in All Principal Cities of the United States and Canada 
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Dnmedeite VELIWERY 


@ Yes! you can get immediate delivery on Modine 
Unit Heaters! That means you can make installa- 
tions on scheduled time .. . satisfy your customers 
and gain their lasting good will. No waiting .. . 
no worry ... no valuable time lost by your men. 

Modine foresaw this season's heavy demand for 
unit heaters . .. caused by industry deferring buy- 


ing over the past seven years. And Modine early 





this Spring purchased carloads of steel... tons of 


fabricated copper and bronze castings . . . truck- 








loads of motors--tremendous quantities of all ma- 
terials that go into the manufacture of Modine Unit 
Heaters. All Summer long the Modine factories 
have been busy... 

Now orders for Modine Unit Heaters are being q 
shipped promptly. And, unless unpredictable de- vo 0) ft) : N c 


mands temporarily exhaust certain sizes, you have 
every reasonable assurance of immediate delivery. 1 
Just telephone your local Modine representative : 


MODINE MANUFACTURING COMPANY 1204 17thsTl. RACINE, WIS. 


HEATING, COOLING AND AIR CONDITIONING EQUIPMENT FOR INDUSTRIAL, COMMERCIAL AND DOMESTIC APPLICATION 
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A REVIEW OF PROGRESS... 
and A GRATEFUL 
ACKNOWLEDGMENT 


When we look back at our 23 years of history, it is only human if we swell our chest 


a little and do a bit of prideful thinking—*‘A job well done!” 


But sober reflection reveals a deeper cause for satistaction—a surer guarantee ol 
the future. 

. our friendships! 

Friendship is the kindliest of relations, yet not one to be lightly claimed. For its 
basic ingredient is mutual respect. In our strivings for better goods, better methods, 
we feel that we have earned yours, because we know that we have always been sustained 
and encouraged by your friendly cooperation. 

When, years ago, George D. Hoffman created the original Double Air Locked 
Vacuum Valve, he established not only the beginning ota great family of allied pre duc ts, 
but also an.ideal. An ideal of service! Not in the cold, literal meaning of the word, but 
in its broadest, most elastic sense. 


A service to the consumer... in terms of better merchandise. A service to you 








expressed in an iron bound, protective sales policy. A service to ourselves . . . in a spirit 
that reyects smug complacency with present accomplishments. 

It would be rash, indeed, to say that Hoffman has been alone in the efforts made 
to advance the interests of this industry. But none can be unaware that Hoffman has 
always been in the forefront ... with new ideas... with sales showmanship . . . with 
man-power ... with improved engineering, to swell our mutual opportunities for profit. 

That our services have borne fruit is exemplified by the fact that while the heating 
industry as a whole gained 37% in 1936, Hoffman sales advanced by 55%. 

So, friends, at this close of a most successful year, we give thanks to you who have 


backed our ideals with your own sincere cooperation. 


HOFFMAN SPECIALTY CO. we 
Walirbrry Coeeen 
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CHIEAGO FAUCET NEWS 





Issued Monthly by The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, Ill. f/ x@im Vol. 5, No. 2 





All parts of Chicago Faucets subject to wear are incorporated in a stand- 
ardized, removable, interchangeable operating unit and are as easily 
renewable as an electric light bulb. 


* 
o 


most faucet users “get the 
point” regarding economy 





‘Then they 
Want 


CHICAGO 
FAUCETS 


Phe ‘‘poimmt’’ is. of course 
that troas not how much one 
pays for a faucet, but how 
littl he need spend subs 
quently to keep it in) Opera 
tron. that determines its act 
ual economy Phat is why 
buvers of cheap Paucets 
seldom use them for long 
Dhey finally get the point 
Phe fact that Chicago kau 
cers ine stp) EVE nmsively used 
for replacement is signmihicane 
When property owners 
Com fed up with 
miftenanee they turn 
oe You can offer your trade 
Chicago Faucets on the basis 
of highest quality and last- 
ing economy with confidence 
that they will fully justify 
your recommendation. 


CHICAGO FAUCETS 


Last as Long 
as the Building 
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TREAMLINE 


© AND FITTINGS DIVISION 


VELLER BRASS CO. 
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MODERN 
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ONSIDER STREAMLINE Copper Pipe and Solder Fittings for your next pip- 

ing job. Remember there is nothing so efficient for water, steam or vapor 
systems as Copper Pipe—and Copper Pipe connected with the smoothly re- 
cessed uniform water-way of the STREAMLINE Fitting. 


In addition to its non-rusting, non-clogging qualities and its constantly uniform 
conducting area, Copper Pipe actually delivers the heating element to the 
radiators quicker and with less heat loss than its corresponding size in other 
pipe. Radiators gain their maximum efficiency in keeping the building com- 
fortably heated. 


Of the several complaints the building owner may have, one of his ‘pet peeves” 
is the fact that.certain rooms or apartments in the building cannot be evenly 
and comfortably heated. This state of affairs is mostly traceable to loss of heat 
through internal corrosion and flow restriction. An installation of STREAMLINE 
Copper Pipe and Solder Fittings eliminates the lag in heating systems. 


Remember too, the STREAMLINE Fitting is a cast bronze fitting—rigid and 
strong. The pipe openings are machined to accurate capillary fit for the pipe 
—and more than that they stay perfectly round and retain their proper toler- 
ance even when subjected to the intense heat required when the higher melt- 
ing point solders are used. In short, they make a more positive, workmanlike 
job, more satisfactory for you to use, and eminently more satisfactory for the 
finished installation. 


STREAMLINE Copper Pipe is not commercial copper pipe. It is a greatly im- 
proved product of uniform diameter and consistently close tolerance. 


STREAMLINE Solder Fittings are manufactured in sizes from 1%" to 12” inclusive, 
and in a complete range of reductions in tees and elbows. You connect directly 
to the smaller or larger pipe lines without the use of adapters with their ad- 
ditional expense both for material and labor. A BETTER JOB—A LESS EXPEN- 
SIVE JOB—AND A MORE WORKMANLIKE JOB. 


Use STREAMLINE Copper Pipe, connect it with STREAMLINE Fittings ~ALWAYS. 


Manufactured in Canade Under License by 
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NO STRANGERS TO YOU! 
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FIT AND READY for line to embody a prac- 
"> duty in any type of in- tical benefit. They do. Square 
stallation, Square “GEE” Rapidseal “GEE” Rapidseal Copper Tube Solder 
Copper Tube Solder Type Fittings should be no | Type Fittings having wall thicknesses closely ap- 
strangers to you. To loyal users of Square “GEE” proximating that of the tubing permit exceptionally 
Pipe Fittings, words of emphasis about their ex- rapid heating with the torch and correspondingly 
clusive features are needless. Performance only rapid cooling after the joint is soldered. This reduces 
is emphatic. On that basis, you would naturally installation time. Use the term “Rapidseal” when 
expect these full-fledged members of a worthy ordering from your wholesaler. Write for Catalog. 


THE GRABLER MANUFACTURING COMPANY The Square ‘’GEE”’ Line Includes: 


STANDARD AND EXTRA HEAVY MALLEABLE FITTINGS © STANDARD AND G2OUND 
6565 BROADWAY e CLEVELAND, OHIO JOINT UNIONS © RAIL FITTINGS ® STANDARD CAST IRON STEAM FITTINGS © STANDARD 


AND PATENTED CAST IRON DRAINAGE FITTINGS © STANDARD AND EXTRA HEAVY 
Warehouses: NEW YORK «+ CHICAGO + PHILADELPHIA BRASS FITTINGS © BRASS UNIONS © STEEL AND BRASS NIPPLES © HANGERS * 


LOS ANGELES « SAN FRANCISCO « DENVER FLOOR AND CEILING PLATES © RAPIDSEAL COPPER TUBE SOLDER TYPE FITTINGS 
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MALLEABLE, CAST IRON —_ DRAINAGE, BRASS, COPPER 
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“I figure that my reputation goes into every 
job I do—and my reputation’s my biggest 
asset. So I do my best work on every job 


ENGINEERING 








and always use Kohler Fittings. That_way 


I know the job is right.” 





ORO PRET ORC hy 
ome K 


A GOOD JOB WELL DONE 


@ Koucer Firtinés are built to look well 
and to work well. Good modern design and 
smart chromium-plating take care of the 


looks 


easier, faster, more positive action. 





and Kohler engineering assures 


Only the finest materials and workman- 
ship can produce quality brass fittings. 
Kohler knows this and checks every step of 
the manufacture with care. Brass with a high 
copper content is used exclusively. 

The mechanical design of Kohler Fittings 


is sturdy and scientific. Waterways are large. 

















The double-acting valve threads are clean 
and deep. Splined stems and handles make 
handles interchangeable and do away with 
set screws, 

The Kohler line of brass fittings is com- 
plete and available in a wide range of prices. 
starting at the lowest price consistent with 
quality ... because Kohler will not sacrifice 
quality for price. Try Kohler brass on your 
next job and see the difference. Write for 


details to Kohler Co. Founded 1873. Kohler. 
Wis. Shipping Point, Sheboygan, Wis. 
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PLANNED 


PLUMBING 


AND HEATING 
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Abingdon Sanitary Mfg. Co. 
Ackerman-Johnson Co. 
Acme Asbestos Covering & 
Flooring Co. 
Acme Metal Products Corp. 
Acme Shower Curtain Co. 
Adams Engineering Co., Inc. 
Afco Mfg. & Sales Co. 
American Blower Corp. 
American Brass Co. 
American Die & Tool Co., Inc. 
American Gas Products Corp. 
Anderson Products, Inc. 
Armstrong Bros. Tool Co. 
Atchison Specialty Mfg. Co. 
Automatic Primer Co. 
Autovent Fan & Blower Co. 
Ayling & Reichert Co. 


Badger Fire Extinguisher Co. 

Badger & Sons Co., E. B. 

Baltimore Valve Corp. 

Barber Gas Burner Co. 

Bashlin Co. 

Bead Chain Mfg. Co. 

Beaton & Cadwell Mfg. Co. 

Beaton & Corbin Mfg. Co. 

Beaver Pipe Tools, Inc. 

Bell & Gossett Co. 

Benson Co., Inc., Alexander R. 

Bernz Co., Inc., Otto 

Biggs Boiler Works Co. 

Black & Decker Mfg. Co. 

Blake Specialty Co. 

Blue Seal Chemical Co. 

Bonalite Corp. See Swedish Cru- 
cible Steel Co. 

Boosey Mfg. Co., Norman 

Bradley Washfountain Co. 

Breckwoldt & Son, Inc., Julius 

Brey & Krause Mfg. Co. 

Bridgeport Brass Co. 

Brunswick-Balke-Collender Co. 

Buffalo Meter Co. 

Bullard Specialty Co. 

Burnham Boiler Corp. 


Camden Pottery Co. 

Capitol Mfg. & Supply Co. 

Carey Co., Philip 

Carty & Moore Engineering Co., 
Inc. 

Case and Son Mfg. Co., W. A. 

Cash Valve Mfg. Corp., A. W. 

Celina Mfg. Co. 

Chase Brass & Copper Co. 

Chelsea Metal Stamping Co. 

Cheney Co. 

Chicago Granitine Mfg. Co. 

Chicago Mfg. & Distributing Co. 

Chicago-Wilcox Mfg. Co. 

Citrushine Mfg. Co. 

Cleveland Brass Mfg. Co. 

Cleveland Heater Co. 

Coleman, Allan J. 

Coleman Equipment Co. 

Columbia Radiator Co. 

Commonwealth Brass Corp. 

Compound Injector & Specialty 
Co. 

Concrete Fixtures Co. 

Consolidated Brass Co. 

Curtin Valve Co., A. F. 


D. & T. Mfg. Co. See Bell & 
Gossett Co. 

Dahlquist Mfg. Co. 

Dart Mfg. Co., E. M. 

Davis Engineering Corp. 

Decatur Pump Co. 

Deegan Mfg. Co., E. J. 

Delaware Lumber Co. 

Deming Co 


Denier Ce., James C. 
Desolvo Mfg. Co. 

d’Este Sales Corp., Julian 
Detroit Lubricator Co. 
Dole Valve Co. 

Douglas Co., John 
Dresser Mfg. Co., S. R. 
Duriron Co., Inc. 


Eagle-Picher Lead Co. 

Eastern Foundry Co. 

Economy Pumping Machinery Co. 

Elkay Mfg. Co. 

Elkhart Foundry & Machine Co. 

Elkhart Iron Works 

Enbee Mfg. Co. 

Erie Tool Works 

Evry-Use Products Co., Inc. 

Excelsior Leather Washer Mfg. 
Co., Ine. 

Excelso Products Corp. 


Fedders Mfg. Co. 
Federal Radiator Co. 
ham Boiler Corp. 

Fiat Metal Mfg. Co. 
Fitzgibbons Boiler Co., Inc. 
Flannery Co., P. J. 
Florence Stove Co. 


Franklin Rubber Corp. 


Gardiner Metal Co. 

General Ceramics Co. 

General Wire Spring Co. 

Gerstein & Cooper Co. 

Goetze Gasket & Packing Co., 
Inc. 

Gorton Heating Corp. 

Grabler Mfg. Co. 

Grinnell Co., Inc. 


Haas Co., Philip 

Harris & Co., Arthur 
Healey Brass Foundry Co., Peter 
Healy-Ruff Co. 
Hedges-Walsh-Weidner Co. 
Hercules Chemical Co., Inc. 
Hindley Mfg. Co. 

Hoffman Specialty Co., Inc. 
Hollands Mfg. Co. 
Holsclaw Bros., Inc. 
Hotstream Heater Co. 


See Burn- 


Iig Electric Ventilating Co. 
Imperial Brass Mfg. Co. 
Insto-Gas Corp. 

Isert Co., Inc., John H. 


Jenkins Bros. 
Jenkins Mfg. Co. 
Jennison Co. 
Jewel Mfg. Co. 
Johns-Manville 


Kainer & Co. 

Kam Water Heater Mfg. Co. 

Kaustine Co., Inc. 

Kemp Mfg. Co., C. M. See 
Richmond Foundry & Mfg. Co. 

Kennedy Valve Mfg. Co. 

Ketcham Mfg. Corp., G. M. 

Kewanee Boiler Corp. 

Key Co. 

Keystone Brass Works 

Kitson Co. 

Kleenaire Corp. 

Kleensan Corp. 

Knott Mfg. Co. 

Kokomo Sanitary Pottery Corp. 

Koven & Brother, Inc., L. O. 

Kuehner Co., H. R. 

—_ & Jacob Moulding & Tool 


o. 
Kuhns Bros. Co. 


The Above Manufacturers Will Appreciate Your Patronage 





The following Manufacturers have co-operated by consolidating their buying information in the 1936 Edition of 
Domestic Engineering Plumbing & Heating Catalog-Directory and 1936 Mid-Year Supplement 


Lavelle Rubber Co. 
Lawson Co., F. H. 

Leavitt Machine Co. 

Lee Brothers Foundry Co. 
Lehman Sprayshield Co. 
Leonard-Rooke Co. 
Lidseen, Inc., Gustave 
Lockport Fittings Co., Inc. 
Lonergan Mfg. Co. 
Lookout Boiler & Mfg. Co. 


Marvel Machine & Brass Works 

Marvel Mfg. & Sales Co. 

McDonnell & Miller 

Meer Made Products 

Miami Cabinet Division of Philip 
Carey Co. 

Michigan Pipe Co. 

Midland Metal Mfg. Co. 

Midwest Piping & Supply Co., 


Inc. 
Milwaukee Brush Mfg. Co. 
Milwaukee Stamping Co. 
Milwaukee Valve Co. 
Modern Equipment Corp. 
Modern Iron Works 
Modern Wares, Inc. 
Mueller Brass Co. 


Mueller Steam Specialty Co., Inc. 


Nash Engineering Co. 

National Metal Products Corp. 

National Pipe Bending Co. 

National Regulator Co. 

National Steel Construction Co. 

National Water Lift Co. 

Naugatuck Mfg. Co. 

Never Split Seat Co. 

New Process Rubber Co., 
See Bonalite Corp. 

New York Air Valve Corp. 

Nichol Co., Thos. J. 

Norristown Magnesia & Asbestos 
Co. 

Nye Tool & Machine Works 


Oakland Foundry Co. 
Oatey Co., L. R. 
Ohio Brass Co. 
Oster-Williams 


Paine Co. 

Patrol Valve Co. 

Patterson-Kelley Co. 

Peerless Heater Division, Eastern 
Foundry Co. 

Penberthy Injector Co. . 

Pennsylvania Range Boiler Co. 

Peters Pump Co. 

Petroleum Engineering Corp. 

Philadelphia Stove Co. 

Pittsburg Water Heater Corp. 

Powers Regulator Co. 

Production Plating Works, Inc. 


Radiator Specialty Co. 

Rapid Spring Co. 

Rawiplug Co., Inc. 

Redlon, O. M. 

Reichert Float & Mfg. Co. 

Rhode Island Fittings Co. 

Richmond Foundry & Mfg. Co. 

Ridge Too! Co. 

Rife Ram & Pump Works 

Riverside Boiler Works, Inc. 

Riverside Foundry & Galvanizing 
Co. 


Russel] & Co., W. A. 





Sands Mfg. Co. 

San-Equip, Inc. 

Sanitary Company of America 

Sarco Co., Inc. 

Sauereisen Cements Co. 

Scaife & Sons Co., Wm. B. 

Scott Valve Mfg. Co. 

Self-Cleaning Strainer Co. 

Selfridge-Norton Mfg. Co. 

Sherwood Brass Works 

Simplex Mfg. Co. 

Slater Mfg. & Engineering Co, 

Smith Mfg. Co., E. C. 

Smooth-On Mfg. Co. 

Spang, Chalfant & Co., Inc. 

Spencer Thermostat Co. 

Standard Asbestos Mfg. Co. 

Standard Brass Mfg. Co. 

Standard-Elsmere Granite Co. 

Star Mfg. Co., Inc. 

Steel Kitchens Corp. 

Sterling Engineering Co. 

Streamline Pipe & Fittings Co. 
Division of Mueller Brass Co, 

Street & Kent Mfg. Co. 

Stuart & Co., D. A. 

Sturtevant Co., Inc., B. F. 

Super Solder Co. 

Superior Flake Graphite Co. 

Swedish Crucible Steel Co., Bona- 
lite Div. 



























Taco Heaters, Inc. 

Taylor Co., Halsey W. 

Thompson & Son Co., Henry G. 

Thrush & Co., H. A. 

Titusville Iron Works Co. 

Toledo Fitting & Mfg. Co. 3 

Toledo Pipe Threading Machine © 
Co. 

Trimont Mfg. Co., Inc. 

Trupar, Inc. 

Tryco Products, Inc. 

Tube-Turns, Inc. 








United States Gauge Co. E 
United States Rubber Products, — 
Inc. 
Universal Sanitary Mfg. Co. 





Van Arnam Mfg. Co. 
Vanderman Mfg. Co. 
Vinco Co., Inc. 


Vogel Co., Joseph A. 


Wade Iron Sanitary Mfg. Co. 
Wade Mfg. Co. 

Wall Mfg. Supply Co., P. 
Warnock Mfg. Co. 

Warwick Corp. 

Waterfilm Boilers, Inc. 

Watts Regulator Co. 

Weis Mfg. Co., Inc., Henry 
Wesely Co., Chas. 

Wessels & Sons Co., D. D. 
Western Metal Specialty Co. 
Western Wire Products Co. 
Wheeling Machine Products Co. 
Whitlock Coil Pipe Co. 

Will & Baumer Candle Co., Ine. 
Will-Burt Co. 
Williams-Bowman Rubber Co. 
Williams & Co., J. H. 

Wood Mfg. Co., Inc., John 
Worcester Brush & Scraper Co. 
Wyckoff & Son Co., A. 





Yeomans Brothers Co. 
Youngstown Pressed Steel Co. 


Zero Water Softener Mfg. Ce. 












The Publishers of Domestic Engineering Plumbing and 
Heating Catalog-Directory wish to extend Season's Greet- 
ings to the entire industry, including Contractor-Dealers, 
Wholesalers, and Manufacturers, for their wholehearted 
contribution in placing the Plumbing and Heating Cata 
log-Directory in the enviable position it now occupie 
amongst the trade. 


PLUMBING AND HEATING CATALOG-DIRECTORY 
PUBLISHED BY DOMESTIC ENGINEERING COMPANY 


W200 Prairie Avenue Chicago, Illinois 
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15 years compiling and 

catalogs in 

the style to which Buy- 

ersinthe Plumbing and 

Heating Industry have 
been accustomed 
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MODERNIZE 





With The Heating Pl 


| Different 


ITH F. H. A. pressure being applied throughout 
the nation on modernizing-for-winter—a cam- 
paign in which Crane Co. is heartily cooperating — vou 
have a real opportunity to reap the benefits of han- 


dling the Crane heating line. 


You'll begin to notice the difference the minute you 
unpack a Crane boiler. Every piece is crated so that it 
comes to your hand when you need it. No hunting 
around or pawing over a pile of materials looking for 


the right part. 


You'll notice. too. the ease and speed with which 
you can draw up the sections. You test before the 
jacket goes on—and when youre ready for it the 


jacket pulls up tight in a jiffy with only four screws! 


) | : 
You can bank on a Crane boiler and your customer 
will in turn bank on vou. For it means a sound, tight 


job that will operate with true fuel-saving economy. 


Crane boilers have 50 per cent more horizontal 
“ceiling” heating surface over the hot gases than ordi- 
nary boilers. Patented baffles direct the water to the 
most efficient heating areas. This saves heat- 
ing dollars in amounts big enough to count! 

Crane Heating Systems include boilers for 
coal (hand or stoker-fired Fe oil Or fas, for the 
operation of steam, hot water, vapor or vac- 
uum systems, with or without air condition- 
ing. You have your choice of Directed or 
Concealed Radiation plus the Crane Humid- 
ifving Radiator. Consult the nearest Crane 


Branch. 


CRAN 


CRANE CO., GENERAL OFFICES: 836 SO. MICHIGAN AVE., CHICAGO, ILL. © NEW 
Branches and Sales Offices 


FABRICATED PIPE, 


VALVES, FITTINGS, 
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FOR WINTER 





CRANE ROUND BOILER FOR COAL 
BURNING The boiler with 24 radical 
improvements which resulf in sub- 
stantial economies and great ease of 
tending. Readily adapted to oil burning. 


HUMIDIFYING RADIATOR— Large 
evaporating capacity in small space. 
Handsome cabinet enclosure. Easily 
and quickly installed, replacing ordi- 
nary radiation. Practically no operat- 


ing cost. 








in One Hundrea ana Sixty Cities 


PUMPS, HEATING AND 





ant That Is 








CRANE COAL BURNING SECTIONAL 
BOILER—Has 50% more “‘ceiling sur 
face’’ over the hot gases. Amazingly 
efficient. Quickly erected. 


DIRECTED RADIATION — Invisible 
shields direct heat intoroom, minimizing 
ceiling-floor temperature difference, 
protecting walls, etc., from smudge 





















































YORK: 23 W. 44TH STREET 


PLUMBING MATERIAL 
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“Whataya mean!... 
Get five more like that dizzy babe?” 


OU'D tear out your hair, too, if you were a casting director 
and someone suggested kicking out the sleek, nimble gals 
on the dance team. You would say: ‘Wait a minute; why not 


he 


‘can’ the Dumb Dora at the end of the line! 


But... ah! ... you're not a casting director. However . 
you hove pestectly good hair to tear out every time someone 
suggests that you cut down the venting rate of the fast-heating 
radiators so that they will all limp along like the Dumb Dora at 
the end of the line. 


To avoid a complete loss of hair, turn a deaf ear to this suggestion 
and listen to the call of the fast-venting Marsh. The Marsh New 
No. 2 eliminates the air from al] the radiators faster. As a result, 
all the radiators come up to heat rapidly. -It isn’t necessary to 
hold back the many while the few catch up. By the time the 
thermostat cuts off in an automatically fired job al] radiators are 
evenly heated. 


Try Marsh Valves and Basement Vents and see the difference. 
Know the bottle-tight, triple vacuum seal that cuts fuel bills. 
Know the uniformity of Marsh performance. The whole story 


is told in the new bulletin. The fast-venting Marsh “New” No. 2 
Air and Vacuum Valve 








Jas. P. Marsh Corporation, 2073 Southport Ave., Chicago 


Install the veniing MARSH 


and SEE the difference! 
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\ er pune” CCoarect timing of flush-valve action de- 
or snot: ‘ ol=) ole CMe} oe) boeh od blot a ame bole Mle) (=) 0b 60) (ol o) u=1es Ej lode 
your jobbe in the method of regulation. A higher stan- 
fo Cog ue Me) m= 10 t-1- Mae tole Me (olel bb ve (on amesu-Mreole) ecto) tel-Te mm be! 
adjusting all Watrous types than in any 

other line of valves. 


eTHE IMPERIAL BRASS MFG. CO. 


1231 West Harrison Street, CHICAGO ° 210 East 45th Street, NEW YORE 
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GLORIFYING THE AMERICAN CELLAR 


Things are looking up downstairs ... America 
has become basement-conscious. Modern heat- 
ing apparatus and Bridgeport copper or brass 


pipe lines have made it pos- 
sible to convert the dark dun- 
geon-like cellar into cheerful 
living quarters for recreation, 
laundry or workshop. 


Gleaming Bridgeport copper 
tube is both decorative and 
practical. That is why archi- 
tects choose it for plumbing, 
heating and oil lines. When 
used with Bridgeport-Arco 
wrought copper solder type 












WRITE FOR 
YOUR FREE 
COPY OF 
THIS NEW 
BOOKLET 











fittings, a copper installation is competitive in 
price with old-fashioned rustable piping. 


Plumbing Contractors as well as Jobbers are de- 


lighted with Bridgeport’s new 
“flat-as-a-pancake” coil, 
packed in compact round 
containers. This quality prod- 
uct as well as Bridgeport 
Plumrite Brass and Copper 
Pipe, and Plumbers’ Brass 
Goods are carried in stock by 
authorized Jobbers through- 
out the country. 


BRIDGEPORT BRASS COMPANY 
BRIDGEPORT, CONN. ESTABLISHED 1865 


























READY 





ORDER YOUR 


DIRECTORY NOW 


From all indications, 1937 will be an exceptionally prosperous 
year for the Plumbing and Heating Industry. In anticipation of 
this upturn in business, Domestic Engineering is publishing one 
of the most complete Plumbing and Heating Catalog Direc- 
tories that it has ever compiled. 

Many changes in prices and additions of new items have taken 
place in the last year. You will find that the items listed on 
these pages are clearly described and generously illustrated, 
making it easy for you to order from the information that will 
always be handy in the BIG ORANGE BOOK. 

Let us just thumb through the pages and see why this BIG 
ORANGE BOOK is so valuable to Contractor-Dealers and 
Wholesalers throughout the Industry. 

Section | of the NEW 1937 Catalog-Directory, is made up of 
the consolidated material of several hundred manufacturers, 
copiously illustrated and generously filled with new purchasing 
and specifying data. 

Section Il is confined to Technical Data. In this section, you 
will find for easy reference, over 100 standard rules, tables, 
charts, and layout diagrams used constantly in Plumbing and 
Heating work. 


Price: $5.00, postpaid.— 









SOON 








Section Ill is the Classified Directory, containing several hun- 
dred pages of Trade Names and Manufacturers’ names of vir- 
tually every product in the industry. This Section is so classified 
and cross-indexed that it takes but a few moments to locate the 
manufacturer of practically any item used by the Plumbing and 
Heating Trade. 

AND THAT ISN'T ALL!!—There is Section IV. The Name 
and Address Section, wherein you will find listed an alphabetica 
index of over 4,000 Manufacturers in the Plumbing and Heat- 
ing Industry, together with their addresses. 

The NEW 1937 Domestic Engineering Plumbing and Heating 
Catalog Directory will more than pay for itself. The time and 
money that you spend in sending for your copy now, will pay 
you many times over in the saving of time and money in tne 
future—not only in the figuring of jobs, but in the actua wort 
on the jobs. | 
Already, many advance orders for the NEW 1937 Catalog 
Directory have been received from Contractor-Dealers and 
Wholesalers all over the country. Whether we will have enoug’ 
books to supply the increased demand is impossible to estimate 
at the present time. You can, however, be certain of gefting 
your copy if you send your order in at once. 
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KEWANEE 


Steel BOILERS 


For 68 years Kewanee steel boilers have 
been preferred for heating fine buildings. 


First . . . when coal was the only fuel used for heating . . . 
then, as oil burners and stokers came into prominence, the 
Kewanee line was broadened to include boilers especially 
designed for automatic firing. 

Kewanee's consistent reputation established by the bic 
Boilers is fully maintained by the complete line of Type “R's 
for heating homes and smaller buildings. 

Today, regardless of the size of the building or the fuel to be 
used, there’s a Kewanee just right for the job. Andi it is a fac 
that Kewanee boilers are heating more fine buildings than al 
other makes of steel boilers combined. There must be a reason, 


KEWANEE BOILER CORPORATION 


KEWANEE, ILLINOIS 
Branches in Sixty-one Principal Cities 
Eastern District Office, 37 West 39th Street, New York City 
division American Radiator and Standard Sanitary Corporation 














Stoker Fired 
KEWANEE Type “’R’’ 
heating a Residence 
at Nazareth, Penna. 





Gas Fired KEWANEE Type “’R’’ 
heating a residence at Tulsa, Okla. 


Oil Fired KEWANEE Type “’R” heating a building of the == 
Great Lekes Pipe Company at Albert Lea, Minnesota == 
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Oxweld No. 23 Rod is used in fabri- 


a h es f 70 / ad S Ww 1 t h | gating this aluminum exchanger casing. | 








195, 
et 
J the j 
ially 
- big 
1p! : : , , 
; | s examine Oxweld No. 23 Aluminum Rod | 
for instance. Because the deposit from this rod | 
0 be has a lower melting point than pure aluminum 
fact and the usual aluminum alloys, it remains plastic 
n al until the base metal has solidified. This permits 
son, the weld to absorb contractional stresses in the 


base metals, and assures strong, tight, ductile 
welds. Or—consider Oxweld No. 28 Columbium- 


. Bearing 18-8 Stainless Steel Welding Rod. The 
TYPICAL OXWELD WELDING RODS columbium in this Oxweld rod eliminates heat 


. CEL DOL HI PALE Le : . : (waves treatment after welding when the stainless steel 
4 ' base metal contains columbium or titanium. In 
4 A self-fluxing steel rod producing welds 


consistently over 60,000 Ib. per sq. in. in 
tensile strength. duces strong, ductile weld metal fully as cor- 



















untreated stainless steel, Oxweld No. 28 Rod pro- 








ar: 


rosion-resistant as the base metal. 








There is an Oxweld welding rod for every pur- 





This rod is widely used for high-strength a 
bronze-welds, and for building-up wearing pose. Each has been developed and tested to rigid 
surfaces. 






Oxweld standards. Be sure to specify Oxweld 





An all-purpose rod for dependable welds nearest Linde ofhce will gladly send you the 
in aluminum and its alloys in cast, sheet, | booklet entitled “Oxweld Welding Rods.” Write 


Welding Rod when placing your next order. The 








drawn, or extruded form. 





for it today. 










This stainless steel rod assures welds re- | THE LINDE AIR PRODUCTS COMPANY 
taining all the advantages of the stainless 
steel base metal. 






Unit of Union Carbide and Carbon Corporation 


ide 


New York and Principal Cities 









This cast iron rod is for welding castings . | | 
when difference in color or temperature In Canada: Dominion Oxygen Co., Ltd., Toronto 
precludes bonze-welding. 







Everything for Oxy-Acetylene Welding and Cutting 
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The VENT-VAC SYSTEM 


PLACES THE ONE-PIPE 
AS A HIGHLY EFFICIENT 


ANOTHER 
ACHIEVEMENT BY 

THE CREATORS OF 
“BALANCED RADIATION 


STEAM JOB IN A CLASS BY ITSELF 
ff) ECONOMICAL HEATING UNIT 






ANOTHER 

PRODUCT BACKED 

BY THE STRICT VENT- 

RITE SALES POLICY THAT 
PROTECTS YOUR INTERESTS 

















BY CONTROLLED VENTING” 





VENT-RI7c No. © 1.V.8. 








Hundreds of VENT-VAC SYSTEMS already installed are Creat- 
ing New Records in Fuel Economy and Owner Satisfaction in 
One-Pipe Steam Jobs. 

Hundreds of Heating Contractors are selling Vent-Vac Con- 
trolled One-Pipe Steam Heating with a new confidence created 
by the remarkable performance of these installations. 


The Vent-Vac System is established by installing the Vent-Rite 
Balancer on the boiler to operate in conjunction with Vent-Rite 
No. 2 Vacuum Valves on all radiators, and Positively Insures: 


1. The controlled distribution of steam as it is generated 
so that ALL RADIATORS ARE HEATED AT THE SAME 
TIME ON EVERY FIRING CYCLE. 

2. A further controlled B.T.U. Distribution, under vacuum 
TO ALL RADIATORS IN PROPORTION TO THEIR RE- 
SPECTIVE HEAT LOSSES. 


Become familiar with all the advantages of the Vent-Vac Sys- 
tem for One-Pipe Steam Jobs. Write at once for “Revolution- 
izing Steam Heating.” describing Installation and Performance. 


A COMPLETE LINE OF ELEVEN VENT-RITE VALVES 


Moderately Priced — is available to meet every venting re- 
quirement. Their Wide Venting Range and Tamper Proof Ad- 
justment Improve the Operation of Any One-Pipe Steam Job. 


Sell—VENT-RITE CONTROLLED VENTING—Now 


The correct venting rate for each radiator in a system that will insure Positive 
Controlled Distribution of steam, CAN NOT BE PREDETERMINED, but requires 
actual regulation after installation to “Balance” that particular system on which 
the installation is made. 

The venting orifice of Vent-Rite Valves therefore, is not split or divided into a few 
sizes of venting holes. but expressly provides as many as 540 venting rates by 
means of a medulating valve construction. This venting range, from entirely closed 
to the full open position of a 1-16 inch diameter orifice, is ample to Balance and 
Control the distribution of steam to any number of Radiators. 

Thus, Vent-Rite Valves. set by the Heating Contractor, make Controlled Distribution 
a practical feature regardless of the Number of radiators, Sizes, Locations, or 


Pressure Carried. ANDERSON PRODUCTS 


INCORPORATED 


CAMBRIDGE MASSACHUSETTS 























AIR-FLO No. 33 
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This drawing illustrates 
a section of a typical 
NIBCO solder connec- 
tion. Note absence of 
any break in surfaces 
where solder is drawn 
by capillary attraction, 
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Horse Sense 


on this Question of 


Copper Fittings 


There’s no trick stuff about NIBCO Copper Fittings for 
drainage and supply lines. You never have to stand on 
your head to apply the solder at any particular spot—any- 
where around the edge of the joint does the job thoroughly 
and perfectly. The entire depth of the cup presents a 
smooth, unbroken surface so that capillary attraction 
makes a solid and substantial joint when solder is applied. 
The uniform thickness of the cast wall carries the heat of 
the torch evenly to all parts of the joint. No fittings on 
the market provide a stronger or more easily soldered con- 
nection than NIBCO. 


Our method is as old as the hills. We admit it. We're 
not trying to fool anybody with novel gimeracks that don't 
mean anything. Try and fool an old-time plumber on 
such a thing as a sweat joint! Horse sense answers with a 
horse laugh. 


And about drainage fittings, especially—-NIBCO offers 
the long turns which are required by many city codes. 
That’s just one illustration of the enduring NIBCO policy: 
to provide copper fittings to do the job, properly and eco- 
nomically. Ask your jobber about NIBCO fittings. They 
are still leading in the great development of copper plumb- 


ing. 


NORTHERN INDIANA 
BRASS COMPANY 


ELKHART, INDIANA 


Makers of Ace, Duce and Jack Tank Fittings 
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This unsolicited letter was received 
following the publication of the 
current issue of our magazine 
SLOCO-GRAMS and is reproduced 
by permission of Arthur W. Mur- 
ray, the writer. For many years 
the Arthur W. Murray Co. has 
done a substantial share of state 
and other public work in Illinois 
and their careful check on materi- 
als used makes their recommenda- 
tion especially trustworthy. 
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W Mure 


Head of Arthur W. Murray Co., Hoopestown, IIl. 
One of the most prominent contractors engaged in large public work. 


Sloco-Grams October 
4300 W. Lake Street Nineteen 
Chicago, Illinois 1936 


We have recently received your SLOCO-GRAMS for Autumn, 1936, 
and find therein very interesting reading. 

For your information, we have been specifying SLOAN Flush 
Valves, excluding all others, where we were the Engineer Contractors, 
since 1920. On projects where employed Architects or Engineers specify 
SLOAN Valves, we never permit a change, if within our power to avoid 
it. Where SLOAN or equal are specified, we endeavor to convince the 
Owners that SLOAN Valves, in our opinion, have no equal. 

We have, in the past twenty years, installed thousands of SLOAN 
Valves, and can very truthfully say we have had 100% satisfaction. 

The reason for our continuous use of SLOAN Valves is because of 
the satisfaction given both to our customers and ourselves. We operate 
our business on the elimination basis, and keep a record of the perform. 
ance of various automatic equipment; selecting for continuous use, wher- 
ever possible, the fixture and appurtenances connected thereto that 
‘‘stand up”’ under severe service, and give the best continuous service. 


Very truly yours 
ARTHUR W. MURRAY CO. 
By Authur W. Murray 


CHICAGO 


~ 




















Revere 
ees COPPER TUBE 


isa BUY” 


of “Homasote,” product of Agasote Millboard Company, Trenton, for the sm a\| ban enw |] too 
7” y 


, gi? 
ii 
_ - ’ 
ij ; ; 
: | | 
: i , we 
if mg. & | 





Model home, Trenton, N. J. Exterior and interior walls constructed 
N. J. Plumbing and heating lines, Revere Copper Water Tube. 
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“ do hot realize thicit ne V« re Copp I WV ate } ‘Tub 


} ; . 9 | } j } } 
can be furnished tot PLUIMOoOING and neatine at littl More Cost 


than for rustable materials. But they do know that copper 1S 





better—and they would like to have it. 
Basement view of bungalow shown above. Workman is connecting 

. ry ‘ . : . : ’ a1 } ‘ 1 } . “s* _; 
up heater lines with Revere Copper Water Tube and Crane sweated It IS cood busine SS fol builds rs to ful nish this Ore mode rll, 


fittings. Plumbing Contractor, Stephen Hibbs, Trenton, N. J. | - | 
better looking and more serviceable installation. As the illustra- 


—e 


tions show, Revere Copper Water ‘Tube can be profitably fur- 


nished even in houses built to sell for as little as $3,25! 
a 
% ! ) : 
: More and mor » peopie are hguring on the overall LOTT 
| | 
-. | "T.0] 
of Revere Coppe! Dube Ireedom from repairs, no rusting 
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So don’t hesitate tO talk R Vere Copp r 7 tii) to prospects 


1 AREA OER A SMI ET 
se set br IO , oh 
¥- 5 - - o 
s Re act 


with a small “bank-roll.”’ For plumbing and heating lines, for 


hooking up hot water heaters, fucl oil burners and ur-condi- 


tioning installations, Revere Copper Tube is a truly economical 





“buy.” Made in all standard sizes and hard and soft tempe1 
Ask your distributor for REVERE COPPER TUBI 


View showing Revere Copper Water Tube connecting with heating 


radiator. 











Revere Copper avd Brass 


FOUNDED BY INCOR POR A TE D 
PAUL REVERE 


EKxercutTive Ovrrice ? Pauw AVENUS . } x 
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Cure that cold spot 


with 


TRANE 


“Cradle Coil” 


UNIT HEATER 


Ask your customers about that cold spot in 
their plants. The place their men shy away from 
or where they aren’t working up to par. They 
need a Trane Unit Heater there. 

Point out that door, continually opened, that 
chills the area around it. Explain how they can 
blanket it with heat flowing from the attractive 
grille of a Trane Unit Heater. 

Are your customers trying to heat part of their 
plants with pipe coils that rocket the warm air 
to the ceiling? Then especially, they need Trane 
Unit Heaters that spread the heat evenly along 
the floors. 

The Trane ‘‘Cradle Coil’’ Unit Heater is a sure 
cure for those cold spots. It has Floor Line 
Spread exclusively. All the heat flows in the 
working zone. None is wasted at the ceiling. 

And when you sell Trane, you give your cus- 





tomers a Unit Heater with years of excellent ser- 


vice. The coil is cradled on springs. It expands 
and contracts freely. There is no stress or 
strain. 

Sell Trane ‘‘Cradle Coil’’ Unit Heaters to cure 
those cold spots. Write for the interesting bul- 
letin that gives more details about this great unit 
heater. 








THE TRANE COMPANY an 
LA CROSSE, WIS. 65 U. S. Branches 


In Canada: Mowat & King Sts. W., Toronto 


Gentlemen: Please rush complete data on Trane ‘‘Cradle Coil’’ 
Unit Heaters. 


Name... 


Address ..... 











— 
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CHECK THESE FEATURES 
BEFORE YOU BUY 


FLOOR LINE SPREAD OF THE 
HEATED AIR 


The sensational innovation of 1935 
for forcing heat to the floor accom- 
plished by the attractive Trane Freeflo 
Grille that eliminates eddies in the 
stream of heated air. The air sweeps 
toward the floor in a broad even 
spread. Puts 
i heat where you 

D --| want it. Elimi- 








SS “| nates wasteful 
Ss high ceiling 
*.. S ~ OF ‘as —— tempera tu res. 


, SS Pee An — 
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A “CRADLE COIL’’ RIDES THE 
PIPE LINES 


The coil that is cradled on springs 
to eliminate all stress and strain from 
expansion. As steam pressure in- 
creases, the cradle con- 
nection permits the coil 
to expand in a straight 
line. The coil rides the pipe 
lines. It is firmly connect- 
ed to the pipes, but is 
cradled on springs in the 
casing. 


BEAUTY THAT BRINGS THE UNIT 
HEATER ‘“‘UP FROM THE FACTORY’”’ 


The neat, smart appearance of this 
Unit Heater makes it as appropriate 
in the office as in the factory. Its well 
proportioned casing with rounded 
corners conforms to the streamlined 
trend. The trim lines are continued 
by the replacement of bulky louvers 
with the Freeflo Grille. Finished in a 
handsome gun metal finish that har- 
monizes well with any interior decora- 
tions. 
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ae YOU START THE YEAR 


i consider 
//GOULDS 1? PUMPS 


Since 1931, every December has successively marked 
the ending of a "biggest year" for Goulds. There is 
every indication that sales will be even higher in 
1937. New homes are being built, old ones modern- 
ized and, as never before, people are demanding 
full value for their dollars. 

























Will you get your share of this profitable business? 
Only with Goulds CID Pumps do you get all the 
advantages of 


A COMPLETE LINE 
Goulds CID Pumps for shallow and deep wells 


and water supply systems are available in sizes 
to meet your customer's every requirement. 


UNEQUALLED QUALITY 
Goulds CID Water Supply 


Since 1848 Goulds pumps have been noted for their Salem ter dulinie wal. 
outstanding quality . . . never lowered just to meet 
competition. High efficiencies keep operating costs 
at a minimum. Extra strength parts—carefully man- 
ufactured from the finest materials—assure depend- 
able day in and day out performance . . . eliminate 
profit-eating service calls. 


RIGHT PRICES 


Goulds prices are right . . . high enough to give 
you worthwhile profits, low enough to give your cus- 
tomers full value for their pump dollars. 


A SOUND SALES POLICY 


The Goulds sales policy recognizes and protects the 
established distributor and assures full cooperation. 
It is rigidly adhered to at all times. Write today for 
complete information. 


GOULDS PUMPS, INC. eatin tb iinan teased 


200 Fall Street, Seneca Falls, N. Y. System for deep wells. 
























Cellars flooded by winter thaws 
and spring rains menace health 
and property—make Goulds CID 
Cellar Drainers easy to sell. No 
expensive installation required— 
completely automatic operation. 


LIST $35 


PRICE 
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Here’s aNEW tool 

















FOR MAKING SALES 


A tool that ‘‘takes hold” in any 
kitchen, that fits the needs of any 
home owner, is the newest 


Whitehead sink of MONEL 


EH ERE’S a sink that pries open for you the doors 
of your neighbors’ kitchens. That holds on tight 
once it’s in. And that brings you back later for 
Monel topped cabinets to match. 

Glance at its list of years-ahead features. Think of 
the women you know who have decided on a Monel* 
sink next time. Go tell them about it .. . this swanky 
sink makes “next time’ come right now! 

You've got one BIG advantage, you know. Every- 
one knows Monel as THE metal for sinks and kitchen 
equipment rust proot, accident proof, always sil 
very. And YOU are the only dealers all those folks 


can buy it from. 


MONEL 
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So that’s why this newest model means profits tor 
you THIS MONTH. Just as soon as you get familiar 
with it... and get out and tell home owners around 
you the good news. For full details and prices, write 
to-day to: Whitehead Metal Products Co. of New 
York, Inc., 304 Hudson Street, New York, N. Y 





Points ...towards Sales... 


of the Whitehead 25 


j 


1. Bowl only 2,” from front edge .. . the 
“no-back-strain” bowl. 


Nm 


All steel under construction. 


Pedestal swing faucet, chrome finished. 


~~ w 


One-piece backsplash, either 1,” or 8," 
high. 


18 standard sizes, single or double bowl, 
from 48” to 144”. 


vw 











THE INTERNATIONAL NICKEL COMPANY, INC 
67 WALL STREET NEW YORK, N. 
e t s 
Monel is a registered trade-mark applied to an alloy conta 
ipproximately two-thirds Nickel and one-third copper. This a 
s mined, smelted, refined, rolled, and marketed solely 
International Nickel 
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..and a fast moving line 
of showers and fixtures 
wins a lot of sales! 


High quality fixtures, of 
rugged durable construction 
make up the Speakman Line. All 
are dependable and can “play 
the game’ for years. They 
seldom need replacement and 
are built to stand the hardest 


and most continuous use. 


When you choose Speakman 
you re picking the winner. 


SPEAKMAN COMPANY 
WILMINGTON DELAWARE 


Quality Fixtures Since 1869 





.WINS A LOT OF GAMES 


SPEAKMAN Showers G Fixtures 






K-3395 — Speakman Any.- 


stream Self- Slens ng \ , ~~ 
Shower Head with leve \ , 
handle co ntr ol. 4@° si \ \ ‘ YY 
with ball joint. (Patentec A 


Jan. 2,1923& Nov .3, 1931) 











K-3100 — Speakman Built-in anne Showe: with K.3315-— Speakman Columbia shower 
Anystream Self-Cleaning Head with lockshield « ; 
K. 3310— ame as K-3315 


K-3105 — Same as K-3100 but with Hi-seat valves woll lugs and metal leve: r wands 
with union 5 
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AGP REGULAR —Gas- 
fired automatic storage 
water heater. Multiple 
flue. Heavy gauge gal- 
vanized or strengthened 
copper. 5 sizes: 20 to 
75 gal. 








IDEAL GAS-FIRED BOILER 
-—Standard model, Every 
size for every purpose. 








THE DICTATOR —Gas- 
fired automatic storage 
water heater. Single five. 
Heavy gauge galvanized 


AGP CLIPPER—WNew, gas- 
fired automatic storage 
water heater. Circumfer- 


tee GSMPIRE 





or strengthened copper. 4 
sizes: 15 to 40 gal. 


REDFLASH GAS CON- 
VERTOR — Tailor made 
for Series No. | “‘ideal”’ 
Redflash Boiler, all sizes. 





IDEAL 


AMERICAN GAS CON- 
VERTOR — Includes fea- 
tures never before in- 


ential flue. EXTRA HEAVY 
TANK, 5 sizes—15 to 40 
gal. Made in both galva- 
nized steel and strength- 
ened copper. 


IDEAL GAS CONVERTOR 
—Especially adapted for 


Arco Round Boiler, but fits 
any round type boiler or 
furnace. 


corporated as standard 
equipment in a burner. 


AGP GAS- 
') FIREDSTEAM 
RADIATORS 


UNIT-OR 
GAS -FIRED 
HEATER 


4OwWEST 4O™ STREET+* NEW YORK, N.Y. 








——. 
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6 Outstanding 


Advantages of Anaconda 
Solder Fittings 


] Tested to 90 lbs. air pressure 
under water...the equivalent of 
400 to 450 Ibs. water pressure. 









Precision-made to close toler- 
ances ... then double checked 
with ''Go and No-Go” gauges. 









3 Smooth inside surfaces permit 
quick, thorough cleaning... 


Yo U C CG n n OW i n sta essential to satisfactory soldering. 


Made with longer cups which 
provide longer and stronger 


Anaconda Tubes and Fit- | 7" "" 


Full shoulders for the tubes 
to butt against... maximum 
area for solder bond at end of tube 


tings for about the same | “mics. 


6 Easy to install. Save time and 
money...do not require special 


e « - 
price as piping that rusts. ~ eo ere ar 


of Anaconda Fittings. 

















THE AMERICAN BRASS COMPANY, General Offices: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities. . . In Canada: ANACONDA AMERICAN BRASS LTD., New Toronto, Ontario A 
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Heaky“e <r 
Non-Vacuum Valve, Side 


Outlet %”. Also available 
with straight shank, %” 
(34) and %” and %” (5A) 
bottom outlet. 


* 


























ITHIN these four walls Science has 

collaborated with Slater engineers 
in perfecting an air valve which is bring- 
ing a brand new degree of heating comfort 
to the home. As a matter of fact, Science 
has been an important factor in establish- 
ing the Slater plant as headquarters for 
heating comfort. Because of their basically 
sound, scientific principles of design and 
construction, SLATER Dual Float Vac- 
uum Regulator Valves have made it pos- 
sible to keep heat under control .. . to 
properly equalize the one-pipe system . . 
to make the home livable at all times. To 
the homeowner this means the realization 
of one of his greatest desires . . . a house- 
hold constantly comfortable under all 
climatical conditions. ‘To the heating man 
who takes advantage of this circumstance 


SLATER Valves spell PROFIT in cap- 








This is the No. 2A Vae- 
uum Valve, Side Outlet 
4”, Also available with 
straight shank, %” (4A) 
md %” and %” (6A) 
Bottom Outlet. 


* 



































A — Vent Lock — Prevents 
Tampering with Adjust- 









: ah ‘Ty arrD Sie oe : ment. B—New Two Wa 
ital letters. The SLATER line is com Font Regulater. eae E 
plete. In it there’s a valve to meet every Orifice. D—Upper Corrw F 


gated Float (Open to At- 
mosphere) E—Float Guide. 
F—Lower Float (Thermo- 
static Control). G—Ad- 
justable Syphon. 






requirement. 






Specify SLATER Valves for 


your next heating job. 


Order SLATER J alves through your wholesaler. \ / 

SLATER MANUFACTURING CO. 

24 WATER STREET, WAKEFIELD, MASS. ew / J 
4 A 


| SMITH & DALE, fe oifevroe BOSTON, MASS. “| 


DUAL FLOAT VACUUM 
REGULATOR VALVES 
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BETTER PLUMBING FIXTURES FOR BETTER HOMES 


The people of America are demanding beauty more 
than ever before. Their sleek motor cars are beau- 
tiful. Their new home decorations are beautiful. And 
Briggs Beautyware leads this modern trend—makes 
the bathroom and kitchen the brightest spots in the 
house. For Briggs Beautyware gives you beauty- 

striking beauty of color and design in addition to 


advanced safety, utility and sanitary features. 


Master Plumbers, who realize that enthusiastic cus- 
tomer satisfaction builds new business, will seize 
upon Briggs Beautyware. Here are soft, rich colors 
and two-tone combinations to thrill the feminine eye. 


Here are charming line and shape. Then, too, of prac- 


tical advantage is a higher-lustre, acid-resisting sur- 
face that’s easier to clean. There's greater strength 
and far lighter weight for ease of handling. There's 
a patented lip flange on Beautyware tubs for perfect 
plastering or tiling-in. There's the Safety Tub with em- 


bossed serpentine bottom and broad, flat safety seat. 


All these superiorities of design and construction can 
be offered to your customers without extra cost. 
Small wonder that Master Plumbers from coast to 
coast are enthusiastic about Briggs Beautyware. Your 
wholesaler can give you full information and show 
you a complete sample line of Beautyware. Or write 


direct to Briggs, Detroit. 


BRIGGS MANUFACTURING COMPANY : PLUMBING WARE DIVISION + DETROIT, MICHIGAN 


101 Park Avenue, New York City 


177 N. Michigan Ave., Chicago, Illinois 


657 Lincoln Road, Miami Beach, Fla. 


























Beautyw 
embosse 
and bro id 


are Safety Tub with 
d serpentine bottom 
Safety seat. 


flat 


Streamlined toilet. Pleasing 
design and quiet operation 
are combined in thi 


This Popul 


SOme 


Shelf back 


Substantia) 


Pedesta] 
ar fixture has 


BRIGGS MANUFACTURING COMPANY : 


101 Park Avenue, New York City 


s toilet. 






lavatory. 
a hand 


&Pppearance. 








Briggs Beautyware stepped ‘way ahead with its line 
of better plumbing fixtures for better homes. And 
Briggs Beautyware keeps ahead by adding new fix- 
tures to the line from time to time. Pictured on this 


page in white are a few of the Beautyware pieces. 


Suitable Beautyware fixtures are available for every 
type of installation—remodeling old bathrooms and 
kitchens, adding new bathrooms, or new home instal- 
lations. And remember that Briggs Beautyware offers 
you and your customers economies, advantages and 


beauty not available in any other line. 


Complete Brass Fitting Lines, Too 


Exclusive brass fittings add to the appeal of Beauty- 
ware fixtures. Leading brass goods manufacturers 
offer complete lines with harmonizing color designs. 
They blend with the decorative style set by Beauty- 
ware. They have been carefully engineered for ease 
and speed in installation. Your wholesaler can give 


you full information about these special brass fittings. 


PLUMBING WARE DIVISION - 


657 Lincoln Road, Miami Beach, Fla. 


177 N. Michigan Ave., Chicago, Illinois 


















Shelf-back lavatory with 
cabinet. Available in colors 
and two-tone combinations. 





Easily cleane 


d Overflow ay: 
pop up valve. Color and chr 
mium bath ang 7 


1 shower u: 


DETROIT, MICHIGAN 















‘1 
‘1 
4 





December, 1936 





Raydiant Radiators will 
give your bids new job- 
closing power. 


LAN FOR GREINER PROMS 


RDINARY radiators are almost as much alike as 
peas in a pod. They are staples. They give you 
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Throw away your ‘“‘pencil sharp- 
ener.’’ A ‘‘sharp’’ pencil is a poor 
tool for figuring profit. 


my LOY37 


their own “‘live”’ 


Give your bids a better selling edge 


with the sales 


features 


found 


mm 


We1l-McLain Raydiant Radiators. 


scientific blend of radiant and convected heat. 
front (no cold metal grille). 


Form 


Emit ; 


little chance to escape the severe competition of low 
prices that leave no profit. 

Weil-McLain Raydiant Radiators are in a class by 
themselves—offering your customer comfort, beauty, 


and convenience features found in no other line of 


radiators. Every feature easy to see, easy to under- 
stand, and hence, easy to sell. 

Put Raydiant Radiators with their new, modern 
features in your bids to help you move away from that 
low price competition which ‘‘matches’”’ your staples in 
merchandise but does not match your higher standard 
of workmanship and -skill. Your best answer to this 
type of competition is to put something more than 
price in your bids. Try Raydiant in your next quotation 
—even if only as an alternate. 


“CONCEALED” Radiant Heating 


Due to scientific design, the Weil-McLain ‘‘Concealed”’ 
Raydiant Radiators preserve a// of the well-known ad- 
vantages of true radiator heating p/us concealment. 
They go into the wall and out of the way. Supply 


volume of amiable, radiant warmth into lower part 


—the living zone of rooms. 


“CABINET” Raydiant Radiators 


Weil-McLain Cabinet Raydiants provide the maximum 
in heating comfort because they supply needed radiant 
heat as well as convected heat. They achieve amazing 
improvement in room appearance and protect walls 
and curtains against heat smudge. Because they form 
their own cabinet, there is no need to buy extra covers 
or grilles. They offer all of the 
‘““Concealed’’ Raydiant 


illustration. ) 


advantages of the 


except concealment. (See 


INCREASE YOUR PROFITS— 


with this line. No other offers as many extra comfort 
and extra value features that your customer can see 
and understand. No other line meets today’s demands 


as completely and as inexpensively. Write for the 


whole story 














WEIL-McLAIN COMPANY 
GENERAL OFFICES 
641 W. Lake St., Chicago, Illinois 


NEW YORK OFFICES 
501 Fifth Avenve 


RADIATOR DIVISION 
Erie, Pa. 


BOILER DIVISION 
Michigan City, Ind. 





Heed 
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CONCEALED RADIATOR 
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Your letters 
convince us that 
advertising in 
the Classified 
Telephone Book 
gets results 


SOME MANUFACTURERS WHO MAKE 
“WHERE TO BUY IT” SERVICE 
AVAILABLE TO THEIR DEALERS 


AIR CONDITIONING 
American Radiator Carrier Delco-Frigidaire 
Herman Nelson Kelvinator Westinghouse York 
COAL 
‘blue coal’ D. &H. Jeddo-Highland 

Old Company's Lehigh 

COKE 
Niagara Hudson 
FURNACES 
Holland 
HEATING CONTRACTORS 


American Radiator 


Oil BURNERS 
Delco-Heat Holland Kelvinator 
Williams Oil-O-Matit 
REFRIGERATION EQUIPMENT 


Lipman York 


Letters from many dealers are among the proofs we have 
that classified directory advertising pays. For example: 
Dealer No. 1. ©... we have received many calls, and have 
made quite a few good customers because of this 
ee 
service. 
Dealer No. 2. “...we are very pleased to recommend the 
use of this medium as a business getter.” 
Dealer No. 3. “ We sold a $1500 air conditioning unit as 
a result.” 
Are you identified at all the various product and service 
classifications and under the advertised brands vou sell? 
If not. you are losing business. 
Fix that condition. The local directory repre- 


sentative will show how simple itis. Call him up. 
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Approved bythe Anthra- 
cite Institute Laboratory, 
for outstanding perform- 
ance with stokers using 
anthracite. 

e 


Designed to meet all 
stoker characteristics, 
bringing out the best in 
efficiency and operating 
economy which the 
stoker can provide. 
Adapted to the modern 
‘‘bin-feed’’ system. 

* 
Beautiful in appearance 
— gasket sealed doors, 
tight-fitting, dust-proof, 
full-length jacket. 

* 
Provides DOMESTIC HOT 
WATER with NO STOR- 
AGE TANK, summer 
and winter, at remark- 
ably low cost. 

” 
Easily and quickly in- 
stalled—a complete 
copper-steel boiler, no 
sections to join. 


The coupon 
will bring you 


! 
the fu i story j Send me the details and specifications of the 


j Name 


L wee eee eee eee ees ee eae ean aees 


cr 
! 
] 
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This boiler with your stoker 
makes a beautiful modern unit 


Sell automatic heat with all its advantages, plus the economy of coal. 
You can do it with this modern copper-steel boiler. 


Sell a complete stoker-fired unit, dustless in operation, beautiful in 
appearance, fitting into any scheme of basement planning. 


Sell YEAR-ROUND HOT WATER SUPPLY with NO STORAGE TANK 

provided by this unit at amazingly low cost per day. With its exclusive 
feature, the TANKSAVER, this boiler heats water as fast as it is used 
no more, no less. Prospects are invariably impressed by this feature. 


Sell your stoker as a part of this unit, using as a selling aid the facts and 
detailed information available in the fully illustrated COAL-EIGHTY 
AUTOMATIC catalog. GET YOUR COPY NOW LSk THE COL PON 
BELOW. 


Fitzgibbons Boiler Company, Inc. 


Architects Bldg., 101 Park Ave. New York, N. Y. 


COAL-EIGHTY AUTOMATIC STEEL BOILER 


Address 








Armco is back on the national air-waves 
again—this time with an NBC coast-to-coast 
show featuring the famous Armco Band, the 
Ironmaster, and a novel dramatic sketch. Yet 
as enjoyable as these broadcasts are, remem- 
ber they are designed to help you sell more 
formed metal plumbing ware, septic tanks, 
shower stalls and other products made of 
Armco Ingot Iron. 

Listen in next Sunday night and hear for 
yourself how entertaining these Armco pro- 
grams really are. See how they 
help you sell products made of 
Armco Ingot Iron. See, too, how 
they forge another strong link in 


ENGINEERING 


DOMESTIC 


YOU'RE ON THE AIR - with ARMCO! 


a 23-year chain of national advertising. Then 
urge your customers and prospects to listen 
in—for the sheer enjoyment of it all. 
Formed metal plumbing ware is becoming 
more popular every day. People desire it for 
its modern, streamlined grace, its smart color 
combinations, and the assurance of fine 
quality made possible by Armco Ingot Iron 
beneath the glossy porcelain enamel. Tie in 
with this sweeping acceptance by capitalizing 
on the new Armco Radio Show—on the air 
every Sunday night at 8 EST! 
The American Rolling Mill 
Company, Executive Offices: 703 
Curtis St., Middletown, Ohio. 
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ARMCO INGOT IRON 


A NAME KNOWN TO MILLIONS 


” 
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PRODUCTS OF A UNIT OF 


UCC 


UNION CARBIDE AND 
CARBON CORPORATION 




















DESIGN FEATURES OF PUROX CUTTING TORCHES 


_ WwW RS 


oO gi 


Low-velocity cutting oxygen jet assures econ- 
omical gas consumption. 


Hard-drawn copper tips have conical seats that 
are not easily marred. 


Thick- walled front end tubes provide great 
strength and rigidity. 


Lower tube connection will not make up tight 
unless mixer is in place and is automatically 
seated. 


High-pressure oxygen valve is of plunger type. 


Location of high-pressure oxygen valve lever 
helps prevent wobbly cuts. 


ENGINEERING 





t cutting eget 
es ts 

shickness- arch and No. _ 

5 welding eat 


A complete range of standard tips for 
general cutting, and -special tips for 
rivet cutting and cutting cast iron and 
sheet metal, enables you to equip 
your Purox Cutting Torch for your 
exact needs. Your Purox jobber will 
gladly help you to make your selection. 
THE LINDE AIR PRODUCTS COMPANY 


Unit of Union Carbide and Carbon Corporation 


New York and Principal Cities 
In (canada: Dominion Oxygen (Jo., i td » Toronto 





WELDING AND CUTTING APPARATUS AND SUPPLIES 
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And that isn't all 
this system 
comes equipped 


That appeals to with a General Sow 
oe. 3 See at Electric motor. = SELLING IS EASIER WITH THE 
motors must be P 


the best. 





NEW G-E CAPACITOR-MOTOR 


ON YOUR DOMESTIC WATER SYSTEMS 


ALES records show that today the American public is buying better 





merchandise than it did a few years ago—that customers are 
greatly influenced by high quality in their choice of a domestic water 
system. The greater the number of features that the manufacturer and 


the dealer can label “high-quality,” the easier the job of selling. 


Even though the water system you sell has an excellent reputation, 
national surveys indicate that G-E motors will add to its customer 
appeal. General Electric’s high standards of quality are well known, and 
(;-E motors have an enviable service record for quiet, dependable 
operation. If your system is equipped with a G-E motor, you will 
encounter less sales resistance, because your customers will have even 


greater conviction that the system will give them the trouble-free 


service they want. 


Can you afford not to 
avail yourself of this add- 
ed sales appeal? 

For further information 
write to General Electric 
Company, Dept.6B-201, 
Schenectady, New York. 
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/ HELP YOU SELL 
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It’s LASI/IER 
to Sell 


Water Systems 
like these! 








Complete System 
AT ONLY $7650 TOP for a moment and study the sixteen 


special features offered by this Fairbanks- 
F. O. B. FACTORY 


275 g.p.h.—with 42-gallon storage tank Morse $76.50 complete water system. Features 


READ THESE FEATURES: like these speak for themselves when you're 
0. SeaRRnaeNS QUmp~singe enpenity. " closing a sale. And they speak for themselves in 
2. Quietin rt pe —unusually large valve orifices m ° 
stricte fater passages i ater bo : : ' : — 
——_—<<m"F re helping to bring new business into the store. 


3. Accessible—removal of one bolt in bonnet permits rh + . ‘ 
access to valves. Thousands of F-M franchise holders use this 
4. Valves—large, durable, high quality rubber— - o7f am - . 
spring operated. big 275-gallon-per-hour system at $76.50 and its 
5, Power end —sturdy construction—two-bearing . , . , 
design—self-oiling. One power end serves for ull smaller companion, the nationally advertised 
three ratings. . 
6. Water box—and cylinder is a separate casting with Challenger at > 19.95. as big leaders—and 
seamless drawn brass liner pressed in — Water c 
box is easily replaceable in accurate alignment. hack of them thev hav ec the complete line of 
7. Automatic—pump starts and stops automatically. . 
‘ ean ee ee I'-M home water systems to fall back upon for 
. Large air cnambDer in discharge hlne turther con- ¢ 
. ca gene iiametiaddiadiiiiniasieaantis the unusual, difficult, or larger installations. All 
" line. . | : _ : = 
< are Fairbanks- Morse quality. All are Fairbanks- 


10. Strainer at bottom of vacuum chamber os 
foreign matter from getting to cylinder valves, etc. 


11. V-belt drive—both sheaves grooved. 

12. Stuffing box — easy to get at—simple to adjust— ry. . 7 
effectively prevents oil dilution from water work- | he k -Vi dealer franchise on home water 
ing along piston rod to crank case 


Viorse cuaranteed, And all are profitable to handle. 








13. Self-oiling—crank case serves as oil reservoir systems 1s still open in some communities to 
14, Air-volume control—standard on all complete ° ° . : : : 
tank outlits — prevents water-logged or air-bound live-w ire dealers. If you are interested, ju st pin 
tanks. ¢ 
15. Pressure switch—new design—conveniently the coupon to your letterhead and mail it today. 
mounted on motor. 3 - ‘ 
16. Overload protection with push button “reset,” You ll be on your way to new and bigger profit 
incorporated in pressure switch, prevents damage ° ° sok on 
to motor in case of overload due to any unusual Oona 
operating conditions. No fuses to renew—-nothing opportunitie Se 


to replace. Simply push a button and the line 


service connections are re-established. MA IL CO UPON NO W / 











Fairbanks, Morse & Co, Dept. C711 
900 S. Wabash Ave., Chicago 


FA 1 R BA N K 4 M O R .) > % C O Please mail me [ull information on 
7 e [ } F-M Dealer Franchise 


[] Water Systems 


Manufacturers > O) Home Lighting Plants 


CHICAGO, U.S.A. ay 


Address 





BRANCHES AND SERVICE STATIONS COVERING EVERY STATE IN THE UNION 


City State 





— 
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IS THE ROAD TO NASH. 














































































































































































































































































































THAT CUTS HEATING COST. 


This unusual pump needs no electric current, 
cutting out greatest item of pump operating 
expense. 

More important, this pump insures absolutely 
uniform circulation in system. That means con- 
tinuous steam economy. 


Simple, compact, one moving element, no 
wearing parts, no internal lubrication. Bulletin 
No. 246 gives the facts. Your copy is waiting. 
THE NASH ENGINEERING COMPANY 
SOUTH NORWALK, CONNECTICUT, U. S. A. 
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This is today’s conception of the ideal home—designed inside and out 
from replies to a quarter million questionnaires*. To one question, 
“What is your pet peeve around the house?’ thousands answered, 
‘‘Uneven heating!”’ 


The B & G Triple Duty System offers complete relief to people now 
fed-up with sketchy heating—and brings many other benefits besides. 


This modern hot water heating system not only assures ample heat 
but distributes it uniformly from basement to attic. Mechanical cir- 
culation guarantees that! And marvelously sensitive control equipment 
provides swift, accurate modulation of the heat supply to meet the 
extremes of winter weather. The owner is also furnished with ample 
domestic hot water, summer and winter, at savings as high as 75%. 
There’s a tremendous new-building and modernizing market waiting 
for this system which delivers ‘“‘even heat’’—don't delay in getting com- 
plete design data on B & G Triple Duty Systems. Bell and Gossett Co., 
3000 Wallace St., Chicago. 
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TRIPLE DUTY SYSTEMS 


Canadian Licensee: S. A. Armstrong, Ltd., 720 Bathurst St., Toronto, Canada 
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*Ouestionnaire data and 
tllustration by courtesy of 
irchitectural Forum 
and the 
Niagara Hudson System 





These simple Triple Duty units 

provide rapid, accurately con- 

trolled heat and year around 
domestic hot water. 
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for removing 
seepage water 


PENBERTHY AUTOMATIC 
CELLAR DRAINER 
Water or Steam operated 


Made in 6 sizes 


PENBERTNY AUTOMATIC 
ELECTRIC SUMP PUMP 


Made n 6 5i'Zes 


ENBERTHY Products are Sales Active 

... they have all the qualities that 
appeal to customers. They also offer you a substan- 
tial profit, and stay sold. 


Sell a Penberthy Automatic Electric Sump Pump or 
an Automatic Cellar Drainer wherever seepage water ac- 
cumulates. Show your customers the many advantages and 
economies of hot water heating plant modernization with 
these Penberthy Specialties. 


Jobbers everywhere carry Penberthy Products in stock. 


for modernizing 
hot water heating 
systems 


PENBERTHY PRESSURE AND 
RELIEF CONTROL 


Made in ZM 


PENBERTHY WATER CIRCULATOR 


MA srel. > $izZes 


PENBERTHY INJECTOR COMPANY crtcwmcican  consdlan Prt, wos, ove 











Thanks : 
“I received my 
copy of the No- 
vember issue of 
Domestic ENG1- 
NEERING today, 
and it really spar- 
klies.. . every 
month it im- 
proves.” R. § 
Chicago, Ill. 
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which make up... this Issue... 





Christmas Sales 

This month, the chief merchandising activities cen- 
ter about deflecting the Christmas buying spirit to the 
purchase of plumbing and heating products and ser- 
vices. Over-the-counter 
sales of small items 
which can be wrapped in 
attractive gift boxes are 
being given special con- 
sideration. The front 
cover of this issue was 
designed to emphasize 
this thought and an en- 
tire article this month 
tells how successful con- 
tractor-dealers have pro- 
moted Christmas sales. 
Also, the actual plans of 
one dealer for this year 
are outlined, together . 
with fourteen clever suggestions for arranging the 
backgrounds of window and showroom displays. 


Three Stages 


It may be said that there are three stages to the 
development of a general understanding of the Rob- 
inson-Patman Law. ‘This new legislation, which is 
the most widely discussed topic of conversation both 
in our industry and among business men in general 
throughout the entire country, was passed last June. 
Very littke was known about the Law. It had not 
been given a great amount of publicity. 

When it was found to be on the statute books and 
in effect, the tendency was for almost everyone to look 
at the Law itself and wonder how it would apply to 
their own business. Naturally, there were no Federal 
Trade Commission rulings or Court decisions avail- 
able to answer questions or to serve as clarifying 
euides. 

Therefore, the first consideration became that of 
determining the intent and purpose of the Law. It 
has been pointed out on good authority that in case of 
a controversy, prior to the issuance of clarifying in- 
terpretations or rulings, much weight is given to the 
defendant’s attempt to live up to the Law’s intent and 
purpose, regardless of the letter of the Law. 








This is why your editors have first turned their 
efforts towards obtaining this fundamental information. 
It was reasoned that the best qualified person to dis- 
cuss the intent and purpose of the Robinson-latman 
law was the man who helped write it, namely, Con 
vressman Patman. 

Now, the Federal Trade Commission is issuing com- 
plaints and is receiving answers trom companies who 
are alleged to be violating the provisions of this Law. 
This brings us to the second phase of the development 
of a general understanding of the Legislation. Accord- 
ingly, we have obtained, through our Washington cor- 
respondent and legal counsel, brief summaries of the 
first Federal Trade Commission complaints. These are 
included in this issue. 

More and more of these complaints no doubt will 
be filed with the Commission and their application to 
comparable conditions in our industry will be studied. 

The third phase will center about court cases and 
the definite application of rulings and decisions to the 
conduct of business in the plumbing and heating in 
dustry. Naturally, this cannot be considered for sev- 
eral months to come. 

While a great deal has been accomplished in deter 
mining the basic concept of the Robinson-Patman Law 
there is much more to be done on this subject, both 
in our continuing our editorial program of information 
and in our readers following through the clarifying in 
terpretations and discussions as they are released. 

All of this is being offered in the interests of devel 
oping a full understanding and appreciation of the pro 
visions in this Law and, of course, makes no attempt to 
analyze whether their provisions ate good or bad. 


Reader Interest 


Just a few days ago, a reader in New York wrote 
to us to say: “In looking over some past issues of 
DoMESTIC ENGINEERING I was particularly interested 
in an advertisement in the July 23, 1927, issue.” An 
other reader, within the last week, has written to say 
“T noticed in the December 4, 1926, issue of Domesti 
I. NGINEERING an article on thawing frozen water pipes 
with electricity, written by Prof. W. J. Putnam of the 


University of Illinois.” 
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When you want results on your piping jobs, consider the “TO- 
LEDO” No. 999 2” portable power pipe machine. It cuts off 2” pipe 
in 14 seconds and threads 2” pipe in 20 seconds. 

Its many exclusive and advanced features will make you realize 
its position as the No. 1 pipe machine in its class. 

A separate adjustable quick-opening or non-opening die head and 
dies for each size. Cone-type fluted reamer. Rack and pinion with 
thread length indicator. Four blade cutter head. Cutter blades revers- 
ible. Safety friction gear protects machine from overload. Switch 
guard. Direct gear driven—no chains or belts. Oil pump direct driven 
from motor. 

A test proves its superiority. See your dealer or write us for 
complete details. 


Ne. 999 STANDARD MODEL, WITH 6 NON-OPENING te 
DIE HEADS AND DIES '. TO 2’ INCLUSIVE . 2.85.00 


Ne. 999 SUPER MODEL, WITH 6 QUICK-OPENING om, 
DIE HEADS AND DIES '.," TO 2’ INCLUSIVE . 350.00 





THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE: 72 LAFAYETTE STREET 


TORE DO’ 


THE CLASS OF THEM ALL 
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CAN BE FURNISHED WITH STEEL 
STAND, OPEN OR CLOSED, AND 
WITH OR WITHOUT STEEL OR RUB- 
BER TIRED WHEELS. 











SPEED — PRECISION 





EASE OF OPERATION 
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The Other Fellow’s Worries 


‘sp 

RACTICALLY all of the advantages 
enjoyed by chain store organizations through mass 
buying are off-set by greater overhead as compared 
with independently owned stores.”’ 

This is a statement which was made by the presi- 
dent of a large chain store organization in a recent talk 
on the attitude of the chain stores towards the Robin- 
son-Patman Law. This executive continued by say- 
ing that “Contrary to general belief independent stores 
are not slipping. On the other hand, independent re- 
tailers are increasing quite rapidly.” 

He pointed out that there is a new type of independ- 
ent dealer and that whenever an individual selects a 
proper location; conducts his business correctly; ap 
plies an appreciation of overhead and profit ; maintains 
his establishment in a clean and well-lighted condition 
and renders good, intelligent service, he has an equal 
opportunity with any chain store for success. 

It can be argued that inasmuch as the Robinson-lat- 
man Law has been described as anti-chain store legis- 
lation, this chain store executive may have had a pur- 
pose in taking the position of minimizing the threat 
of chain stores to small independent businesses. It 
might be argued further that it was just good psychol 
ogy to attempt to implant the idea that chain stores 
do not have any advantages over independent retailers 

Regardless of the psychology or strategy which may 
or may not have existed behind this approach, it very 
definitely can be classified as a defensive line of argu 
ment which, in itself, should mean a great deal to in 
dependent business men. 

Your editors are carrying on a continuous study of 
distribution and the place which chain stores and mail 
order houses occupy in it. As a result of field contacts 
and other methods of obtaining information, we are 
continually re-impressed with the fact that when a 
branch of a mail order house or of a chain store is 
opened on Main St., either across the street or in the 
next block there is a branch of a competing and equally 
large mail order house or chain store. Coupled with 
this is the fact, which continually is being re-established, 
that there is a class of individuals who will 
$2.00 in trying to save $1.00. 


spend 





At the same time, there alwavs has been, and evi 
dence 1s to the effect that there always will be a sub 
stantial proportion of the population which recognizes 
the desirability of good quality, the advantage of per 
sonal responsibility and the value of dealing with estab 
lished local Companies ot good repute 

In any event, there 1s ample evidence that in this, 
just as in almost everything else, the other fellow has 


his worries. 


like recent automobile shows in various 


cities of the country established one startling tact 
of which most of us may have been dimly conscious 
We reter to 


the amazing growth of the home-type automobile trailer 


but which we have not appreciated fully. 


and its acceptance by all classes of users, from the one 
who constructs for himself a tin can affair to the one 
who tours with the comforts and conveniences ot a 
palatial so-called land cruiser. It is predicted that in 
a few vears America will be a land ot homes on wheels. 
Already there is some speculation as to the problem 
of the tax collector when he goes to levy on Mr. Jones’ 
home and finds he has removed it to parts unknown. 
Our industry has a very definite interest in the trailer 
because, whether it supplants the home or whether 1t 
hecomes just another vehicle in the Parayve, definite 
problems and service requirements will result. First, 
an increased amount of travel and over-night stopping 
an increased demand tor 
While many ot the 


on the road will bring about 
sanitary facilities in tourist camps. 
trailers are being provided with toilets, showers, lava 
tories and sinks, the wastes must be disposed of. It 
is logical that provisions should be made tor connecting 


In ad 


dition, there is the matter ot enlarging sanitary tacilities 


parked trailers to permanent sanitary systems. 


of gasoline stations and parking lots to accommodate 
Just this last week a trailer was 
observed parked on a lot on Michigan Ave. in Cli 
ago, in the shadow ot one of the largest hotels in the 


heht extension was laid 


these traveling homes 


world \ temporary clectric 


nm the ground from the attendant s house to the trailet 
Then, too, there 1s sanitation within the plumbing instal 


1 


lation in the trailer itself which must not be overlooked. 















1937 Plans Formulated ° 


© As this year draws to a close, 
for increased business in 


prepare 
activities 


Outstanding meetings by various as- 


sociations during the month included 
the meeting of the board of directors 
of the National Assn. of Master Plumb- 
ers, the quarterly meeting of the New 
Jersey State Assn. of Master Plumb- 
ers and a meeting of the Southern 
Wholesalers Assn. All of these meet- 
ings were marked by a spirit of opti- 
mism for the business possibilities of the 
coming year. Speakers at the meet- 
ings stressed increased building as one 
definite indication for a bright future. 

Discussions of the Robinson-Patman 
Law featured all meetings during the 
month. Leaders of the various branches 
of the industry called attention to the 
importance of this legislation and urged 
careful study of its provisions. Possi- 
ble legal interpretations continued to 
be of great interest to all groups. 





Mer Ase iations Event ] 





Board Meeting 


© Board of directors of na- 
tional association meet in At- 
lantic City, N. J., Novem- 
ber 17-18 
Members of the board of directors of 
the National Assn. of Master Plumbers 
met in Atlantic City, N. J., November 
17-18, to formulate plans for future ac- 
tivity. Tuose directors present were: 
Edward Monteath, St. Louis, Mo.: D. 
A. Mayfield, Jacksonville, Fla.;: Clay- 
ton Lee, Houston, Tex.; George W. 
Frank, Buffalo, N. Y.; Walter J. Wid- 
mer, Portland, Ore. P. W. Donoghue, 
Boston, Mass.; Walter E. Eynon, Can- 
ton, Ohio; Howard L. Hopkins, Char- 
and Robert H. Pflug-Fel- 


lotte, N. C.; 





various groups in the industry 
1937 and plan future 


der, Philadelphia, Pennsylvania. 
Directors Thomas F. Hanley, Jr., Chi- 


cago, and H. Merwin Porter, Minneap- 
olis, Minn. were unable to attend the 
meeting. Besides the directors, the 


following officers of the association 
were at the meetings: George H. Wer- 
ner, Orange, N. J., president; George L. 
Bird, Elizabeth, N. J., secretary; L. J. 
Kruse, Oakland, Calif., vice president; 
and H. O. Green, Tulsa, Okla., treasurer. 

Further details are to be found in the 
Trade section of this issue. 


N. J. Quarterly 


© New Jersey state association 
holds quarterly meeting in 

Camden, N. J., November 

18—-Newark chosen as con- 
vention site 

With approximately 60 in attendance 
the quarterly meeting of the New Jer- 
sey State Assn. of Master Plumbers was 
held at the Walt Whitman Hotel, Cam- 
den, N. J., November 18. Principal 
subjects for discussion were: merchan- 
dising methods; air conditioning with 
radiator heat; and a long-term program 
for advancement of the association. 
Also decided at the meeting was the 
1937 convention date and city. The state 
association will meet May 6-8, at the 
Douglass Hotel, Newark, N. J. 

Kimball Burr, manager of the air con- 
ditioning division of American Radiator 
Co. discussed the subject of air condi- 
tioning with radiator heat. After point- 
ing out the advantages of this system, 
Mr. Burr stated the opportunities it 
offers to plumbing and heating 
tractors. Louis Maier, president, New 
Jersey State Heating Assn., also spoke 
on air conditioning and urged the mem- 
bers to see the sales possibilities in the 
field. E. A. McTague, Philadelphia, Pa. 
branch of American Radiator Co., was 
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con- 


Highlights of this 


- 


First N.A.M.P. Board Meeting Held; 


another speaker on the same subject. 

A discussion of FHA sales posssibili- 
ties was conducted by J. Clifford Vaughn. 
Other features of the meeting was a 
discussion period which was devoted to 
soil pipe standards, a resolution to ap- 
point a committee to decide upon and 
carry through some plan of betterment 
for the group and an explanation of the 
importance of the Social Security Act 
and Robinson-Patman Law. 

Further details are to be found in 
the Trade section of this issue. 


Pe Supply 


News of Men Meetings Companies 





Southern Assn. 

© Mecting of Southern Whole- 
salers Assn. held in Atlanta, 
Ga., November 13—Resolu- 
tion endorsing National 
Housing Act passed 


Features of the Southern Wholesalers 
Assn. meeting which was held in At- 
lanta, Ga., November 13, included a dis- 
cussion of the Robinson-Patman Law; a 
discussion of present business trends; 
and the passage of a resolution endors- 
ing the National Housing Act and urg 
ing the extension of Title I beyond the 
expiration date. 

M. J. Beirn led the discussion of the 
Robinson-Patman Law and also spoke 
on FHA activities. Mr. Beirn 
briefly touched tupon the present day 
business situation. E. P. Rogers also 
spoke on the Robinson-Patman Law and 
answered certain questions on its legal 
aspects which were asked by members 

L. U. Noland gave an address entitled, 
“Looking Ahead—Business as It Is To- 
day.” Mr. Noland was extremely opti 
mistic over business conditions and 
pointed out the many factors which in 
dicate increased business for the indus 
try in the immediate future. One of the 
steps taken by the association was the 
endorsement of the publicity work car- 
ried on by the Plumbing and Heating 


also 

































Industries Bureau. As has been indi- 
cated a resolution was passed which 
urged the extension of Title I of FHA 
beyond the expiration date now set. 
Further details are to be found in the 
Wholesale section of this issue. 


roy Divrlnenr 
sae'v 4. - \ 
(eee F 
a. 
Incre ses Shown Hi al ion iW , ' 





Average Gain 


© Reports from 114 
salers indicate 
business represented a gain 
of 30.39 per cent over last 
year 
Reports from 114 key 

indicate that October business held 
about the same pace that was set in 
previous months of the year. For this 
month, they showed a gain of 30.39 per 
cent over last year. Figures are now 
available on the percentage of increase 
shown for the first ten months. For 
this period, the gain reported by these 
wholesalers over the same period of 
last year was 33.47 per cent. 

The central section of the country, 
both north and south, has been the 
most active section throughout the 
year. Within this general area, the 
West South Central section has in its 
turn been most active. The Middle At- 
lantic section has been slightly behind 
the pace set by the rest of the country, 
while New England has been farther 
behind, although showing a substantial 
gain over last year. 

Sixty-seven of the 114 wholesalers re- 
porting expect November to continue to 
show improvement, 29 expect it to be 
about the same and only four expect a 
decline. Favorable weather is aiding 
new construction projects in all sec- 
tions of the country except the Moun- 
tain States. 

For the second consecutive month, 
air conditioning showed a substantial 
increase over the previous year, both 
in number of installations and in horse- 
power. For the first ten months, in- 


whole- 


wholesalers 


that October 


Month’s Happenings 


stallations were 43.66 per cent ahead 
of last year, while horsepower was 12.25 
per cent ahead. All classes of auto- 
matic heating equipment continued to 
run well ahead of last year. For the 
first nine months, oil burner shipments 
are 39.45 per cent ahead of last year 
and stoker shipments are 80.8 per cent 
ahead. House heating customers on 
the lines of manufactured gas utilities 
were 21.3 per cent greater, as of August 
3ist, than at the corresponding period 
of the previous vear. 

The reports that come from all sec 
tions indicate that business sentiment 
is extremely good in all branches of the 
plumbing and heating industry. Better 
general business, backed by an increas 
ing number of future delivery contracts 
and outstanding quotations, point to- 
ward further increases in volume. In 
creasing prices indicate a hardening 
price structure although competition is 
still keen in most sections. With the 
election out of the way, there is noth- 
ing in the offing that would indicate a 
reversal in the general upward trend of 
business. 

Further details are to be found in 
the Business Section of this issue. 


Wornen 
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Sanitation 


© Mrs. J. J. Corcoran, national 
sanitation chairman, tells of 
work accom plished in various 
states 


Mrs. J. J. Corcoran, national sanita- 
tion chairman, who was a guest 
speaker at a special fall meeting of the 
New York state auxiliary at the Hotel 
Pennsylvania, New York City, Novem- 
ber 18, told of the work being done in 
various states. One of the points which 
she made was that the Standard Sani- 
tary Mfg. Co. regarded sanitation ac- 
tivity in relation to public rest rooms 
as being so important that the com- 
pany had written the mayors of various 
cities urging them to support the move- 
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ment. In response to this suggestion 
there has been a favorable reaction and 
the Mayor of New York City is doing 
everything possible to make public rest 
rooms sanitary. Mrs. Jacob Stockinger, 
president of the state auxiliary, presided 
at the meeting and recounted the ac- 
tivities of the auxiliary since she had 
taken office. 

Presidents of local auxiliaries re- 
ported the affairs of their groups. Also 
present at the meeting were a number 
of guests from the New Jersey auxili 
ary. 

Further details are to be found in the 
Women’s section of this issue. 


Reconnition 





Jerry Building 


Article prepared by Plumb- 
ing and Heating Industries 
Bureau and directed against 
jerry built houses printed in 

a number of newspapers 
Support to the drive made by various 
FHA agencies against jerry building 
was given in a recent article prepared 
Plumbing and Heating Indus- 
This article which went 


by the 
tries Bureau. 
out only a short time ago, already has 
been published in a large number of 
newspapers located in various sections 
of the country. 

One of the points made by both FHA 
and the article was that insistence 
upon good construction practice and 
standards is a protection to the home 
owner, the holder of the mortgage and 
the contractor. The article also point- 
ed out that few people outside of the 
plumbing industry realize the _ tre 
mendous difference there is between 
plumbing systems in jerry built houses 
and those in houses which have been 
honestly in accordance 
with good construction principles and 
with the health of the people in mind. 

Further details are to be found in the 
Recognition section of this issue. 
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kK, ERYONE in the plumbing and_ heating 
industry may be affected by the Robinson-Patman Law, 
in one “way or another. The only way individuals can 
know how to conduct their selling and purchasing ac- 
tivities is by a careful study of the new regulations con- 
tained in this law. This law is not something which is 
far removed and which can be passed off with a wave 
of the hand. It has been in effect since the 19th of last 
june and already complaints have been filed against 
alleged violators. It applies to the plumbing and heat- 
ing industry just as definitely as it applies te the tood, 
drug, dry goods and other industries. 


LETTERS INDICATE SERIOUSNESS 


The following excerpts are taken from letters which 
we have received as a result of our efforts to disseminate 
information on this new and important law. These com- 
ments serve to indicate the seriousness with which the 
Law is being taken by different associations, companies 
and individuals in our industry. For instance, an asso- 
ciation secretary writes to say: 

“There is great deal of interest and difference of 
opinion with reference to the Robinson-Patman Law in 
this section. We find that very few of our members 
have formed any opinions, due to a lack of any official 
interpretations as to what the law means. However, it 
is generally felt that if the Law is enforceable, its influ 
ence in another industry will be very decidedly beneficial. ° 

Another association officer states: 

“T think it would be mighty fine if you could send 
reprints of the address which was made by Mr. Patman 
and the questions asked and answered at the Chicago 
meeting of the Central Supply Association. We could 
distribute these at our semi-annual convention and | 
am sure that it would be appreciated by the entire mem- 
bership of the association. 

“T certainly want to congratulate you for the interest 
which your publication has taken in this new and im- 
portant legislation.” 

Still another association officer says: 

‘Please send us 100 copies of the sixteen page reprint 




































from your November issue. We shall have to go mucl: 
more thoroughly into this law.” 

A manufacturer points out: 

“IT know that while the bill was in committee, it was 
proposed to bar freight allowances, having in mind par- 
ticularly Pittsburgh as the basing point for steel, but 
this provision was eliminated, so that I am assuming it 
Is satisfactory to allow freight. On the other hand, if 
this is done, some users will buy at a lower net price 
than others, and if it is not done it will result in distribu- 
tion being localized. I think an answer to this question 
will be appreciated not only by us but by others.” 

Other comments are: 

“This 1s one of the vital questions most in our minds.” 

“If you will send us 80 copies of the material con- 
tained in your November issue on the Robinson-Patman 
law, I will be pleased to forward same to our members 
with comments thereon.” 

“Our entire group is in a quandary as a result of 
certain recent developments in our industry and_ the 
Kobinson-Patman effect on them. I am being pressed 
lor an opinion by a recognized authority. The oppor- 
tunity of presenting our question to Mr. Patman seemed 
to come at the opportune time and I hastened to take 
advantage of it.”’ 


MORE REQUESTS FOR INFORMATION 


“We appreciate our question is rather long and _per- 
haps it 1s also a difficult question to answer but we 
assure you that it is a real problem and we would very 
much like to know the answer.”’ 

“We would like very much to have 50 copies of your 
material on the Robinson-Patman Law for distribution 
to our members. Kindly send them to us via air mail.” 

“It is my opinion that very little can be done in the 
application of the Law until we have some interpretations 

(Continued on Page 160) 


The letterheads reproduced on the next page are just a few we 
have received from associations, manufacturers and individuals 
who have written to us in regard to the Robinson-Patman Law. 
This is merely a partial indication of the interest in this subject 
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“We should ap- 
proach the Pat- 
man Law in a 
positive manner 
and not spend a 
lot of time look- 
ing for loop- 
holes,”’ says M. 
J. Beirn. He 
urges that all 
members of our 
industry should 
















M. J. Beirn 


STUDY tT ...... 


‘Tue Robinson-Patman Bill became a law 
with the signature of the President on June 19, 1936, 
and since that time substantially every manufacturing 
and wholesaling enterprise in the country has been mak- 
ing an intensive study of the provisions of this Act. 

There has been no legislation enacted by Congress, 
which as a whole, caused such extensive differences of 
opinion as this Act has caused, and yet why should this 
disturb us when we consider the words of Chief Justice 
Hughes, which I quote herewith: 

“How amazing it is that in the midst of controversies 
of every conceivable subject, one would expect unanimity 
of opinion upon difhcult legal questions! In the highest 
ranges of thought, in theology, philosophy and science, we 
find differences of view on the part of the most distin- 


Note: Mr. Beirn’s remarks may be considered the first formal com- 
ments on the Robinson-Patman Law by a member of our industry. Here 
tofore, discussions largely have been by Congressmen and attorneys. The 
occasion was the Southern Wholesalers Assn. convention at Atlanta, No- 
vember 13-14. Mr. Beirn is vice presiden’ general manager of sales, 
American Radiator and Standard Sanitary Corporation, New York 


guished experts, theologians, philosophers, and scientists. 

“The history of scholarship is a record of disagree- 
ments. And when we deal with questions relating to 
principles of law and their application, we do not sud 
denly rise to a stratosphere of icy certainty.” 

It seems fair to state that there are two conflicting 
viewpoints of the trend of this Legislation. 

One is that it is so impossible of interpretation and 
erforcement that it will break down of its own weight, 
and the other is that it represents needed legislation cov- 
ering regulations with respect to basic principles of 
pricing and should be diligently considered to the end 
that business practices be conformed thereto. 

Generally speaking many of the adherents to this latter 
school of thought take the position that this law will be 
found in its ultimate consequences to be the most impor- 
tant business legislation enacted since the Sherman Anti 
Trust Law of 1891. 


The Robinson-Patman Act has been much discussed 

















and probably very much cussed during the past couple 
ct months, and perhaps no law has been so little under- 
stood after such an amount of discussion. 

Primarily the Act was directed at price discrimination 
and looking at it from this view-point it would appear 
as though it should have the support and cooperation of 
everyone engaged in commerce, particularly so if the Law 
is enforced with a sympathetic and intelligent regard to 
its purposes. While it is true that there has been a vast 
amount of literature printed and disseminated, and a 


considerable amount of conversation about this law, nev- 
ertheless, the net result has been generally speaking con- 
fusion worse confounded. 

We have been confronted with articles of “What to 
do and not to do” regarding the Patman Act and the 
“Patman Bill confusion may be cleared” together with 
printed opinions furnished by various eminent members 
ol the legal fraternity, to say nothing of the conference 
which took place at the Pennsylvania Hotel, in New 
Paxze 163) 
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FE’ T'C COMPLAINTS... 


Charges already have been made 


against companies under the new 


Patman Law. 


Tue vast amount of speculation and conjec- 
ture as to what trade practices will be subjected first to 
attack as violations of the Robinson-Patman Act grad- 
ually is being answered as complaints are filed by the 
Federal Trade Commission. Up to and including No- 
vember 21, at least ten such complaints have been filed 
and four of the corporations complained against have 
filed answers setting up their defenses. 

Three complaints were filed on September 30, two in- 
volving the sale of food products and one against a man- 
ufacturer of floor coverings; on October 17, a complaint 
was issued against a manufacturer of clay tile; four com- 
plaints, all concerning the sale of cosmetics, were filed on 
November 6; and on November 21, two complaints were 
filed against manufacturers of yeast. 

The complaints thus far have alleged the violation of 
Section 2-a (prohibiting the manufacturer from giving 
a price discrimination), Section 2-d (prohibiting adver- 
tising allowances and payment of “push money”), Sec- 
tion 2-e (outlawing the rendering of services by manu- 
facturers to assist in the sales of certain customers only), 


_ 


Federal Trade 
“ivil suit . 
Statement by 


Note: “If a cease and desist order is issued by the 
Cammission ... such order may be used in evidence in the c 
for three-fold damages, interest and attorney’s fees . 1. 
Congressman Patman, see November issue, page 92. From this, the i 
tortance of Federal Trade Commission complaints and orders is 0b- 
vious. This summary of the FTC complaints issued under the Robinson 
Patman Act up to the time of our going to press has been prepared espe- 
cially for the readers of Domestic Encineertna by J. ©. Spence ane 
Henry L. McIntyre of the Chicago law firm ot Robertson, C rowe and 
Spence. Further summaries are scheduled to be published as complaints 
and answers are released by the FTC 
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sn 
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Dtu. 1s involved 
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Section 2-f (making it unlawful for a purchaser know 
ingly to receive a discrimination in price) and Section 
(which is not included in the Robinson-Patman Act, but 
which is part of the original Clayton Act. This penal 
izes untair methods of competition ). 

In considering the charges made in these complaints it 
must be kept in mind that the mere filing of a complaint 
by the Federal Trade Commission is not a final determi 
nation or adjudication that the practices complained of 
violate the Act. The party against whom the complaint 
is filed has an opportunity of answering the charges and 
endeavoring to justify the practices. 
that after an application for a complaint has been made 
and before a formal complaint is issued and served upon 
the one who is complained about, namely, the respondent, 


llowever, it is true 


a preliminary investigation is conducted by one of the 
attorneys for the Commission. The results of this inves- 
tigation are submitted to the Commission and the Com- 
mission decides whether or not a formal complaint should 
be issued. It will be seen, therefore, that although there 
has been no formal adjudication, or settlement by judi 
cial decree, of the matter, still the fact that the com- 
plaint is filed shows that the Commission apparently be- 
lieves that the act is being violated. 

The complaint against one of the two food companies 
already referred to charges that there have been three 
violations of Section 2-a, namely: (1) selling loaf cheese 


(Continued on Page 86) 
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L AST year’s Christmas window pro- 
duced exceptionally good results,” says V. J. Willian, 
plumbing and heating contractor-dealer of Hubbards 
Woods, Ill. Two oil burners were sold during the 
holiday season, one of these sales being absolutely a 
direct result of the window display. But these two sales 
were not the only results achieved from the Christmas 
window. The window had the psychological effect of 
making passers-by realize that this store, too, like others 
along the street, was offering Christmas merchandise, 
and many persons entered the store to inspect the mer- 
chandise inside. Sales to these visitors at Christmas 
included, in addition to the two oil burners, two electric 
refrigerators, two gas stoves and one kitchen cabinet 
sink. 

While no follow-up check was kept, it is fair to 
assume that certain of these Christmas shoppers re- 
turned later in the year as actual buyers of items which 
had appealed to them at the time of their first visit. 

Needless to say, Mr. Killian is going to have 
another special display in his window this coming 
Christmas, and already has pretty definite plans in mind 
as to what it will consist of. The feature of this year’s 
display will be a kitchen cabinet sink. The plan is to 
devote a small section of the display floor, immediately 


The picture at the upper left hand corner of this page shows 
the type of Christmas window display used by this contractor. 
The illustrations across the center of the page show a number of 
displays which contractors might use during the holiday season 
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behind the window, to the Christmas display. The sink 
will be placed in this space, as it is too large to go in 


this particular window, and other smaller items will be 


displayed around it. The window will contain a lighted 
and decorated Christmas tree, with various small items 
being displayed at the base of the tree. The window 
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will be ready about two weeks before Christmas and tors, gas stoves, kitchen cabinet sinks, lavatories. toilets. 
will be maintained until the day after New Year's day. water heaters and oil burners. 

Christmas visitors will find a large assortment of “T am a firm believer in the value, from a merchan 
sissscr de rearegags Pown gps. pieeae apace types sig dising standpoint, of attractive, well lighted display 


seasonal display. These will include electric refrigera- windows not alone at the Christmas season, but through- 
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The three upper illustrations show other possi- 
bilities for window displays during the Christ- 
mas season. The picture at the right shows 
how one contractor decorates his window at 


that time 
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out the year,” said Mr. Killian. It is particularly 1m- 
portant, he added, to have a specially prepared window 
at Christmas for at that season of the year people are 
in a buying frame of mind. “For many years now,” he 
said, “I have made it a practice to put forth extra effort 
in arranging my display windows for the Christmas 
season -and have been more than repaid in the volume 
of business resulting for the work involved in planning 
and installing the display. 

“A good appearing window, or tor that matter any- 
thing that brightens up the front of the store, attracts 
attention and causes people to call upon you for repairs 
or for anything else they may need in the way of 
plumbing and heating,’ Mr. Killian remarked. ‘You 
can’t determine the value of a display window,” he con- 
tinued, “solely by the actual sales of the particular 
product or products that are shown in the window.” 
Mr. Killian has found that a good looking window 
attracts passers-by, regardless of whether or not they 
are especially interested in the product displayed. These 
people often enter the store to look around and if they 
don’t purchase something then, the courteous reception 
accorded them (which, by the way, 1s a cardinal principle 
in the Killian store) is instrumental in causing them to 
return at a later date when they are in need of plumbing 
or heating services or products. 

Last year at Christmas the Killian windows were 
dressed in a manner highly appropriate for the season, 
as will be seen from the accompanying illustration, Fig. 
1. An oil burner was the principal product displayed 
Behind the oil burner was a lighted Christmas tree which 
was sprinkled with artificial snow. Colored ribbons led 
from the tree to the feature points of the burner, and 
small circular cards of various colors were suspended 



































































from each ribbon where it was fastened to the tree. The 
printing on each card explained briefly the mechanical 
feature of the burner at the other end of the ribbon. 

[In discussing his Christmas plans, Mr. Killian brought 
out an interesting point concerning the importance of 
having the right kind of business neighbors in order to 
imsure a large volume of shopper traffic passing by the 
store. This past summer Mr. Killian moved his place 
of business one door south in order to secure larger 
quarters to better handle his increasing volume of busi- 
ness. The lease on the old store was still in effect and 
it was necessary for him to sublet the quarters. Mr. 
Killian had been of the opinion for some time that he 
needed a business neighbor, such as a druggist, a bakery, 
a grocer or a butcher, who would draw more shoppers 
to the vicinity of his own store. Consequently, he 
hunted for three months in the meanwhile paying the 
rent on the old store himself, until he found a tenant 
who would fill the bill. The new tenant is a high-class 
fish market which does a large volume of business. 

Another plumbing and heating contractor-dealer who 
has achieved favorable results from Christmas window 
displays is the Park and Abbott Company, of Winnetka, 
Ill. Last Christmas this company featured a special 
display of faucets in its window, starting three weeks 
before Christmas. The window was lighted at night 
and the decorations were in keeping with the season. 
(Continued on Page 157) 

















“This important 
aid to business 
ought to be con- 
tinued,” says L. J. 
Kruse of Oakland, 
Calif., vice presi- 
dent of N.A.M.P. 


(A Guest Editorial) * 


4 ; 

‘| HE present modernization provisions in the 

lederal Housing Act will expire on March 31, 1937, 
just four months from now. 

The next session of Congress begins on January 5, 
1937, less than one month from now. This is the Con- 
gress which must decide whether or not Title | of FHA 
shall be extended again. 

The Federal Housing Act 
provides for the insurance of modernization loans—has 
been hailed by practically all sides and interests as the 
greatest single factor in the recovery of the building tn- 
dustry as well as one of the chief aids in the march back 


especially Title I, which 


to prosperity of business in general. 

These are just three of the considerations which point 
to the fact that now is the time for all branches of the 
construction industry to urge the further extension of 
Title I. The plumbing and heating industry has a par- 
ticularly large stake in this business building agency. As 
indicated in the accompanying table, plumbing and heat- 
ing leads the list of modernization and repair work 
hnanced by FHA insured notes. $31.40 of every $100.00 
spent for modernization and repair work financed by 
FHA insured notes paid for plumbing and heating prod- 
ucts and services. The total volume of modernization 
and repair notes insured up to and including November 


f Domestic ENGINEER 
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outs . ‘ 
[This introduces a new feature for the readers 


ING. From time to time these editorial columns wi. be made available for 


comments and discussions of particularly timely sulyjects which affect our 
industry. 













L. J. Kruse 






14, 1936 amounted to $472,957,214.65. 
matter of arithmetic to learn how much ot this went for 
plumbing and _ heating. 


It is merely a 


(Over and above this, it has been estimated that over 
two billion dollars’ worth of modernization and repair 
work has been done on a cash basis or has been financed 
in ways other than the modernization credit plan. In 
$4.00 of modernization and 
repair work has been developed tor every $1.00 which 
has been insured under FILA. the FITIA has 
been the starting point and the basis of discussing 


other words, more than 


llowever. 
financing. It has eliminated that final resistance which 
was so fatal to sales prior to the passage of the lederal 
would like 


Housing Act. The old familiar story of “I 


to buy what you have to sell and [ would like you to 
do the work we have talked about, but I haven't the 
money just now,’ has been completely overcome where 
responsible prospects aTe concerned. 

interest im eovernmental 


In addition to this. the wide 


activities has developed a ready audience for a discus- 
sion of the Federal provisions for insuring modernization 
and repair loans and this has resulted in giving ample 


opportunities to present sales arguments tor the purchase 


of plumbing and heating modernization and 


equipment now. 


Pepall 


It for no other reason than the value of its moral 


support ads a sales making if possible for 


VW Cap 1) «10) 


prospects to buy and repair now, Title I of the lederal 


Housing Act should be extended. With business recoy 
ery progressing at a rapid rate and with still a great 


amount of ground to be regained in the building indus 


(Continued on Page 156) 
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Fig. 1—The draft caused by the difference in 
temperature outside and inside a tall chimney 
creates a difference in pressure, as indicated 
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Fig. 2—“If you were to leave all of the elevator doors 


open... you would find a negative pressure of close to 
1.21 lb. per sq. ft. at the lobby floor .. .” 


GOLD FEET...... 


Drafty condition in an office build- 
ing lobby leads to remodeling of the 


heating provisions. 


Stack action 1s chief 


problem. Earl Brown tells the story 


| N eliminating drafts caused by the stack 
action of tall buildings, a condition which is common 
ty» almost all old buildings and many new ones, the real 
cause of the trouble is frequently overlooked. The fol- 
lowing exchange of letters runs this down to its source: 


Springfield, 
Oct. 15, 1935. 
Dear Mr. Brown: 

The elevator lobby of the Baltimore building is a very 
dratty and uncomfortable place in cold weather. It seems 
that whenever the outdoor temperature drops below 50 
or 55 deg. Fahr., the elevator starter, the elevator opera- 
tors and the man who runs the cigar stand in the lobby 
complain bitterly of the cold drafts along the floors, par- 
ticularly when people are entering or leaving. 

The entrance is provided with two sets of doors, which 


Fig. 3—-Here is a sketch of the arrangement of the 


elevator lobby before remodeling 


62 


are equipped with door checks to keep them from slam 
ming; so both sets are open for a short time whenever 
anyone enters or leaves. 

Frankly, I don’t understand why these drafts occur, 
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because the entrance to this building is located so that 
the wind does not strike it at all, but they do happen 
and the manager of the building wants me to remedy the 
trouble. I am enclosing a set of plans which show, you 
will observe, the heating provision having 150 sq. ft. 
of heating surface on either side of the entrance. What 
do you suggest? 
Sincerely yours, 
Paul Smith. 


Oct. 16, 1935. 
Dear Mr. Smith: 

We have received your letter of Oct. 15 on the Balti- 
more building. The trouble you mentioned is common 
in tall buildings. Fortunately, the plans you sent are 
complete, so that we have been able to study them care- 
fully from all angles. 

The drafts that you wrote about are caused by the 
stack action of the building. I can almost hear you ask, 
“What's that?’ Perhaps I should explain: If a 100 ft. 
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Fig. 4—This graph shows how negative pressure increases as 
outdoor temperature drops when indoor temperature is main- 
tained at 70 deg. Fahr. 


smokestack is heated to an average temperature of 200 
deg. Fahr. by the flue gases from a boiler, it will try 
to draw air in at the bottom of the stack. Why? Be- 
cause the air in the stack, which is warm, is lighter than 
a column of air of the same height and area which is 
outside the stack and cooler. 

Suppose we have a stack 10 sq. ft. in area and 100 ft. 
in height, with an average temperature of 200 deg. Fahr., 
having the top and bottom sealed. The air or gases in 
this stack would weigh 42.54 lb., assuming that the air 
is saturated. The same size column of air at 0 deg. Fahr. 
would weight 86.54 Ib. Therefore, the pressure in the 
stack at the base is less than the pressure outside the 
stack at the same level. The negative pressure at the 
bottom of the stack is 86.54 minus 42.54 lb. which ts 
44 Ib. total, or 4.4 lb. per sq. ft. (Fig. 1). With a neg- 
ative pressure this great, you can see readily that if we 
opened a small hole in the bottom of the stack the cold 
air would rush in at a terrific speed. 

Now suppose that we let the air in the stack cool off 
to 70 deg. Fahr. The negative pressure at the bottom 
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Thermostatic control as installed in the unit ventilators 
is indicated diagrammatically 


Fig. 5 


of the stack with a O deg. Fahr. surrounding air tem 
‘perature would be 12.14 lb., or 1.214 Ib. per sq. ft. For 
a 7/0 deg. Fahr. inside temperature and other surround 
ing air temperatures, the negative pressures would be 
as indicated in Fig. 4. 
From this you can see 
as the surrounding air temperature 


that the negative pressures 
increase rapidly 
drops. 

Now assume that instead of a stack, we are dealing 
with a building 100 ft. high with no floors in it, and 
we wish to maintain a Kahr. temperature 
throughout. Then the negative air pressures per sq. ft. 
will be exactly the same, for the same surrounding air 


‘QO deg. 


temperatures, as for the stack (Fig. 2). 

The Baltimore building is approximately 100 ft. high. 
If you were to leave all the elevator doors open (which 
gives almost the same effect as taking out the floors) 
and maintain it at 70 deg. Fahr., you would find a 
negative pressure of close to 1.21 Ib. per sq. ft. at the 
lobby floor when the outdoor temperature is O deg. Fahr. 
Under these conditions, with O deg. Fahr. weather, a 
terrific blast of air would come in every time one ot 
the entrance doors was opened. 

If every floor was tightly sealed off by using abso 
lutely tight elevators doors, and stairway doors, the 
negative pressure would drop to almost nothing. You 
can see that the amount of pressure at the lobby floor 
line, and consequently the amount of air that rushes in 
when the doors are opened, depends upon: the height 
of the building, the outdoor temperature and how well 
the floors are sealed off. You cannot change the height 
of the building or the outdoor temperature, but you can 
see to it that the elevator doors and the stairway doors 
are as tight as possible. | 

If tightening these doors does not remove the cause 
of the trouble, please let us hear from you. 

Very truly yours, 
Karl Brown. 
Dec. 15, 1935. 
Dear Mr. Brown: 

I showed your letter of Oct. 16 to the manager ot 
the Baltimore building and he and I were amazed at 
the solution you offered to our trouble. We checked 
the building from top to bottom. 

The passenger elevator doors are of the newest type 
and are very tight. The three freight or service elevator 
doors were loose; so the manager had them replaced 
with tight-fitting doors. The real trouble was in the 
stairway doors which were found to be very loose. 
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These have since been weather-stripped and equipped 
with door closers. All of these changes were made be- 
fore our recent cold spell which started Dec. 1, and 
everyone is pleased with the way the drafts have been 
reduced in the elevator lobby. The manager of the 
building is so pleased with the improvement that he now 
wants to eliminate these floor drafts entirely. Have you 
any further suggestions ? 
Yours truly, 
Paul Smith. 


Dec. 17, 1935. 
Dear Mr. Smith: 

Your letter of Dec. 15 was very interesting, and we 
are glad to know that the changes you made in the 
elevator and stairway doors improved the conditions in 
the elevator lobby. 

The next step is to heat the remaining cold drafts so 
that they become warm air and no longer cause trouble. 
We have studied the plans you sent us some time ago 
and have found that the only places available for any 
mechanical equipment are the recesses in the entrance. 
We suggest the installation of a recirculating unit ven 
tilator in each of these recesses arranged to draw the cold 
air through the front of the unit, heat it, and discharge 
it toward the ceiling. Thus, the cold drafts will be 
picked up and warmed before they have a chance to 
cause any trouble in the elevator lobby. 


SIZING THE HEATING UNITS 


From the plans, we find that the elevator lobby has 
a volume of 7,500 cu. ft. In a space of this kind you 
can use safely an air turnover of 20 room volumes per 
hour. On this basis, the maximum air delivery should 
be 207,500 or 150,000 cu. ft. per hr. or 2,500 cu. ft. 
per min. Two 1,250 cu. ft. per min. units will do the 
work. A 1,250 cu. ft. per min. unit ventilator is ap- 
proximately 65 in. long, 13 in. wide and 34 in. high. A 
unit of this size will fit into the present recess very 
nicely, as shown in Fig. 6. Units of this size have a 
heating capacity of approximately 350 sq. ft. of radia- 
tion, or 700 sq. ft. for the two. This is 400 sq. ft. more 
than the present heating surface. We are confident: that 
two units of this kind will solve your problem. 

If you decide to install automatic temperature control, 
we will be glad to offer some suggestions 
on this. 

Very truly yours, 
Earl Brown. L 

P. S. Have you noticed any change in 
the heating of the rest of the building 
since tightening the elevator and_ stair- 
way doors? 








Jan. 2, 1936. 


Dear Mr. Brown: | o£ Rpts 


Very soon after receiving your letter 
of Dec. 17 we installed the two recircu- 
lating unit ventilators suggested in your 





Fig. 6—This shows how the two unit ventila- 
tors were placed in the elevator lobby 
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letter. They have eliminated all of the drafts in the ele- 
vator lobby and the manager is well pleased. 

In your letter you mentioned automatic temperature 
control. If you recommend it for this installation, please 
send me your suggestions because the manager will be 
glad to add any improvements you suggest. 

It is hard to believe that the work we did with the 
elevator and stairway doors would produce such a 
decided improvement in the rest of the building. Last 
year we could not keep the upper floors from over- 
heating, probably because the warm air from the whole 
building rushed up there. Aside from that, we had to 
fire hard to heat the lower floors because much of the 
heat went to the upper floors, and because the negative 
pressure which occurred on the lower floors made the 
windows leak more cold air than they should have. 

This year we have no difficulty keeping the top floors 
cool enough and the lower floors warm enough. There 
is no doubt that this improvement is due to sealing off 
the individual floors as you suggested. 

Yours truly, 
Paul Smith. 


Jan. 4, 1936. 
Dear Mr. Smith: 

Thank you for your letter of Jan. 2. 
to hear that your customer is satisfied. 

We recommend that you install automatic control. A 
room thermostat may be located on the elevator lobby 
wall about halfway between the unit ventilators and the 
elevators. This thermostat should be arranged to open 
and close the valves in the unit ventilator heating ele- 
ments with a gradual action. 

We further suggest that you install a contact type of 
thermostat on the return connection of one of the unit 
ventilators between the heating element and the trap. 
This contact thermostat should be so arranged that when 
the return connection cools off to 120 deg. Fahr., both 
unit ventilators will be stopped. When the return con- 
nection warms up to 150 deg. Fahr., the motors should 
be started (Fig. 5). 

In this way the motors will run whenever the heating 
elements are filled with steam and will be stopped when 
the heating elements are cold. 

Very truly yours, 


We are glad 


Earl Brown. 


(Continued on Page 157) 
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TABLE I 

Monthly Benefits Payable for Specified Total Wages as 

Defined for the Purposes of Title II of the Social Security 

Act 

Monthly rate of benefit 
Total wages _ | M2 per- | Yq per- 
pr cent of | cent of Total 
$3.000 next all over 
’ $42,000 | $45,000 

eee a ER eee $10. 00 
SS ee ae eee 12. 50 
$3,000....... i. a ee 15. 00 
Sree see | 9B 42 I... 15. 42 
ag oe AETEETE 15. 00 SS See 15. 83 
ao LETTE 15. 00 St a rer 16. 25 
| Pree 15. 00 7 7. ee 16. 67 
$10,000...... 15. 00 Se re 20. 83 
$15,000...... 15. 00 Bcc veces 25. 00 
$20,000...... 15. 00 So ee 29. 17 
$25,000...... 15. 00 Se rere 33. 33 
$30,000...... | Be % 2a 37. 50 
st ee 1 Be * a eee 41. 67 
$40,000...... Poe | Se Ge bo. csee. 45. 83 
$45,000...... i mae 6 eee 50. 00 
$50,000...... 15.00 | 35.00 | $2.08 52. 08 
$60,000...... 15.00 | 35.00 6. 25 56. 25 
$70,000...... 15.00 | 35.00 10. 42 60. 42 
$80,000...... 15.00 | 35.00 14. 58 64. 58 
$90,000...... 15.00 | 35.00 18. 75 68. 75 
$100,000.....} 15.00 | 35.00 | 22.92 72. 92 
$110,000..... 15.00 | 35.00 | 27.08 77. 08 
$120,000..... 15.00 | 35.00 | 31.25 81. 25 
$130,000.....| 15.00 | 35.00 | 35.42 | 185.00 
1 Maximum monthly benefit. 














Here is a brief out- 
line of the employer’s 
and the employee's 
taxes under Title VT 
and Title 1X. Also, 
instructions are given 
on how to figure the 
emplovyee’s benefits 
under Title V Ill of 


SOCIAL SECURITY... 


For the purposes of this article, readers 
will remember that we are discussing Titles VIII and 
IX of the Social Security Act. The definition of the 
employer under Title IX is ‘any person who employs 
eight or more individuals for a total of twenty or more 
calendar days during a calendar year, each such day 
being in a different calendar week.” 

In other words, those who are subject to the so-called 
“payroll tax” under Title IX, are only such firms as 
employ eight or more people. The measure of the tax, 
say the regulations, is the total amount of wages payable 
by an employer with respect to employment during the 
calendar year. The rates of the tax under Title [X are: 
for calendar year 1936, 1 per cent; for calendar year 
1937, 2 per cent; for calendar year 1938 and any subse- 
quent calendar year, 3 per cent. This tax is paid only by 
the employer. 

Against this tax the employer may credit the amount 
of contributions based on wages paid by him into a state 
unemployment fund under a state law which has been 
approved by the Social Security Board. Such credits 
“may not exceed 90 per cent of the Federal tax.” 

The regulations as to who is an employer under Title 





{Not counting wages from a single employer in excess 
of $3,000 annually | 


| Percent of total 
Total wages received after Dec. 31, 1936, and | wages paid as 


prior to age 65, in covered employments | monthly rate 





of benefit 
First $3,000....... | 7” | V4, 
Next $42,000...... | | Vio 
All over $45,000 oP 











This table shows the percentages of total wages used in 

figuring monthly benefits at age 65. The table at the 

upper left shows how much the employee will get if his 

total earnings amount to any of the sums in the first 
column 


VIII read: “Every person is an employer who employs 
one or more individuals.” Note the difference. An 
employer under Title VIII is one who employs one or 
more individuals. It takes eight employees to make him 
an employer under Title IX. 


(Continued on Page 161) 











The exterior, as well as 
the interior of this build. 
ing, is completely modern 
and appealing to the eye 
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J | 
| Ai the northwest corner of Ellis 


' -- . ‘ . — 
Ave. and 55th St., Chicago, stands a 47-year-old apart- 
i 


: ment building whose usefulness to humanity would be 
| completely at an end were it not for the magic of mod- 
if ernization. 
| Today it is taking a new lease on life, so to speak. 


The corner section already has been modernized com- 
pletely, and, now that the soundness of this experiment 
has been proved fully, the remaining parts of the build- 
ing will receive the same treatment shortly. As a result 
of the modernization thus far completed, cash income 
will be increased 146% per cent, the apartments are in 
demand (they were all rented before completion of the 
work) and the property becomes a worth while invest- 
ment for the owner. 

Major factors in the remodeling were the installation 


lg 


“  . , the structure which took shape back in 1889 just prior to 
the first World’s Fair Exposition 4 


146”, INCREASE... 
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Have you an apartment prospect for 
remodeling? Then show him this 


A 29% saving was effected 


of completely modern bathrooms and kitchens, including 
all new fixtures and piping. The heating plant was over- 
hauled, new mains and risers were installed and cabinet 






























concealed radiation was placed throughout the building. 
The original steam boiler is being retained until the 
halance of the building is modernized. The new plumbing 
installation was made by Fettes, Love and Sieben, con- 
tractor-dealers of Chicago, while the heating work was 
handled by the General Heating Corporation, also ot 
Chicago. 

A highly significant point in connection with this 
project is the fact that the use of the skeleton as compared 
with building an entirely new building from the ground 
up, saved about 29 per cent of such cost. This was a 
powerful factor in convincing the owner that it was 
good business to modernize the structure. 

This building, originally known as the Keene apart- 
ments, no longer appears as the structure which took 
shape back in 1889 just prior to the first World's Fair 
Exposition held on the south side of Chicago. At least 
the corner section doesn’t, and to the casual observer 
it hardly seems to be the connecting link between the two 
old sections standing to the north and west which are 
due for the same rejuvenation at a later date. 

Standing four stories in height it is located in what 1s 
known as Hyde Park. The Keene wasn't the only build- 
ing erected there in those days and many others have 
followed since until the neighborhood is almost solidly 
built up. Each new building was more up to date and 
the ones of the earlier days declined both in value and 
public appeal until a seven room apartment in the Keene 
could be had for $22 per month, and a number of them 
were unoccupied at that figure. Two 
stores on the ground floor brought a 
total annual rental of $2,100. 

In the modernized section of the 
keene, a four room apartment now 
rents at $45 per month, three rooms at 
$40 and two rooms at $37.50. Each 
has a modern bath and complete kit 
chen facilities, with living rooms as 
modern as any discriminating family 
might desire. Now there are four 
stores on the ground floor, which bring 
a total rental of approximately $5,000 
per year. 

A peculiar condition was found in 
this neighborhood. An analysis made 


consultants employed by the insurance 
company which owns the building, re- 
vealed that while ground values were on the uptrend the 
building was distinctly on the downtrend. 

It was particularly noted that as economic conditions 
improve, this building’s opportunity for renting would 
be even worse. Living quarters were so antiquated that 
as soon as families went off relief they moved to other 
buildings. This trend was taking place while new resi- 
dential construction was practically at a standstill in 
Chicago. The question naturally arose as to what would 
happen when new building got under way in earnest. 

Two years were spent seeking out ideas and sugges- 
tions for converting the old edifice into an attractive 
dwelling place. Various contractors, architects, realtors 
and others were sought out in an effort to devise a plan. 
An inspiration came out of what was being done in an 
old residential district of New York. 

























































Compare this before and after picture showing 

the old fixtures and open plumbing as con- 

trasted with the new equipment. The installa- 

tion of modern plumbing and heating was a 

major factor in the modernization of this 
building 





It was decided to experiment with a section of the 
building, so the corner portion was selected. ‘lwo stores rd 


occupied the ground level space, bringing in a_ total 
annual rental of $2,100. The slabs of old stonework were 
removed and modern store fronts were installed, each 
with wide window spaces, excellent ventilation and up- 
to-date exterior facilities. A wide bank of black glass 
was placed over the store fronts, and a much narrower 
one along the sidewalk level. 

Four entirely new stores were created where two 
existed before. 

A four-story building without an elevator was just 
one story higher than most people cared to walk, it was 
decided, so the top story was cut off of the corner 
section. The roof was then thoroughly insulated so that 
the upper apartments would not feel the penetrating rays 
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of the sun in summer, or the excessive cold in winter. 

The Chicago building ordinance today specifies that 
a building over three stories in height must be of slow 
burning construction. If the fourth story had been 
retained it would have been necessary, therefore, to fire- 
proof the steel members and otherwise add to the cost. 
This was decided against. The old code in force when 
this building was erected had nothing in it to limit the 
height of such construction as the Keene. 


SIMPLIFIED REMODELING 


If any building ever had an abundance of bays, it was 
this one. No apartment was without a bay, which 
added nothing but a lot of structural gingerbread to the 
entire mass. These were all cut off. When the tearing 
down process was completed nothing remained but a 
hollow shell. This was reinforced with steel. 

All new windows were installed. Corner windows 
were set in accordance with modern trends in residential 
construction. An attractive carved limestone coping 
took the place of the old flat type. A modern apartment 
entrance replaced the old one just off the corner on 
i:llis Avenue. The entire brickwork was painted a 
natural brick red and closely simulates the original 
appearance. 

The hallway is heavily carpeted. Its walls to a height 
of three feet are covered with a linoleum which is washed 
easily. All oak floors were laid. . 

There are now in the modernized section two 4-room 
apartments, three 3-room and one 2-room apartments. 
tach has a very modern bathroom and complete kitchen 
facilities, including a ventilating outlet into a shaft which 
takes fumes and odors out into the open air through the 
roof. 

The kitchen ensemble of each apartment embraces sink, 
cabinets, food and utensil storage, cooking range and 


retrigerator. The equipment ensemble is finished in 











Contrast this modern, 
planned kitchen with the un- 
attractive picture presented 
before modernization 
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cream colored porcelain enamel with a thin black edge 
around doors and drawers. 

At each end is a narrow, vertical storage cabinet ; the 
upper sections are for food products, and the lower ones, 
which are double height, are for brooms, mops or other 
articles which may be stored there conveniently. Two 
double cabinets occupy the space overhead between these 
cabinets. Their doors close flush and are equipped with 
modernistic black handles. A utility drawer is located 
to the right under these cabinets. 

The floor unit contains a cooking range, a refrigerator 
and a sink, the stove being gas operated, of the four- 
burner type. The oven is located directly below the 
cooking burners. Between the oven and the floor is a 
double-door storage compartment for pots and pans. 

The sink completes the working top surfaces. It, too, 
is cream colored. Space under the sink contains both 
the refrigerator and additional storage for utensils. 
Operating by electric power, the refrigerator provides 
for three trays of ice cubes and four shelves where 
various foods may be stored. 

Separating the kitchen proper from a dining room 
nook close by are two narrow china cabinets having 
leaded glass doors. Between them is the passage giving 
access to the kitchen proper, which has a floor covering 
of inlaid linoleum in a mottled design with cream color 
predominating. Just over the ensemble is an outlet 
leading into the ventilating shaft through which fumes 
and odors escape. 

In contrast to this the former kitchen had a very old- 
fashioned sink in one corner, with no drain board at all. 
The plumbing underneath was exposed to view. In 
another corner stood an equally old-fashioned gas range. 
The upper walls and ceiling were painted yellow, while 
the lower walls and baseboard were dark green. The 
floor was covered with badly worn linoleum. 

The transformation in bathrooms of the Keene apart 


(Continued on Page 161) 
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“‘There’s ice in 
our pipes’’ 1S a 
cry which already 
is being heard 
due to seasonal 
freeze-ups. Here 
is how to thaw 
with electricity 


By H. ‘VT. Harr 


Taw NG out frozen water pipes by the 
use of electricity is a very practical and cheap method 
of treatment, usually being much quicker than digging 
up the line or any of the other methods in common use. 
Like every thing else there are certain things which have 
to be known and understood before intelligent work 
along this line can be performed but it seems to be the 
opinion of those who have experimented in this type of 
work that it is very much a “cut and try’ method so 
that experience does not count for as much as it other- 
wise might. It is the endeavor in this article to present 
the gist of former articles which have appeared on this 
subject in these pages and to concentrate the pertinent 
information herein for every contractor’s use. 

The ordinary electric circuit consists usually of two 
wires whose terminals are connected to an electric gen- 
erator and the current to flow must have a circuit from 
the generator out on one wire and back on the other 
but in alternating curreni the flow is constantly reversed 
or alternated many times a second and from this char- 
acteristic alternating current takes its name. Where pipe 


thawing is done with current from the house circuit it 
usually will be found that the supply is of the alternating 
variety and all remarks in this article apply to this kind 
of current. 
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may be reduced by the use of a transformer 
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one of the typical connections 
in thawing pipe 


indication of 
mav he used 


Diagrammatic 
that 


Fig. 


Voltage represents the intensity or pressure of the cur 
rent, amperes the quantity of current and watts the power 
or force exerted by the current; thus water delivered 
at 50 Ib. pressure would be analygous to the voltage in 
electricity, 10 gallons of this water per minute would 
correspond to the amperes and the power developed in 
a water turbine might be taken as similar to the watts. 
Incidently the watts is the product.obtained by multiply 
ing the volts by the amperes and a watt of current or 
electric power exerted for the period of one hour is a 
watt-hour; similarly 1,000 watts are called a kilowatt 
and a kilowatt exerted for the period of one hour is a 
kilowatt-hour. Since the watts, or power, is a product 
obtained by multiplying the volts by the amperes, it 
follows that to deliver a given amount of power a very 
high voltage and a very small amperage may be used or 
a larger amperage with corresponding reduction in volt 
age. This means that 

1.000 volts * 
100 volts 


l ampere equals 1,000 watts 
10 amperes equals 1,000 watts 
10 volts 100 amperes equals 1,000 watts 
1 volt > 1,000 amperes equals 1,000 watts 
All substances exert a resistance to the flow of electric 
current, just as pipe has a friction resistance when water 


+] 


flows through the pipe, and the amount of current flowing 
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Fig. 3—“If the pipe is not frozen in the cellar .. . the 
most likely place is on the house service line 


and the amount of current that will flow depends upon 
the resistance through which the current has to flow 
and (b) the voltage, or pressure, behind the current to 
drive it through the resistance. The passage of the cur- 
rent through the resistance results in the production of 
heat as can be felt in the ordinary electric iron and seen 
in the common electric toaster and electric stove. In 
melting out pipes which are frozen the current forced 
through the pipe must be of a sufficient quantity to warm 
the pipe and thus melt the ice in the frozen portion 
after a flow is once started the water from portions of 
the system which are not frozen usually is sufficient to 
niaintain a flow of water. 

The first thing to be done in the case of a frozen pipe 
is to determine at what two points connections can be 
made to the pipe line so that the frozen section of pipe 
will be between these two points. If the pipe is not 
frozen in the cellar of the house the most likely place is 
on the house service line between the house and the street 
main as shown in Fig. 3. In such instances it is almost 
always possible to get one end of the wire connected 
onto the house pipe inside the cellar wall but the other 
end will have to be connected to the street main via the 
nearest fire hydrant, shut-off valve or, in some cases, to 
the water service pipe of the nearest house either next 
door or even across the street. See Fig. 4. 


CALCULATING THE VOLTAGE 


A man who has done considerable of this kind of work 
states that while the voltage varies considerably he 
usually finds that if 5 volts is calculated for line loss 
and 1 volt is added for every 7 ft. of pipe the result will 
be somewhere around the voltage which should be used; 
in computing this voltage every fitting should be counted 
as 1 ft. extra of pipe on account of the added resistance 
likely to be encountered by the current in passing through 
the fitting. Thus a pipe line measuring 100 ft. from the 
house to the street main, 50 ft. down the street to the 
hydrant branch and 10 ft. back to the hydrant with 5 ft. 
from the hydrant branch up to the grade line would have 
a pipe circuit of 165 ft. in length. If four fittings are 
iwcluded there will be 4 ft. more or 169 ft. total. There- 
fore the voltage necessary for this particular job should 
approximate 
5 volts plus 169/7 or 29 plus volts, say 30 volts. 
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Fig. 4—A connection from inside the cellar wall to a fire 
hydrant, when the house service line is frozen 


With a shorter run the voltage is computed in the same 
manner and would be correspondingly less. See Fig. 5. 

The amount of current—or amperes—required in order 
to increase the pipe temperature to a point where it will 





TABLE 1 


Pipe Diam. Current Req. W ire Size Recommended 
In. Amp. for Connection 
4 75 No. 6 
ley 125 No. 4 
aA 150 No. 2 
l 200 No. 0 


14 300 No. 000 





melt out the pipe with reasonable rapidity and the size 
of wire to be used for different sizes of pipe is in accord- 
ance with the schedule shown in Table 1, above. 
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Fig. 5—A method of computing the length of the 
circuit, to determine the necessary voltage 
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.With a house service of 30 amperes at 110 volts it 1s 
plain from the previous discussion that the house service 
cannot supply over 

30 amps. & 110 volts or 3,300 watts 
while if the house service is only 15 amperes the amount 
of power which can be obtained is only half as much or 
15 amps. X 110 volts or 1,650 watts. 
So it follows that with a 1% in. pipe for example which 
requires 300 amperes in the above table the maximum 
voltage which could be obtained is 
3,300 watts/300 amps. or 11 volts on the 30 amp. 
service or 
1,650 watts/300 amps. or 5.5 volts on the 15 amp. 
service. 

From this a table may be prepared based on about 61% 
ft. of pipe per volt (to allow for fitting resistance) and 
the maximum length of each size of pipe which can be 
thawed from a 15 ampere and a 30 ampere electric 
service determined. This table sets up the maximum 
watts allowable to be taken off of the house service with- 
out blowing the fuse and divides this by the number of 
aniperes required to thaw the different sizes of pipe; 
the result is the number of volts remaining for forcing 
the current through the pipe and this minus 5 line loss 
and the result multiplied by 6.5 will show the lineal 
(cet which it is possible to thaw. 

It now remains to see how these different required 
voltages for the different lengths of pipe may be obtained 
from a standard house supply with the current at 110 
volts. 

For this purpose a transformer of 3 to 5 kilowatts 
capacity may be used and with taps on the secondary 
winding at various points reduced voltages may be se- 
cured. A transformer is simply an iron core on which 
the wires of the primary (or current supply) circuit are 
wound and having a similar coil of the wires connected 
to the outgoing circuit. The coil for the outgoing circuit 
is called the secondary winding and if the two windings 
are the same in wire size, length, coils, etc., there will 
he no change in the voltage of the outgoing current ; how- 
ever if taps are inserted at various points on the sec- 
ondary winding so as to short circuit, or make dead, 
certain portions of this winding the outgoing voltage will 
be correspondingly reduced. This is clearly shown in 
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Fig. 6—One typical set-up to thaw a length of 
frozen main 
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Fig. 1. The leads to this transformer should be taken 
oft of the house circuit main-feeders on the house side 
of the meter and beyond the main switch by scraping 
off a portion of the wire insulation (which should later 
be re-taped) or by connection to any lugs which may 
be available. Then the wires should be carried to the 
autotransformer and connected to the primary. From 
the secondary winding two wires should be run to and 
connected with the two points on the pipe line which 
have been selected so that the frozen portion ot the pipe 
les between the two points, and the wires attached to 
clean metal at these points. Rusty metal or painted 
metal should have the rust or paint removed at the point 
where the wire is attached. In conjunction with the 
primary circuit an ammeter should be used which shows 
the amperes flowing and the wire connection to the 
secondary then may be changed from one tap to another 
until the correct amperage is obtained but the amperes 
should not exceed the capacity of the house service—15 
amperes (1650 watts) or 30 amperes (3300 watts) as 
the case may be. 


TABLE 2 

ls Ampere Service 
Watts Pipe Size Amps. Volts Lineal Feet 
1650 ly 15 29 110 
1650 Li, 125 13 0 
1650 M 150 11 10) 
1650 | 2 On) & ? 1) 
1650 1% oO 5.5 none 

30 Ampere Service 
Watts Pipe Size Amps Volts lineal Feet 
3300 14 if i4 250 
2300 li, 125 2} 135 
2300) ti, 150 22 110 
3300 l 200 lt an 


$300 1% S00 11 40 


Arc welding machines with gasoline engines have been 
found to work well on this type of thawing if the ma 
chine has a capacity of 300 amperes at 25 volts or over. 
In fact such a machine will have a greater melting 
capacity than the ordinary 30 ampere house service and 
would be able to handle about double the length of pipe 
previously given for the 30 ampere circuits. Whuile wire 
smaller than No. 000 is used by some contractors on 
such machines it is thought that No. OOO is the best size 
for mechanical strength, less loss in the wire and ample 


(Continued on Page 160) 
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This is another set-up, also using an are welding 
machine 


Fig. 7 
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iR connection with the unusual housing 
project sponsored by the Federal Housing Admin- 
istration involving an expenditure of something like 
$2,875,000, one of the important problems was that of 
distributing steam to the 715 family units that are to be 
housed in the buildings. The undertaking is known as 
the Techwood Housing Project, and the location is at 
Atlanta, Georgia. 

The two and three-story apartment type buildings 
with stores and garages, which have already been built 
are shown in Fig. 1. Altogether there are 24 such apart- 
ment type buildings, all of which are located on a 25 
acre plot. 

To distribute the steam properly it was decided to 
use underground conduits in accordance with common 
practice. In the installation of this underground system, 
after the trenches are dug, a concrete base 4 in. thick 
was poured directly into the trench bottom, this base 
being visible in Fig. 5. This concrete base is designed 
to keep the trench free from water during installation, 
to keep the pipe space dry while the lines are in service, 
to support the conduit and the pipe lines, and to serve 
as a walk on which the mechanics do their work con- 
veniently and quickly. A drain in the form of a channel 
in the center of the base beneath the piping and not 
visible in any of the photographs, is installed so as to 
be entirely closed against anything other than seepage 
or pipe leakage. Provisions are made to prevent it from 
becoming clogged with tree roots, silt, or vegetation. 
On this base the piping and conduit rest, independently 
ot each other. 

The pipe lines are supported on special adjustable 
supports, also shown in Fig. 5. This arrangement is for 
the purpose of eliminating the possibility of strain on the 
joints of the conduit envelope while the lines are expand 
ing and contracting in service, the movement of piping 
due to expansion and contraction taking place on rollers 


An airplane view showing the large scope of this housing project 
is shown in the picture at the top 
The center illustration shows typical insulation work as it was 
installed on this job 
The finished conduit after it is covered, water-proofed and ready 
for the backfill. An expansion loop may be seen in the back- 
ground of the bottom picture 
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expansion, drain- 
lation, covering, 
and foundations 








to reduce friction and to eliminate the possibility of 
buckling. Expansion is provided for by means of expan- 
sion pipe loops, made of pipe and welded elbows. These 
pipe loops are housed in concrete pits. One of these 
expansion loops with its concrete pit is shown in Fig. 6. 
All of the pipe joints in the mains and in the branches 
were welded, as shown in Fig. 5. 

After welding, the steam lines in the conduit were 
insulated and properly wired with 11% in. thick asbestos 
sponge felt covering with integral waterproof jacket. 
Typical insulation work is visible in Figs. 2, and 6. Fig. 
2 shows how the piping is anchored in various places 
fcr the control of all pipe movement due to expansion 
and contraction. 

The next step was that of enclosing and protecting 
the piping. This is shown in Fig. 4. Fig. 3 shows a 
sectional view of an expansion pipe loop in the distance, 
but it is too far away to be clear. Fig. 3 does, however, 
show clearly what the finished conduit looks like after 
it is covered, waterproofed, and ready for the backfill. 

Referring again to Fig. 4, all tile sections are of double 
thickness with integral air spaces, a design that gives 
high strength with minimum weight and low thermal 
conductivity. 

In this Techwood installation the total amount of un- 
derground steam piping installed as described in this 
article, including the connection to the local steam dis- 
tributing plant, was 6,100 ft. It includes conduit sizes 
varying from 12 in. to 21 in. in diameter, and enclosed 
steam pipes which vary from 3 in. to 12 in. in diameter. 

The steam pressure in the distributing mains is ap- 
proximately 50 Ib. per sq. in. and this is reduced at each 
building to a pressure suitable for the steam heating and 
hot water systems. 

The heating and plumbing contract for this unusual 
job was awarded to the O’Pry Heating & Plumbing 
Company, Atlanta, Ga. 


A sectional view showing how the piping was enclosed 
is shown in the top picture 
The center illustration shows the concrete base and 
adjustable supports on which the pipe lines rest 
A welded pipe loop to provide for expansion in the system 
is shown at the bottom. Figure numbers refer to views start- 
ing on left hand page reading from top to bottom 
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This contractor 
uses a system 
which helps him 
in his collection 
work, builds cus- 
tomer good-will, 
prevents com- 
plaints and yet 
the system 1s 
worked out in 
his spare time 


BOOKKEEPING........ 


ryt 

| Hilt test of a good bookkeeping S\ stem 1s 
whether or not it is adaptable to the size and_ local 
conditions of the business for which it is intended. Nat 
urally any agency that prepares a system of bookkeep 
ing makes standard forms for that system. Its value 
however depends on whether those standardized forms 
can be adapted to the various sized local business which 
purchase it. In the case of the bookkeeping system 
sponsored by the National Assn. of Master Plumbers, 
local contractor-dealers in all sections of the country use 
it. those various local dealers represent all phases of 
the industry—trom the smallest to the largest, and both 
rural and urban. 

A. J. Butow, plumbing and heating contractor-dealer 
in Evanston, IIL, serves a residential suburban commu 
nity not far from Chicago. Ile says that the reason that 
he uses the N.A.M.P. system of bookkeeping is that he 
can adapt it to the needs of his own particular business 


The picture at the top of this page shows the contractor's son. 
Ernest Butow, posting entries in the journal of the bookkeeping 
system used in his father’s shop 





rather than being forced to adapt his business to the 
form of a bookkeeping system as may be the case with 
systems not prepared for and by plumbers. Mr. Butow 
works very closely with his son, Ernest, in the bookkeep- 
ing for his business. ‘This being the case, he requires 
certain things from his bookkeeping. One, it must cor- 
relate his business so that he knows from day to day 
what sums are tied up in jobs; what is owned; and 
what is owed. Two, he must not be fettered by an 
endless chain of figures. In other words, the system 
must be simplified as much as possible. And third, the 
system must be one which can be carried on from day 
to day and not take a terrific amount of time to com 
plete. All these requirements are met by the system 
he uses. 

Krnest Butow who devotes his time to office work as 
well as the bookkeeping system has listed the following 
features for the one used in his father’s office: it helps 
in collections ; it builds customer good-will; it prevents 
complaints; and it speeds up figuring. 

The manner in which the system helps in collection 
work is that all figures on each job are easily accessible 
and consequently can be taken off the records in a ve! 
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short time, copied on the company’s billheads and mailed 
on a definite date, in this case, the first of the month. 
It has been the experience of Mr. Butow that a definite 
schedule of collection mailings means prompt returns 
on the part of customers Also the system is a better than 
average guide to credit ratings, for the records which 
are kept show how promptly the customer paid on pre- 
| vious jobs. In a suburban community such as this a 
| great portion of the work done is of the repeat variety. 
Customer good-will is built by the system in that all 
costs for jobs are broken down to show the proportion 
and amount that was spent for labor, material and per- 
mits. Mr. Butow has the sensible idea that all work 
should be done at a profit and consequently his work 
is priced accordingly. Frequently his quotation is above 
the amount which the customer or prospective customer 
thinks it should be, but by showing exactly what each 
piece of material necessary for the job costs and the 
amount of labor necessary for the installation, these ob- 
jections are overcome. What is still more important, 
the customer has respect for Mr. Butow’s business 
methods. As he explained it, people realize that certain 
department stores have higher prices and that frequently 
those stores are out of reach of the average person's 
budget, but those people are not angry at such stores be- 
cause they also realize that such stores offer a higher 
quality merchandise and, therefore, are justified in ask- 
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This display occupies one wall in Mr. Butow’s showroom. Other 
displays are arranged at right angles to it so that they form a 
hollow square 


Ing proportionate prices. One valuable result of Mr. 
sutow's bookkeeping system is that this one aspect ol 
it has helped stamp him as an ethical business man who 
offers quality services at honest prices 
Prevention of complaints is still another feature ef 
fected by this system of bookkeeping. A customer wall 
state, after several months have elapsed since the work 
Was done, that SOTMeC phase of it 1s defective anil should 
be replaced. In nine cases out of ten, this is a new 
bit of trouble and has no connection with the previous 
work. By turning to the job record sheet for that par 
ticular job Mr. Butow can show the customer exactly 
what was done. Further he can show just what the 
customer contracted for and for what he was charged 
Since the customer's bill Was 
made out trom this job rec- 
ord sheet and contains ex- 
actly the same figures, a com- 
parison of the two clears up 


LilCCT the situation in. very little 


time and opens the way to 


OXPECEIIS CS turther work. lor this rea 
T1)08€ APPlY/17G son Mr. Butow enters every 
10 JOOS alld thing that is done on the job 
contracts) Go record sheet whether it 4s 

here work that was charyved for or 
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JAYS nnplifiec] system or if it is 
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in this system of bookkeeping as it ap 
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This shows how the monthly trial balance sheets in 
the bookkeeping system appear. The circles and ar- 
rows explain what the various columns on the page are 
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subject that the workman’s order blank in the N.A.M.P. 

Tora/s ate F hookkeenine contains a-enace for the name of 

system of bookkeeping contains a space for the name ot 

of creorl the workman on the job. Mr, Butow takes care to fill 

and debir | ;, 7" 

Co/u Ins this space out for every job and note the extra name 1! 

should balance the work is started by one man and completed by an- 


other. Not long ago there was a case where a customer 
came into the office and claimed that he had authorized 
work verbally to the journeyman on the job. As a 
routine checkup, the customer was asked to point out 
the man. He could not decide between two of the mer 
working for Mr. Butow, but a check back to the work- 
man’s order form settled the question immediately. The 
fact that the customer had been wrong in both his selec- 
tions is beside the point. Very rarely there is a request 
from a customer that work not be done by the same 
man who had handled a previous job. Looking at the 
proper sheet in the bookkeeping system thus prevents 
friction. As is more frequently the case, customers ask 
that the same man who had made previous installations 
be sent to them and here again, the workman’s order 
form has an opportunity to build customer good-will. 
This company works with a real estate firm in plumb- 


possible to carry on the necessary steps in bookkeeping 
from day to day. As a matter of fact, Ernest Butow has 
the system so highly organized that he devotes only his 
spare time to keeping the books up to date. Thus the 
job of drawing trial balances and closing the books at the 
end of the month is not a mountainous task. 

Mr. Butow feels that there is more to bookkeeping 
than just a record of what a contractor owes and what 
he is owed. Bookkeeping in his opinion is not a one- 
sided proposition with the contractor giving time which 
he cannot spare to maintain records that give little, if 
any, information in return. Bookkeeping, when the 
proper system is used and the proper care devoted to 





it, returns more value than the amount of time given it. 
If for no other reason, he declared, a proper system of 
bookkeeping would be valuable because it shows what 
aspects of his business are weak and proves beyond a 
doubt whether or not his business is making a profit. 
One statement made by Mr. Butow gave an interesting 
sidelight on business management. He said that to be 
successful, a business man must deal with facts and 
be governed by them. The mere fact that a volume of 
business is going through a shop should not blind its 
owner to the possibility that it 1s being done at a loss. 

It will be remembererd from previous articles on the 


ing work for a large number of apartment buildings and 
houses. As is frequently the case, the real estate firm 
will require information as to the exact date when work 
was done at a certain house or apartment. [*urthe: 
more, they want the information in a hurry. Without 
an adequate bookkeeping system, it would be a tre 
mendous task to hunt through over 150 accounts to find 
the proper one, but with the system in use it is a mat 
ter of only a few minutes. Mr. Butow says that this 
illustrates still another feature of the system. Since the 
N.A.M.P. knows the special problems of the plumbing 
and heating contractor, the system of bookkeeping, which 
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it sponsors, anticipates all such difficulties and makes 
proper provisions for them. 

Mr. Butow has a few additional records to increase 
the information given by the regular books in the sys- 
tem, but these are the result of his own needs and de- 
sire for specialized information. In Illinois there has 
been a state sales tax for several years. Originally this 
was for two per cent and was later increased to three 
per cent. In order to simplify making out his sales 
tax report, Mr. Butow has added an account book ruled 
in six columns corresponding to the sales and cost rec- 
ord sheet to list specific information on this subject. 
One of the headings, that of “Labor” is especially im- 
portant since the wording of the law permits deductions 
of labor from payment of sales tax. Since this one item 
alone runs from 50 to 60 per cent of the total amount 
on which sales tax is paid, it can be seen that this book 
simplifies the filling out of the sales tax report forms 
which are turned in to the state. 

Another special feature of Mr. Butow’s business is 
that he draws up a financial statement every three 
months. This is done because of Mr. Butow’s inter- 
est in comparing costs of doing business in the various 
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years and seasons. Then, too, the firm is conducted on 
a budget basis and this report permits a closer check 
on how expenses are running. The budget for over- 
head and operating costs is drawn from figures for the 
previous year and an estimate made on probable ex- 
penses for the various items which go to make up these 
general headings. Consequently, a two column ledger 
is used to compare estimated and actual expenses for 
the year. The fact that the company keeps well within 
its budget, said Mr. Butow, 1s, itself, a high recom- 
mendation for the information which is supplied by a 
workable bookkeeping system such as he uses. 


Previous issues of Domestic ENGI- 
NEERING have described the first steps in the bookkeep- 
ing system available through the National Assn. of Mas- 
ter Plumbers. The final step in the system consists of 
closing the journals, posting (which means entering 
figures in the ledger) and drawing a trial balance. A 
trial balance is a method of testing the ledger to discover 
whether it balances. 


(Continued on Page 153) 
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One of the water heating displays used by Morris J. Johnson 


WINNERS 


during the water heater sales contest just concluded 


Water heater sales contest survey 
discloses successful methods. Contractor- 
dealers continue promotional efforts 


A HieN Morris J. Johnson, plumbing and 


heating contractor of Rockford, Hl, entered the water 
heater sales contest sponsored by the water heating com 
mittee of the American Gas Assn. and the Assn. of Gas 
Apphance & Equipment Manufacturers, he made up his 
mind to ring doorbells. He rang enough doorbells to 
sell water heaters, and he “rang the bell” with the 
awards committee. Elis company is listed as one of the 
winners in the contest. 

Without putting on any extra salesmen or any special 
advertising campaign, their men determined to find out 
if people were in a mood to buy something for their 


homes and, using water heaters as a lead, they found 
that the average housewife had a desire for many things. 
\s the appliance or fixture was made known, they regis 
tered the family as a prospect, and then followed up 





each prospect. Just how well their men could get pros 
pects to tell of things they wanted is shown by _ the 
variety of the items they sold during the contest period 

toilet seats, new toilet combinations, bath tubs, lava 
tories, kitchen sinks, cabinet sinks and water softeners 
most of them on leads developed during the water heater 
campaign. 

“We attribute our success in the campaign,” reports 
Arthur H. Peterson of this company, “to driving on 
one particular article.” Trying to sell too many different 
products at one time compares with trying to bring down 


’ 


an elephant with bird shot—-it covers a great deal o! 


One of the water heating installations made during the contest by 
Morris J. Johnson is shown in the illustration at the right 
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territory but doesn’t bring down the big game. With 
one objective, effort can be concentrated on that single 
point or product, and with the proper attack—in this 
case, the approach to the problem, worked out, the sales 
arguinent can follow its course to the closing of the 
sale like the rifle bullet on its way to the bulls-eye. One 
purpose, one aim, and one goal. Once the sale is made, 
it is much easier to go back to sell the prospect on other 
items in which he has shown interest—as Johnson has 
done—than it is to sell these other products from cold 
canvassing. 

One of the window displays used during the contest 
period is shown on this page. Note how appliances 
are tied in with the actual water heater—‘Hot Water 
for every Faucet.” While the prospect is thinking of 
hot water coming from all of the faucets in his home, 
he looks in the window and sees not only a water heater 
but also a display of faucets of modern type. This 
faucet display may make him think of mo tern zation 
of his fixtures as well as getting him interested in a water 
heater. 

Then when a prospect goes into his showroom to look 
over water heaters, he has to pass by model bathrooms, 
toilet seats, kitchen sinks and other fixtures which also 
get him to thinking of modernization. 

The Economy Water Heater Company in Chicago 
is another prize winner in the campaign. Their meth- 
ods differ somewhat from those followed by Morris J. 
Johnson, but they achieved the same end—water heater 
sales. In fact, this organization, which employs four 
full-time salesmen, sold 268 heaters during the cam- 
paign period. House-to-house canvassing was __ the 
method which produced leads for this company. They 
report that neither newspaper nor direct mail advertis- 
ing brought good results because it seemed impossible 
to get the entire story of automatic water heating over 





to the uninformed public, but with the salesman face 
to face with the prospect, any uncertainties in the pros- 
pect’s mind could be cleared up. In their advertising 
two features of automatic gas water heating are stressed 
—convenience and economy. ‘The same points are 
brought out in their five inch advertisement in the classi- 


hed telephone director , 


| 


OF 


A view of the Johnson showroom, showing the gas water heater section 


in the background 


Stoker, gas house heating equipment, retrigerator, 


plumbing and other leads were obtained by the sales 
men during their water heater canvass, but this com 
pany turned these leads to other dealers \Il of the wa 
ter heaters they sell direct to the user are installed by 
master plumbers, and to these plumbers they offer free 
use of their salesmen. ‘That is, when a master plumbet 
develops a lead for a water heater, he tells the Economy 
Water Heater Company about it and the company sends 
out its salesmen to close the sale. Then, the plumber 
gets the full commission allowed on the sale of the 
heater, no deduction being made for the fact that. the 
company’s salesman actually sold the heater 

During this contest, the company employed six part 
time salesmen, but they accounted for only 25 per cent 
of the sales. The four full time men and the office 
accounted for the rest 

Here is the story of a plumbing and heating con 
tractor who selis automatic water heating in Green 
ville, Miss... a small town about forty miles north = of 
\ icksburg Davison Lrothers entered the water heater 
sales contest to conform with the spirit of the campaign 
They sold water heaters according to their established 
methods and when the contest ended they accepted the 
matter as a closed incident. llowever, a tew days late 
they were notified that they had been awarded one ot 
the prizes, and when they noticed that the check was 
made out for $300, they were quite gratified 

Their success story hinges on their belef that they 
should not be content with supplying just cold water 
in the home—or hot water only sometime They rea 
son that since more hot water is required and used in 
domestic service than cold water, the hot water howl] 
be just that much more readily available. 


if'ontinued on Page 152) 
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Your CoMPANY’8 NAME 


STREET ADDRESS CITY 











Date Letter Is Mailed 
Insert Here the Name and 


Address of 

Your Best Prospects The prepared let- 
ter at the top of 

wage Sis: the page should be 


sent to a selected 


Your inventory should cover not only the 
ce 
list of prospects 


physical equipment in your plant and o So 
but it should assure you that the equipment 
is an asset and not a liability. 

Let us make the inventory of the plumbing 

and heating systems in your building. Our re- 
port to you will give you an accurate, expert 
picture of the conditions of this equipment— 
! whether or not something should be done now 
yt to protect your investment in plumbing and 
1 heating. 
Such eer receives hard usage around 
a plant. nless it is periodically checked, small 
defects will, by reason of constant use, turn 
into big repair and replacement bills. With 
heating equipment, the difference between un- 
reasonably large fuel costs, and costs that are 
“in line’ is often a matter of the difference 
between small adjustments and repairs or the 
lack of them. 

Include needed repairs in your year-end dis- 
bursements, as a protection against larger costs 
for the maintenance of plumbing and heating 























Very truly yours, 
Sign Your Name Here. 


equipment during the coming year. 
Give us a ring—a quick inspection will be 
made and a report given you promptly. 





BREWSTER’ 


MILLIONS 


An old story tells how our industry can 
capitalize on present sales opportunities 


N. YT so long ago there was a book with the 
title, ‘““Brewster’s Millions,” that was very popular. It 
was the story of a man who was left a great amount 
of money and he set out to spend a certain sum in one 
year. Brewster had a number of experiences before 
he was able to do so. Today manufacturers and business 
men are in a condition somewhat similar to Brewster's. 
13 means of bonuses, salary increases and special divi- 
dends they are distributing millions of dollars. 

One of our readers, noticing the news about the efforts 
of companies to increase their disbursements in the form 
of bonus and dividend checks, felt that it would be a good 
time to draw the attention of such companies to the need 
for plumbing and heating repairs. 

Reproduced on this page is a letter which we have pre- 
pared for this reader. It will be sent to the purchasing 
agents of the plants in his district. 

It is not possible, of course, to make the appeal refer 


directly to the reasons for these payments. It is sufficient 
to be alert to the fact that these payments just now make 
it a good time to point to the need and value of improve- 
ments to the plumbing and heating equipment. The letter 
does make a slight allusion to these bonus and dividend 
payments in the use of the phrase “year-end disburse- 
ments.” The purchasing agents to whom these letters 
will be addressed will understand the reference. But the 
point of view which is apt to be more potent in securing 
the call for inspections is the “investment” angle—taking 
care of small repairs now so that the coming year will not 
bring large maintenance bills. 

To go back to the story of Brewster’s millions, the hero 
found that every time he gave away or spent an amount 
he got it back twice over. There's a second paralle! 
here in that money spent today for remodeling and in 
stalling new plumbing and heating is a sound investment 
which cannot help but pay future dividends. 
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‘“T” indicates thermostatic trap. 
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“TB” indicates expansion tank in basement. 


” indicates relief valve. 
indicates pressure reducing valve. 
’ indicates expansion tank. 
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HOMES ON WHEELS.. 


Phenomenal growth of trailers presents 


plumbing problems and opportunities 


Tue growth of the trailer industry has been 
swift and surprising. In a very short span of years this 
method of living and travel has changed from a fad on 
the part of a few campers and hunters to an accepted 
fact for thousands of people. Whole families now con- 
side the entire out of doors as their home and set up 
housekeeping where, when and for as long as their fancy 
dictates. 

Figures contained in a recent survey on the field have 
shown some surprising totals. Such figures are as ac- 
curate as possible, but the field has expanded so greatly 
and so rapidly that the survey had to approximate in 
some instances. For instance, the industry is about six 
years old. Trailers were made before 1930, but largely 
then were home-made affairs. In 1935 approximately 
100,000 trailers were on the road, with about 250,000 
people traveling in them. So far in this year approxt- 
mately 300,000 trailers are in use by 750,000 people. 
Figures released by leading manufacturers have indicated 
that the estimated production of trailers in 1937 will be 
300,000 units. About 600 manufacturers in the country 
are producing trailers today. From this group about 75 
per cent of all trailers are built by approximately 25 per 


cent of the firms. Just to give an indication of the size 
of the field at the present time, in the month of July of 
this year the production scheduled on the part of leading 
manufacturers was 1,000 trailers. 

Present day trailers may be home made affairs or 
palatial custom-built jobs. Most of the trailers now on 
the market have features such as these: running water ; 
sinks ; refrigerators ; toilets and baths ; inner spring beds ; 
and dining alcoves. An average trailer may have five 
or more dust proof, water tight windows and be equipped 
with screens, ventilator and screen door. ‘The same 
trailer has a sink which is 12 in. by 18 in. or larger 
with running water supplied by a 20 gal. tank. In addi- 
tion there are large cupboards and a wardrobe. As indi- 
cated in another part of this issue, the growth of trailers 
is presenting some very definite plumbing problems and 
opportunities. 

About 600 years ago Genghis Khan, a Mongol general, 
led an invasion of nomadic tribesmen in a sweep into 
Europe. These tribesmen were moving constantly. They 
lived on horseback and their homes were where their 
heads rested. ‘Today an increasing number of people are 
following the same practice. They, too, live on the road 
and their homes are wherever they park their trailers. 


These photographs show various aspects of modern trailers. The 
interior views give an idea of the accommodations provided 
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How FTC Complaints 
Are Handled 


Tuere are five methods of enforcement 
available under the recently enacted Price Discrimina- 
tion Act, commonly known as the Robinson-Patman Act. 
Three of these call for action by the Federal Govern- 
ment; the remaining two may be utilized by private in- 
dividuals in civil suits. Official action may take the 
form of (1) a suit for injunction brought in the name 
of the United States to enjoin violation of the Act; (2) 
a criminal proceeding against violators to enforce the 
penalties provided for by Section 3 of the Act, or (3) 
action by the Federal Trade Commission looking to the 
ultimate entry of a cease and desist order. Private in- 
dividuals may either (1) bring suit in their own name 
for an injunction to enjoin violation of the Act, or (2) 
bring a private action for treble damages as authorized 
by Section 4 of the original Clayton Act. 

It seems likely that the principal burden of enforcing 
the Act will fall upon the Federal Trade Commission 
and that complaints filed by it will outnumber any of the 
other possible types of action. Thus, our readers will 
no doubt be interested in a brief discussion of how com- 
plaints are filed, handled and disposed. 

When the Federal Trade Commission was first 
established in 1914 it was given power to investigate and 
prevent unfair methods of competition. The Commis- 
sion consists of five members appointed by the President 
by and with the advice and consent of the Senate; not 
more than three of.the Commissioners can be members 
of the same political party. The present Commissioners 
are as follows: 

Col. Charles H. Marsh, whose term expires Septem- 
ber 25, 1942. 

William A. Ayres, whose term expires September 25, 
1940, 

Garland S. Ferguson, Jr., whose term expires Sep- 
tember 25, 1941. 

Robert E. Freer, whose term expires September 25, 
1938. 

Edwin Lamar Davis, whose term expires September 
25, 1939. 

Any person, partnership, corporation or association 
may apply to the Commission to institute a proceeding 
with respect to any violation of the law over which the 
Commission has jurisdiction. The application must be 
in writing, signed by or on behalf of the applicant, and 
must contain a simple statement of the facts constituting 
the alleged violation of the law, the name and address 
of the applicant and of the party alleged to be violating 
the law. Most complaints filed by the Commission are 
the result of such applications ; however, the Commission 
may itself initiate an investigation to determine if the 
laws which it administers are being violated and if it 
determines that this is so, it may file a complaint. The 
applications for the complaint are informal and may be 
simply in the form of a letter, but should be accom- 
~ Note: This summary of how complaints before the Federal Trade Com- 
mission are handled has been prepared bv J. C. Spence of Robertson, 


Crowe & Spence and is taken from the F.T.C. “rules of practice before 
the commission and description of procedure.” 
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panied by evidence to support the charges made. 

When an application for complaint is received, it is 
submitted to the Chief Examiner of the Commission, 
who first considers whether the Commission has jurisdic- 
tion. It is sometimes necessary to obtain additional data 
by correspondence or investigation before deciding ques- 
tions of jurisdiction and whether or not the application 
for complaint should be acted upon. 

If it is found that an application for complaint meets 
jurisdictional and other requirements, it is docketed and 
assigned by the Chief Examiner to an attorney for in- 
vestigation. This attorney interviews the party com- 
plained of, advising him of the charges and requesting 
the submission of such evidence as is desired in defense 
or explanation. If necessary, competitors are inter- 
viewed to determine the effect of the practice from a 
competitive viewpoint. It is sometimes desirable to in- 
terview consumers to determine whether the practice con- 
stitutes an unfair method of competition and to establish 
the requisite public interest. In making these investiga- 
tions, it is not the policy of the Commission to disclose 
the identity of the complainant. 

After completing his investigation, the examining of- 
ficer summarizes the evidence in a report and reviews 
the questions of law that apply to it and makes a recom- 
mendation as to what action the Commission should 
take. This report, together with the entire record, is 
then reviewed by the chief examiner and if found to be 
complete it is submitted, with a brief statement of facts 
and the chief examiner’s conclusions and recommenda- 
tions, to the Commission itself for consideration. The 
chief examiner may recommend (1) dismissal of the 
application for lack of evidence in support of the charges 
or for the reason that the practice does not violate any 
law over which the Commission has jurisdiction; (2) 
closing of the application upon the signing, by the per- 
son charged, of a stipulation of the facts and an agree- 
ment to cease and desist from the unlawful practices 
charged; (3) issuance of a formal complaint. 


POSSIBLE COURSES OF ACTION 


The Commission then considers the chief examiner’s 
recommendation and decides if a formal complaint should 
be issued or not, or the Commission may direct that a 
stipulation be entered into with the person charged. If 
the Commission decides that a formal complaint should 
be issued, the case is transmitted to the chief examiner 
for the preparation of the complaint and the trial of the 
case. If the case is to be closed upon a stipulation, it 
is referred to the chief trial examiner for negotiation 
and such agreement. 

Cases involving unfair methods of competition are in 
some instances referred to the director of trade practice 
conferences for report in lieu of a formal complaint if 
they relate to an industry which has had or which con- 
templates having a trade practice conference for the con- 
sideration of the unfair practices in point. 

All proceedings prior to the issuance of a formal com- 
plaint or the publication of a stipulation are confidential. 

The complaint is issued in the name of the Commis- 
sion. It names a respondent and charges a violation of 
the law, with a statement of the charges. The person 
who complained to the Commission or applied for the 
complaint is not a party to the formal complaint issued 
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Wer you handle K &M Asbestos 
and Magnesia Products, you have the assurance 
of: a complete line, specialized for every require- 
ment... priced right and sold only through 
the established channels of distribution .. . 
every step in the manufacture, starting with the 
raw fiber, guarded by rigid quality-control... 


and backed by more than 60 years’ experience. 


S KEASBEY & MATTISON 


COMPANY anmater, Penna. 


Some of the K&™M Products that can 
make your place of business the Insula- 
tion Headquarters of your community: 


Asbestos Aircell Insulations 
in sections and blocks 


Woolfelt Pipe Insulations 


“Featherweight” 85% Magnesia 
Pipe Insulation and Blocks 


Asbestos Insulating Cements 
Asbestos Paper and Mill Board 
Asbestos Packings and Gaskets 
Range Boiler Jackets 


Asbestos Lead Joint Runners 
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by the Commission. But any person, partnership, cor- 
poration or association desiring to intervene in con- 
tested cases before the Commission may make appli- 
cation to do so and the Commission may permit such 
intervention if, after considering the facts in the case, 
it deems it advisable. 

The party charged in the complaint, who 1s called the 
respondent, is given 20 days from the service of the 
complaint upon him to file his answer with the Com- 
mission. Failure to appear and file an answer is con- 
sidered to be an admission of the charges of the com- 
plaint. In a contested case the matter is set down tor 
taking of testimony before a trial examiner. ‘This may 
occupy varying lengths of time according to the nature 
of the charge or the availability and number of witnesses 
tu be examined. liearings are held before a member 
of the Commission’s staff of trial examiners, who may 
sit anywhere in the country, and the Commission and the 
respondent are each represented by their own legal 
counselors. 

If the provisions of Section 2-b of the Robinson-Pat- 
man Act are valid, the burden of proof is now on the 
respondent to show justification for discrimination in 
prices or services or facilities furnished, once proof 1s 
made that they exist. After the taking of the testimony, 
both on behalf of the Commussion and on behalf of the 
respondent, is completed the trial examiner prepares a 
report of the facts, which is submitted to the Commis- 
sion, the attorneys for the Commission and the attorneys 
for the respondent. [xceptions to the trial examiner's 
report may be taken by counsel for either side. 


THE COMMISSION DECIDES 


Within a stated time afte: the trial examiner's report 
is made, briefs are filed by the attorneys for both sides 
and the case is set for final argument before the full 
Commission, Attorneys for both sides appear before 
the Commission and argue the case, similar to the man- 
ner that a case is argued before a court, and the Com- 
mission then makes its decision, either sustaining the 
charges in the complaint or dismissing the complaint and 
closing the case. If the complaint is sustained, the Com- 
mission states its findings as to its conclusion that the 
law has been violated, and issues an order requiring the 
respondent to cease and desist from such violation — If 
the complaint is dismissed or closed, an appropriate 
order is entered. These orders constitute the final func- 
tion of the Commission as far as its own procedure is 
concerned, 

No penalty is attached to an order to cease and 
desist, but the respondent against whom it 1s directed 
is required within a specified time, usually sixty days, 
to report in writing the manner in which the order 1s 
being obeyed. If the respondent fails to obey such an 
order, the Commission may apply to the United States 
Circuit Court of Appeals for enforcement of the order. 
Also the respondent may petition such court for a review 
of the order of the Commission. The Circuit Court of 
Appeals has power to affirm, modify or set aside an order 
of the Commission, but either party may then apply to 
the United States Supreme Court for a writ of certiorari 
through which, if granted, there may be obtained a review 
of the decision and judgment of the Court of Appeals 
and final adjudication of the matter. 


December, 1936 


Complaints— 


(Continued from Page 57) 


at 1 cent per pound discount from the unit pound price 
set for lots of 5 lb. to 29 Ib. when purchased in lots of 
30 to 149 lb.; giving an additional 1 cent discount per 
pound if bought in lots of from 150 to 749 lb. and an 
additional 1% cent discount per pound if purchased in 
750 |b. lots or over; (2) selling cheese and cheese prod- 
ucts at a 5 per cent discount on purchases over $5.00 
if one delivery is required, and allowing a 5 per cent 
discount to all group purchasers contracting for $100.00 
or more of such products per week, where store door 
delivery is made, and where only one billing is required ; 
(3) selling salad products at the same discount. 

The Commission contends that these prices are dis- 
criminatory and enable some purchasers of this manu- 
facturer to buy at a lower price than their competitors 
solely because of the variation of volume of re-sale trade 
done. The Commission also contends that this tends to 
decrease competition and creates a monopoly. 

The answer made by the company complained against 
claims (1) that these price differentials apply only to sales 
to retailers made by the manufacturer’s subsidiary selling 
corporation, all of which sales are in intrastate com- 
merce and not subject to the Act; (2) that the price 
differentials are all for sales promotion purposes and 
have resulted in an increased number of retail outlets, 
thus increasing rather than decreasing competition; (3) 
that the differences in cost and delivery resulting from 
different methods and quantities in which the products 
are sold justify this price differential; (4) that the Act 
is unconstitutional. 

The complaint against the other food company charges 
a violation of Section 2-a of the Act in selling 5 Ib. loaf 
cheese at a 1 cent discount from the unit, pound price 
set for lots of 5 Ib. to 29 Ib. when purchased in amounts 
of 30 to 149 Ib.; allowing an additional 1 cent discount 
per pound from the pound price on purchases in amounts 
from 150 to 749 Ib. and an additional % cent discount 
on purchases over 750 Ib. Another violation was alleged 
in connection with the selling of loaf cheese at a 1 cent 
discount from the pound price set for lots of 3 to 15 Ib. 
for purchases in lots of 18 to 297 lb. and an additional 
2 cent per pound discount for purchases in lots over 
300 Ib.; a third violation is alleged for the selling of 
packaged cheese, except loaf cheese, at 15 per cent dis- 
count on all purchases by one customer in excess ol 
$100.00 a week. Again the Commission contended that 
solely because of the volume of re-sale trade done cei 
tain purchasers from this manufacturer could obtain bet- 
ter prices than others. 

The answer, filed on November 10, admits the price 
differential but contends (1) that the allowances were 
due to differences in the cost of manufacture, sale or de 
livery resulting from different methods or quantities 1m 
which such commodities were sold or delivered and (2) 
that they were made in good faith to meet equally low 
prices of competitors or services furnished by compet 
itors. The answer also alleges that the manufacture: 
has no facilities for store door delivery as had its com 
petitors and that the price variations include an amount 
granted in good faith to meet this store door delivery 
competition. 
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. Lhe complaint involving floor coverings charged the 
manufacturer and its selling subsidiary with price dis- 
crimination in charging retailers prices ranging from 
$4.85 per rug when less than 15 rolls were purchased, 
down to $4.24 per rug to retailers when more than 100 
rolls were purchased. The complaint charges that at 
the same time a price of $3.57 was established for whole- 
salers, while mail order houses obtained a price of $3.82 
for their retail stores and $3.64 for their warehouse and 
carload shipments. 

A contract with a certain mail order house setting 
a price of $3.82 per rug is alleged to have been made 
on June 10, 1936, and to have violated the price dis- 
crimination provisions of Sections 2-a and 2-f. The 
answer of the manufacturer and its selling subsidiary, 
filed November 10, denies the price discrimination; or 
contends that if there was a price discrimination it was 
justified by the difference in the cost of delivery and 
manufacturing resulting from the quantities bought. The 
constitutionality of the Act also is attacked by this man- 
ufacturer. 


DEFENSE BY MAIL ORDER HOUSE 


The answer of the mail order purchasing house denies 
knowingly receiving a price discrimination, since (1) it 
had no knowledge of the prices quoted by the manu- 
facturer to its other customers and (2) it did not have 
knowledge of the changing market conditions or the 
costs of manufacturing and delivery or of any lessened 
competition resulting from the prices offered it. This 
mail order company also rises the question of consti 
tutionality. 

A clay tile case was commented on in the Novem- 
ber issue of Domestic ENGINEERING. ‘The complaint 
against the manufacturer involved alleges price discrim- 
ination in allowing wholesalers 15 per cent discount on 
all glazed tile, regardless of quantity, while tile con- 
tractors were denied this discount. As the so-called 
wholesalers are alleged to be selling direct to the ulti- 
mate consumer, it is contended that they are in direct 
competition with tile contractors, and that this price 
differential is a violation of Section 2-a of the Act. No 
answer to this complaint has been filed, as yet, accord- 
ing to our knowledge. 

The first of the four complaints against cosmetic com- 
panies claimed a violation of Section 2-a. It was charged 
that customers operating less than 20 retail stores were 
given a 5 per cent discount on purchases of $50.00 and 
over and an additional 5 per cent if the total purchases 
for the year exceeded $2,500.00; that those operating 
more than 20 stores obtained a 5 per cent discount on pur- 
chases of $50.00 and over, and an additional 5 per cent 
discount if their total purchases for the year exceeded 
$5,000.00; that customers having a so-called “demon- 
strator account” received a 5 per cent discount on all 
purchases of $5,000.00 or over during the year and the 
salary of the demonstrator also was paid; and that all 
wholesale distributors were given a 5 per cent discount 
on purchases up to $50.00 and on purchases over $50.00. 
a 10 per cent discount. 

It was alleged also that the manufacturer violated 
Section 2-d by making an agreement to pay the sales 
clerks of certain retailers a 5 per cent bonus on all sales 
of the manufacturer’s goods which such clerks made, 
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known as “push money,’ while not offering the same 
proposition to all of its customers. 

The act of the manufacturer in placing demonstrators 
of its product in certain of its customers’ stores and pay- 
ing the salaries of such demonstrators was charged to be 
a violation of Section 2-e because it was not accorded 
to other customers on equal terms. 

It is also contended by the Commission that Section 
5 of the Clayton Act was violated by the use of demon- 
strators and “‘push money” as this practice constituted 
unfair methods of competition and tended to restrain 
competition, not only between this manufacturer and 
other manufacturers of cosmetics, but also between the 
retail customers of this manufacturer and the customers 
of other manufacturers, as there are manufacturers of 
cosmetics who do not employ demonstrators or “push 
money.’ No answer to this complaint is on file as yet. 
The complaint against a second cosmetic company 


charges violations of Sections 2-d, 2-e and 


5, alleging 
practices used by this company almost identical with 
those set forth in the complaint just described, in fu 
nishing demonstrators to certain customers only. There 
is no price discrimination charged in this complaint. 

third 


charges a violation of Section 2-a on the basis that all of 


The complaint against a cosmetic company 
this manufacturer's customers were allowed a discount 
of 331% per cent off the list price and that customers 
who purchased an amount over $50.00 received an ad- 
ditional 5 per cent discount. Section 2-e was violated, 
it is contended, by the practice of furnishing demonstra 
tors to some customers only. Also Section 5 was vio 
lated by the use of demonstrators and discriminatory 
prices, since these are deemed to be unfair methods of 


competition which other manufacturers do not use. 


CHARGE OF PRICE DISCRIMINATION 


The complaint against the fourth cosmetic company 


alleges a violation of Section 2-a because while all cus- 
tomers were given a 3314 per cent discount off list, 
an additional 5 per cent was given on purchases totalling 
over $112.50 and still an additional 5 per cent discount 


On} purchases over $500.00. 


The complaints against the two yeast manutacturet 
charged that Section 2-a was violated by their price 


alleged, listed the price of bak- 


lists, both of which, it 1s 
ers’ yeast per pound as varying from 14 cents 


_ 


per pound 


} 


to customers purchasing 50.000 Ib. per month up to Z 
I | 

cents per pound to customers purchasing less than 150 

Ib. per month. It was 


| | . 
contended that this price variance 


tends to destroy competition in the manufacture, sale 
and distribution of bread and allied products. In th 
first yeast complaint a second violation of Section 2-a 
also Was charged beng 11is¢ the price pet pound (yt Foal 
veast offered by this manufacturer varied from 2/ cent 
per dozen to purchasers of JOO pieces or more per month 
to 30 cents per dozen to purchasers ot less than 300 
preces monthly \ et on inswer has heen filed 
. » | 
either of these cases 

\side from the constitutional issue, it appears that 
the main controversies arising from the attempt of the 
Federal Trade Com to enforce the provisi f 
the recently enacted Robinson-Patman Act raise 
volved questions tT fact is tO whet he r tiie difference ; 
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CRANE WATER SYSTEMS 


Complete from Casing to Faucet 


DOMESTIC 
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Crane Deep Well Water System 
Includes pumping head, gaso- 
line or electric motor, pneumat- 
ic storage tank, automatic 
pressure switch, and all essen- 
tial controls and fittings. Gears 





Crane Shallow Well Water System 
Includes shallow well pump, 
pneumatic storage tank, auto- 
matic switch, gasoline or elec- 
tric motor, and all necessary 
controls and fittings. All parts 


runinoil. quickly accessible. Stainless 
steel piston rods. Slow-speed, 
high capacity. 


Crane Deep Well Pumping Head 
A marvel of economical power 
and pumping capacity. Unique 
construction eliminates strains. 
Scientific lubrication makes for 
silent operation and long life. 
All parts precision-made of 
metals specially selected for 
strength and long wear. All 
parts easily accessible. 














@® When you go out to figure a water system job— 
whether it’s for domestic, farm, or small industrial 
service — you can figure the complete job with author- 
ity if you’re a Crane dealer. That’s because Crane 
supplies everything you need, from casing, pump, 
accessories and valves on up to the plumbing fix- 
tures, if any are needed. 

Crane Pumps are the heart of the modern, effi- 
cient water system. They come in both deep and 
shallow well models, electric or gasoline driven. 
They give large capacity, and are built to operate 
without strain or wear for years to come. Extremely 
simple to service, moderate in cost. 

Crane will see you through the job from start to 
finish. 

Write for complete information on Crane Water 
Systems and the Crane plan of sales cooperation. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., CHICAGO, ILL. 
NEW YORK: 23 W. 44TH STREET 


Branches and Sales Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, HEATING AND PLUMBING MATERIAL 
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in price, which in most cases have been admitted, have 
the effect of discriminating between different purchas- 
ers of commodities of like grade and quality so as to 
lessen competition or tend to create a monopoly, and 
whether such price differentials may be justified by 
“differences in the cost of manufacture, sale or delivery 
resulting from differing methods or quantities in which 
such commodities are sold.” Also it will be seen that 
this question of fact may involve cost accounting problems 
that can only be decided after prolonged hearings. 

At the time of going to press with this issue, answers 
in only four of the cases are available. It may be that 
the answers in the other cases will divulge new de- 
fenses, new problems and new points of attack on the 
Act which will be of great interest to our industry be- 
cause of the fundamental nature of the questions in- 
volved. Under the Commission’s rules, complaints must 
be answered within twenty days. Additional answers, 
no doubt, will be available so that they may be com- 
mented on in the January issue. 





How to Prevent Frost 
on Windows 


Now that colder weather is here, the great 
bugbear of winter displays—show windows frosting over 
—should be given special consideration. The value of a 
well decorated window is rendered practically nil if the 
vision of the passerby is partially obstructed by the de- 
posit of frost on the interior surface of the glass. ‘There 
are several methods of preventing this condition, the 
choice of which to use being somewhat dependent upon 
a consideration of the construction of the display window. 

One method is to install a blower or some provision 
for forced air circulation in such a manner that a con- 
stant flow of air is directed over the inside surface of the 
glass. The air velocity thus obtained will prevent the 
air from cooling to the point where moisture in it can 
condense and be deposited on the surface of the glass a; 
frost. Another method of preventing the formation oi 
frost on show windows is carried out by installing 
sufficient radiation either below the glass in the window 
or in the window space so that air coming in contact 
with the window will be maintained above the tempera- 
ture at which condensation and freezing can possibly 
occur. 

Windows also may be kept free from frost by building 
a partition in the rear of the display, making each window 
a separate compartment. Then a duct may be run from 
an opening below the window into the show window 
compartment (with a screen and register on the outside 
to keep out birds and insects) so that approximately the 
same temperature will be maintained on both surfaces 
of the glass. Thus no frost will be deposited on thi 
glass. The partition at the back of the window maj 
have the upper half built of glass to admit light and to 
afford a view into the window from the interior of the 


store. 
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@ The final F. H. A. drive on 


home modernization and repair 


before Vitle I expires on April 1, 
1937, will boost year-end busi- 
ness. Crane Co. is co-operating 
fully with this campaign. In con- 
centrating on Crane merchandise 
during this period, the heating 
and plumbing contractor willreap 
the sales stim- 





areal advantage 
ulus of the F. H. A. promotion 
PLUS real merchandising help 
from Crane Co. 

As the F. H. A. campaign 
swings into action, Crane Co. re- 
leases its annual Christmas win- 
dow display material and litera- 
ture—hooked up with the F. H. A. 
drive in a way that will double 
the effectiveness of your bid for 
sales. DM 

The plumbing and heating con- 
tractor today stands to reap a 
tidy harvest during a season pre- 
viously dull and inactive. With the Crane line of 
heating and plumbing materials behind him, 
plus Crane sales and merchandising co-operation, 


INTER” 


ent monthly 
+ nte suited * 
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erepets 7 j 
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@ Above are shown the four window cards and the striking 
Christmas gift circular Crane dealers will receive in time 
for holiday promotion. Illustrated also are one of the color- 


he can get the full benefit of a nationwide wave Sih wiaidiee-eards end © medeniaction chester being ea 
of modernizing and repair. Ask your Crane sales- plied by F. H. A. Sketches ore being supplied showing how 
man or write for full particulars. the dealer can fix up a fine attractive Christmas window. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 S. MICHIGAN AVE., CHICAGO, ILLINOIS *© NEW YORK: 23 W. 44TH STREET 


Branches and Sales Offices in One Hundred and Sixty Cities 
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Wholesaler Sales Increase ... . 
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. Curve at 130.39 .. . 





Advance Continues 


© New chart is based on business of wholesalers which parallels 


contractors’ business closely. 


So as to give a closer picture of the 
trend of sales in the plumbing and 
heating industry, the Domestic ENGI- 
NEERING Composite Curve, as presented 
in this issue, is based on the business 
of wholesalers rather than factory ship- 
ments of manufacturers. Due to the fact 
that a large percentage of factory ship- 
ments go into wholesalers’ stocks, the 
trend of shipments runs somewhat in 
advance of actual sales to the con- 
tractor. The sale is not actually com- 
pleted until the material is in the 
hands of the consumer. However, 
plumbing and heating contractors, as a 
general rule, do not carry very large 
stocks. Accordingly, the sales of whole- 
salers very closely parallel actual con- 
tractor sales to the consumer. 

This new curve shows that plumbing 
and heating sales have run at least 26 
per cent ahead of last year, in each 
month of this year. The June peak is 
due to the price advance in boilers and 
radiators. 

During October there were addi- 
tional price advances in brass and cop- 
per pipe, cast iron, galvanized, mal- 
leable and black malleable fittings and 
range boilers. 


Key Wholesalers 

A summary of the reports from 114 
key wholesalers indicates that their 
October business averaged 30.39 per 
cent better than October of last year. 
The running total for the first ten 
months of the year showed that the 
business of these wholesalers averaged 
33.47 per eent ahead of the first ten 
months of last year. 

Seventy-seven of these firms expect 
November to show continued improve. 
ment over last year, 29 expect it to 
be about the same, four look for a 
decline and the other four did not 
comment, 

New England States: Nine whole- 
salers in this section report an aver- 


The curve stands at 130.29. 


age gain of 15.11 per cent in October 
over the same month of last year. For 
the first ten months of this year these 
same wholesalers report an average 
gain of 18.55 per cent over last year. 
Four of these firms expect November 
to continue to show § improvement 
over last year, four expect it to be 
about the same and the last did not 
comment, 

A Massachusetts wholesaler reports 
that September was their best month 
since August of 1930. A Rhode Island 
wholesaler reports that they do not see 
how November volume can possibly fall 
below November of last year. 


1935 Business 


Middie Atlantic States: Forty-three 
wholesalers in this section report an 
average gain of 21.77 per cent in Octo 
ber over the same month of last year. 
For the first ten months of this year, 
these same firms report an average 
gain of 27.02 per cent over the same 
period of last year. Twenty-seven ex- 
pect November to show continued im- 
provement, thirteen expect it to remain 
about the same, one expects a decline 
and the other two did not comment. 

A northern New Jersey wholesaler 
reports that November opened much 
stronger than November of last year. 
Another New Jersey wholesaler reports 
that they have a more substantial back- 
log of business than they have had for 
several years. 

A central New York wholesaler re 
ports that there is an increase in in- 
dustrial business in his territory. An- 
other central New York wholesaler re 


Average Fercent of /ncrease 


over /4% 35 


Business Reported 


by key Plumbing & Heating Wholesalers 
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The curve now stands at 130.39. 
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SHIPMENTS OF PLUMBING AND HEATING ITEMS 





Cast Iron Boilers 
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Cast Iron Radiation 


Thousands of Ft. of Htg. Surface.... 


Steel Boilers 
ee Sy ie token aus 
Domestic Water Systems 
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Range Boilers 
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Percent of 
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Mechanical Stokers (for residential apart- 


ments and commercial use) 
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Total 9 Mos. '36 
Sept. Sept. 9 Months over 
1936 1935 1936 9 Mos. '35 
... 39,358 36,640 194,027 27.84 
o.o hae 7,701 48,304 36.31 
1,232 829 7,848 54.76 
... 14,704 8,560 113,761 34.64 
... 96,688 66,051 678,179 14.52 
35,025 27.143 133,122 39.45 
cose Beaaee J,oid 49,950 SU.80 





ports that there is more activity in the 
building line in that territory. A New 
York City wholesaler reports that No- 
vember of 1935 was their best month 
in that year and it should repeat this 
year, 

A Pennsylvania wholesaler reports 
that there is more new construction in 
his territory and that they are making 
more estimates. A central Pennsylvania 
wholesaler reports that there are more 
men being employed in their territory. 

South Atlantic States: Eleven whole- 
salers reporting from this section show 
an average gain of 29.18 per cent in Oc- 
tober over the same month of last year, 
The average gain for the first ten 
months of this year was 21.36 per cent 
over these same months last year. 
Kight expect November to show con- 
tinued improvement and the other 
three expect it to continue about the 
same as last year. 

A Delaware wholesaler reports that 
the lack of cold weather is helping 
their business. A Florida wholesaler 
reports that there are more building 
contracts let, more projected, and 
many more orders actually on file. A 
North Carolina wholesaler reports that 
there is more construction, both resi- 
dential and apartment, in their terri- 
tory. The labor scale in this territory 
was recently increased 15 per cent. A 
Virginia wholesaler reports that there 
is considerably more building in their 
territory and more plans are being fig- 
ured. 

East North Central States: 
one wholesalers in this section report 
an average gain of 37.50 per cent in 
October over last year and an average 
gain of 41.52 per cent for the ten 
months of this year over the same pe- 
riod of last year. Sixteen of these firms 
expect November to show continued 
improvement and the other five expect 
it to be about the same as last year. 

A central Illinois wholesaler reports 
general business conditions better, 
more new construction and a better re- 
placement market on heating equip- 
ment. A central Indiana wholesaler re- 
ports that the increased confidence of 


Twenty- 


the people seems to be the principal 
factor affecting their increased volume. 

A southern Ohio wholesaler reports 
that they expect a further increase due 
to the orders already on file and addi- 
tional orders to come on new projects. 
A central Ohio wholesaler reports that 
there is a considerable volume of build. 
ing that will go ahead unless weather 
conditions hold it back until next year. 

East South Central States: 
wholesalers in this section report an 
average gain of 45.50 per cent in Octo 
ber over the same month of last year. 
These same firms reported an average 
gain of 42.50 per cent for the first ten 
months of this year over the same pe- 
riod of last year. Two expect Novem- 
ber to show continued improvement, 
one expects a decline and the fourth 
did not comment. 

A Tennessee wholesaler reports that 
a large number of residential jobs are 
going ahead due to the favorable 
weather. 

West North Central States: Thirteen 
wholesalers in this section report an 
average gain of 40.77 per cent in Octo 
ber over the same month of last year 
and an average gain of 42.54 per cent 
for the first ten months of this year 
over the same period of last vear 
Twelve of these firms expect November 
to show further improvement over last 
thirteenth expects a 


Four 


year and the 
decline. 

A central Iowa 
that every month so far this year has 
shown an increase over the correspond 
ing month of last year. A Kansas 
wholesaler reports that they 
further improvement due to the better 
general business conditions. A Minne- 
sota wholesaler reports that they find 
the public ready to buy qvality fixtures 

West South Central States: Three 
firms in this area report an average 
gain of 85.66 per cent in October over 
the same month of last year and an 
average gain of 67.66 per cent for the 
first ten months of this vear over 
same period of last year. Two of these 
firms expect November to show further 
improvement while the third expects it 


wholesaler reports 


expect 


+? 
Liat 
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to be about the same as last month. 

Mountain States: Four wholesalers 
in this section show an average gain of 
22.50 per cent in October over the same 
month of last year, and an average 
gain of 27.0 per cent for the first ten 
months of this year over the same pe- 
riod of last year. Two of these firms 
expect November to show further gains, 
one expects business to be about the 
same and the fourth expects a decline. 

A Colorado wholesaler reports that 
they expect a decline in November due 
to the fact that cold weather has set in 
sooner than usual. 

A Montana wholesaler 
considering the cold weather that has 
hit their demand for 
plumbing 
good. Another Montana wholesaler re 


reports that 


section, the 
fixtures is exceptionally 
ports that house building and remodel 
ling continues on the upgrade and that 
a few apartments and small schools 
have been built. This same wholesaler 
reports that business on the whole is 
good although the price situation is not 
all that could be desired. 

Pacific States: Six 
this section report an average gain of 


wholesalers in 


36.67 per cent for October as compared 
with last year. They report an aver 
age gain of 33.17 per cent for the first 
ten months of this year over the same 
period of last year. Four of these 
firms expect November to show further 
improvement and the other two expect 
it to continue about the same 

A southern California wholesaler re 
ports that they have more future de 
livery contracts on hand at 
than they had at the same time last 


present 


year and that they also have more out 


standing quotations. A San Francisco 


wholesaler reports that they expect 
further improvement due to better 
business conditions 
Air Conditioning 
With reports tabulated from 39 utili 
ties, the number of installations in Or 
tober shows an increase of 204 per cent 
f last ea Actua stallations 
V¢ Lh i is ) ial ( A t a7 mn the 
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This map shows the average percentage of change in the ten months business of key 
wholesalers in each section of the country as compared with the same period in 1935. 
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for October has had a marked effect on the larger installations. They serve, 


the running total. 


Oil Burners 

With 48 cities 
oil burner permits were 8,372 this year 
as compared with 6,005 in the same 
month of last year—an increase of 39.41 
per cent. September shipments were 
35,025 units as compared with 27,143 
last year. The °'36 total to date is 133,- 
122 units—an advance of 39.45 per cent. 
Since the October permit increase is 
practically the same as the shipment 
increase for the first nine months, the 
indications are that this percentage of 
increase will be held until the end of 
the year. 


reporting, October 


Stokers 

With 22 cities reporting, stoker per- 
mits were for 368 installations as com- 
pared with 568 in October of last year 
—an increase of 52.8 per cent. These 
figures are incomplete due to the fact 
that permits are usually issued on only 


however, to indicate the trend. Sep- 
tember shipments were ‘16,113 units for 
Class 1, 2 and 3 stokers, as compared 
with 9,754 in the same month of last 
year. The total shipments of stokers 
in the same classes for the first 9 
months were 49,955 units which is an 
increase of 80.8 per cent over the same 
period of last year. 


Gas Heating 

The American Gas Association re- 
ports 126,300 house heating customers 
on the lines of manufactured gas utili- 
ties in August of this year as compared 
with 104,100 in the same month of 1935 
—an increase of 21.3 per cent for the 
12 month period. In July, the Ameri- 
can Gas Association reported 124,500 
house heating customers served by 
these same utilities, hence 1,800 
house heating customers are indicated 
as having been added during August of 
this year. 
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Building Construction 

According to the Department of La- 
bor, building construction activity in 
September, as measured by the value 
of permits issued, showed a seasonal 
decline of 12.6 per cent. As compared 
with the corresponding month of a year 
ago, the value of permits issued showed 
a rise of more than 54 per cent. The 
decline in the value of permits issued 
in September as compared with August 
was attributable entirely to the con- 
traction in public building. 

If private building is taken by itself, 
the value of permits issued showed an 
advance of 1 per cent during the 
month. 

The total value of building permits 
issued in 1,455 identical cities during 
September amounted to $126,471,000 as 
against $144,628,000 in August. Com- 
pared with the same month of last 
year, all types of building construction 
showed pronounced gains. The value 
of new residential buildings registered 
an increase of 110.7 per cent, the value 
of new nonresidential buildings gained 
19.4 per cent, and the value of addi- 
tions, alterations, and _ repairs _in- 
creased 30.9 per cent. The gain in the 
value of all building construction over 
the year was more than 54 per cent 
over last year. 





Metal Prices 


(Prices as of Nov. 27, 1936) 


New Metal Market—Domestic, $10.5; 
Foreign, Weaker. 

Electrolytic Copper—$10.63 cwt. De- 
livered Middle West. 

Lead—5.20 cwt., St. Louis; 5.45 cwt., 


New York. 

Ingot 5 lb.—$6.50, St. Louis. 
Zinc—5.10 cwt., St. Louis. 
Tin—5.35 cwt., New York. 
Brass Ingot—-85/5/5/5—10.50 c/1. 

10.75 LCL Delivered. 

Yellow Ingot—68/1/2/29—8.50 c/1; 8.75 

LCL Delivered. 

Scrap Metal (Dealers Buying Prices) 

Composition and steam _ brass—7'4 
cwt. 

Strictly Heavy 

Cast—5 cwt. 
Mixed, Strictly cocks & faucets (Inc! 

ball cocks, etc.)—5% cwt. 

Light Brass, tubes, pipe, old sheets 
etc.—4% cwt. 

Old scrap lead pipe, etc.—4% cwt. 

Copper, sheathing and roofing, free of 
nails—7% cwt. 

Copper, boilers, tanks and other light 
materials—7.00 cwt. 

Soldered Joints—7%4 cwt., f. o. b. 
cago. 

Block Tin—46% cwt., f. o. b. 


Yellow Brass Scrap, 


Chi 


Chicago 
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1. RIGHT MATERIALS... Made of time-tested, durable enamel on cast- 
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THE Standard HOSTESS SINK 


meets today’s requirements 

































































iron — sanitary, beautiful and easily cleaned. % 
| 
. . 
: . 
2. RIGHT DESIGN... All edges and corners square, to give complete 
use of space and provide tight joint with other cabinets. ae 
3. RIGHT SIZE...It is standard wall cabinet width of 25 inches, and 60 
inches long — small enough for most kitchens; large enough for any 
kitchen — 4 inch high back permits placing under low window. 
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Copyright 1936 S. S. Mfg. Co. 


| OTHER FEATURES: A generous drainboard on 


each side of the deep 8 inch sink well—a roomy back 





ledge for soaps, cleansers, and even glassware — 
four spacious drawers, one of which has compart- 





ments for cutlery — enclosed storage space on each 
side under the drawers — large cabinet under sink 
with sliding racks for cloths and brushes. Write 
today for literature. 
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Residential Building 


According to a report from F. W. 
Dodge Corp., new residential building 
started in October was 45 per cent 
greater in volume than was the case for 
October, 1935. The October residential 
building total was $79,736,200 in 37 east- 
ern states, while in October of last year 
it was $55,100,300. The total for Sep- 
tember of this year was $80,670,800. For 
the ten month period of 1936 just ended 
residential building amounted to $667,- 
767,800, which is compared with only 
$394,007,800 for the same period last 
vear. This is a 70 per cent gain for this 
vear. The report shows also that non- 
residential building for October was 
greater than a year ago as well as being 
above the figures set for September of 
this vear. 


Business Survey 

Figures released in ae preliminarv 
survey of retail distribution prepared 
by the United States Department of 
Commerce and contained in a_ con- 
densed edition of the census of busi- 
ness for 1935 showed that retail sales 
in the United States in 1935 exceeded 
$32,790,000,000. This figure is an in- 
crease of 31 per cent over that estab- 
lished in 1933. These figures may be 
changed when full returns are in from 
five states where the field canvass is 
not completed. 


Record Breaker 


During September, stoker sales broke 
all existing records according to a sta- 
tistical report from the Bureau of Cen- 
sus, U. S. Department of Commerce. 
This report showed that 108 manufac- 
turers of stokers sold 16,612 units of all 
sizes during the month in comparison 
with 9,919 units for the same month last 
year, or an increase of 67% per cent. 
The August sales of this year totalled 
9557 units so that September repre- 
sented an advance of 74 per cent. 

The sale of stokers for the first nine 
months of this vear came to 52,220 units. 
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View of American Rolling Mill’s new research laboratory 


This compared with 29,221 units for the 
same period in the previous year, an 
increase of 79 per cent. 

In the September figures, 90% per 
cent, or 15,040 units, were Class _ I, 
stokers using less than 100 Ib. of coal 
per hour. This indicates the trend in 
increasing sales of small stokers for 
homes and flats and small business and 
commercial structures. 


Good News 


Because of expanding business Penn 
Klectric Switch Co., Des Moines, Iowa, 
has announced the start of an extensive 
advertising and merchandising program. 
Nelson B. Delavan, vice president and 
director of sales, in making the an- 
nouncement spoke on the special need 
for greater selling efficiency in the field 
of automatic heating. The company will 
devote this new advertising and sales 





promotional program in hefping dealers 


and salesmen attain greater selling effi- 
ciency. The company has appointed the 
Cramer-Krasselt Co., Milwaukee, Wis., 
as advertising and sales counsel. 
* * * 
News Note: Chase Brass & Copper 
»., Waterbury, Conn., will build an ex- 
tension to its factory building. 
* + + 
News Note: Wolverine Tube Co., 1465 
Central Ave., Detroit, Mich., plans to 
build an addition to its factory building. 
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Artist’s drawing of new office building being constructed by Dail Steel 
Products Co. 





American Radiator Co. has an- 
nounced that the company has opened 
a factory in Chicago for the manufac- 
ture of air filters. The new plant has 
been put into operation with two eight- 
hour shifts. The former plant devoted 
to the product could fill only 75 per cent 
of the orders. In addition the company 
is fitting out a research and develop- 
ment laboratory. 

& a: - 

News Note: United States Pipe & 
Foundry Co., Chattanooga, Tenn., re- 
cently completed a series of alterations 
to its plant buildings. Plans are being 
made to install new machinery in Jan- 
uary. 

* * 7 

Dail Steel Products Co., Lansing, 
Mich., has let the contracts for the 
construction of a new office building. 
The first floor will be used for show 
rooms, sales office and engineering de- 
partment. 

- * * 

News Note: Gar Wood Industries, 
Inc., Detroit, Mich., is building a new 
manufacturing building, 60 by 180 ft. in 
size. 

* * * 

The American Rolling Mill Co., Mid- 
dletown, Ohio has announced the con- 
struction of a research laboratory which 
will cost approximately $260,000 with- 
out equipment. 

oa . ” 

Consolidated Brass Co., of Detroit, 
Mich., has announced a 5 per cent 
wage increase for its employees effec- 
tive December 1. The company also will 
distribute on December 24 a sum of 
$7,500.00, which has been set aside for 
Christmas gifts. All employees on the 
payroll three months or longer will 
participate. 

* * * 

News Note: Humphrey Heater Co., 
Kalamazoo, Mich., is planning to con- 
struct additions and alterations to its 
factory building. 

7 ° * 

The Ruberoid Co., New York City 
has announced that it has completed 
plans and is clearing the ground fo! 
an addition to its plant in St. Louis 
































































BIGGEST ATTRACTION” 
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fPMlAT TERM was used on page 480 in the November 
| issue of Architectural Forum as a caption for a photo- 
graph describing the exhibit of the Nu-Bidet at the 44th 
Annual Convention of the United States Building and 
Loan League. held at the Waldorf-Astoria. New York, 
the week of October 12, 1936. 


WHY “BIGGEST ATTRACTION” 


Because, the Nu-Bidet is as new and modern as the new- 
est model of your favorite automobile now on display. 



































Because, for new work and modernization the Nu-Bidet 
stands in a self-created class for being the most talked of 
bathroom accessory since the washtub. in the middle of 
the kitchen floor on Saturday night. gave birth to the 
idea of the bathroom itself. 


Because. the Nu-Bidet makes the sale of new homes 
easier by its magical. modern touch. 


Because, the Nu-Bidet helps sell home modernization 
by getting the customer in a buying mood. Indeed, one 
firm modernized three bathrooms and the kitchen in one 
home through the sale of a Nu-Bidet. Another sold ten 
Nu-Bidets in two days. 


Because, the Nu-Bidet not only makes personal hy- 
giene and complete cleanliness a pleasure, but is a step 
forward to a higher standard of living and self-respect. 
And who would be so foolish as to respect one void of 
self-respect ? 


Jecause, the Nu-Bidet will be the “biggest attraction” 
and the most talked of accessory in your home or the 
home of one of your customers and will prove to be a 
genuine business builder for you. 


“BIGGEST ATTRACTION” 


With the judgment of Architectural Forum back of it. 
that looks like profitable advice to you. We thought that 
—even believed it—but didn’t dare say it. If vou want to 
know more about this “biggest attraction” and will use 
the coupon below. we will send you some very interesting 
and instructive literature. 





The Nu-Bidet is a complete unit of seat, Nu-Bidet and lid in one assembly, which replaces the 
regular seat and lid. /t is equipped with a specially designed and patented vacuum breaker and also 
a specially designed venturi siphon breaker, making back siphonage or a cross-connection impossible. 


























WE CAN MAKE IMMEDIATE DELIVERIES 






i A BMRA: is FG EIR 
WHAT IS THIS NU-BIDET? READ THIS! 4s 2 
The Nu-Bidet is a thoroughly modernized Sitz Bath... and 


more. The following uses make it a safeguard to health and 
as necessary to personal hygiene as your tooth brush or the 


A Bee 


hathroom itself. & 
Sitz Bath for personal hygiene and treatment of rectal a4 
disorders. Spray for same purpose and feminine hy- a 

giene. Attachment for douche, enema and hydrothera- ae 

is peutics, entirely eliminating the old rubber bag method an 


@ The Nu-Bidet can be installed on any standard size toilet 
| bow! in less than two hours. It will convert the ordinary hath- 
rvom into one that is truly hygienic at a small investment. 


lise coupon now. 
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News of Men... 


Meetings... 





Companies. . 





Southern Wholesalers 


® Meeting of Southern wholesalers held in Atlanta, Ga., Novem- 
ber 13—Discussion of Robinson-Patman Law and FHA fea- 
tures meeting—O ptimistic report on business future for the 


industry given 


The Southern Wholesalers Assn. at 
their meeting in Atlanta, Ga., Novem- 
ber 13 heard a discussion of the pro- 
visions of the Robinson-Patman Law 
led by M. J. Beirn and supplemented 
by E. P. Rogers. Mr. Rogers mainly 
was concerned with giving opinions on 
legal points raised by members. The 
association also went on record favor- 
ing the extension of the expiration 
date for Title I of FHA. 

Another address that was given was 
entitled, “Looking Ahead—Business as 


It Is Today and the Immediate Future 
for Our Industry.” L. U. Noland de- 
livered this address and struck a very 
optimistic tone. He pointed out the 
many factors which indicate that good 
business is in prospect for our indus- 
try in the immediate future. Another 
point that he made was that plumbing 
and heating contractors are the actual 
salesmen for the products of our in- 
dustry. Wholesalers and manufactur: 
ers, he said, will progress just as these 
outlets are encouraged, developed and 


educated to better and more aggres- 
sive business methods. 

A resolution was passed endorsing 
the National Housing Act. Embodied 
in this resolution was the hope that 
Title I of the Act would be extended 
beyond the present expiration date 
which is set at March 31, 1937. The 
resolution carried with it also the sug- 
gestion that Federal Government guar- 
antee of insured mortgages under Title 
II of the Act would be extended be. 
yond the fixed expiration date of July 
1, 1937. 


The association also unanimously en- 
dorsed the publicity work which is be- 
ing done by the Plumbing and Heat- 
ing Industries Bureau. The associa- 
tion went on record as of the opinion 
that the Bureau’s activities are of 
great value to the entire industry and, 
should be supported by all branches. 


The pictures on this and the opposite page were taken at the 
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He spoke also on general business 
conditions and FHA. A portion of Mr. 
Beirn’s talk follows: 

“Before launching forth into my re- 
marks on the subject which has been 
assigned to me, permit me to express 
my appreciation of the invitation ex- 
tended to me by your president and to 
tell you that I am, indeed, very glad to 
be with you at this, my first meeting 
with your association. 

“It has been my privilege and pleas- 
ure to have visited the South on many 
occasions, but on this visit to Atlanta 
I find myself viewing this wonderful 
territory with an entirely new concep- 
tion about it. 


Business Situation 

“If not imposing too much on your 
kindly good nature, may I be permitted 
to refer briefly to your business situa- 
tion and its opportunities? I take it, 
without picking out specific territories, 
that collectively speaking, you have en- 
joyed a considerable increase in your 
volume of business of 1936, as compared 
with the same period of 1935. And, of 
course, I hope I am correct in assuming 
that this increase in business likewise 
brought with it a substantial increase 
in profits. Assuming that you have en- 
joyed this increase in both volume and 
profits, I wish to take advantage of 
this opportunity to congratulate you 
and at the same time present the 
thought that the best is yet to come. In 
other words, the years which ‘are before 
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you hold more and better opportunities 
than the years through which we have 
just passed. To my mind the great de- 
pression of the last five or six years 
has passed into history and the people 
of the United States have now made up 
their minds to prove the fact that this 
is the greatest country on God’s green 
earth in which to live and that the re- 
sults will be a continuance of recovery 
and a further increase in residential 
building. As you know, building during 
the year 1936, so far made a substantial 
gain over the same period of 1935 and 
the F. W. Dodge Corp. tell us ‘That the 
much needed recovery in _ residential 
building, believed by observers as neces- 
sary to support the wide gains in busi- 
ness generally, is here. The full year 
1936 promises to reach a volume three 
times the size shown in either 1933 or 
1934, the low points of the depression.’ 

“Business failures have been declin- 
ing and commercial loans expanding so 
that there is every evidence of a broad- 
ening recovery and it remains for us to 
take full advantage of the ripened ex- 
perience, which became ours during the 
past few years, and see to it that we 
approach the future, not only with opti- 
mism but with intelligence. Do not lose 
sight of the fact that national income, 
representing buying power, has _in- 
creased from a low of approximately 
forty billion dollars to approximately 
sixty billion dollars for 1936. 

“While new construction will continue 
to gain, nevertheless, let’s not overlook 
opportunities furnished by moderniza- 


annual dinner-dance of the Jobbers Credit Assn. in New York City 
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tion and rehabilitation. This particular 
class of business gained a wonderful 
impetus under the Federal Housing Ad- 
ministration and I have every reason 
to believe that it will continue onward 
and upward. 


FHA 

“At this point I would like to express 
to you my thought that the National 
Housing Act represents one of the most 
constructive pieces of legislation placed 


on the statute books by this, or any 
other, administration. 
“Title I refers to modernization and 


rehabilitation and Title II, new construc- 
tion. It should be of more than passing 
interest to you to learn that under date 
of November 4, 1936, the FHA an- 
nounced that Title I loans had reached 
new heights—that for the week ending 
October 30, a total of eleven thousand, 
nine hundred and twenty loans for $4.,- 
961,590.00 were insured. This is the 
highest figures for any week under the 


ten per cent amendment. The month 
of October showed an increase over 
September of $571,637.00. A year ago 
October showed a decrease from Sep- 
tember of $3,240,048.00. This reversal 
of the seasonal trend is definite evi 
dence of the effectiveness of FHA 
activities under Title I and represents 


a continuance of the upward trend in 
Title Il of the Act did not 
get under quickly as Title I 
but its value is self evident in the field 
construction. nothing 


business. 
way as 


of new else 
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was accomplished under Title II than 
the acceptance and adoption of the in- 
sured mortgage under an amortization 
system, not to exceed twenty years, 
then I feel that whatever time and 
money has been spent was well spent. 


Benefits 

Everyone, manufacturers, wholesalers, 
retailers and consumers alike, benefited 
from this legislation and when you con- 
sider that hundreds of millions of dol- 
lars of private capital have been in- 
vested in the rehabilitation of privately 
owned property, together with hundreds 
of millions of dollars invested in new 
home construction as the result of the 
insurance feature and amortization plan 
of FHA, I feel confident that there 
should be no question in our minds re- 
garding the continuance of this legis- 
lation. That you are justified in looking 
forward to bigger and better business 
there can be no doubt, and I hope that 
your merchandising and marketing pro- 
grams will be based on optimism and 
followed through aggressively.” 

Another portion of Mr. Beirn’s ad- 
dress dealing with the provisions of 
the Robinson-Patman Law and his com- 
ments on the subject will be found in 


another section of this issue. 


Dinner Dance 

More than 
plumbing and heating wholesaling in- 
dustry of the metropolitan New York 
territory attended the annual dinner- 
dance of the Jobbers Credit Assn. in 
New York on November 7. In addition, 
a number of manufacturers were rep 
resented, including many from distant 
territories. This annual dinner-dance 
was marked, like those in previous 


700 representing the 
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years, with a wealth of excellent enter- 
tainment. The affair has established 
itself as a significant annual event to 
the industry in the metropolitan dis- 
trict. 

Preparations for this big social gath- 
ering were placed in charge of a spe- 
cial dinner-dance committee of the as- 
sociation. 


Committee 

M. Weinsier of Saltser & Wein- 
sier, Inc., was chairman. He was 
assisted by Morris Abramowitz, Daniel- 
Morris Co., Inc.; E. E. Basch, Regent 
Plumbers Supply Co. Inc.; A. M. Behrer, 
sehrer-Nason Co., Inc.; Paul R. Berry- 
man, Crane Co.; T. W. Bieder, West- 
chester Square Plumbing Supply Co.; 
Elmer Doolittle, Central Plumbers Sup- 
ply Co.; T. Arthur Johnson, J. D. John- 
son Co., Inc.; Julius Klein, New York 
Plumbers’ Specialties Co., Inc.: Frank 
Michael, Michael & Goldberg Co., Inc.: 
Leo M. O'Neil, O’Neil Supply Co.; 
T. W. Powers, Asco Supply Co., Inc.;: 
H. H. Putnam, Empire Pipe Corp.; Ed- 
ward Schwartz, E. Schwartz Plumbing 
Supply Co., Inc., and Robert Smolka, 
Sam §S. Glauber, Inc. Mr. Berryman is 
president of the Jobbers Credit Assn., 
Mr. Schwartz, vice president, Mortimer 
H. Smolka, treasurer and Glenn B. Van 
3uren, secretary. 

The evening is provided by the asso- 
ciation purely for social activities so 
that there are no addresses. The enter- 
tainment this vear was unusually com- 


These pictures were taken in 
the recently completed show- 
room of Leighton Supply 
Co., Fort Dodge. Lowa. The 
picture in the center shows 
the city desk as it appears 
now. Mr. Leighton is at left 


let 
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plete, bringing together a number of 
acts which have been featured in 
both Broadway theatres and other 
amusement places. 


Heating Meeting 

Bell & Gossett Co. in cooperation with 
R. D. Bitzer Co., Philadelphia represen- 
tatives, held a meeting at the Broad- 
wood Hotel, Philadelphia, Oct. 15, to re- 
view improvements in hot water heat- 
ing methods. Over 400 representatives 
of manufacturers, wholesalers and their 
salesmen as well as plumbing and heat- 
ing contractors attended. The primary 
purpose of the meeting was the promo- 
tion of the sale of radiator heating. Ed. 
Moore, vice president, Bell & Gossett 
Co., and Ray D. Bitzer of R. D. Bitzer 
Co. were included in the group that ad- 
dressed the meeting. 


Changes Completed 

Leighton Supply Co., Fort Dodge, 
Iowa, has announced that changes in 
the company’s show room have been 
completed. The new show room has 
indirect lighting as one of its features. 
There is a large reception room com- 
plete with comfortable chairs and dav- 
enports. The show room proper has a 
number of booths each displaying the 
different manufacturers’ products which 
the firm handles. A revised and en- 
larged city desk is included. These 
changes were prompted by increased 
business. 
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“I endorse Chase Copper Water Tube and 
Sweat Fittings on plumbing installations,” 
writes prominent Detroit plumber 


R. L. Spitzley, owner of this flourishing = Plumbing jobs that pay a good profit and 
plumbing business m Detroit, is one of the keep customers happy are bound to enjoy 
many enthusiastic boosters for Chase Cop- this kind of popularity. That’s why more 
per Water Tube. To his endorsement above, — and more plumbers every year are quoting on 
he adds; “I use this material wherever rustproof dependable installations... with 
possible.” Chase Copper Tube and Sweat Fittings. 


Standardize on Chase quality products. Your jobber can supply you. 


CHASE 


CHASE COPPER TUBE AND SWEAT FITTINGS 


Chase Brass & Copper Ca.. [Incorporated » \ aterbury . Connecticut 


Sebendiars of KA ennes ott { oOpper q@ 4 rt» 
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Taken at the October meeting of the Eastern Trade Golf Assn. Left to right: 
Thomas Carty; E. G. Williams; L. Power; J. C. McDonald; E. H. Page; Joseph 
R. Murphy; Robert H. Smith; Samuel Seltzer; and Dennis A. McKays 


Eastern Tournament 


A tournament was held by the East- 
ern Trade Golf Assn. at Tamarack 
Country Club, Port Chester, N. Y., Oc- 
tober 6. The association champion- 
ship award was presented at this tour- 
nament to the winner, A. P. Keasbey. 
Winners of regular medal play prizes 
included: John Kjerner; F. A. Hu- 
bert; T. W. Powers; W. L. Keplinger; 
Jr.; T. M. Kellogg; E. H. Page; Rhys 
E. Ryan; C. H. Liebfried; J. C. McDon- 
ald; C. S. Coleman; A. F. Hinrichsen; 
Max Hermanns; R. G. Bookhout; A. T. 
Maine, Harry G. Bartlett; and John 
Everetts, Jr. Other scores which were 
turned in for the day’s play were as 
follows: 


in re Eo od tn wa 89 18 71 
Walter Heibel ........... 116 45 71 
cs S 8 } £4 81 9 72 
ae a SE siéchbhoeeee oa 87 15 72 
SS ars 100 28 72 
Ae . bbbsc ewe curve 82 9 73 
Pe Sunekedcs peur eeee 83 19 73 
Harold Townsend ....... 91 18 73 
Se 6 bia ae ee FOS we 26 73 
We Ge BEUMIEOTES oc cccccecr 105 32 73 
Se Mee GE ovis cbesccses OS 32 73 
a, De MOBO ccccs re , 89 15 74 
A. G. Mohrman ... oat 92 18 74 
Ernest Williams . 92 17 75 
W. L. Fleisher ..... >. we 22 75 
R. H. Van Sicklen........ 109 34 75 
— Bo eee wea es gia acbh ae 36 75 
A Pee 89 13 76 
See BPE oc cccesvcces 92 16 76 
a. 8B ,. ... Qrereerrrecrre 96 20 76 
H. Hagemeister .......... 100 23 77 
a aoe 26 77 
Fe I TS 98 20 78 
wa rn -orestceewns 102 24 78 
ee See. Bs kw ecekwenes 102 23 79 
E. G. Williams ........... 98 18 80 
2, err rer ee 99 19 80 
em i 8a 109 29 80) 
J. J. Blackmore........... 109 28 81 
L. B. Harrison ....... CW 25 82 
* - 
Reorganization 


Underwriters’ Laboratories, 207 E. 
Ohio St., Chicago, has been reorganized 
without capital stock. The step was 
taken to clarify its position as a non- 
profit corporation. The National Board 
of Fire Underwriters will continue its 
sponsorship. There will be no changes 
in the management or technical person- 
nel of the organization and there will 
be no interruption of the corporation's 
activities. 


Anthracite Campaign 

Frank W. Earnest, Jr., president of 
Anthracite Industries, Inc., has an- 
nounced that plans have been com- 
pleted to start an advertising campaign 
for anthracite. The advertising will 
be carried in a list of newspapers 
covering more than 40 cities. The cam- 
paign will be amplified from its begin- 
ning of 1,000 lines and will include sales 
portfolios, direct mail material and com- 
plete newspaper campaigns for local re- 
tail dealers’ associations. The field or- 
ganization is rounding into shape, he 
says. 


Dinner Meeting 


Under the joint sponsorship of the 
New York Building Congress, the Na- 
tional Research Council and the Pro- 
ducers’ Council Club of New York, a 
dinner meeting was held in the Old New 
York Restaurant, RCA Building, Rocke- 
feller Center, October 28. 

Immediately following the dinner the 
guests went to the Museum of Science 
and Industry where Carl M. Snyder, 
president, Houses, Inc. and director of 
the General Electric Home Bureau, de- 
livered an address on the subject of 
“Toward a New Production Technique 
for Housing.” Thomas S. Holden, presi- 
dent of the New York Building Con- 
gress and vice president of the F. W. 
Dodge Corp., presided at the meeting in 
the Museum and introduced Mr. Snyder. 
The guests at the dinner meeting also 
enjoyed the fine housing exhibit now on 
display at the Museum of Science and 
Industry. 


Sales Change 

Practical Instrument Co., Chicago, 
has changed its sales policy so that the 
company’s products now are. sold 
through jobbers and supply houses. 
Heretofore all sales were made direct 
from the factory. John M. Butler, vice 
president, said that the plan was 
adopted to speed up delivery to the in- 
dividual buyer. Mr. Butler said also 
that jobbers in the principal cities in 
the east, middle west and west coast 
have added the company’s products to 
their line. 





Visit Plant 

James A. Riordan Co., Inc., Los An- 
geles, Cal., Pacific Coast representa- 
tives for Nye Tool & Machine Works, 
Chicago, sent men from both the home 
office and from branch offices in San 
Francisco, Cal. and Seattle, Wash. to 
visit the Nye company plant recently. 
This was the semi-annual visit to the 
factory and E. C. Johnson, Los Angeles, 
Peter P. Schubert, San Francisco, and 
Earl A. Jones, Seattle, attended. The 
visit included a general discussion of 
business conditions and new and im- 
proved products. 

It was brought out at the meeting 
that business conditions are greatly 
improved on the Pacific Coast and give 
promse for a splendid year in 1937. 


Severs Connections 


Marshall Adams, advertising and 
sales promotion manager of American 
Radiator Co., has resigned to become 
director of a “Better Standards in Build- 
ing Program” for the Hearst publica- 
tions. This is in connection with sales 
development work which Mr. Adams is 
undertaking and which will later in- 
clude other companies. During his 





Marshall Adams 


several years in sales promotional work 
with American Radiator Co., Mr. Adams 
has built up a country-wide acquaint- 
anceship in the industry. More recently 
he has been one of the leaders in the 
consideration of a national program for 
the National Bureau of Air Condition 
ing. Before that time Mr. Adams was 
connected with the Westinghouse Elec- 
tric & Mfg. Co. 


Oil Burner Show 


An oil burner show, the first in a s: 
ries to be given by Southwark Plumb 
ing and Heating Co., Philadelphia, Pa., 
to promote the sale of oil burners, air 
conditioning and plumbing and hea! 
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ing equipment through the plumbing 
and heating contractor, was given re- 
cently in Philadelphia. Approximately 
75 master plumbers and heating con- 
tractors were present. Mark Shapiro 
and his brother Maurice took the 
parts, respectively, of the buyer and 
the seller to illustrate effective selling 
methods. 


Council Program 


® Home construction and furn- 
ishing field represented at 
incorporation of new council 
—-T'o correlate activities in 
home shows 


Representatives of fifty-four manu- 
facturers and associations in the con- 
struction and home furnishing field at 
a meeting in Chicago on November 18 
voted to incorporate the Manufacturers 
Housing Promotion Council. Indianap- 
olis was selected as temporary head- 
quarters. Russell G. Creviston, direc- 
tor of advertising and sales promotion, 
Crane Co., was made chairman of the 
group. H. M. Shackelford of Johns- 
Manville and H. H. Hobart of the Curtis 
Companies were elected vice charimen 
at the Chicago meeting. I. N. Tate of 
the Weyerhauser Sales Co., St. Paul, 
was elected treasurer and J. Frank 
Cantwell of Indianapolis, managing di- 
rector. 


Executive Committee 

Members of the executive committee 
include, in addition to the chairman, 
vice chairmen and treasurer, the fol- 
lowing: Bennett Chapple of the Ameri- 
can Rolling Mill Co.; A. K. Barnes of 
the Armstrong Cork Co.; Bertram B. 
Caddle of the Copper and Brass Re- 
search Assn.; Matt Denning of the E. I. 
du Pont de Nemours Co.; J. F. Quinlan 
of the General Electric Co.; E. J. 
Mehren of the Portland Cement Assn.; 
W. S. Mace of the Yale & Towne Co.; 
and C. P. MeNichels of the Libbey- 
Owens-Ford Glass Co. 


Dual Purpose 

“The council was organized for the 
dual purpose of protecting the inter- 
ests of manufacturers of building ma- 
terials and home equipment as well as 
the interests of the consumer,” Mr. 
Creviston explained. “The consumer 
will benefit from the activities of the 
council in emphasizing quality con- 
struction. The purpose of the council 
is to see to it that the building dollar 
is wisely invested as to design, con- 
struction, materials, and finance, the 
four pillars of a sound home. The 
council will have no policing power. 
Its aims will be accomplished by work- 
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ing with existing agencies and by edu- 
cating the buyer. 

“The work of the council has already 
been of direct benefit to every manu- 
facturer in the building field, particu- 
larly in connection with the approval 
and certification of home shows. With 
the increase in home building, we can 
logically look for an increase in the 
number and scope of the home shows. 
It is absolutely necessary for every 
manufacturer in the building field that 
there be an impartial and dependable 
agency for the purpose of investigating 
proposed shows and transmitting this 
information to manufacturers who are 
asked to exhibit. There are two world’s 
fairs now in process of organization. 
One of the objects of the 
to endeavor to find some 
correlating and coordinating 
hibits of the members of the 
building industry. Instead of having 
exhibits pertaining to building 
scattered widely over a large area, they 
should at the next world’s fair be con- 
centrated in one and 
logically. Such grouping will not only 
result in obvious economies for the ex- 
hibitors, but it will make a more effec- 
the 


council is 
means for 
the ex- 
home 


home 


space grouped 


tive sales story for building in- 


dustry. 


Organized Exhibits 

“Scattered and disorganized exhibits 
discourage home building because they 
give the impression that it is difficult 


These pictures show the trailer 
referred to in item on the next 
page. The picture at the top 
shows the exterior of the trailer 
with Mr. Gerrish and Mr. Burk- 
holder kneeling beside it. The 
lower pictures are interior views 
showing some of the displays 
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to build a home—that the home builder 
has to do all the coordinating. Grouped 
and organized exhibits will inevitably 
give the impression that it is easy to 


build a house because it will be easy 
for the prospective builder to see 
everything that enters into the con- 


struction and furnishing of a complete 


house when a coordinated exhibit is 


put before him. 


Home Shows 

“The activities of the council in con- 
and world’s 
fairs alone justify the participation of 


nection with home shows 
every manufacturer in the building in- 
and 8 there 
will be a meeting in Indianapolis under 
the the 


Show promoters as 


dustry. On December 7 


auspices of Council of Home 
chairmen 
throughout 


purpose of 


well as 
of home show committees 
United the 


holding a two-day school and exchang- 


the States for 


ing ideas in order to present a united 


Also 
the participation of 


front throughout country. of vi- 
tal importance are 
the the 


housing construction 


council in research work in 


and carried on 
universities 


Purdue 


and propose ad by Various 


and foundations, particularly 
University.” 
meeting of all 


members of 


for 
meeting 


A general 
the 


February 


council is tentatively scheduled 


Invitations to this 


will be issued to everyone connected 
with the home building and home fur- 
nishing field 

=, 
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Trailer Display 

The next time you are traveling 
through New York State, you may find 
that the attractive-looking trailer you 
are overhauling is carrying a quite 
complete display of representative 
heating and plumbing products. 

The idea to use a trailer to help their 
sales came some months ago to Ken- 
neth B. Gerrish and Arthur R. Burk- 
holder, who are manufacturers repre- 
sentatives. From their office at 6 East 
45th St., New York City, they have 
been covering up-state New York as 
well as western Connecticut and Massa- 
chusetts. 

These salesmen had been traveling 
by train or bus carrying samples and 
catalogs to show the wholesalers. Now 
with their new trailer they bring the 
actual products to their customers. The 
trailer serves as a display room or 
sales hall during the day and provides 
sleeping quarters at night. Sunks and 
a shower make the trailer comfortable. 

The accompanying illustrations show 
the design of the trailer and the ar- 
rangement of its interior. The _ prod- 
ucts displayed include air valves, seats, 
shower compartments, drain, shower 
curtains, boiler treatment, and medi- 
cine cabinets. 

In practice, Mr. Gerrish and Mr. 
Burkholder drive their traveling dis- 
play directly to the offices of their 
wholesale customers. As many as 
twenty people can be accommodated in 
the trailer, affording the buyers and 
their salesmen a quick and definite op- 
portunity to inspect all of the products. 


Bonus 

The Black & Decker Mfg. Co., Tow- 
son, Md., has announced that the com- 
pany will pay a Christmas bonus to 
all employees on December 1. S. Dun- 
can Black, president, in making the 
announcement declared that the action 
was prompted by the cooperation of 
employees during the time of depres- 
sion. In most cases, the bonus will take 
the form of two weeks extra salary 
figured at present rates of pay and will 
apply to all employees except those 
who have been with the company a very 
short time. Such employees will be 
graded according to length of service. 


Attendance 

Presentations by the American Radia- 
tor Co. of its exhibit, “Castles Under- 
ground or the Cellar Reborn,” in New 
York City, Boston, Philadelphia and At- 
lantic City brought an attendance of 
607,431 persons. The five showings in 
these cities covered twenty weeks. Ten- 
tative plans are being made by the 
company for a tour next year. 
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Carry Over Golf 


The Delaware Valley Trade Golf 
Assn. held a carry-over golf meet on 
October 16, at the Aronomink Country 
Club, Newton Square, Pa. The mem- 
bers decided to hold this meet because 
of the inclement weather which pro- 
hibited golf at their last regularly 
scheduled meet in September. The ma- 
jority of the prizes for the September 
meet were held over and were played 
for at Aronomink. Chas. V. Haynes 
was host for the day. 

The day’s play called for nine holes 
medal play, morning round = and 
eighteen holes medal play in the af- 
ternoon round, and a large number of 
members and guests turned out to 
play this exceptionally fine course and 





L. Howard Goldbright, Jr., vice president 

and treasurer of the Heating & Plumbing 

Finance Corp., New York City, holding a 

large mouth black bass which he caught 

in a northern Westchester County lake. 

The fish weighed 5% Ib. with a 221% in. 
length and 13 in. girth 


compete for the prizes., A short busi- 
ness session following the dinner in 
the evening was presided over by 
Pres. Chas. P. Hackett. Short talks 
were given by Willard A. Speakman, 
Jr., president of Speakman Co., and 
Herman J. Kleinman, secretary of the 
Delaware Valley Trade _ Golf 

Prize winners for the morning round 
were: A. A. Ahlff; W. N. Ash; James 
Fraser; A. W. Hale; Russell Knight; 
A. V. Gemmill; Harold Peace; and 
Herman J. Kleinman. Awards for the 
afternoon round went to: <A. Schar- 
nagl; C. V. Haynes; M. F. Blankin: 
George Duncan; E. L. MacWhorter; H. 
J. Carr; Charles P. Hackett; and C. L. 
Weber. Guest prize winners were: 
Len Shortlan; George Sauter; Walter 
Graff; F. L. Elliott; H. Escott; Charles 
Haist; Frank Hackett; M. Wilder: A 
Butler; H. Wagaman; Gerry Gassoway: 
Joe Shea; L. Costa; Curtis Sinclair: 
and Cliff Lord. 


ASsn. 


George Pierce: 
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Personals 


Reuben N. Trane, president of The 
Trane Co., La Crosse, Wis., recently 
left with Mrs. Trane and their young- 
est son, Frank, for a vacation in Cali- 
fornia. They will meet their two other 
children who have been attending a 
Los Angeles college. 





Irving L. Kordenbrock has joined the 
fan sales staff of Emerson Electric Mfg. 
Co., according to an announcement. 


John J. Owens, formerly working in 
the Philadelphia area for Hajoca Corp. 
has been transferred to that company’s 
branch in Lansdale, Pa. 


J. A. Mills, New York lawyer, has 
been appointed general counsel to the 
Air Conditioning Manufacturers’ Assn. 
and the Refrigerating Machinery Assn., 
according to an announcement from the 
Washington headquarters of these two 
groups. Mr. Mills is associate general 
counsel of the Carrier Corp. His duties 
in the new appointment will be in addi- 
tion to his present law practice. 


Charles O’Brien, Crane Co., has re- 
turned to the Chicago office of the com- 
pany. He was formerly general mana- 
ger of the Cleveland branch. 


C. R. Anderson has been sales pro- 
motion manager and advertising man- 
ager of the Herman Nelson Corp., Mo- 
line, Ill. Mr. Anderson formerly was 
assistant to the president of the Kell- 
ing Nut Co., Chicago. 


Ross Martin, president, Northern In- 
diana Brass Works, Elkhart, Ind., has 
just returned with Mrs. Martin from a 
European trip during which he visited 
England, Belgium, Germany, Austria 
and several of the smaller countries in 
central Europe. The purpose of the trip 
was to study the various advancements 
that have been made in Europe in ma- 
chinery for handling certain operations 
in the manufacture of brass goods. 


W. G. Conner, Jr., superintendent of 
the malleable foundry of Walworth Co., 
Greensburg, Pa., will speak at the No 
vember meeting of the Pittsburgh Foun 
drymen’s Assn. at the Fort Pitt Hotel, 
Pittsburgh, Noy. 16. 


H. L. Kelley, Minneapolis, Minn., has 
been appointed manufacturer’s agent 
for the Pittsburgh Tube Co. Mr. Kel 
ley formerly was vice president and 
Chicago manager for Adjusto Wate: 
Heater Co., Seattle, Wash. 


William C. Baird, president of Buf 
falo Pipe and Foundry Co., Buffalo, has 
been made a member of the executive 
board of the Buffalo chamber of com 


merce, 
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TWO-ELEVEN ROOM THERMOSTAT 


“GENUINE DETROIT’’ HUMIDISTAT NO. 197 








2 COTS SA er ed 


Artistically styled, sensitive and depend- 
able, the Two-Eleven is available either with 
or without compensation (preheater)—both 
types in all models for heating, cooling, 
night and day, summer and winter and for 


three-wire circuits. 


The styling and size of the Humidistat is the 
same as that of the Two-Eleven Thermostat. 
They may be used side by side as a matched 
set mounted on a plate especially designed 
for that purpose. The No. 197 is equipped 


with the extremely sensitive Friez element. 








““GENUINE DETROIT’’ 


SOLENOID 


NO. 683W2 
4 J This Solenoid for the 
) lA control of humidification 
| water supply, is THE silent solenoid—no 
disagreeable A.C. hum can be tele- 
No. 683W?2 readily opens against any city 
water pressure. Another model “Genuine 


graphed through the water pipe to living 

quarters above. A heavy kick-off spring 

PEN LE DN! DE ee EEE Ue RTP OIE en OO AN DEL TS Pee ROR Detroit’ Solenoid is available for re- 
frigeration lines. 








and ingenious needle and seat construc- 
tion eliminate any tendency to stick. The 





An air conditioning system can be only as good as its Controls. Good 
Controls bring out the advantages of well engineered heating units, 
humidification apparatus, cooling and ventilating equipment. Without . ens CLEANING 


i SPRAY NOZZLE 
fore just good business management for the installer to use reliable . , NO. 291 








good Controls the best of equipment is seriously penalized. It is there- 


Controls in order to build good will and avoid unprofitable servicing. 
| “Genuine Detroit” Controls are the best you can get. Their effective- 
| ness and dependability have been proven by years of satisfactory 
operation. They perform consistently from the time they are installed 





The No. 291 will save its cost to the 
installer usually in the first season by 
eliminating service cost. It automati- 
cally cleans out its orifice each time 


and they permit every piece of equipment in the system to function 
it functions. No scale or 


at its best. \ = sediment is allowed to re- 

, ’ Ses ; ; | main and therefore no 
For full description write for bulletin on air conditioning, refrigeration dente 4 deedbews 
zle. Is used with either hot or cold 
water and may be installed in any po- 


sition—ideally suited for installation in 
series without a special header. 





and heating Controls. 


DETROIT LUBRICATOR COMPANY DETROIT, Mich. U. S.A 


5900 Trumbull Avenue 


NEW YORK. N. Y ~— 40 West 40th St. © CHICAGO, Ill ~- 816 SS. Michigan Ave 
LOS ANGELES, CALIF.— 320 Crocker S$? 


DIVISION OF AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 


Canadian Representative ~RAILWAY AND ENGINEERING SPECIALTIES LIMITED, Montreal, Toronto Winnipeg 
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THE NEW ARCO TEE 
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WITH REDUCTION ON THE RUN 


RCO Wrought Copper in Heating 
is becoming more popular every 
month ...for every month more heat- 
ing men and home owners discover 
its many advantages: its rustproof, 
leakproof qualities; how well it resists 
corrosion; its increased efhciency by 
reduced friction through full flow and 
smooth inner walls; its saving on 
material by the use of smaller sizes; 
its natural insulation. 

The Copper-to-Copper Connection 
made Copper in Heating practical. It 
makes a joint that’s stronger than the 
pipe—proof against strain and vibra- 
tion. Once it is sweated, it siays. And 
the new Arco RR Wrought Copper Tee 
offers extra advantages every time you 
take a branch off a main. It saves 
trouble for you, with fewer fittings. 

Use Arco Copper with the Copper- 
to-Copper Connection on your next 
heating job. It fits easily in any place, 
without laborious cutting and thread- 
ing. It makes a cleaner job with cleaner 
hands — a job that is better, looks bet- 
ter and competes in price with an or- 
dinary rustable installation. 

ARCO PIPE AND FITTINGS DIVISION 


AMERICAN RADIATOR COMPANY 
prvisiow or AMERICAN RADIATOR 4 STANDARD SANTTARY CORPORATION 
40 West 40th Street. New York, N. Y. 
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Here’s the book that tells all about it 
WRITE FOR YOUR FREE COPY 


Here's complete information on Copper in Heating 
...on the Arco Copper-to-Copper Connection! In- 
cludes sample heating layouts. Shows the way to 
more profitable jobs. Write for this helpful book on 
your letterhead. It's free! 


ARCO COPPER 
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H. G. Franklin, formerly in charge of 
the Chicago office for Briggs Mfg. Co., 
has been made regional sales director 
for the company, working out of Cin- 
cinnati, Ohio. Mr. Franklin will cover 
the territory including southern Ohio, 
western West Virginia, Kentucky and 
Indiana. 





H. G. Franklin 


New Distributors 


Sales Representatives, Appointments 





The Babcock & Wilcox Tube Co., 
Beaver Falls, Pa., has announced the 
appointment of W. W. Williams, for- 
merly general sales manager, as general 
manager of the company, and Mr. T. F. 
Thornton, formerly sales manager of 
the Detroit office district, as general 
sales manager. : 


Bastian-Morley Co., Inc., La Porte, 
Ind., has announced the following pro- 
motions within the company: Jim Don- 
nelly, formerly sales promotion man- 
ager, has been promoted to sales man- 
ager, effective November 16. He will 
retain the supervision of advertising 
and sales promotion. J. P. Hutchinson 
has been promoted to assistant sales 
manager. R. I. Smith, formerly sales 
representative in the Philadelphia area, 
has been transferred to the factory and 
has become manager of the testing and 
inspection department. 


Crane Co., Chicago, has announced 
the appointment of F. C, Allen as man- 
of their show rooms at 23 West 
44th St., New York City. Mr. Allen 
was associated with the Trenton Pot- 
teries Company for many years. 


ager 


Harvey-Whipple, Inc., Springfield, 
Mass. has announced that the following 
men and companies have been ap- 
pointed dealers for them: C. H. Arri- 
goni, New York City; Callahan Bros., 
Norwalk, Conn.; Wm. M. Christie, 
Stamford, Conn.; Combustion Sales 
Corp., Union City, N. J.; Anthony R. 
Corio, Bronx, N. Y.; James Hamil Co., 
Watervliet, N. Y.; Ernest Margeson, 
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New Bedford, Mass.; P. H. McLoughlin, 
Meriden, Conn.; Chas. J. Murphy, White 
River Junction, Vt.; James A. Nelson, 
Garfield, N. J.; John Schwind, Red 
Bank, N. J.; A. S. Van Woeart, Bayonne, 
N. J.; and J. D. Walker Coal Yards, 
Inc.. Baltimore, Md. 


Briggs Mfg. Co., Detroit, Mich., has 
announced the following changes in its 
personnel. E. C. Bonia, formerly New 
England zone manager is now Eastern 
sales director for the company; and 
R. B. Jenkins will take over the South 
eastern zone. 

The company also has announced the 
formation of a division. The 
first seven men in the new division aré 
as follows: S. R. Bowman, Central Sea 
board; S. A. Allen, New England and 
New York; W. M. Jones, the Southeast; 
John D. Stephan, the Southwest; C. A. 
Buckelew, the Great Lakes region; and 
Howard Jorn and J. A. Buchanan, the 
territory between the Great Lakes and 
the Rocky Mountains. 


service 


The Blake Specialty Co., Rock Island, 


fll., announces appointment of William 
Hebenstreit as director of sales. Mr. 





Hebenstreit 


Wm. J. 


Hebenstreit has been connected with 
the company 1921, 
coming with the company he was asso- 
with The Foundry Co., 


Kan. 


since Previous to 


ciated Cooper 
Atchison, 


A. M. Byers Co., Pittsburgh, Pa. has 
made the following promotions within 
according to an an 
Czarniecki, vice 


the organization, 
nouncement from M. J. 

president in charge of sales: George B 
Cushing has been made manager of 
sales promotion; B. D. Landes has been 
appointed manager of the engineering 
service department; T. C. 
been promoted to the post of advertis- 
ing manager; and R. H. Gardner has 
been made manager of pipe sales. The 
engineering service department and the 


will be 


Winans has 


manager 
formed 


advertising parts of 


the newly sales promotional 


group. 
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(;. B. 


Cushing 


Business Changes 
and New Incorporations 





Globe Valve Corp., Cleveland, Ohio. 
has succeeded The Globe Brass Mfg. Co 
president and general 


Leon Bloch is 


manager of the new corporation. 


Kennison-Mitchell Co., Inc., has been 
Duluth, Minn., to engage 
in a plumbing and heating business by 
Kk. B. Kennison, John P. Mitchell and 
KK. EF. Alford. The corporation 


capital of $20,000. 


chartered in 


has a 


The Emerson Electric Mfg. Co. has 


announced the removal of the general 
Offices of the company from 2018 Wash 
ington Ave., to 1824 Washington Ave.. 


St. Louis, Mo. 


Illinois Engineering Co., Chicago, has 
Heat 
owned and operated by J. C. 
Illinois 


acquired Central Appliances as 
Hornung 
manufac 


Kngineering Co. has 


tured these appliances for twenty years 


Scovill Mfg. Co., has announced that 


effective November 1, the sales office 
and warehouse for the Middle West 
and South West was moved to the 
plant at Sturgis, Mich., from the for 


The 


personnel of 


mer address in Chicago. company 
has announced that the 
organization was unchanged 


the sales 


Moller Co., Mission St 
Cal, 
that the name of the company 
Dalziel Co. 


ficers and directors ars 


Dalziel 1666 


San Francisco, has announced 


has been 
changed to Personnel of 


unchanged 


Kol-Master Corp., Oregon, Ill, has 
announced that it has changed its 
name from Paragon Kol-Master Corp 
since the purchase of the company by) 
A. F. Gartz, Jr Mr. Gartz, formerls 
vice president of Crane Co., has be 
come president of the companys Hal 
Billig has been appointed general sales 


Robert Bressler remains 
chief 


has been appointed general manage! 


manager and 


in the capacity of engineer and 
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Thode 


Associations ... 





Events... 





National Board Meeting 


© N. A.M. P. directors meet in Atlantic City, November 17-18 
Discussion of finances and membership and action on resolu- 


tions are features 


The meeting of the Board of Directors 
was called to order November 17, 1936, 
at 11:00 A. M., by George H. Werner, 
president, with the following officers 
and directors present: L. J. Kruse, vice- 
president; George L. Bird, secretary; 
H. O. Green, treasurer; Directors P. W. 
Donoghue, Walter E. Eynon, George W. 
Frank, H. O. Hopkins, Clayton Lee, D. 
A. Mayfield, E. B. Monteath, R. H. 
Pflug-Felder and W. J. Widmer. There 
being a quorum present, the directors 
proceeded with the order of business. 


Finances 

A discussion of the financial situation 
of the N. A. M. P., as of November 1, 
1936, was engaged in by all of the direc- 
tors, based on analyses and tabulations 
prepared by the national office, and by 
National Sec. George L. Bird. While the 
directors had received monthly financial 
statements, as provided by Article 5, 
Section ll-a, of the Amended By-Laws 
of the N. A. M. P. as passed by the 54th 
Annual Convention, especial attention 


Excerpts from the bulletin for 
December of The Master Plumbers 
Assn. of Philadelphia: ‘‘Don’t fail 
to read page 57 ‘Let the Buyer | 
Beware’ in the November issue of 
DoMESTIC ENGINEERING—then read 
the article starting on page 60, 
also the 50 Questions and Answers 
thereto given by Congressman Pat- 
man. Extremely important, you 
should, you must understand what 
this Act aims to provide. If you 
do not have a copy of the Novem- 
ber issue of Domestic ENGINEER- 
ING, buy a copy and be sure to 
read it.”’ 








was called to committments made, of a 
non-recurring nature, which must be 
liquidated before December 15, 1936. 
The liquidation of these committments 
will, it was observed, entail cash ex- 
penditures of about $4,500.00; which, in 
view of the decline in per-capita tax, 
would seriously diminish the available 
cash, exclusive of cash on time deposit. 


Membership 

This analytic discussion of the 
finances of the N. A. M. P., and the 
necessity for providing cash to meet 
non-recurring expenditures, naturally 
developed into a discussion of the mem- 
bership situation. A report, covering 
the past three administrations, divided 
by directors’ territories, was considered 
by the board of directors. 

The national aspects of the member- 
ship situation were forcibly called to the 
board’s attention by a report prepared 
by George L. Bird, national secretary. 

Following consideration of Mr. Bird’s 
membership report, a brief review of 
the work of the various standing com- 
mittees was considered by the board. 

H. QO. Green submitted a report as 
treasurer. It was moved and seconded 
that the report of the treasurer be re- 
ceived and filed. 

Resolutions Nos, 2, 16, 17, 24 and the 
resolution with regard to the honor- 
arium of Past Pres. George W. Frank 
were acted on in the following manner: 

Resolution No. 2. In view of the ac- 
tivities of the N. A. M. P., subsequent 
to the 54th Annual Convention, it was 
believed that the remedial action re- 
quested in Resolution No. 2 had been 
secured for the sponsoring association. 

Resolution No. 16. On motion duly 
made and seconded, it was ordered that 
the publicity prepared by Independence, 
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Inc., be published in the Bulletin to the 
end that this worthy cause receive the 
financial support of interested members. 


Resolution No. 17. On motion duly 
made and seconded, this resolution was 
referred to the conference committee 
with instructions that that committee 
solicit the manufacturers, at the next 
meeting with them sponsored by the 
conference committee, to provide the 
funds requested in Resolution No. 17. 

Resolution No. 24. In view of the far 
reaching implications of Resolution No. 
24, the presiding officer appointed a spe- 
cial committee consisting of Directors 
Donoghue, Frank and Lee to prepare 
a written report to the forthcoming ses- 
sion of the board, November 18, 1936, 
for their consideration and action. 

Pursuant to the mandate of the 54th 
Annual Convention, the board of direc- 
tors unanimously concurred in a testi- 
monial in the amount of one thousand 
dollars to Past Pres. George W. Frank 
as a trifle to the indefatigable efforts 
he expended during his administration 
in behalf of the N. A. M. P. 


Second Session 

The board of directors convened at 
10:15 a. m. with the same _ group 
present, 

After reviewing the subject of re- 
search, and familiarizing themselves 
with the provisions of the contract en- 
tered into between the N. A. M. P., cer- 
tain manufacturers, and the State Uni- 
versity of Iowa, the action taken by 
Pres. George H. Werner in the matter 
of research was confirmed. 

National Sec. George L. Bird read a 
report dated November 1 on the prog- 
ress being made in the New York and 
Detroit surveys. 

A proposed budget and layout for the 
55th Annual Convention and Exposition 
was presented for the consideration of 
the board, and on motion duly made and 
seconded, the president was authorized 
to proceed with carrying out the plans, 
and to establish such depositories for 
receipts, and such plans of expenditures, 
as he shall designate. 

Mr. Werner next called attention to 
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the many requests for field men which 
the- national association has been re- 
ceiving. It was moved and seconded 
and unanimously carried that the board 
of directors go on record as not approv- 
ing the employment of field men, based 
on financial considerations and on the 
experience of several states in which 
they have proved unsuccessful. 

Resolutions Nos. 21, 25 and 26. These 
resolutions were referred to the incom- 
ing administration by the 54th Annual 
Convention and received the analytic 
consideration of the board. After study- 
ing reports and examining voluminous 
data collected for its consideration, the 
board of directors was of the unanimous 
opinion that the acceptance of advertis- 
ing for the N. A. M. P. Bulletin at this 
time would be inadvisable. The report 
of the committee follows: 


Committee Report 

“We, the special committee appointed 
by the chairman, having carefully con- 
sidered Resolution No. 24, believe that 
the board of directors should recom- 
mend to the 55th Annual Convention 
that the Resolution be dropped. This 


Left to right: Monteath; Mayfield; Lee; 

Bird; Werner; Kruse; Frank; Green: 

Widmer; Donoghue; Eynon; Hopkins; 
center, Pflug-Felder 
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resolution is, in effect, an amendment 
to the By-Laws, which will materially 
change the administrative structure of 
the N. A. M. P. and, because of its im- 
portance, we feel it necessary to set 
forth our reasons for making our recom- 
mendation as above outlined. 

“(1) We are conscious of the diffi- 
culty, and almost impossibility, of lay- 
ing out the United States into four 
zones in such a manner as to give 
equality in the four factors of (a) dis- 
tribution of membership; (b) popula- 
tion; (c) geographical area; (d) eco- 
nomic opportunities in the plumbing 
industry. While it might be possible 
to lay out the four zones giving equality 
to any one of the four factors enumer- 


ated, we believe it impossible to consider 


all four, giving equal weight to each; 
as the four factors bear no relationship 
to each other, but are of equal impor- 
tance if principles of true equality are 
to be followed. 

“(2) Under the reorganization plan 
proposed, it would be possible for an 
individual, coming from a zone with 
relatively small representation at a na- 
tional convention, to be elected as a 
vice-president by four or five delegates 
without any reference to his acceptabil- 
ity by the actual members as a whole in 
the zone. 

“(3) No indication is given in Reso 
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lution No. 24 as to the proposed degree 
of authority for these vice-presidents, 
and it is believed that serious conflict 
would result within the zone, and prob- 
ably within the national association as 
a whole, between the proposed vice- 
presidents and the directors. 

“(4) Your committee is also im- 
pressed with the possibility, if the pro- 
posed plan is adopted, of internal dis- 
sension in the ranks of the N. A. M. P. 
by reason of its creation of four candi- 
dates for the presidency each year. It 
is believed that the sectional rivalry 
thus promoted would have a disastrous 
effect on the membership of the N. A. 
M. P. as a whole. 

“(5) A study has been made of the 
operations of a similar plan within some 
of the state associations, and there is 
far from unanimity of belief that the 
proposed plan would be successful, when 
it has clearly been unsuccessful in cer- 
tain of the constituent state associa- 
tions. 

“As we examine the workings of the 
present system of administrative control 
of our association we find little, if any- 
thing, in the proposed plan which would 
be superior to our present method of 
operating the association.” 

On motion duly made and seconded, 
the recommendation of the special com- 


mittee was concurred in and adopted. 
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Convention Dates 


George H. Werner, president, National 
Assn. of Master Plumbers, just has sent 
out this letter to all state association 
secretaries: “Will you please report 
your state convention dates, location, 
headquarters, etc., just the moment this 
has been decided upon? We are enclos- 
ing four forms for this purpose. Will 
you kindly return three of these to this 
office, and hold the other for your files? 

“It is important that this information 
reach us promptly, so that arrangements 
may be made to have a national officer 
or director in attendance; also that the 
Plumbing and Heating Industries Bu- 
reau in Chicago may lend its efforts in 
properly publicizing your convention. 
Your cooperation in this matter will be 
greatly appreciated.” 

The forms which accompanied this 
letter contained blanks for information 
on the following subjects: the full name 
of the association; its headquarters; the 
location of the state convention: the 
dates of the convention, headquarters 
for the convention and the name and 
address of the chairman on arrange- 
ments. 

Secretaries also should forward this 
information to DoMESTIC ENGINEERING 
so that it can be published as soon as 
possible. 


General Contractors 


North Carolina plumbing and heat- 
ing contractors, together with other 
groups in the building industry, partici- 
pated in the annual convention of the 
Carolina branch of the Assn. of General 
Contractors of America, held December 
1-2 at Charlotte, N. C. 

Wilbur Dosher, present postmaster of 
Wilmington, N. C. and former secretary 
of the National Assn. of Master Plumb- 
ers, spoke December 1 on “Co-ordina- 
tion of the Construction Industry.” 

W. H. Sullivan, president of the 
North Carolina Plumbing and Heating 
Contractors Assn., and Howard L. Hop- 
kins, director of the National Assn. of 
Master Plumbers, both active in 
planning for this meeting. 


were 


Open Meeting 


Of interest to members and 
members alike was the open meeting, 
one of a series of educational gather- 
ings, held by the San Francisco Associa- 
tion at Plumbers Hall, 120 Page St., on 
the evening of November 6. President 
Jack Camp introduced the speaker of 
the evening, Inspector A. Rahlves of the 
Contractors’ License Bureau. 

Among the points covered in Mr. 
Rahlves’ talk was the application of the 
state contractors’ licensing law relating 


hon- 
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to: abandoning a job without legal ex- 
cuse; diversion of funds by the con- 
tractor without reimbursing the subcon- 
tractor; wilful and deliberate disregard 
of plans and specifications; wilful and 
deliberate disregard and violation of 
building laws of the state or a political 
subdivision thereof, or of safety or labor 
laws, and failure to keep proper records: 

Prospective members had pointed out 
to them, by the following men, the 
manifold advantages of membership in 
their local master plumbers’ associa- 
tion, and how such membership would 
pay for itself many times over: Presi- 
dent Camp, Vice President McLeod, 
Corporation Sec. Nathan Cohen and 
Alexander Coleman, past secretary of 
the national association. Mr. Cohen, 
who also heads the membership com- 
mittee reported four new 
with more in prospect. 


Meeting at Camden 


Nominations to be voted on at the 
next meeting of the Master Plumbers 
Assn. of Camden County, N. J. was a 
feature of the meeting of that group 
held November 15. The following names 
were placed before the association for 
officers in 1936: for president, John 
Schuman and Chester Stuart; for vice 
president, Clarence Lind; for treasurer, 
Edward F. Kelley; for secretary, James 
E. Bateson; for sergeant at arms, 
Francis C. Colgan; and for director 
(three year term), William Davis. 

Irving Chew of the educational com- 
mittee declared that representatives 
from the air conditioning industry 
would be invited to speak at a later 
meeting of the association. He indi- 
cated also that some leader in various 


phases of the industry would be _ in- 


vited to other future meetings. Secre- 
tary Bateson called attention to the 


quarterly meeting of the state associa- 
tion and urged everyone to attend. 


Manhattan Masters 


The treater New York Master 
Plumbers Assn. met in regular meet- 
ing, November 16. The main business 
of the meeting was the election of 
officers for the coming year. The 
following slate presented by the nomi- 


nating committee was adapted unani- 
mously: Matthew J. Kennedy, Brook- 
lyn, president; EF. M. McLaughlin, 


Manhattan, first vice president; William 
E. Blaine, Richmond, second vice presi- 
dent; Louis Neilsen, Jr., Brooklyn, 
recording and financial secretary; John 
F. Rogers, Queens, treasurer; and B. 
Reich, Brooklyn, sergeant at arms. 
Members of the board of directors 
are as follows: Louis Frisse, Brooklyn; 
Harry Sugarman, Bronx: and John D. 


members, 
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Cooley, Manhattan. In the absence of 
President Kennedy, William Wolfe, 
past state president, presided at the 
meeting. William J. Flynn suggested 
that the committee on _ distribution, 
which is headed by Morris Jarcho, 
study the provisions of the Robinson. 
Patman Law to help them in their 
work. 


Joint Sponsorship 

A meeting was held November 17 un 
der the joint sponsorship of the Nor- 
ristown (Pa.) Master Plumbers Assn. 
and the United Pipe & Supply Co., Inc 
A feature of the meeting was a discus- 
sion of oil burners. This was the first 
of a series of merchandising talks that 
will be given for the association accord- 
ing to E. G. McAllister, president, who 
presided over the meeting. Approxi- 
mately 175 were present. 

Cabel Cope and Albert Bauer, factory 
distributors for the Heat-Pak oil burner, 
were speakers and Mr. Cope introduced 
Lloyd Aldrich, president of the com- 
pany. Mr. Aldrich besides speaking on 
the merits of the burner answered ques- 
tions that were asked him from the 
floor. Others who spoke were: L. B. 
Pelenschlager, secretary-treasurer of the 
association; and H. Mann, president, J 
M. Stauffer, secretary-treasurer, E. A. 
London, general manager, A. F. Bean, 
purchasing agent, and Harry Romm, 
sales manager, all of United Pipe & 
Supply Co., Inc. 


Montclair Meets 


The regular monthly meeting of the 
Master Plumbers Assn. of Montclair, 
Bloomfield, Verona and Vicinity, N. J., 
was held on Oct. 27 at the Hotel Mont- 
clair, Montclair, N. J. Henry William 
son and John Heyrich made up the 
house committee. President John Klim- 
back was in the chair, and twenty-three 
members were present. O. A. Feth, su- 
perintendent of the Bureau of Water 
Supply, Montclair, was the guest of the 
evening and gave an interesting talk 
on the work of his department. 


New Union 

The Chicago Journeymen Plumbers 
Union Local 130 recently has organized 
the beer coil cleaners of the city to 
form a separate unit affiliated with the 
plumbers’ union. Action will be taken 
by the union to inform the Chicago 
Health Department officials of the in- 
sanitary conditions which are resulting 
from improper cleaning. Since all bars 
in the city come under jurisdiction of 
the Food Dispensary Ordinance, it wil! 
be in the power of the health depart 
ment to establish rules and regulations 
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Meeting Advanced 

' The annual meeting and dinner of 
the Chicago Plumbing Contractors’ 
Assn., which would ordinarily be held 
the second Tuesday in January, has 
been advanced one week to Thursday, 
January 7, owing to the fact that the 
state convention of the Illinois Master 
Plumbers Assn. will be held in Chicago 
January 11-14. Following the dinner, 
which will be tendered to the members 
by the Chicago association, in the Flor- 
entine Room of the Congress Hotel on 
January 7, the annual reports of the re- 
tiring officers will be made and the 
election of officers for the ensuing year 
will take place. 

In addition to the dinner and _ busi- 
ness session, refreshments and an ex- 
cellent vaudeville program will be pro- 
vided by the entertainment committee 
of the local association. 


Omaha Meets 


The third in a series of supper and 
lecture meetings to be held 
month by the Plumbing and Heating 
Club of Omaha, Neb., was held Nov. 17, 
at the Elks Club. Over a hundred mas- 
ter plumbers, journeymen, jobbers and 
manufacturer’s salesmen were present. 
L. L. Smith, of Kohler Co. spoke on 
“Present and Future Plumbing Mar- 
kets.” The next meeting is scheduled 
for December 15. The speaker for the 
January meeting will be furnished by 
the Standard Sanitary Mfg. Co., and 
Crane Co. will furnish the speaker for 
the February meeting. The club has ex- 
tended an invitation to all members of 
the industry to attend these meetings 
when they are in Omaha. 


every 


South Carolina Code 


The South Carolina Plumbing 
Heating Contractors Assn. met at Rock 
Hill, S. C. on November 9 to formulate 
plans for assisting state officials in 
drawing up a plumbing code similar to 
the one in effect in North Carolina at 
the present time. 

The meeting was 
Pres. J. L. Powers of 


and 


presided over by 


Bennettsville, 
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S. C. and he was assisted in its ar- 
rangement by L. S. Starnes of Rock 
Hill, a member of the executive board 
of the association. National Director 
Howard L. Hopkins of Charlotte, N. C. 
attended and the principal speakers 
were B. P. Rice, sanitary engineer with 
the South Carolina state board of 
health, and W. F. Morrison, executive 
secretary of the North Carolina board 
of examiners. 

In his remarks, Mr. Powers pointed 
out that the installation of modern 
plumbing would reduce the death rate 
from typhoid on farms and small towns 
and referred to figures showing that in 
1934, while there were no deaths from 
typhoid in 23 American cities (where, 
of course, plumbing codes are in ef.- 
fect), a survey of small towns and rural 
sections showed that they suffered 
from typhoid. The incidence was found 
to be in inverse proportion to the size 
of the town. 

Other officers of the South 
association are J. F. Bobo of Anderson, 
vice president; W. A. Griner of Colum- 
bia, and 
Prause and T. J. Mappus of Charleston, 
A. D. Carter of Spartanburg, S. J. 
Campbell of Florence, W. J. Glenn of 
Anderson, C. C. Thompson of Columbia, 
S. T. Floyd of Greenville and T. J. 
Cagle of Gaffney, directors. 


Carolina 


secretary treasurer; W. K. 
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New Licenses 

The plumbing licenses board in Mem- 
phis, Tenn. set an all time high early 
in November when ten of nineteen ap- 
plicants for licenses were granted per- 
mission to do business. According to 
P. J. Hackett, secretary of the munici- 
pal board, there were more applicants 
for licenses than at any time since 1928 
and more licenses granted than ever 
before in the twenty year history of the 
Master plumbers licenses were 
Masino; C. R. James; 
and L. R. Collier. Licenses for journey- 
men were granted to: F. Perina;: A. E. 
Byrnes; H. L. Summerton; R. P. Rog- 
W. T. Hendrix; R. S. Dilbeck; and 
S. E. Collins. 


bureau. 
granted to: P. 


ers, 


Illinois Plans 


The Illinois Master Plumbers 
has announced that the forty-fourth an- 
nual the group will be 
held in Chicago, January 11-14. Head- 
the convention will be at 
the Congress Hotel. It is expected that 
new 


Assn. 


convention of 


quarters of 


this year’s convention will set a 


and 
more 


last 
600 


attendance 
when 


surpass 
than 
A pro 


high in 
meeting 
members and guests registered. 


year's 


gram of interest and benefit to all has 


been arranged. 


New Jersey Quarterly 


© Quarterly mecting of the New Jersey State Assn. of Master 


Plumbers held in Camden, N. 


ing methods discussed 
site 


Featured by a discussion of merchan- 
present accomplish- 
ments and plans for the the 
quarterly meeting of the New Jersey 
State Assn. of Master Plumbers 
held November 18, at the Walt Whitman 
Hotel, Camden, N. J. The meeting 
opened with George McVoy, state presi- 
dent, in the chair. Frank Hartman, city 
commissioner of Camden, welcomed the 
meeting to the city and brought the re- 


dising methods, 


future, 


was 


J.. November 18 
Newark, N. J. 


Merchandis- 
chosen as convention 


grets of Mayor Brunner who was out of 
the Hartman 


pointed was 


his speech, Mr 
that 
disappointed aft 


city. In 
Brunner 
attending 


out Mayor 


very not 


since he is a master plumber and a 


member of the Camden County associa- 


tion. 


Fixture Code 


One of the points made by Mr. Hart 


man was that the Birmingham Code is 





Among those present at the quarterly meeting of the New Jersey state association. 


Left to right: George McVoy, president of state 
association; Henry O. Heiser, president of Pennsyl¥ania association; George Brenner, second vice president of state association; 
E. P. Ingram, past president of state association; John H. Bernauer, Newark; [ra Morris, executive secretary of Newark associa- 
tion: Albert Ruehl, third vice president of state association: and Leo MeSulla, Newark 
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These Books Will 


MAKE YOUR WORK EASIER 


Thousands of heating men depend on these books for assistance in their daily 
work. They'll make your work easier, too. Use the coupon in ordering your books. 


SIX WAYS TO FIGURE RADIATION 








This book clearly and understandably ex- 
pounds the six standard, accepted methods of 
figuring radiation: With and Without Tables: 
The 2-20-200 Rule: The Btu Method; The Cubic 
Content Method and The Decimal Factor 
Method. Each method has been thoroughly 
tried and tested in actual practice. Here is a 
book which every heating man will want to 
keep handy at all times, on his desk or in his 





pocket. With this book he is enabled to ac- 
curately, easily and quickly figure the radia- 
tion on any type of heating job. It helps him 
to land business and to avoid costly mistakes 
in figuring. Book consists of 64 pages, is 
beautifully bound in flexible leather and 
measures 33/4x63/,. 
Price postpaid 





AIR CONDITIONING SIMPLIFIED 


The first part is on theory, the sec- 


A new book which gives a step by step story 
of air conditioning, what it is, how it works, 
what it does, how to install it, how it is sold. 
The book is written in three complete parts 
from the pens of the leading authorities in the 
industry and edited by Harold L. Alt, heating 


engineer. 
ond part on the application of the theory and 
the third part on getting air conditioning busi- 
ness. 216 pages, 5!/2x81/4, bound 

in cloth. 

Price postpaid 








JONES’ ESTIMATING TABLES 


On Air Requirements and Duct Sizes for Heat- 
ing and Air Conditioning. By ERNEST F. 
JONES. This book makes the work of figuring 
heating and air conditioning requirements 
clear, easy and absolutely certain. Elimin- 
ates chance of error or omission. Saves time 
in estimating. Four sets of tables cover every 


possible condition, including various types of 
construction, roofs, floors, ceilings, insulation, 
single and double glass, windows, everything 
that will have an effect on heating and air 
conditioning. May be used on any system 
using ducts. Beautifully bound, $4 00 
53/4x81/2, 68 pages. Price postpaid Samu 











ALTS HOUSE HEATING PLANS 


By HAROLD L. ALT. This book will give the 
heating contractor the very latest information 
for use in designing and installing heating 
systems for bungalows, residences, garages 
and combination store and apartment build- 
ings. All of the smaller types of structures. It 
includes design for all of the various boiler 


and gives full and complete layouts. Progress 
within recent years in the design and manu- 
facture of heating equipment has been so 
great that small structural heating system in- 
stallations present entirely new and different 
problems. These are solved in this book. 
208 pages, 51/2x81/2, bound in 








and radiator systems, data on accessories 


cloth. Price postpaid............ 





This book discusses ways and means of over- 
coming difficulties from the sale of the job to 
the operating installation. Every chapter in 
the book is built upon direct questions asked 
by heating men. Testing problems worked 
out show what should be done to test effici- 
ency of installation, how to compare cost of 
oil or gas heating, how to find heat losses, 
how combination chambers are built. what to 





OIL BURNER HEATING 





do when changing from gas installation to oil 
burner, how to figure oil consumption for year, 
etc. Can be used on practically any oil burn- 
er installation, and much of the information it 
contains applies also to gas burning boilers 
and to stokers. 184 pages, 5!/2x81/4,, bound in 


= $1.00 


Price postpaid 
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DOMESTIC ENGINEERING CO. Book Department. 1900 Prairie Avenue, Chicago, Illinois. 
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working out for the benefit of all con- 
cerned in the city and has accomplished 
valuable results in the short time that 
it has been in force. His address of 
welcome was responded to by President 
McVoy who then read telegrams from 
National President Werner and National 
Secretary Bird who were unable to be 
present because of the meeting of the 
national board of directors. 

J. Clifford Vaughn of the Federal 
Housing Administration was the next 
speaker and explained the FHA cam- 
paign, “‘Modernize for Winter.” Mr. 
Vaughn showed the aims and purposes 
of this campaign and pointed out the 
sales possibilities it offers master 
plumbers. 


Discussion 

Following this there was a half hour 
which was devoted to discussion on 
various topics. One subject brought up 
had to do with soil pipe standards. Re- 
cent recommendations have favored a 
reduction in weight for 4 in. pipe from 
65 lb. to 60 lb. In the opinion of some 
of the speakers such a reduction bene- 
fits Dtu. operators since all their soil 
pipe is of the lighter weight. This 
lighter weight pipe also is in violation 
of the state code. It was voted that 
the American Society of Sanitary Engi- 
neering be notified of the association’s 
opposition to the lighter weight pipe. 

Introducing the subject of merchan- 
dising, Louis Maier, president, New 
Jersey State Heating Assn., declared 
that something must be done to arouse 
the men in the industry to the fact that 
they are losing the heating market. Mr. 
Maier went on to state that the plumb- 
ing and heating contractor-dealer is the 
logical choice on the part of the buy- 
ing public when it comes to heating sup- 
plies. However, he said, unless some- 
thing is done to capitalize on the fact, 
the market will be taken over by others 
along with distribution and installation. 


Air Conditioning 

E. A. McTague, sales promotion man- 
ager of the Philadelphia branch of 
American Radiator Co.,_ introduced 
Kimball Burr, manager of the air condi- 
tioning division of the company. Mr. 
Burr declared that air conditioning is a 
new industry and consequently it is not 
certain through what channels it may 
develop. He then went on to state that 
air conditioning is a subject that should 
go through the hands of the plumbing 
and heating contractor and that his com- 
pany firmly believes in such a policy. 
Mr. Burr developed the idea that recent 
surveys have shown a 7 per cent in- 
crease in residential air conditioning. 
He stated also that 80 per cent of air 
conditioning is heating. Thus an estab- 
lished, growing market is waiting. In 
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Taken at the New Jersey quarterly meeting. 


Left to right, top row: Louis Maier, presi- 


dent, New Jersey State Heating Assn.; Edward Geyer, first vice president, state associa- 
tion; Al Hurley, vice president, Hy. Williamson, past president and C. John Klimback, 
president, all of Montclair association; Wm. J. Kelly, Camden; Lester Wake, field secre- 
tary, state association; and John Morel, secretary, state association. Bottom row: Paul 
Zeim, treasurer, Al Kievet, trustee, and Frank O’Brien, all of Montclair association: 
Kimball Burr, manager air conditioning division, E. A. MeTague. sales promotion man- 
ager, Philadelphia, John MeCann and Larry Shuster, all of American Radiator Co. 


conclusion Mr. Burr urged the members 
to prepare themselves for a booming 
air conditioning market. 

Following Mr. Burr’s speech, Mr. 
Maier was again called on for a few 
remarks. He agreed with all the pre- 
vious speakers’ statements and also 
urged the members to keep the air con- 
ditioning market for themselves. E. A. 
McTague, who was the next speaker, 
chose merchandising as his topic. 


Recommendations 

One of the recommendations that he 
made to the members was to interest 
the public in the products which they 
had to sell. This will mean, he stated, 
that more of the consumers’ dollars will 
be directed to the contractor-dealer. 
Another merchandising hint was to in- 
terest consumers in new products espe- 
cially for in this way a desire will be 
created to own new and improved 
plumbing and heating systems. Mr. 
McTague advocated telling customers 
of the FHA plan for modernization. 
He said that in the Philadelphia ter- 
ritory almost 50 times the number of 
jobs were sold under FHA as were in 
the year previously. In conclusion he 
advocated selling the idea of health, 
comfort, sanitation and safety to the 
buying public. Further he told the 
group to sell customers the thought that 
they were buying a complete job from 
responsible sellers. 

Another speaker was Morris M. 
Cohen of the General Electric Co. who 
spoke briefly on his company’s garbage 
disposal sink. President McVoy called 
attention to the coming national con- 
vention to be held in Atlantic City, 
N. J., in May. There was some discus- 
sion as to whether the state convention 
should be held in conjunction with the 
national convention, but the final vote 
was to hold the state convention May 


6-S, at Newark, N. J., with headquarters 
at the Douglass Hotel. 

K. P. Ingram, chairman of the legis- 
lative committee, spoke on the subject 
of the Social Security Act and the Rob- 
inson-Patman Law. He strongly urged 
all the members to read and understand 
these two pieces of legislation since 
they will exert a powerful influence on 


business. Henry O. Heiser, president of 


the Pennsylvania state association who 
read a short paper, “Are We in Step 
said that the mem 


>’? 


with the Times? 
bers were very fortunate to be con- 
nected with one of the few trade organi- 
zations which had remained intact and 
useful through extremely difficult times 
He stated also that another thing to be 
thankful for was that leaders of the 
association have guided affairs safely 


and wisely. 


Permanent Committee 

Irving Chew, Camden County Assn. 
of Master Plumbers, asked that a per- 
manent committee be appointed to for- 
mulate a state policy. His suggestion 
was that this committee should decide 
on some vital subject to the industry 
and work on the selected subject until 
it was passed. This suggestion was 
adopted. Shortly after this, the con 


vention was adjourned. 


Anniversar anquet 
y Bang 

The sixth anniversary banquet on 
the part of the Greater City Master 
Plumbers Assn. was held October 17, at 
the Hotel Astor in New York City. The 
evening was devoted entirely to en 
tertainment and no speeches were al 
lowed. During and after the dinner 
there was an entertaining floor show 
Later on the members of the associa 
tion danced until a late hour. 
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The pictures at the top and bottom of this page were taken at the sixth anniversary dinner of the Greater City 


Assn., New York City 


Apprenticeship Plans 


© Joint meeting held in office of Federal Committee on A ppren- 
tice Training to determine course of action 


At the the plumbing in- 
dustry, a joint conference was held Oc- 
tober 30 in the the Federal 


Committee on Apprentice Training. 


request of 


office of 


Representatives of both the National 
Assn. of Master Plumbers and _ the 
United Assn. of Journeyman Plumbers 
and Steam Fitters of the United 
States and Canada as well as repre- 
sentatives of the United States Office 
of Education and the Federal Commit- 


tee on Apprentice Training met in or- 
der to determine the type of 
that should be taken to secure the best 
possible results from the standards for 
plumbing appren- 
Previously the Fed- 


action 


a five national 
ticeship program. 
eral Committee had appointed Maurice 
M. Hanson, field 
these standards. 


year 


representative, to 
work out 

In their 
as follows: 


form these stand- 


apprenticeship is 


present 
ards are 
basis; ap- 

inden- 
instruc- 


established on a five year 


are required to sign 


agreements; 


prentices 
tures or school 
tion required for the apprentices is 720 
training resulting 
various sections of 


hours; apprentice 
from experience in 
the country will be the accepted prac- 


tice; and an advisory committee with 


, « a ?™ . 
vs zi pd abut " 


. 


master 
control 


both 
will 


equal representation from 


and journeyman groups 
the subject. 

Continuing the list of standards, the 
apprenticeship program is based on the 
fundamental principle that only prop- 
erly qualified masters and journeymen 
with the assistance of indentured ap- 
prentices shall do plumbing work. The 
helper is eliminated. Instruction will 
be given only to apprentices in the em- 
ploy of qualified master plumbers. In- 
must be qualified tradesmen 
training. Supervision of 
come from the state 
education. 


structors 
with teacher 
all classes will 
board for vocational 


Attention has been directed to this 
new program of apprentice training 
since various organizations in the 


plumbing industry have seen the vital 
necessity for a program of thorough 
training for the young men who plan 
the industry. ‘fhe standards 
program have come as a re- 
comparisons between training 
cases where 
given sys- 
and direc- 
Such com- 
planned 


to enter 
for this 
sult of 
force in 
not 
training 
trade. 
that a 


now in 
men have 
organized 
their chosen 
have shown 


programs 
young 
tematic, 
tion in 


been 


parisons 


* 
i Ca¥ od 


sy oe 


= | 
He 
Vy 


~ 
+ We 
mm ? 


am 
-_ | 
i 


TT ae || 
‘ee 7” 


Plumbers 


Master 


training pro- 
while hap- 


of apprentice 
craftsmen, 


program 
duces’ trained 


hazard methods produce only handy- 
men or unskilled helpers. The two 
sponsoring organizations feel that a 


necessary step to promote this plan is 
the establishment of local plumbing ap- 
prentice training programs all over the 
country. Already several such local 
programs have been worked out. 

In its report before the 1936 conven- 


tion of the National Assn. of Master 
Plumbers, the apprenticeship commit- 


tee listed a number of subjects which, 
in its opinion, should be added to the 
subject matter taught in existing trade 
schools. Most of the subjects were in- 
tended to add a business aspect to the 
training for future plumbers. 

The committee in presenting its re- 
port along with the standard plan for 
apprentice training made three sug. 
gestions to the group which would suc 
ceed it. The first was that the appren- 
ticeship plan should be placed in opera 


tion on a permanent basis wherever 
possible. Secondly, it was urged that 
the journeymen’s group cooperate lo- 


cally in every way possible to develop 
indentured apprentice training along 
the lines shown in the plan. Lastly, 
the committee urged that the sponsor- 
ing organizations cooperate with the 
United States Office of Education, the 
Federal Committee’ on Apprentice 
Training and the several state agen- 
cies working on such programs. 
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Dinner Meetings 


In a recent announcement to the 
members of the Chicago Plumbing Con- 
tractors’ Assn., Pres. Thos. F. Hanley, 
Jr., called attention to the fact that 
the dinner meetings held during the 
past few months have been exception- 
ally well attended. Speaking of the 
meeting held on November 10 in con- 
nection with the dinner tendered by 
the association, at which more than 100 
members were present, he stated that 
the meeting was interesting and educa- 
tional inasmuch as it gave the members 
information of what the organization is 
doing through its officers and commit- 
tees to improve conditions in the 
plumbing business. At this meeting, 
State Pres. J. A. Van Nattan of Spring- 
field; First Vice Pres. A. J. Stevens, 
of Downers Grove and Second Vice 
Pres. T. D. Lewis, of Somonauk, made 
brief addresses emphasizing the influ- 
ence and benefit of the association and 
the necessity for concentrated effort to 
eliminate encroachments on the plumb- 
ing business. 

A discussion on local license law en- 
forcement resulted in the appointment 
of a special committee representing 
each section of the city to meet and 
exchange views as to the best method 
of curtailing and discouraging viola- 


tions of the license law on the part of 
handymen, janitors and engineers. In 
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connection with this discussion, a very 
appropriate and timely talk was made 
by R. A. Ferguson, chairman of the 
publicity committee, who pointed out 
that much of the lost business was due 
to the master plumber himself. He ad- 
vocated that instead of remaining in 
his shop, the master plumber should go 
out among the real estate men, owners 
and receivers, and endeavor to con- 
vince them that plumbing work can be 
installed more economically and _ effi- 
ciently by the licensed master plumber 
than it can be done by the handyman. 


Pre-Holiday Party 


Varying its customary schedule by 
omitting the current golf tournament, 
San Francisco’s Plumbing and Heating 
Club held a dinner meeting in the roof 
lounge of the Clift Hotel, on the even- 
ing of November 19. It was known as 
a “host” meeting, to which every mem- 
ber was privileged to bring as a guest 
member of the plumbing and 
heating industry. Upward of 75 
ter plumbers and _ representatives of 
and manufacturers were 


some 
mas- 


wholesalers 
present. 
Featured were the plans for the 
forthcoming Eighth Annual Hi-Jinx, set 
for the afternoon and evening of De 
cember 17. Starting at noon, the golf- 
ers will tee off at the California Golf 
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Club, with a long list of 
prospect. With all score 
turned in, members and guests 
drive to the Embassy Club, 2750 
Taylor Street where, for the occasion, 
the Commodore hall, Empire 
lounge and bar will be taken over for 
of entertain- 


and Country 
prizes in 
cards 
will 


banquet 


dinner and an evening 
ment, a five-piece orchestra and vaude- 
ville numbers will add to the gaiety. 
Close to 250 tickets have already been 
sold, according to President Olsen. 
New memberships were announced 
by Secretary Sales, as follows: J. D. 
Hardcastle Jr., of Spang-Chalfont Co.; 
Harry Levitt of Dunham, Carrigan & 
Havden; Leonard E. Shaffer of Ken- 
nedy Valve Mfg. Co.; Wm. E. Ringwood 


of Western Nipple Mfg. Co.; John E. 
Traynor of Haws Drinking Faucet 
Corp. 

Celebration 


The Michigan Chapter of the A. S. H. 
V. E. celebrated the nomination of one 
McIntire, to the 
president of the 
meeting and din- 
was admitted 


members, J. F. 
vice 


of its 
office of second 
national society at a 
ner, Nov. 9. Mr. MelIntire 
to the society as an associate member 
in 1914 and became a 1915 
During this period of membership he 
has been very active. He 
and was chairman of a host of commit- 


member in 


served on 
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Taken at the meeting and dinner of the Michigan chapter of the A. S. H. V. E.., 
November 9 


tees and in 1926 he was president of 
the Michigan Chapter. 

Seventy-nine members attended the 
dinner at which Cecil Farrar of Buf- 
falo was toastmaster. The guest speak- 
er for the evening was James D. Cun- 
ningham of the Federal Bureau of 
Investigation. 


To Join National 

The Master Plumbers Assn. of New 
Rochelle, N. Y. has reported that that 
organization expects to join the state 
and national associations about the 
first of the year. At the last meeting 
of the association, a field representa- 
tive was appointed to check violations 
of the plumbing code as well as work 


installed by non-registered plumbers. As 
a result of this, and other work, on the 
part of the association, installations 
made by handymen and unlicensed 
plumbers has decreased in the terri- 
tory. 


New Ordinance 


The West Memphis, Ark., city council 
on Nov. 12 passed an ordinance for the 
licensing of master and journeymen 
Plumbers. Milton Baumann, city engi- 
neer, will conduct an examination soon. 
Master plumbers are to pay $5.00anda 
city privilege tax. Journeymen plumb- 
ers must pay $2.00 for licenses. Plumb- 
ers, contractors and building material 
supply men of West Memphis earlier in 
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the week conferred with Pat J. Hackett, 
Memphis plumbing inspector, and other 
Memphis plumbers and outlined the 
new ordinance. 


Buffet Supper 

A stag buffet supper, attended by 
many members of the plumbing and 
heating trade, was staged in the Audi- 
torium Hotel, Chicago, on November 24, 
as an aid and surprise party to A. S. 
Lindeblad. The latter met with an au- 
tomobile accident in June, and was so 
seriously injured that he has been in 
the hospital ever since, and will prob- 
aby be there for two months more. 
There were refreshments, cards and 
other entertainment to assure those 
who attended an enjoyable evening. 
The proceeds raised from this event 
will be used to help Mr. Lindeblad. 
In charge of the entertainment were 
EK. Sanborn, F. Hackett and J. Piraux. 


Apprenticeship Noted 

One of the features of the regular 
meeting of the Philadelphia association 
held November 5 was a discussion of 
the problem of apprenticeship. Ed. 
Rinear, who reported for the appren- 
ticeship committee declared that a 
shortage of skilled mechanics exists. 
This condition, he said, will become 











Looking Ahead to 


1937 


Another BURKS Year.. 


It is with sincere thanks 








that we express our apprecia- 
tion of the conscientious co- 
operation with which BURKS 
Jobbers and Dealers favored 
us during 


This year has seen the ex- 
traordinary advancement of 


BURES Self Primin Super 
Turbine Pumps an Water 
Systems. 


Many Jobbers have joined 
the BURKS ranks in 1936 and 
hundreds of new BURKS Deal- 
ers have been added to the 
already large organization of 
successful BURKS retail Deal- 
ers. They were influenced to 
adopt the BURKS Line by the 
demand for trouble-free per- 
formance. low maintenance 
cost and dollar for dollar 
value, which a BURKS s0 
admirably provides. The ever 
increasing army of satisfied BURKS Users attest to this statement. 
BURES Jobbers and Dealers aiso enjoy a more liberal profit- 
making plan. The BURKS strict Jobber-Dealer policy is of in- 
estimable value and importance to Jobbers and Dealers. 





The BURKS recognized superiority is in contrast to the garden 
variety of Pumps and Water Systems. The patented design and 
construction are simple, yet because of mechanical excellence the 
performance of BURKS Pumps and Water Systems has long been 
accepted as the standard of the entire industry. A BURKS shal- 
low well Water System provides lift of 28 feet. 


THE BURKS HAS ONLY ONE MOVING PART, preventing costly 
repairs and frequent servicing by eliminating such objectionable 
parts as, valves, gears, liners, pulleys, pistons, belts. cranks, 
chains and leathers. 


In a few short months the BURKS AUTOMATIC has become the 
most popular Water System on the market. Very recently a more 
complete Line of BURKS Condensate Return Systems was an- 
nounced. Substantial increase in sales this year of the famous 
BURKS ‘700’’ Series has made it possible to reflect manufactur- 
ing savings, through recent price reduction. 


The BURKS program for 1937 includes even more factory as- 
sistance and new promotional material designed to be helpful 
to both Jobbers and Dealers in further extending their success in 
marketing BURKS Self Priming Pumps and Water Systems. 


We are confident 1937 will be the most successful year for 
BURKS Jobbers and Dealers in the history of the Decatur Pump 
Company. Increased per capita income coupled with an exten- 
sive selenite building program will materially influence the 
sale of BURKS Pumps next vear. Let's all be ready to take full 
advantage of the opportunity to make 1937 another BURES year. 








“WORLD LEADERSHIP IN QUALITY PUMPS 
AND WATER SYSTEMS” 


DECATUR PUMP COMPANY e 


lhl eve oy b PRESIDENT 


DECATUR, ILLINOIS 
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more acute later on and, as a solution 
he urged that boys of the better type 
be urged to take up plumbing as their 
life’s work. John Naegle, membership 
committee, proposed that a membership 
drive be started immediately after the 
first of the year. 

Time was taken from the regular 
order of business to give three cheers 
for John Hering who had been elected 


to the state legislature. Following 
this, Philip Hering, Jr. told of some 
cases that had come up before the 


Board of Plumbing Supervisors. Walter 
Raid of the educational committee then 
introduced George W. Elliott, secretary 
of the Philadelphia Chamber of Com- 
merce, who gave a talk on Philadelphia. 
Among the points made by the speaker 
was that an impending building boom 
in the city should find the men in the 
Plumbing and heating industry pre- 
pared. In closing he declared that the 
association had done a great amount 
of good and that members should re- 
member that they would get from their 
association just what they put into it. 

President Lamond urged all members 
to attend the December meeting of the 
association since nominations for offi- 
cers for the coming year would be held 
at that time. 


Burners Described 

The New Jersey State Heating Assn. 
held two meetings on November 16 and 
17. The object of these meetings was 
to instruct plumbing and heating con- 
tractors on the construction, sale and 
installation of oil burner equipment. 
Louis Maier, president of the associa- 
tion, presided at both meetings. 

Hugh Stephenson, division sales man- 
ager, Hart Oil Burner Corp., spoke at 
the meetings. In addition to his talks, 
Mr. Stephenson demonstrated both the 
high and low pressure oil burners man- 
ufactured by his company. He followed 
this demonstration by giving installa- 
tion advice and then answered ques- 
tions that were asked him. Harry 
Krause and Louis Franklin, president 
and technical adviser, respectively, of 
the Oil Burner Engineering Co., also 
spoke briefly on the subject of installa. 


tion and service Harold Johnson, a 
member of the Orange Master Plumb- 
ers Assn., was another speaker. 


Chicago A.S.H.V.E. 


“The Economics of Good Construc- 
tion” was the subject of the discussion 
presented by G. L. Larson, president of 
the A. S. H. V. E. at the regular monthly 
meeting of the Chicago chapter, which 
was held on November 9 at the Sher- 
man Hotel. Lantern slides showing the 
comparative cost of heating a residence 
which is in Madison, Wis. when differ- 
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Taken at regional meeting of the Florida state association in Fort Lauderdale 


ent methods and amounts of insulation 
are used were shown. Professor Lar- 
son reported that the survey he is mak- 
ing is not complete, but his results 
showed clearly the dollar savings ef- 
fected by adequate insulation.* He said 
that his main objective was to introduce 
just enough unsettled subjects to start 
a general discussion, and a large number 
of members and guests who attended 
responded as soon as he had finished. 
One of the most debated questions was 
that of insulation in the attic—whether 
it should be between the attic floor and 
the ceiling below or whether it should 
be placed on the roof between the raft- 
ers. Arguments were presented for both 
sides. The biggest question brought out 
was that of combating condensation of 
moisture from humid air when the air 
enters the attic. 

The chapter has appointed a commit- 
tee to investigate a problem which was 
presented at the October meeting, 
namely that of finding ways to solve the 
problem of disposing of waste water 
used in air conditioning cooling installa- 


tions, in the downtown district of 
Chicago. 
*Also see Domestic ENGINEERING. Oct.. 1986. 


Joint Affair 


A district meeting of the Florida state 
association was held at Fort Lauder- 
dale, October 30. The Peninsular Sup- 
ply Co. of that city also held the for- 
opening of their new showroom 
on this date and were hosts to the 
meeting at a buffet supper. The formal 
opening of the company’s showroom 
fas attended by members of the asso- 
ciation, their wives and friends. 


mal 


Newark Meeting 


An open meeting on the part of the 
Master Plumbers Assn. of Newark, N. 
J., was held in the association’s rooms 
in Newark, November 12. After wel- 


visitors, President Turbett 
Dick of the Lead In- 
illustrated 


the 
introduced Robert 

dustries Assn. who 
talk on lead and its uses in the plumb- 
ing industry. Mr. Dick also spoke on 
his recent trip across the country and 
the had with various 
contractor-dealers and city officials. 


comune 


rave an 


experiences he 


Werner Dinner 


© Dinner tendered to National 
President Werner by his lo- 
cal association attended by 
civic leaders as well as assoct- 
ation officers 


The testimonial dinner given George 
H. Werner, national 
dent, by his local association, the Mas- 
ter Plumbers Assn. of the Oranges and 
Maplewood, N. J. Inc., was an outstand- 
ing social success. The affair was held 
at the Elks Club, Orange, N. J., 
November 21. Tickets were limited to 
100, but even so there was an overflow 
that taken 
the committee in charge. Every section 
of the state was represented. Among 
were city Officials, 
business friends of Mr. Werner, 
sentatives of manufacturers, wholesal 
the 
and 
every local association in the state 


association presi- 


East 


eventually was care of by 


those in attendance 


repre 
and trade well as 


ers press as 


officers members of practically 


Entertainment 
During dinner, an 

as well as for dancing that took place 

talent 


orchestra played 


afterwards. Professional enter 


tained the guests during and after the 
dinner. Harold A. Johnson, chairman 
of the committee in charge, introduced 
Willard Durr, a member of the local 
association, who pronounced the invo 
cation. 

At the conclusion of the dinner, Mr. 


Johnson, who acted as toastmaster, in 
troduced Walter B. Savage, mayor of 
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Taken at golf tournament of Western Trade Golf Assn. 


Adamson: John Allen; Louis Bandet; Jess Stanfiel; and John Latimer. 


Left to right, top row: 
William C. Zingheim; A. L. Byfield; Tom Brown; Harry Heimelblau; A. L. 
Heimelblau; E. A. Harrison; C. W. Johnson; James Matchett; and J. C. Hor- 
nung. Middle row: Roy Getschow; John O’Brien; Jack Kiley; Rev. J. P. Kiley; 
Bud Paschen; John Howatt; George Young; George Barrows; and Harry Misch. 
Bottom row: William Byrd; J. G. Schrader; Harry Hart; W. S. Pope; J. A. 


This 


was the final tournament for this year 


the city, who paid tribute to the guest 
of honor not only as a plumber but as 
a banker, city official and citizen. Henry 
Stetson, lawyer and long time friend of 
Mr. Werner's, 
and praised Mrs. Werner as well. 

George L. Bird, 
the next speaker, sketched 


gave a similar speech 


national secretary, 


Mr. Wern- 


er’s career in association affairs. He 
was followed by Mrs. Louis Komoski, 
president of the state auxiliary, who 


brought the best wishes of her organi- 
zation to both Mr. and Mrs. Werner. 
Milton M. Robertshaw, president of the 
local the guest 
of honor and his wife to the group. He 
introduced Willard Durr who pre- 
sented Mr. Werner with a handsome 
arm chair. This he declared, Mr. Werner 
after he finished his 
as N. A. M. P. 


association, presented 


then 


could well use 


strenuous year presi- 


dent. In conclusion, the speaker stated 
that when Mr. Werner had finished 
with the office. he could look back on 


many accomplishments and a host of 
friends advancement of 
the industry. Mr. Werner then re- 
briefly. As a final gesture 
Mrs. Werner with 

In responding to 


made in the 


sponded 
Mr. Durr presented 
a bouquet of flowers. 
the gift, Mrs. Werner declared that she 
held the love and esteem of her friends 
very highly. 


Telegrams 
Telegrams of 

read by Mr. Johnson from the national 

Washington, A. Sel- 


congratulation were 
association office in 
don Walker, past national president, 
H. O. Green, national treasurer, and 
Edward Monteath, Clayton Lee, Walter 
J. Widmer and Walter Eynon, national 
directors. These men their 
own personal best wishes and extended 


expresed 


congratulations from the territories in 
which they serve. 

George McVoy, state president; 
Albert Ruehl, president, 
iliary; George H. Brenner, second vice 
president of the state association; and 
Edmund P. Ingram, past state presi- 
dent, were called upon and gave short 
praise of the guest of 


Mrs. 


addresses in 
honor. 


Introduces Werner 

President Werner then was introduced 
by Mr. Johnson. In his short speech 
Mr. Werner declared that his heartfelt 
thanks went out to his local association 
the great 
upon him. 
any success he had 
been due to his per- 


and everyone present for 
they 


also 


honor had conferred 
He said that 
enjoyed had not 

sonal efforts, but to the industry he rep- 
resented. The speaker then sketched 
the accomplishments that had been 
made within the industry and the con- 
tribution which had been made to pub- 
lic health. In conclusion he told of the 
research program of the N. A. M. P. 
and declared that this was just one 
evidence of how the association is try- 
ing to build for the future. 

The committee in charge of the affair 
made up of Harold A. Johnson, 
chairman, Brenner, Willard 
Alfred Carr and A. Prentice. 


was 
George 


Durr, 


Suburban Meeting 


The regular meeting of the Phila- 
delphia Suburban Master Plumbers 
Assn. was held November 18 and was 


of Henry O. 
According to 
the first 
had been ad- 


featured by an address 
Heiser, state president. 
Pres. E. N. Sharp this 


time that the association 


was 


Orange aux- 
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dressed by a state president at a local 
meeting. President Heiser’s talk was 
concerned with state affairs and 
stressed the proposed state code. He 
declared that the bill will be presented 
at the coming session of the state 
legislature and strong hope is held for 
its passage at that time. 

In addition President Heiser stated 
that the members’ future depended, to 
a great extent, on what they, them- 
selves, contributed to the industry in 
the way of new and progressive ideas. 
He also declared that membership in 
local, state and national associations 
was a good method of advancement 
and interchange of ideas. 

Joseph Green, chairman of the legis- 
lative committee, in reading his report 
stated that he had seen Weldon Hey- 
burn, state senator-elect, who had 
agreed to guide the state code through 
the legislature when it was introduced. 


The nominating committee then pre- 
sented the following names for elec- 


tion next month: E. N. Sharp, Yeadon, 
president; Harry Palmer, Darby, vice 
president; John Horan, Narbeth, treas- 
urer; Joseph McLaughlin, secretary; 
and Joseph Von Culen, Alden, sergeant 
at arms. Directors nominated were as 
follows: George Sykes and A. J. Abel, 


both of Drexel Hill; I. R. Warner 
White, Oakmont; and William Mac- 


leary, South Ardmore. 

Another feature of the meeting was 
a demonstration of manufacturers’ 
products by representatives of Ameri- 
can Brass Co. and Linde Air Products 
Co. David S. Sanderson, chairman of 
the educational committee, presented 
Elmer Lang, Leo Byrnie, James Lar- 
mett and C. L. Macbeth, all of Ameri- 
can Brass Co. who showed pictures en- 
titled “The House of Dreams.” S. B. 
Noyes and M. M. Cammack of Linde 
Air Products Co. demonstrated their 
company’s products. 

After a talk by John Lamond, presi- 
dent of the Philadelphia association, in 
which he told of the work being done 
by his association to strengthen con- 
tractor and wholesaler cooperation, re 
and the 


freshments were served meet 


ing adjourned. 


Trade School 


The Connecticut State 
Education plans to establish a second 
trade school in New Britain be- 
cause of the long waiting list of ap- 
plicants. A. E. Boynton, state director 
of vocational education, pointed out at 
a recent meeting that the school aft 
New Britain now has a waiting list of 
150 persons. Industries throughout the 
state report a shortage of skilled labor 
and are urging an expansion as rapidly 
as possible to fill the need, which is 
likely to be no less urgent for many 


Board of 


state 
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MILVACO FLOAT & THERMOSTATIC TRAPS 


Designed for greater dependability and built for longer. A bafile plate. incorporated in the body. prevents con- 
uninterrupted service... The entire mechanism is attached densate from flowing directly onto the ball float. This 
to the cover assembly. The float valve and seat are Monel insures smooth operation and full flow capacity at all 
metal. The valve is self-aligning and moves horizontally. times. The baffle plate also provides a means of rapid air 
The seat is self cleaning and reversible. elimination which improves the efficiency of the trap. 


A diaphragm type thermal element with Monel disc closes The self-draining clean out plug is located underneath the 
against a renewable Monel seat. The diaphragm type body making it considerably easier to completely remove 
element insures positive, sensitive operation in the elimi- any accumulation without disturbing other connections. 
nation of air and closes instantly against steam. MILVACO Float and Thermostatic Traps are made in 14 


sizes and capacities from 600 lbs. to 8.000 lbs. of water an 
y// “Whe 
Uf -\N 





hour at a 2 lb. pressure differential. 


i 
La 


MANUFACTURED AND GUARANTEED BY 


MILWAUKEE VALVE COMPANY 


MILW AUKEE WISCONSIN 


Manuftacturers of MILVACO Heating Specialties 
and APPROVED Bronze Valves 
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Association Formed 


The Midland Assn. of Master Plumb- 


ers has been formed in Midland, Mich. 
The organization took place on Octo- 
the sponsorship of the 


ber 13 under 
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Saginaw Assn. of Plumbing and Heat- 
ing Dealers. Officers of the association 
are: Lyle Clason, president; Lee J. 
Conrad, vice president; Ernest Mod- 
ders, secretary; and Robert Hamilton, 
treasurer. 


Here and There 


© Reports coming from various associations give new officers, 
business conditions and news events in different sections of the 


United States and Canada 


Alabama 

Montgomery Master Plumbers Assn., 
has the following officers: J. J. Fabel, 
Armstrong, vice presi- 
dent; H. C. Williams, secretary; and 
O. C,. Johns, treasurer. The report 
from the association stated that W. T. 
Perry, former president of the associa- 
tion, died recently. 


president; D. E. 


California 

Glendale-Eagle Rock Merchant 
Plumbers Assn., reports that the fol- 
lowing men are officers of the associa- 


tion: John G. Pixley, president; O. J. 
Reynolds, vice president; Frank E. 
Hunter, secretary; and Roy Johnson, 


treasurer. The publicity chairman of 
the association is Herb Moe. 

Ventura Master Plumbers Assn., has 
A. H. Leach as president: Burt C. Wig- 
ton, president; and Joseph E. 
Noyes, secretary-treasurer. This asso- 
ciation reports that there still is little 
new work becase the region is suffer- 
ing from the effects of an oil boom, but 
that remodeling and jobbing work is 
showing a healthy increase. 


vice 


Canada 

Vancouver Sanitary & Heating Assn., 
Inc. This association was incorporated 
April 1, 1935 under the following offi- 
cers: Frank Morgan, president; David 
Ross, vice president; William Watt, 
and M. Armstrong, treas- 
urer. The report coming from the as- 
sociation states that a great amount 
of work has been accomplished since 
the time of its incorporation 


secretary; 


District of Columbia 

Master Plumbers Assn. of District of 
Columbia, is under the direction of the 
following slate of officers: Thomas E. 
Clark, president; John T. Collins, vice 
president; Frank Bentley, secretary; 
and William E. Miller, treasurer. Re- 
cently a committee was appointed con- 
sisting of H. J. McCarthy, chairman, 
Robe2rt J. Barrett and John Higdon to 
formulate plans for the setting up of a 
cross connection display. 


Massachusetts 

Master Plumbers Assn. of New Bed- 
ford and Vicinity, has the following 
officers: Earnest Margeson, president; 
Alfred Knechtel, vice president; Wal- 
ter P. Bailey, secretary; and Richard 
T. Thatcher, treasurer. The officers 
with H. C. Reynolds make up the board 
of directors. Mr. Reynolds was chair- 
man of the outing committee which 
staged a successful outing recently 
with 125 in attendance. 


Nebraska 

Omaha Master Plumbers Assn., has 
this group of officers: John A. Nelson, 
president; R. K. Deunell, vice presi- 
dent: L. L. Carr, secretary; and Leo 
Baroch, treasurer. Business meetings 
of the association are held the second 
and fourth Monday of each month and 
a lecture and supper meeting is held 
the last Monday in each month. 


New Jersey 

Suburban Master Plumbers Assn. of 
Camden County, is served by the fol- 
lowing group of officers: Howard Field, 
president; W. C. Davis, vice president; 
Irving Chew, secretary; and Thomas J. 
Milnamow, III, treasurér. This asso- 
ciation is affiliated with the Camden 
County association, but exists as a 
separate group. As a result, suburban 
plumbers meet to discuss suburban 
problems and then go to meetings of 
the county association with formulated 
plans which are acted on by that group. 

South Bergen Master Plumbers Agsn., 
has the following officers: William J. 
Wilson, president; Joseph Henderson, 
vice president; and Charles H. Koster, 
secretary-treasurer. This association 
had a plumbing and heating display 
during the Rutherford Industrial Ex- 
position which was held recently. 


Ohio 

Mahoning Valley Master Plumbers 
Assn., has a slate of officers composed 
of the following men: W. A. Maggs, 
president; J. V. Parish, vice president: 
and T. W. Crogan, secretary-treasurer. 
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The report has been made that Youngs- 
town already is preparing for the state 
convention which will be held in that 
city the second week in February. 


Pennsylvania 

Wyoming Valley Assn. of Master 
Plumbers, reports that the following 
men are officers of the association: 
John Brislin, president; Luther Kaiser, 
vice president; John S. Mincavage, sec- 
retary; and Priestly R. Johnson, treas- 
urer. Monthly dinner meetings are fea- 
tured by this association. 


Washington 

Bellingham Master Plumbers Assn., 
is served by the following officers: C. D. 
Faquharson, president; Peter M. Clark, 
vice president; S. J. Myers, secretary; 
and J. M. Neher, treasurer. The as- 
sociation reports that association af- 
fairs and business are continuing to be 
active, 

Spokane Master Plumbers Assn., has 
this slate of officers: Ed. Evans, presi- 


dent; F. R. Zahniser, vice president; 
M. Delony, secretary; and J. Smythe, 
treasurer. 


West Virginia 

Huntington Master Plumbers Assn., 
has reported that the officers of the as- 
sociation are as follows: J. B. Hagan, 
president; and Frank W. Bockway, sec- 
retary-treasurer. C. V. Swann, who, 
for a number of years, was secretary- 
treasurer of the association, recently 
was elected to the state legislature. 


Obituaries 
C. J. Baker 


Charles J. Baker, 79, Minneapolis, 
Minn. heating contractor, died recently. 
Mr. Baker came to Minneapolis from 
Portsville, N. Y. in 1884. He is sur- 
vived by his widow, a daughter and a 
sister. 





W.A. C. Alexander 


W. A. C. Alexander, a member of the 
Philadelphia Master Plumbers Assn. 
for many years, died November 17 af 
ter a long illness. Mr. Alexander con- 
ducted business at 5002 Willows Ave., 
Philadelphia. The funeral’ services 
were attended by many members of the 
association. 


William Nary 

William Nary, 69, former president of 
William Nary & Co., Minneapolis, Minn. 
plumbing and heating firm, died recently 
after a short illness. Mr. Nary had 
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been a resident of Minneapolis for 45 
years. He was a member of the Minne- 
apolis Master Plumbers Assn. Surviving 
him are his widow and two daughters. 


L. B. Mettler 


Lee B. Mettler, 72, of the Lee B. 
Mettler Co., died recently in Los 
Angeles. Mr. Mettler has been associ- 
ated with the gas industry for many 
years and for the last fiften years had 
been engaged in the manufacture of 
gas burners. 


P. W. Mathews 


P. William Mathews, 70, president of 
the Mathews Plumbing and Heating 
Co., Niagara Falls, N. Y., died October 
27, after several weeks’ illness. He is 
survived by a widow, one daughter, 
and four sons. 


John Harman 

John Harman, a member of the board 
of directors of Handy & Harman, 
Bridgeport, Conn., died November 25 in 
Plainfield, N. J. 


Timothy F. Kiley 


Timothy F. Kiley, for many years 
active in the plumbing and heating 
industry in Little Falls, N. Y., died re- 
cently in that city. He was one of the 
founders of the Standard Plumbing & 
Heating Corp., and was active in its 
affairs up to a short time before his 
death. He is survived by a widow and 
two sons. 


C. L. Tretbar 


Charles L. Tretbar, a plumbing con- 
tractor, died recently in Neosho, Mo., 
where he operated a plumbing business 
for many years. He had made his home 
in Neosho since 1891, when he moved 
there from Pennsylvania. He is sur- 
vived by his widow, a son and two 
daughters. 


E.R. Castor 


E. Rich Castor, president of the 
Reading Foundry and Supply Co., died 
November 17, after a short illness. Mr. 
Castor had been connected with the 
company for 25 years. For a time he 
was bookkeeper and then was trans- 
ferred to the sales department. After 
a time he was appointed manager and 
treasurer. After the death of John G. 
Fleck in September, Mr. Castor was 
elected president of the company. He 
had served only a short time when he 
was taken ill. He is survived by his 
widow, two daughters and two sons. 
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Felix Pressl 

Felix Pressl, 64, Chicago contractor- 
dealer, died October 30. Mr. Press] had 
conducted a plumbing business for the 
past fifteen years. He is survived by 
his wife and a daughter. 


A. W. Clark 


Arthur W. Clark, well known figure 
in the oil burner industry, passed away 


at his home in Freeport, L. I., Novem- 
ber 7. He was connected with the 
Wayne Pump Co., from 1915 to 1933 


and in 1933 entered the oil burner in- 





A. W. Clark 


dustry as secretary of the dealer divi- 
sion of the American Oil Burner Assn. 
At the time when the National Oil 
Burner Dealers Assn. was formed he 
became its managing director, in which 
position he served while that associa- 
tion was active. From that time until 
recently he was associated with the 
Davis Engineering Co., Elizabeth, N. J. 
as sales manager. He is survived by 
his wife, three daughters and four sons. 


T. L. Kirk 


Thomas L. Kirk, 60, until his retire- 
ment a year ago assistant general sales 
manager of Spang, Chalfant & Co., Inc., 
died at Pittsburgh, Nov. 21. Mr. Kirk 
was sales manager of Standard Seam- 
less Tube Co., Ambridge, Pa., until 1928 
when that company was merged with 
Spang, Chalfant & Co. 


R. V. Mattison 


Dr. Richard V. Mattison, 85, former 
president and general manager of the 
Keasbey and Mattison Co., died recently 
at his home in Ambler, Pa. An offshoot 
of his partnership with Henry G. Keas- 
bey in the manufacture of chemicals, 
the company which Dr. Mattison headed 
at one time was known as the largest 
of its kind in the world. Dr. Mattison 
is survived by one son. 
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New Contractors, 
Business Changes 








San Francisco, Calif.—A. M. Harrison 
has moved his plumbing business from 
22 Woodrow to 6235 Mission St. 


Hillsboro, Ore.—-The Hillsboro Plumb- 
ing Co. has been formed by Raymond 
L. Miller, Connell C. Ward and J. Hugh 
Ward. 

San 


Francisco, Calif.—William § F. 


Wilson Co. has moved its plumbing 
business from 224 Fourth St. to 736 
Harrison St. 

Portiand, Ore.—-The Berenson Hard- 


ware and Plumbing Supply Co. has en- 
gaged in business at 1037 Front St., un- 
der the management of M. and Normand 
Berenson. 

Los Angeles, Calif..-The Horton Heat- 
ing Co. has engaged in business at 620 
Kast 8th St. under the management 
of George H. Horton. 


Convention Dates 





December 5.-—- PENNSYLVANIA.— Sec- 
ond quarterly meeting of the Pennsy!l- 
vania Assn. of Master Plumbers in Mead- 
ville, Pa. 

WELDING Twelfth 
Welding at Pur 
Ind. 


December 10-11,.— 
Annual Conference on 
due University, Lafayette, 


16-18.—-W ARM AIR ASSN 
-The winter meeting of the National 
Warm Air Heating and Air Condition 
Assn. to be held in Chicago, with head- 
quarters at the Stevens Hotel. 


December 


January 11-14. —— ILLINOIS. — Forty- 
fourth annual convention of the Illinois 


Master Plumbers Assn. to be held in 
(Chicago, with headquarters at the Con 
gress Hotel. 

January 25-27.—A. S. H. V. S.—Annua! 


meeting of the American Society of 


Heating and Ventilating Engineers at St 


Louis, Mo., with henrdquarters in the 
Hlotel Statler. 

February %S-10 OHIO Forty - sixth 
annual convention of the Ohio State 
Assn. of Master Plumbers to be held in 
Youngstown, Ohio, with headquarters to 
he selected at a later date. 

March 15-19.—). BL I National Oil 
Burner and Air Conditioning Exposition 
to be held in Philadelphia, Pa., with 
headquarters in the Convention Hall of 


the Commercial Museum 


Vay 6-S—NEW JERSHY—Annual con- 
vention of the New Jersey State Assn. of 
Master Plumbers in Newark, N. J., with 
headquarters in the Douglass Hotel 


May 24-27.—N. A. M. P.—Fifty-fifth 
annual conventon of the National Assn 
of Master Plumbers in Atlantic City, 


N. J., with headquarters at the Hotels 
Ambassador and Ritz-Carleton 

May 25-27.—SHORT COURSE.—Fourth 
Short Course in Coal] Utilization to be 


held at the University of Illinois, Urbana. 
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Special Fall Meeting 


© Report on work accomplished in sanitation for public rest 
rooms given at meeting of New York state auailiary in New 


York City, November 18 


At the special fall meeting of the 
New York state auxiliary, held at the 
Hotel Pennsylvania in New York City 
Nov. 18, National Sanitation Chairman 
Mrs. J. J. Corcoran, who was one of the 
guest speakers, recounted some of the 
work accomplished in the various states. 
She stressed the point that the Standard 
Sanitary Mfg. Co. regarded the sanita- 
tion activity in regard to public rest 
rooms as so important that it was urg- 
ing the mayors in various centers to 
place their influence behind this move- 
ment. She reported some of the fa- 
vorable reactions, stating that the 
mayor of New York City so greatly fa- 
vored the work that he was doing every- 
thing possible to make public rest rooms 
sanitary. 


Mrs. president of 


Stockinger, 


Jacob 





| 4 é 
Mrs. Jacob Stockinger 


the state auxiliary, presided at the 
meeting, which was opened with the 
singing of America and an invocation 
by Mrs. Wm. Bloeth, of Rockville Cen- 
ter. Mrs. Rapp of Queens, led the sing- 
ing with Miss Mabel Betty at the piano. 

After Mrs. Stockinger had introduced 


each of the state officers, Secretary Mrs. 
Billharz read communications from Past 
State Pres. Mrs. J. O. Stapf of Albany, 
National Pres. Mrs. F. C. Kuetemeyer of 
Milwaukee, and others. Treas. Mrs. Edw. 
A. Pautch then presented a report of 
her office. 


Activities 

Mrs. Stockinger told of the national 
convention in Buffalo last June and of 
the activities since the beginning of 
her term of office. A novel method of 
adding to the fund for the national con- 
vention was arranged. 

A short memorial service was held 
for the two active members who recently 
passed on—Mrs. Jos. McNamara of 
Queens and Mrs. Louis Guerr of Bronx. 

The following local presidents re- 
ported recent activities of their aux- 
iliaries: Mrs. S. Geo. Arnone for Bronx; 
Mrs. M. J. Kennedy, for Brooklyn; Mrs. 
J. Budrie for Queens; Mrs. John Sharp 
for Manhattan; Mrs. Ed Seltzer for Nas- 
sau County; Mrs. P. Scott for Far Rock- 
away and Broad Channel. 


List of Guests 

Besides Mrs. Corcoran, guests 
New Jersey who addressed the meeting 
were: National Third Vice-President 
Mrs. J. Miller Heidweiler of Trenton: 
Mrs. Chas. Zimmerman, Union City, past 
New Jersey state president and state 
organizer; Mrs. Henry Bunker, Jr., New 
Jersey state sanitation chairman: Mrs. 
John Conard, past state president; Mrs. 
Viola Strack of Camden; and Mrs. Rob- 


from 


ert Gilligan, president of the Jersey 
City auxiliary. 
Mrs. Helen Richard Baldwin of the 


Electric Steam Sterilizing Co., Ince., 
spoke of the dangers of insanitary con- 
ditions in public rest rooms. 
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Mrs. Henri Billharz 


Delicious refreshments were served 
after the meeting and an opportunity 
provided for the exchange of ideas 


among the members and guests. 


Mrs. Henry Reger 
Mrs. Henry P. Reger, wife of Henry 


P. Reger, president of the Chicago 


Master Steamfitter’s Assn. and treas- 
urer of the Plumbing Contractors’ 
Assn, of Chicago, died December 1, 


after a long illness. Mrs. Reger, who 
was born in County Limerick, Ireland, 
99 years old. In addition to her 
she is survived by four 


was 
husband, 
daughters. 

The funeral, attended by many mem 
bers of the plumbing and heating trade 
of Chicago, was held from the Reger 
family residence, which is located at 
6939 Bennett Ave., Chicago. 


Okla. City News 


The first meeting of the fall season 
was held by the Oklahoma City Wo- 
men’s Auxiliary to the Master Plumbers 


Assn. on Nov. 2 in the home of Mrs. 
A. M. Bateman. President Mrs. A. H 
Moore presided. 

A business meeting was held and 


plans made for a Christmas party. La- 
ter refreshments and a social hour were 
enjoyed by all. 
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This is one of the prize winning window displays entered in the contest sponsored by 
the Minneapolis, Minn., auxiliary last year 


Window Display Contest 


© Minneapolis auxiliary sponsors for the third year Christmas 
Window Display contest among plumbing and heating con- 
tractors—Previous contests arouse interest 


Attractive shop windows are 
cially interesting to women because, as 
statistics show, they do most of the 
nation’s buying and are often influenced 
in their patronage of certain shops by 
the way merchandise is displayed in 
windows. Wives and daughers of master 
plumbers are particularly concerned 
with the displays in the windows of 
plumbing and heating contractors, for 
they realize that good-looking show 
windows attract favorable attention and 
this results in sales. 


espe- 


Contest Held Annually 

This appreciation of the importance 
of window displays has led the Women’s 
Auxiliary of the Minneapolis Retail 
Plumbers’ Assn., for the past two years, 
to sponsor a Christmas Window Display 
contest. Accounts of these contests 
have been carried in previous issues of 
DOMESTIC ENGINEERING. After many 
favorable comments, and at the sugges- 
tion of the judges, it was decided to 
make this an annual affair. Mrs. Frank 
Lamson, as chairman of the committee, 
has accordingly sent out invitations to 
all plumbing and heating contractors of 
the city to join in the contest this year, 
no matter how small a window may be. 


Rules 

The rules are as follows: Any plumb- 
ing and heating contractor is eligible. 
All entries and displays must be in by 
December 7. Display must be of plumb- 
ing and heating material. 

Impartial judges will award 
cash prizes and give honorable mention 
to a number of others. Posters will be 


three 


given to the winners to display in their 
windows, and it is 
auxiliary that the windows be left un 
changed until after the first of the New 
Year. 

A splendid response was made by the 
and heating contractors in 
years, and it is that 
be gained this 


suggested by the 


plumbing 
previous hoped 


even better results will 


season. 


Denver Luncheon 


Mrs. Fred Samson was hostess to the 


members of the women’s auxiliary to 
the Denver Master Plumbers Assn. 
when they met at the Denver Tea 
Room on November 5. <A _ delectable 
luncheon was served. 

The business meeting was called to 


Mrs. E. B. Clayton, newly 
Plans were made for 


order by 
elected president. 
the annual Christmas party, and a com- 
munication from the national president, 
Mrs. F. C. Kuetemeyver, was read. 

Later in the afternoon, the members 
played cards. High score was made by 
Mrs. F. H. Hanlin. 


Mrs. Scheuer 


Mrs. Joseph Scheuer passed away at 
her home in Chicago on Nov. 3. The 
funeral took place Friday, Nov. 6. Mrs. 
Scheuer was the wife of Joseph Scheuer, 
an honorary member of the Plumbing 
Contractors’ Assn. of Chicago, who has 
been retired from active business for a 
number of years. The funeral was 
largely attended by members of the 
North and West Side Master Plumbers’ 
Club. 
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Announce Card Party 
On Saturday evening, December 5, 
the Brooklyn, N. Y., women’s auxiliary 
will conduct a card party at their meet- 
Building. 


ing rooms in the Johnston 


Halloween Party 

The Halloween and barn dance of the 
Queensboro, New York City, 
auxiliary, held at the Masonic 
Oct. sl, 
brought 


women's 
Hall on 
huge success, as it 
and 
to enjoy another evening of fun. 

There 


picious 


was a 


together old new friends 


was a jail for those of sus- 


character and a marriage bu- 
Anna Mittasch 
for the most wedding rings. 
for the funniest costume went to 
Appleton. Other prize 
Mrs. Adolph Oerter, 

Mrs. Jacob Eck, Mrs. 
Robert Todd, Mrs. 
Dorothea Fuhrmann. 


received a prize 
The prize 
Wil- 
winners 
Robert 
Margaret 
Jos. W. 


reau. 


liam 
were 
Oerter, 
Maguire, 

Peter and 


Plans for Yule Party 

About the 
(hristmas party is to be 
Trenton, N. J. 


December a 
held by the 
women’s auxiliary at the 


middle of 


summer home of Mrs. H. Lee at Med- 
ford Lakes. The families of the mem- 
bers have been invited. Gifts will be 


exchaged. 


Christmas Greetings 


Mrs. F. C. Kuetemeyer Mrs. 
Mueller, president and secretary 
respectively of the Women’s Auxiliary 
to the National Assn. of Master Plumb- 
ers, send the following message: 

Dear Auxiliary Members and Friends: 
greeting that comes from 
the heart a very Merry Christmas 
and a Happy and Prosperous New Year 


and 


Jos. J. 


This is a 


to vou! 


add with all sincerity 


And we 





Left to right: Mre. F. C. Kuetemeyer, na- 
tional president; and Mrs. Joseph J. Muel- 
ler, corresponding secretary 
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it has been a real pleasure to have been 
of service to you. The knowledge that 
we have enjoyed your good will has 
helped us to do our best to meet your 
expectations. 
So we begin another year with re- 
newed determination to strengthen your 
confidence in our ability to serve you as 
efficiently in the future as we have in 
the past. 
Very cordially yours, 
Emma J. Kuetemeyer 
President, Women’s Auxiliary 
N. A. M. P. 

Elsie W. Mueller 

Corr. Secretary 

Women’s Auxiliary, N. A. M. P. 


Bingo Party 

The entire membership of the Jersey 
City, N. J. women’s auxiliary, with their 
husbands, were present at a bingo 
party on the evening of Nov. 17, at the 
home of Mrs. L. xull. 

A delicious supper 
games, and a glorious 
ported by all. 

Mrs. Robert Gilligan is president of 
the Jersey City auxiliary. Mrs. L. Ko- 
moski, president of the state auxiliary, 
is a member of this unit, as is National 
Sanitation Chairman Mrs. J. J. Cor- 
coran. 


followed the 
time was re- 
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Gift to Loan Fund 


At the November meeting of the 
Women’s Auxiliary of the Boston Assn. 
of Master Plumbers, it was voted to 
send $10.00 of the Christmas funds to 
the Students’ Loan Fund as a gift. 

This meeting took place on Tuesday 
evening, Nov. 17, at the home of Mrs. 
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Mrs. F. R. Fanning, Winter Park, Fla., 
national director; and Mrs. Lee Phillips, 
Lakeland, Fla., corresponding secretary 
of the Florida auxiliary. Photo taken in 
Mr. Fanning’s rose garden, Oct. 4 


M. J. Rose, Cambridge, Mass. A new 
member, Mrs. Andrew F. Curtin, Jr., of 
Medford, was welcomed 


Refreshments were served at a late 
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hour by the hostess and her daughter, 
assisted by Mrs. H. L. Rose and her 
daughters. 


Honored 


A dinner party honoring Mrs. Charles 
Hancock on the occasion of her birth- 
day was given October 19 at Huber’s 
Restaurant by the members of the St. 
Petersburg women’s auxiliary and their 
husbands. Mrs. Hancock was the re- 
cipient of a bouquet of flowers. In 
attendance were Mr. and Mrs. Charles 
Hancock, Mr. and Mrs. John Dalton, 
Mr. and Mrs. Edward Brinton, Mr. and 
Mrs. William Forsythe, Mr. and Mrs. 
W. G. Cameron and Mrs. Lee Sheffield. 

A business meeting of the auxillary 
at Castle Hall followed the dinner. 


Salem Meeting 

The Auxiliary to the Master Plumbers 
Assn. of Salem, Ore., met Nov. 18 at 
the home of the president, Mrs. J. A. 
Bernardi. A business meeting was held 
and plans made for the winter activi- 
ties. 

Those present were: Mrs. T. M. Barr, 
Mrs. John Nathman, Mrs. Jos. Graber, 
Mrs. Milo Rasmussen, Mrs. Mem Pearce, 
Mrs. Mary Bewley, a guest, and Mrs. 
Bernardi. 








New Sources of Supply 


The building curve is rising and you are certain of a 
busy 1937. Now, when you check over your sources, 
we feel that the Hays Line of Brass Goods merits 
your special attention --that the strict life-long policy 
of selling only through wholesale channels deserves 
your support -- that the Hays reputation for 
fair dealing in fine quality products is more 
than high sounding words. We know that 
Hays prices permit successful selling in 

the field at a fair margin for both whole- 
saler and plumber. 


That's a good: idea, sir. Shop- 


BRASS 
GOODS 


BATH 
FIXTURES 


ping around is not so hot. 





Say Jerry: In 1937 | want 
you to standardize as much as 
possible on this Hays Line of 


Brass Goods. We'll save time 
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Send for our general catalog that 
covers the products listed at the left 
and you'll agree it’s the finest line that 
Hays has ever presented to the field. 
It's a dependable source for 1937. 


and money by dealing with a 
dependable source, able to ) 
give us just about everything | 
we need in plumbing and ser- 
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WATER 
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vice brass. Let’s push those 
Hays Double Seals for copper | 
pipe work --- were getting | 


more requests for them than 


a 


ever before. 
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Air Relief 


® Failure to obtain circulation in a gravity hot 
water system is explained as being due to the 
lack of proper air venting 


TO THE EpITor: 

I am submitting a plan, Fig. 1, of a gravity hot water 
system where the radiators are all placed on the same 
floor with the hot water boiler; the return is 12 in. be- 
low the floor at the boiler and the feed pipe which runs 
on the ceiling pitches down toward the radiators while 
the return pitches down toward the boiler. The trouble 
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radiators do not heat and 
Please tell me 


consists of the fact that the 
the relief valve releases at 200 deg. Fahr. 
what changes should be made. 

Penn. 


B. A. 


To THE READER: 

There seems to be only one trouble with your system 
as indicated by vour sketch and that is the matter of air 
venting ; as we understand your sketch you rise up from 
the boiler with two 2 in. main supply risers and from 
the tops of these risers you start off with horizontal 
supply mains running in each direction and sloping down 
toward the radiator drop pipes. With this arrangement 
there is a high point at the top of each 2 in. riser in 


which the air 
means provided for removal. 
when the system is filled 
riser, 


will collect and from which there is no 
Consequently the water 

<loes not rise to the top of the 
being prevented by the entrapped air. Thus, no 


circulation can be obtained. 


There are several methods whereby air may be re- 


lieved in such cases among which is the scheme of using 


an open supply tank to keep water 
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in the system, this 
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tank being located above the highest part of the system 
piping. When such a tank is available a small /% in. 
pipe may be run from the top of each main riser and 








turned over the top of the expansion tank which arrange 
ment automatically will relieve the air not only when the 
system is being filled, but also afterwards when air may 
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Jarecki made its first 






valves in the days of 





Franklin Pierce. 















Through all the succeeding presidential 
terms it has clung to this ideal: valves 
that embody a BONUS of strength give 
the user a BONUS of value. A com- 
prehensive line, backed by completely 
satisfying service. 





JARECKI MANUFACTURING CO. 
Erie, Pa., U. S. A. 
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collect from time to time. Fig. 2 illustrates this ar- 
rangement. 

When no open expansion tank is available, the air 
may be allowed to collect in a small closed expansion 
tank from which it is relieved from time to time by 
opening a pet cock on the top of the tank until the water 
comes out of the cock and then closing off the pet cock 
until either circulation trouble, or the water line in the 
gauge glass, indicates that another venting is required. 
The larger this air storage at the top of the riser is made, 
the longer the period which may elapse between times 
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of venting. This is illustrated in Fig. 3. A smaller 
amount of air capacity is obtained when a short length 
of, say, 4 in. pipe is used with a pet cock on the top as 
indicated in Fig. 4. The chief difference between the 
use of a short piece of pipe and the tank previously men- 
tioned is in the more frequent venting which will be 
required by the pipe owing to its lesser volume. 
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Another method is to tap off a small '% in. pipe from 
the top of each main riser, rise up a few feet with it, 
then turn back and run down to the floor carrying the 
pipe to some point where it may be spilled over a sink 
or other fixture. The water pressure on the hot water 
system will blow out the air collecting in the vertical leg 
above the riser whenever the valve on the end of the 
This very easy and convenient 


line is opened. is a 


' method of venting although the venting must be done 
'more or less frequently due to the small pipe having 


even less capacity to accumulate air than the 4 in. pipe 


previously suggested. This is illustrated in Fig. 5. 
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Figuring Offsets 
© Here the reader is given a simplified method 
of figuring pipe off sets 


To THE EDITOR: 

Will you please give me information on the following 
questions : 

a. What is the simplest method in figuring 45 degree 
offsets ? 

b. What length of pipe is required for an offset of 
4+ ft. 9 in., at a 45 degree angle, allowing | in. on each 
end of the pipe for fittings ? 

c. Will you show the calculations for the result you 
obtain in “‘b’’? 

[ will appreciate your reply to the above questions. 

N. Y. B. P. 
TO THE READER: 


The 45 degree offset length is the easiest of all degrees 
to calculate owing to its being based on a right angle 
triangle of which the two short sides are equal as shown 
in Fig. 6, where the dotted line represents the offset and 


























a A 


Fig. 6 





is called the hypotenuse of the triangle. As the angles 
A and B are both 45 degree angles and as the sum of all 
the interior angles of any triangle amounts to 180 degrees 
it is evident that the angle C must equal 180 degrees 
minus (45 degrees plus 45 degrees) or 9O degrees. 
Now a triangle with one 90 degree interior angle is 
termed a right angle triangle, because one of its angles 
is a right angle or has 90 degrees, and the length of 
any one side of a right triangle may be found if the 
lengths of two other sides are known. In the case of 
the offset shown in Fig. 6, if we assume that the lengths 
of the two short sides are each equal to unity, or 1, the 
length of the long side, or hypotenuse, may be found by 
the rule that the length of the long side when squared 
x multiplied by itself—will be equal to the sum of the 
engths of the two short sides after they also have been 
ikexpressed im the 


<quared or multiplied by themselves. 
shape of a formula this gives 

H* equals (one side)? plus (other side)? 
when H is taken as the hypotenuse and the sides are the 
two short sides. 
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That guarantee tells 
the whole story of the 
amazing strength of 
RIFGID Pi pe 
Wrenches. It explains why 
Ritts cut your 


wrench repairs fully 75°,. 


Chrome molybdenum nickel alloy jaws—yes, and 
alloy handles also. Pass U. S. Government and 
Navy tests—yes. We say Ee(e30(> Wrenches 
are ALL HEAVY-DUTY—and say it with a plain 


guarantee. 


You'll like also the no-lock jaws, heel jaw replace- 
able, hook jaw with handy pipe scale on it; ad- 
justing nut that spins easily in all sizes, 6” to 60”, 
and other features. 


Ask your Jobber 


THE RIDGE TOOL CO. 
ELYRIA, OHIO 





And you'll like this End pattern 
for pipes against flat surfaces and 
in tight places. Comes in 6” to 
36” sizes. Same guaranteed hous- 


ing. 

















DOMESTIC ENGINEERING 





























rns... 
A 





_ 

ox , 
Be Sole 

i GWE 
Z 


: . 














































































































THIS SHIELD 
iS YOUR 
PROTECTION 


Beauty in the 


Because of their sheer mod 
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.. . because of their obvious 

practical usefulness . . these two brand new CARLTON Lava 
tories are destined to strike a responsive chord wherever displayed. 
Note particularly the convenient shelf back on both fixtures. Note, 
also, the attractive chrome legs and handy towel bars on the 
Model D-442TL shown at the top. The beautiful all-metal, chrome 
plated combination supply and pop-up waste adds a final touch 
which will clinch many a sale. These new CARLTON Lavatories 
— will bring new beauty to the bathroom and 
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Going back to Fig. 6 and assuming that the two short 
sides are unity, or 1, then the length of the long side 


will be 
H* equals 1* plus 1° 


or 
H? equals 1 plus | 
or 
H* equals 2 
sO 


H equals \/2 or 1.414 

Taking up your second question we have shown this 
graphically in Fig. 7, and our answer for the length of 
the diagonal pipe after 2 in. has been deducted for the 
fittings comes to 78.598 in., or 6 ft. 65 in. (almost). 
The answer to your last question is obtained in the 
following manner: 

If the length of the diagonal is 1.414 when the short 
sides have a length of l—which also represents the 
amount of offset—then with an offset of 4 ft. and 9 in. 
(which is 57 in.) there will be 57 times as much length 
to the diagonal, or 

1.414 « 57 in. = 80.598 in. 

and deducting 1 in. at each end for the fittings leaves 

80.598 in. — 2 in. or 78.598 in. 
as the net length of the piece of pipe. This also could be 
calculated by squaring 57 in., doubling this to get the 
sum of the squares of the two sides and then extracting 
the square root of that total but this involves consider- 
ably more mathematical work. 

We can assure our reader that in any case of a 45 
degree offset he may obtain the length of the diagonal 
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Fig. 7 


pipe simply by multiplying the amount of offset by 1.414 
or—in other words—the diagonal pipe is a trifle more 
than 41 per cent longer than the offset and whatever 
space the fittings on the end take up must, of course, be 
deducted from this diagonal length to obtain the net 
length of the pipe. 

Similarly, to figure offsets where the angle A in Fig. 6 
is other than 45 degrees, and when the distance D in 
Fig. 6 is known, the following multipliers may be used: 


Angle A Multiplier 
11% degrees .......5.126 & D equals length of diagonal 
22'% degrees .......2.613 & D equals length of diagonal 
30 = degrees ....2.000 &* D equals length of diagonal 
45 degrees ....... 1.414 « D equals length of diagonal! 
60 degrees ....... 1.155 & D equals length of diagonal 
6/\% degrees ....... 1.090 & D equals length of diagonal 
783% degrees ....... 1.020 & D equals length of diagonal 
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lf such a condition should arise that angle B and 
distance D are the known factors, then since the sum of 
angles A and B is 90 degrees, 90 degrees minus angle B 


would give the number of degrees in angle 


the diagonal. Under a condition where distance [I is 
the known length, the table of multipliers would apply 
to angle B in Fig. 6, but if A were the known angle, B 
could be determined by the method just mentioned and 
the same table would apply. 

[t must be remembered that the length of the fittings 
at both ends of the offset should be deducted from the 
total length of the diagonal. 


Correct Connections 


© The difficulties which may occur when a back 
vent is placed too far from the trap are dis- 
cussed for this reader 


To THE EpiTor: 

Knclosed are two drawings of a plumbing job which 
was condemned by the plumbing inspector who laid him- 
self open to considerable criticism for forcing changes in 


the installation. Fig. 8 shows the manner in which the 


work originally was put in and Fig. 9 shows the way 
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the plumbing inspector insisted on having the job 
changed. In your opinion which is the better installa- 
tion. Was the plumbing inspector justified in requiring 


the changes to be made? 
Mo. me & <. 


To THE READER: 

We do not know whether your code permits a trap 
to be placed five feet distant from its back vent or not 
but 1f it does we do not believe the plumbing inspector 
can repeal his code and substitute something else legally 
since the code is the law and, good or bad, it still is the 
law. On the other hand, if this is purely a case in which 
the plumbing inspector has to make his own ruling and 


A and the 
same table could be apphed to determine the length of 
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L-2 Vacuum type. Distinctive appear- 
ance—Chromium finish—with either ad- 
justable or non-adjustable Fool-Proof 
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of automatic fire type systems. 


No. 


No. 3 Syphon type. Attractive design — 


Chromium plated—with either adjustable 
or non-adjustable Fool-Proof airport — 
made with straight shank for quick vent. 


No. 21 Syphon type. Nickel plated—non- 
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adjustment — made with straight shank 
for quick vent. 


Sure Hot Air Valves shown above are attractively pack- 
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there is nothing in the code specifically to permit the in- 
stallation as originally made, then we consider that the 
plumbing inspector is absolutely correct. 

We are brought to this conclusion by the fact that, 
with the drop in the lead waste pipe just beyond the 
trap and the 5 ft. of run before vent relief is secured, 
self-siphonage is bound to occur every time the waste 
from the sink is discharged with sufficient volume to fill 
the Waste pipe entirely with water. When the drop in 
the line is considered this water slug would certainly 
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Fig. 9 


pull over the water in the trap seal and in all probability 
would leave insufficient water in the trap to form an 
adequate reseal. 

Any of our readers who look at the two sketches would 
undoubtedly select Fig. 9 as a far better and more prac- 
tical installation and, possibly, some of them might even 
like to see the vent through the roof made 2 in. to agree 
with the size of the waste branch to the sink and in order 


to obtain better circulation of air. 


Selecting Boiler Size 


© Reader wants to know how to check boiler 
size on a hand fired coal burning boiler for a 
direct steam radiation job 


To THE Epiror: 

On a heating job of 4,500 sq. ft. of direct steam radia 
tion (mains and risers included in this figure), how do 
vou select a hand fired coal burning boiler? I know 
that 4,500 sq. ft. e.d.r. will condense 1,125 Ib. of steam 
(low pressure) per hour. Will you please tell me how 
to select a boiler which will produce 1,125 lb. per hour: 
I would use a 7 lb. per hour rate of combustion. 

Penn. ). P. W. 
TO THE READER: 

A good way to check the boiler size is to select a mod 
erate rate of combustion, such as 7 lb. per sq. ft. of grat 
per hour as our reader suggests, and then find how many 
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pounds of coal will be required to supply the heat neces- 
sary to the boiler. 

If about 8,000 Btu. per Ib. of coal are transmitted into 
the boiler the problem becomes simple as will be seen 
by solving the reader’s question in connection with 4,500 
sq. ft. of steam surface which he says includes all mains, 
etc. A steam radiator gives off 240 Btu. per sq. ft. so 
with 4,500 sq. ft. the total Btu. required will be 

4,500 sq. ft. * 240 Btu. or 1,080,000 Btu. 
and with 8,000 Btu. received into the boiler from each 
pound of coal burned the number of pounds of coal per 
hour required as a maximum will be 

1,080,000 Btu./8,000 Btu. or 135 Ib. per hr. 
At a combustion rate of 7 lb. of coal per sq. ft. the num 
ber of sq. ft. of grate area required will be 

135 lb./7 lb. or 19.3 sq. ft. 

Some persons add 25 per cent for morning pick-up 
and, if this is desired, it will increase the grate area to 
25 per cent more than that computed or to about 24 sq. ft. 


Water Hammer 


© Noise caused by the accumulation of air in 
pump discharge line can be remedied by 
lowering line 


To THE Epiror: 

Will you advise us about a water hammer which 
we get on a discharge line on a steam system which 1s 
run from the pump discharge up approximately 12 ft. to 
the ceiling and then down to a point approximately 1 in. 
below the water line on the boiler. The pump to which 
we refer is a condensation pump installed on a two pipe 
vapor system. . 


Mo. La 5. Be 


To THE READER: 

We suspect that the cause of the noise is the accumu- 
lation of air in the high part of the pump discharge line 
between discharge periods, which air has to be driven out 
hy the pump discharge. If the line can be dropped so 
that the entire discharge is below the water line of the 
boiler, and consequently, always full of water, air will 
not accumulate in the line between discharge periods. 
Thus, when the pump is again in operation there will be 
no air to be driven out and therefore water hammer can- 
not occur in the system. 


Questions 


For READERS 


In the October issue of Domestic ENGINEERING the follow 
ing reader's question was asked. The answer selected trom 
the replies as the most informative is reproduced here 

What is the objection to running roof water and 
dreasy wastes into a septic tank, and what is the effect 
on the tank action if either is done? How may roof 
water and greasy wastes be handled so as not to inter- 
flere with septic tank action’ 


ENGINEERING 
















120 


Standardization does not stop with the 
attractive, warmly colored terra cotta 
tile front and uniform architectural style 
of all stores of S. H. Kress & Co. For 
Sarco Heating Specialties have also been 
the Kress standard for many years. 

A product must be good when shrewd 
buyers like these continue to buy it year 
after year as new stores are erected. 

Sarco have been making steam special- 
ties for a quarter of a century and should 
know how to build a good heating system. 

lt may be to your advantage to learn 
more about the Sarco. Why not write for 
Catalog M-45. 


SARCO COMPANY, Inc. 


183 MADISON AVE. NEW YORK, N. Y 
BRANCHES IM PRINCIPAL CITIES 
SARCO CANADA LTNM FRFOGERAt BLDG., TORONTO 
ONT., CANADA 
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Nothing else like it on the market. Exclusive 
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Cut price and mail order competition can’t 
bother you. No other tank offers its safety... 
its dependability ... its ease of servicing. The 
very things your prospects want to buy. 


That means more sales for you. . . and a higher 
profit. You have less digging to do... a lower 
installation cost. 


If your regular jobber does not stock San- 
Equip Master Tanks, let us ship from our nearest 
stock on approval, billing you later as you in- 
struct. Write for our free descriptive booklet; it 
will help you to sell this better Master tank. 


SAN-EQUIP INC. 
609 E. Brighton Ave., Syracuse, N. Y. 
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Neither roof water nor greasy wastes should be al- 
lowed to enter a septic tank as either will interfere with 
the proper action on the sewage in the tank. If root 
water is allowed to pass through a septic tank, in times 
of heavy rains the unusual amount of water running 
into the tank will force the sewage which is being treated 
out of the discharge before this sewage has been digested 
properly. Clogging up of the disposal field piping, pos- 
sibly accompanied by a flooding of the ground in and 
around the disposal field, also may follow. This flood- 
ing will prevent action by the bacteria in the ground 
on the discharge delivered to the field, as this type of 
bacteria requires air in which to thrive. 

The introduction of greasy wastes into the septic tank 
will result in the grease rising to the surface and col 
lecting and solidifying there, thus preventing the tank 
bacteria from acting on the sewage below the grease 
layer. Owing to the discharge from the septic tank usu- 
ally being taken from below the water line in order not 
to disturb the scum in which the bacteria live and mul- 
tiply, it follows that grease which has once entered a 
septic tank remains there and gradually is augmented 
by additional incoming grease until a heavy coating re- 
sults. The bacteriological action in the tank ceases and 
the sewage is delivered to the disposal field in the shape 
of raw sewage not broken down or dissolved. Under 
this condition the septic tank might just as well be 
omitted from the installation as it is doing nothing 
toward treatment of the sewage. 


CORRECT DISPOSAL OF ROOF WATER 


The proper way to treat roof water where a septic 
tank is to be used consists of running the water from 
the roof, areas, and similar places, off either into a storm 
sewer or into dry wells so as not to have this water 
pass through the septic tank or enter the disposal field. 
For greasy wastes a grease trap may be installed on the 
greasy waste producing fixture or fixtures, or all of the 
greasy wastes may be collected together and conducted 
to an outside grease trap through which they must pass 
before entering the septic tank. In cases where the 
action in the tank has stopped on account of grease or 
cleaning out sludge, it sometimes is necessary to re 
start the tank action by placing in the tank a portion of 
the scum from another active septic tank. This scum 
contains the necessary bacteria and will replant the bac- 
teria in the tank so that they will increase and set up 
the usual tank action without undue delay. 


How Would You Answer 
This Question? 

An indirect heater has been installed to supply do 
mestic hot water from a steam boiler for winter service, 
the heater proves just about adequate to furnish the 
supply required but now it is necessary to supply wate 
for the summer from the same steam boiler which 1s oil 
fired and will have its boiler water automatically main 
tained at 160 degrees to 180 degrees during the summe? 
season. What will be the approximate increase in the 
capacity of the indirect heater required’ 

Answers based upon your experience, suitable, will be pa 
for and published in the February issue 






































rm oe 
Necoanition 





Over Radio... In Newspapers .. . Thru Magazines... 





When a person sets out to buy a service the tact that its failure to follow the advice of plumbing 


engineers was taking annually its terrific toll of human 
lives. One can’t laugh at human misery nor is death a fit 
subject for levity. We in Louisville viewed the grim pen 
alty of this negligence only last year when one of the city’s 


such as is supplied by doctors, lawyers 
or plumbing and heating contractors he 
is governed by his feeling for the enttre 


“se yy > > ap . " ”* " , . _ ° ° . . 
gy" Op. The high regard in which indi most serious epidemics was traced to either a lack of ade- 
vidual contractor-dealers are held, partly quate plumbing or faulty plumbing. When our health 
is the result of recognition accorded the authorities had traced this disease to its source. we 
entire industry. Newspapers, magazines found irrefutable evidence of insanitary conditions re 


sulting from inadequate plumbing 


and the radio have carried the message of ~ | | 
(here are many ways in which faulty design of the 


honest products and honest workmanship 


to the buying public This has been the piping system may cause the drinking water to be pol 


luted with the waste water and thus cause disease. 


original seed ; the integrity of the contrac- Small modernization costs in time may save vou larger 
tor-dealers, themselves, has made af flour- bills later on for medical care: or even the lite of al 
ish. Recognition such as that printed mn inember of your family It is a good plan to have your 
the following columns 18 only a small part plumbing system checked at least twice a veal and have 
of al planned program to advance our your plumbing contractor fix little leaks before valve 

seats and faucets are rumed, and this is a_ particular 


industry : | 
eood time to start the habit.” 


Plea for Plumbing Air Conditioned Farms 


® Radio talk from Louisville, Ky. tells how © Winter meeting of American Society of 


insanitary and dangerous conditions can be Agricultural Engineers hears discussion of 
changed by the installation of adequate air conditioning 
plumbing The farm group of this country constitutes one of 
A radio talk given by O. H. Mitzlaff, secretary of — the greatest mass markets in the world. Until recently 
the Louisville Master Plumbers Assn., over WAVE, our industry was not taking full advantage of the sales 
Louisville, recently detailed how insanitary conditions possibilities in the farm market. Gradually publicity 


can be correcied by the installation of 
adequate plumbing. Mr. Mitzlaff's 
talk, “Modernizing for Winter,” had 


the definite aim of calling attention to i jn 
ist today ev Juin I. Calnan 


the health dangers that exist today. 


Pas ae : - ener 7 > in. Ippreciation ot his Monorat a nes as Presutent of dhe 
oing * need tor correction > 
y so doing, the need for ect @lumbing and frciting “Sndustries Bureau 
and the cure, the licensed master IAS — 19.36 
plumber, were shown also. Once the ih esa Ry oma 
: . par 10, ©. chute Sy pel LP x “4 & ; hee bn 
public is educated to the point where Mé CO. ae. wy? rr, 7 Ab 
it realizes the danger which lurks in Beery GC rcovslon Li SIFn, > Ko : 
improper plumbing installations, fhe 
master plumber S position 1S strength Here is recognition of a different kind. This testimonial, to which has been attached 
ened. Portions of Mr. Mitzlaff’s talk the 1936 Bureau dinner photograph reproduced on page 116 of the November issue. 
. as presented by John J. Calnan, president of the Plumbing and Heating Industrie 
along these ideas are given here. Wad Se yJ J. © age dag Maggss ne eee ee ee 
| Bureau, at the end of his first term in office as recognition of a big job well done. 
‘‘America, at last, takes her plum) The signatures are those of the members of the board of directors and include: 
ers seriously. They are no longer the A. C. Brown, Geo. H. Dickerson, W. E. Price, Russel G. Creviston, Geo. E. Hoffman, 
hiec ps \. WI > He a the H. C. Yelton, L. C. Klemmer, W. A. Brecht, Frank B. Hackett, H. O. Nelson, Harry F. 
subject ot pone. ly eres ti Beglen, Chas. K. Foster, Wm. M. Byrd, Jr.. John M. Kohler, O. T. Carson and 
reason. A nation suddenly awoke to Norman J. Radder 
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Practical 
C land 
L ecorative 


ee how BEAD CHAIN* 
Dp! roves its flexibility around 
@ half inch rod in the illus- 
2 tion. The smooth metal 
; beads, linked by perfect 
B si ivels, will conform to 
fixture rims and ledges and 
“pe rmit a smooth pull with 
"either kink nor catch. 
be : 
| Pit is decorative, too, and 
ag serves perfectly for any need 
— ventilators, au- 
omatic regulators—as well 
§ the ordinary plumbing 
es. Your jobber has BEAD 
HAIN* in bulk and on 
Te aA as well as in the stand- 
fd plumbing assemblies. 









USE 


EAL bf Lot Rerstih 


FOR PLUMBING 





Trade Merk Reg. U.S. Pat. OF. 


| Beap CHAIN MANUFACTURING Co. 
Mor BRIDGEPORT, CONNECTICUT 


of our industry. 
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appearing in farm papers and on farm programs over 
the radio have prepared this market for the sales efforts 
This is not the only method by which 


the story of the products and services of our industry 


oeenamee " 


has been told to the farm group. The American Society 
of Agricultural Engineers, who met for their winter 
meeting at the Stevens Hotel in Chicago, November 30 


_ to December 4, devoted a large portion of their program 





to the subject of air conditioning. 

“Engineering Problems in Air Conditioning,” was the 
title of a paper read before the group by Samuel Lewis, 
consulting engineer. The meeting of this group, held 
as it was, at the same time as the International Livestock, 
Hay and Grain Exposition, had a large and sales influ- 
ential audience. The fact that a subject such as this 
has been brought into the program of a farm group is 
a healthy and significant indication of a ready market 
for our industry. 


Jerry Building 

© Plumbing and Heating Industries Bureau 
release shows evils of jerry building and 
urges plumbing installations by reputable 
contractor-dealers 


The Plumbing and Heating Industries Bureau has 


| joined FHA agencies in combating the evil of jerry 


building. A recent release on the subject has been 
printed by a number of newspapers all over the country 
Such publicity as this coming, as it does, at a time of 


| increased building activity calls attention to the quality 


_ products and services which can be obtained only from 


reputable contractors. This means that our industry 
again has received valuable recognition. Excerpts from 


_the article follow: 


“Few people outside of the plumbing business thor 
oughly understand the difference between the plumbing 
system in a cheaply constructed jerry built house and a 
system in a house built in accordance with good construc 
tion practice. When Mrs. Jones complains to her neigh 
bor that the faucets in the bathroom on the second floor 
will not deliver water when the fixtures on the first floor 
are running, she does not know she is a victim of jerry 
building.” 

“A particularly dangerous feature of jerry building 
in the plumbing industry is the fact that a badly designed 
plumbing system may have in it serious hazards to health 
resulting from the possibility for the pollution of the 
drinking water by the waste water. The home builder 
who wishes to be assured of complete protection to health 


_ and the trouble-free performance of the plumbing system 
' in his new house should take the precaution of dealing 
only with the reputable plumbing contractor.” 


Is Thts Werner? 


© Story in New York Sun about resourceful 
bank president bears strong resemblance to 
George H. Werner, national president 


The following story about a bank president called on 
to fix a leaky faucet was carried in the New York Sun 
recently. The story follows: 
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THE NEW 





“The telephone rang in the office of the building and 
loan association of one of northern New Jersey’s better 
suburban communities one evening recently. The presi- 
dent, alone in his office doing a bit of work, answered it. 
A tenant, a lady on the other end of the wire, was in 
distress. A bad leak had developed in the water system, 


her husband was not at home and she didn’t know what | | M - x ) y F 1) 

to do. In the meantime the flood was rising rapidly. | 

Would the association send a plumber pronto? The | 

association would. But the town’s plumbers all seemed | W : § f F () 

to have taken the evening off. The executive’s resource- 


fulness was never appreciated until a few days later two 


ladies entered the village bank. 

“One of them, a newcomer to the community, grabbed | 3 () v e l} p 
her companion by the arm and indicating through several 
panes of glass partition asked: ‘Who is that well-dressed 


a 


man in the back office ?’ 

“*Why that’s the president of the bank, president of 
the building and loan association, etc.,’ was the reply. 

““O, is he?’ the first lady was overhead to comment. 
‘He’s also my plumber. Don’t you love the democracy 
of the real American small town?’ ” 

Even if the man referred to was not President Werner, 
he qualifies for the story since he holds such offices and 
is well able to repair a leaky faucet. For that matter, 
it's a good story even if it isn't true and, as such, is 
recognition for our’ industry. 


Self Help 


® Prepared news item shows importance of 
eliminating cross connections from plumbing 
installations 
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The paragraph at the bottom of this page is a prepared 
news item all ready for you to type on your business 
letterhead and send to your local newspaper. The blanks 
are for your name and address. Copy, such as this, 1s 
welcomed by newspapers when it is newsworthy. Sev- 
eral contractors in various sections of the country have 
increased their sales volume by following such a prac- | 
tice. | 
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If you do this you will be doing two things, both of 
benefit to you. First you will be helping to spread the 
message of the entire industry. At the same time, you D EPEND A B Fé E 
will be publicizing your own business. 
SIMPLE IN CONSTRUCTION 


POSITIVE IN ACTION 
| | , WILL FIT ALL LAVATORIES 
According to... . ., plumbing and _ heating 


contractor of ... . ., the elimination of cross Fy C O N O M I CA L 


connections from plumbing installations is so im- 
portant that the Federal Government 1s conducting 


a survey of all Federal buildings in New York 

City and Detroit to find out if any exist. This | J A WISE ING 
inins ton Gall , — _ | . . J e 
survey has taken a number of months and _ the | 

services of many trained men. A drawing of the 
plumbing installations in each building is being WATERTOWN 
made so that actual and potential cross connec- 
tions can be indicated. After the findings have 
been completed, corrective measures for the elim- 
ination of all dangerous conditions will be sug- 





NEW YORK 





“Wiseco Products” have been sold only through 
the recognized wholesaler of plumbing supplies 


SINCE 1877 





gested. 




















134 





Heavy snows—sudden thaws 
—excessive rainfall—provide 
many opportunities to install 
Myers Sump Pumps in cellars 
and basements during the 
winter season. Completely 
automatic, compact and dur- 
able, easy to install and favor- 
ably priced, they provide 
profitable business for deal- 
ers in any locality during any 
season of the year. Litera- 
ture and prices on request. 
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PRODUCTS 
fo DEALERS 








New Sink 
for Kitchen Units 


A new sink which is designed to fit into and har- 
monize with planned kitchens has been introduced on 
the market recently, and is shown here. 

It measures 25 in. in width and 60 in. in length. The 
rim of the sink is square, designed to give a pleasing 
effect and to permit close fitting with other units in the 
kitchen. Two drainboards are incorporated, which are 
channeled to facilitate drainage and are practically at 
a level to prevent tilting and breakage of dishes. The 
sink well is 8 in. deep. The fitting has a transfer valve 
which directs hot, cold or tempered water either to the 
faucet or to the spray hose, which slides back out of 
the way when it is not in use. The sink provides many 
cabinet features—concealed bread board, large storage 
compartments and a base which provides toe room. 

Standard Sanitary Mfg. Co., P. O. Box 1226, Pitts- 
burgh, Pa., announces this new sink for planned unit 
kitchens. 











New Sink for Kitchen 
Right. Automatic Water Heater 


Units 





An Automatic 
Water Heater 

A new automatic water heater has just been an- 
nounced, and is shown in the accompanying illustration. 

The made in with galvanized 
boilers, ranging in storage capacity from 15 to 75 gal.., 
and three sizes, 20, 30 and 40 gal. storage capacities, 
which are available with Iquipment 
listed as standard with each unit includes a safety pilot, 
a pressure relief valve and a temperature relief valve. 
The boiler is tested to 300 Ib. hydrostatic pressure per 
in. 
designed to afford maximum scrubbing action of the hot 
gases the length of the tube. Baffles 
the top and bottom of the tubes. A semi-bunsen type 
burner is used with this heater, which is insulated with 
wool type and cell type material. 

United States Radiator Corporation, 1056 Nationa! 
Bank Bldg., 44 Cadillac Square, Detroit, announces this 


heater is five sizes 


ct | | eT be yilers. 


sq. The flues are equipped with a divider which is 


are also placed at 


_new water heater. 
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New Ball 


Cock MA 1 rER O| 
A new ball cock which is designed to afford protection 


against back siphonage has been announced recently, 
and is shown in the accompanying illustration. 

An air chamber which is twice the area of the seat 
opening and four times that of the hush tube has been 
incorporated in the ball cock. A Venturi tube in the 
air chamber is designed to reduce water pressure to 


nearly atmospheric at the point where air enters the 
hush tube. 





When a siphonic action takes place on the 
supply line, air enters the ball cock in sufficient volume 
to break the vacuum. This ball cock is designed with 
height sufficient to place the bottom of the Venturi tube 
1 in. above the top of the overflow tube. It is indicated 
that another model is available for installation in tanks 
in which there is only 234 to 3 in. clearance between 
the top of the overflow tube and the tank cover. 

Morency-Van Buren Division of the Scovill Manu- 
facturing Company, Sturgis, Mich., manufactures this 
new ball cock. 





and sense 


To obtain contracts these days, it takes 

| Close figuring on bids. Here’s how Fretz- 
| Moon Pipe can help you install quality 
work at a profit. e Fretz-Moon Pipe is ab- 
solutely uniform. Every length is true to 
size, perfectly round, straight, accurately 














| and cleanly threaded, tightly welded, and 
Adjustable Spray Shower —— : 
New Ball Cock Saad clean inside and outside. It bends, cuts 
and threads easily—the exclusive “continu- 
Adjustable Spray ous process” by which Fretz-Moon Pipe is 
Shower Head 


made insures against hard or burnt spots 
in the metal—protects the original high 
ductility of the steel. It is available in ex- 
tra long lengths without cross-weld. In 
galvanized finish, it affords a rust-resisting 
shower head itself | zinc alloy surface that will not crack or 
facilitates rotation to produce the type of spray desired. | scale under severe bending. e And with 
A ball joint permits the direction of the spray to be | 


A new shower head which is adjustable and may be 
regulated to produce sprays varying from a soft spray 





to a needle spray has been introduced on the market | 
recently, and is shown in the accompanying illustration. 
A small handle attached to the 


all these features that make fitting easier 
adjusted. ‘The model shown has a 4 in. cast brass and faster, and cut installation time to a 
arm and flange. The head is made of brass and is minimum, Fretz-Moon Pipe costs no more 
chromium plated. One of the features of this shower | than ordinary pipe. Use it for your next 
head is the black non-metallic face which 1s described | piping job and note the difference. 
as being not subject to clogging with lime found in water. | 
Wusco Manufacturing Co., 922 E. Pico St., | 


[Los 
Angeles, Calif., manufactures this new shower head. | FRETZ-MOON TUBE CO., INC. 


| BUTLER * PENNA. 
New Electric 
Heating Units 


| — 
A new line of electric strip type heating units has just | 
been introduced. One model of the line is shown in the 
illustration on the next page. Dp I p + 
The units are listed as being available in eight lengths | 
with current input to meet the users’ requirements. The 


, — ee em ALA a le 
units also are marketed with fans and thermostats to 
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form complete unit heaters. The heating surface of the 
strip is equipped with metal vanes which are welded in 
place, for the purpose of increasing the rate of conduc- 
tion of heat from the units and the rate of convection 
from the vanes. The size of the vanes varies with the 
type and size of the enclosure and is governed by the 
medium for heat convection—free or forced air. Ter- 
minal arrangements of various types also are avail- 
able, either with both terminals at one end of the strip 
or one at each end. 

Harold E. Trent Company, 618-640 N. 54th St., Phil- 
adelphia, Pa., is the manufacturer of these new electric 
heating units. 


A New Stoker- 
Burner Unit 


A new stoker-burner unit which is designed and eng1- 
neered to provide automatic and efficient burning of 
lower priced coals has just been introduced on the mar- 
ket, and 1s shown here. 

The unit is compact and modern in design, and all 
interior parts are enclosed in the jacket. A built-in water 
heater provides year ‘round domestic hot water through 
the automatic operation of the clock control which feeds 
only enough coal to heat the water and to keep the base- 
ment dry, without permitting any heat to penetrate into 
the upper floors. The jacket surrounding the unit 1s 
finished in red enamel. 

The stoker in this assembly is manufactured by Hol- 
comb & Hoke Mfg. Co., 1545 Van Buren St., Indian- 
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apolis, Ind., and the boiler is manufactured by the Ameri- 
can Radiator Co., 40 W. 40th St., New York City. 





Electric 


Heating Unit 
New Stoker—Boiler Unit 


New Surface 


Galvanized Sheets 

A new type galvanized sheet metal which takes and 
holds paint without requiring any treatment has been 
announced recently. 

The sheet metal, it is indicated, is treated chemically 
to produce a fine crystalline phosphate coating which 
is in itself neutral to paint. This phosphate coating 1s 
for the purpose of keeping the paint from actual con- 
tact with the metal surface, and is an integral part of the 
metal sheet. 

The American Rolling Mill Co., Middletown, Ohio, 
announces this new galvanized sheet metal. 
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geared tools and drive shaft it will cut and thread 2% to 12-inch pipe—as 
Machine. It will cut, thread, ream and chamfer % to 2-inch pipe. It will shown in the above illustration. New, complete catalog may be had by 
cut solid bolt rounds up to l-inch; thread them up to 2-inch. With writing 


BEAVER PIPE TOOLS, INC., 1200 Dome Avenue, Warren, Ohio 


A mighty versatile outfit is the BEAVER MODEL-A SPECIAL Pipe 
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Here is news of selected prod- 
ucts designed to open up new and 
increasing markets for dealers 


A New 
Convector 


The new convector which is shown in the accompany- 
ing illustration has just recently been introduced on the 
market. 

It is designed to combine complete concealment and 
what is termed the correct combination of convected 
warmth with radiant heat. A live radiant heat panel 
of cast iron replaces the front section of a fin type con- 
vector, thus permitting installation of this unit flush 
with the opening in the structure. Among the features 
listed for this unit are space economy and accessibility 
for cleaning. The cast iron panel offers a uniform flat 
surface in the front of the enclosure. The convectors 
are available in sizes 13 in. long or longer, and in models 
with four differing depths. The illustration shows one 
of the metal enclosures containing the convector. 

American Radiator Company, 40 W. 40th St., New 
York, announces this new type of radiant convector. 





A New Convector New Boiler Control 


New Boiler 
Controls 


A new line of boiler controls for both pressure and 
temperature have been introduced recently, one model 
of which is shown at the right, above. 

All of the models in the line incorporate a new com- 
pletely enclosed dust proof and tamper proof snap- 
acting magnet contact unit. Contacts are listed as being 
interchangeable as a unit in case of a contact damage. 
It is indicated that the controls may be installed in any 
position, and that the pressed steel case, which is finished 
in black, affords room for making all internal wiring. 
The range and differential adjustment may be made out- 
side of the case. The calibrated scale is enclosed in the 
unit with the idea of discouraging tampering. The controls 
are designed for limit switch use or for unit heater and 
water circulator applications, and are rated to include 
Ya h. p. 110-220 volts a. c. and for 10 amperes 110 volts 
a. c. for non-inductive operation and 5 amperes, 220 volts 
a. c. for inductive service. 

Penn Electric Switch Co., 2000 E. Walnut St., Des 
Moines, Iowa, manufactures these boiler controls. 














EXCELSO Jacketed and Insulated Tankless Indirect Water 
Heaters installed in Tandem with EXCELSO Tempo Control 
Valve by Honecker Co. of Buffalo for the Buffalo Catering Co 


EXCELSO TANKLESS 
HEATERS in TANDEM 


Solve an Unusual Hot 
Water Problem 


HONECKER COMPANY, aggressive Buffalo heating 
specialists, has solved a unique hot water problem for 
the city’s largest catering establishment by the instal- 
lation of two EXCELSO Tankless Water Heaters in 
tandem, and controlling the water temperature with an 
EXCELSO Tempo Mixing Valve. 

In its operation this establishment caters to as many as 
five to six thousand people in a few hours. Truck loads 
of soiled dishes and utensils require thousands of gallons 
of uniform hot water in a short time for dish washing 
machines. 

The problem of economically providing this occasional 
emergency supply-—and controlling it—-was solved with 
EXCELSO Tankless Water Heaters and EXCELSO 
Tempo Mixing Valves. 

Mr. Fred Seames, proprietor, frankly stated, “I didn’t 
think it could be done-— but you’ve done it and it’s a 
beautiful job.”’ . 

Look for the unusual hot water jobs in your town. When 
you think of hot water, think of EXCELSO. 





EXCELSO PRODUCTS CORPORATION 
57 Clyde Ave. Buffalo, N. Y. 


In Canada: Railway & Engineering Specialties, Ltd. 
Montreal Teronto Winnipeg 


EXCELSO PRODUCTS CORPORATION 
57 Clyde Ave., Buffalo, N. Y. 


We can use some extra profits. Send us that EXCELSO 
Tankless Heater’s construction features with prices and 
specifications. 


FIRM 
ADDRESS 
BY 
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New Pressure 
Type Oil Burners 


Three new pressure type oil burners which are listed 
i as having capacities of six, nine and twelve gallons per 
<1 7. : hour have been introduced on the market just recently. 
One model is shown here. 

These burners are designed to fit the requirements of 
large residential and commercial installations. Some of 
the features of the construction of these oil burners are: 
the air regulation control is on the discharge side of 
the fan, the same principle which has been used on the 
smaller models of this company’s line; burner controls 
of the intermittent ignition type are included with the six 
gallon per hour model, and constant ignition type con- 


RECOGNIZED i trols are used with the nine and twelve gallon per hour 
models. The burners are finished in black. 
ACHIEVEMENT The Fluid Heat Division of the Anchor Post Fence 


Co., Eastern Ave. and Kane St., Baltimore, Md. 
announces the addition of these three models to its line. 
® The picturesque flight of the first airplane 
was a distinct achievement. The high quality 


of “K” fittings is likewise a distinct achieve- 
ment-—and recognized as such. 














© “K” fittings are made with machine precision. 
Melt is analyzed daily for closeness of grain and 
strength of metal. Rigid manufacturing stand- 
ards and hand inspections assure uniformity 





and flawlessness. 
: Above, New Pressure Oil Burner 


® Recognize their extra value—Specify “K’s”! . | 
; Right, Small Tube Radiator 





® Combined market facilities on both “K” cast 
iron and M. I. F. malleables. Complete and 
heavy inventories for spot shipment at Dayton, 
Ohio, and Branford, Connecticut. A New Small 
Tube Radiator 
Standard and extra heavy screwed fittings, 


American Sprinkler fittings, standard flanged A new small tube type radiator which is designed so 
fittings, standard and extra heavy companion that it can be installed either exposed or recessed and 
flanges, and drainage fittings. which is listed as taking a minimum of floor space has 
been announced recently, and is shown in the accom- 
Catalogue Available for : ; ; . 
Plumbers and Industrial panying illustration, at the right. 
Users. It is suitable for hot water, steam or vapor heating 
systems, and has capacities of 1.1 to 2.4 sq. ft. per sec- 
tion, depending upon whether the three, four or five 


KUHNS BROTHERS tube width is selected. A description indicates that these 
COMP ANY radiators are particularly adaptable to replacement work, 


frequently being used in upstairs rooms when concealed 
Dayton, Ohio 





heating units are used on the first floor. The sections 
are of cast iron, and have malleable iron push nipples. 
Another feature listed for these radiators is the design. 
It harmonizes with modern style fundamentals—with un- 
interrupted vertical lines and set-back planes from top 
to bottom. 

National Radiator Corporation, Johnstown, Pa. manu- 
factures this new small tube radiator. 


Established 1887 


New Air Valve 
Cleaning Compound 

A new compound for cleaning air valves has just been 
introduced on the market. 

It is designed to remove dirt, scale, and core sand 
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from valves, while not being harmful to the hands. The 
method of cleaning the valves is described as follows: 
A solution of the compound is made in water. This is 
poured over the valves which are placed with the siphons 
upward in a deep pan. The valves should be soaked in 
this solution for six hours, but it is indicated that the 
process may be hastened by shaking the valves several 
times, and also by heating the solution. The valves are 
then to be rinsed in hot water and soaked for several 
hours. The cleaner is marketed in 8 oz. cans. 

Hoffman Specialty Co., Waterbury, Conn., announces 
this new air valve cleaning compound. 





ee 





New Punch for Sheet 
Portable Bending Brake Metal Duct Assembly 


New Portable 
Bending Brake 


A new portable bending brake which is designed par- 
ticularly for small use on small jobs has just been 
announced, and is shown here. 

One of the features of this brake is the open end, 
by which duct work 3 in. square or larger can be bent, 
seamed and finished, and then slipped off the end of 
the brake. The bending bars are of 3 in. angle iron and 
seams on light iron can be made on the right angle face. 
By reversing this bar, it becomes a bevel seaming bar. 
Clamping is done by means of a foot lever. The 37 in. 
brake weighs 137 lb., and the 42 in. brake weighs 150 
lb. The machine folds up completely, and it is indicated . , 

7 rn eed yen HE circulated type of Hot Water Heating 
that it can be used without being bolted to the floor. 
| >: ee System affords the best known method of effi- 

It is manufactured by the Eiker Mfg. Co., Ogalalla, ' “ental , 

ciently delivering instantaneous heat to radiators 








™_ and the supply system at all times. 

To sell and install the Kainer Circulating System, 
New Sheet consisting of the KAINER CIRCULATOR— 
Metal Punch KAINER CIRCULATION CONTROL and 


KAINER GOVERNOR, aside from the resultant 
PROFITS you enjoy, is definitely a sure way of 


A new punch designed for use in assembling ducts 


for air conditioning systems has been introduced recently, giving your trade complete and FULLY AUTO- 
ane % shown here. ; | : MATIC closed Hot Water Heating Systems that 
Che tool punches in two sides of a triangular section fectually reduce fuel costs, efficiently and de- 
which is depressed at an angle from the surface, and is : “ bi y d RAPID “wer COMFORT 
then bent down and flattened by hand to lock the two soci a woe arc to anette ven 
sheets against motion in any direction. The punch is systems that dutifully give CARE-FREE seeulen me 


available in one size and cuts a clip measuring approxi- 
mately 1% in. on a side. It has a capacity of two sheets 
of 16 gauge metal. The handles are steel drop forgings 
with the linkages, fulerums and other bearing points 
machine finished. All wearing parts are hardened, with 


the removable punch and die of hardened tool steel. The K Al MM F R & [ O M DA N Y 


handles and jaws are painted machine tool gray. 
The Whitney Metal Tool Co., 190 Mill St., Rockford, | MAMBMEN Saas CHICAGO ILL. 
[ll]. is the manufacturer of this punch. 


home owners year after year. 
Write for Bulletin No. 66 Today! 
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BEST WAY TO 





HOT WATER JOBS 
HAVING CIRCULATORS 





No. 233 ELBOW 


with sweat connection 


No. 902 RADIATOR VALVE 
(Packless) 

You know how hard it has been with only three 
or four pipe sizes and one hundred or more radiator sizes, to get 
a uniform flow to all the radiators on a gravity hot water system. 
When a circulator is used the job is just that much harder. 


But there is no need to waste any more of your time in putting 
a system in balance. The “Genuine Detroit” Balancing Elbow 
permits you to adjust the flow to each radiator quickly and 
easily ... after the system is operating and without breaking a 
single connection or druining a single radiator. 


The Balancing Elbow is furnished for either iron pipe or copper 
tubing jobs. In the latter case a sweated joint is made directly 
with the Elbow—no additional fitting is needed. 


On installations having a circulator, you have also had com- 
plaints about radiators remaining hot after they have been 
turned off. The reason is that the circulating hole in the ordinary 
radiator valve passes enough water to continue heating even 
though the valve is closed. 


Put in “Genuine Detroit’ Tight-Close Valves, either packed or 
packless and you stop all such complaints. 

Carried in stock by American Radiator Company and leading 
jobbers. 


Write for information on both these products before you handle 
another hot water job. 





DETROIT LUBRICATOR COMPANY 


DETROIT, MICH., U.S.A. © 5900 Trumbull Ave. 


NEW YORK, N. Y.—40 West 40th Street CHICAGO, ILL.—816 $. Michigan Ave. 
LOS ANGELES, CALIF.—320 Crocker St. 


Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 


Canadian Representative 
RAILWAY AND ENGINEERING SPECIALTIES LIMITED, Montreal, Toronto, Winnipeg 
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A Bituminous 
Coal Stoker 


A new bituminous coal stoker which is designed to 
feed 20 lb. of coal per hour and which is applicable to 
any type of heating plant has been announced recently, 
and is shown here. 

The stoker incorporates the same type of burner, gas 
eliminator, tapered coal feed screw and five speed drive 
as the larger models of the company’s line of automatic 
coal burners. The burner is mounted with gaskets on 
the welded burner base. The heat control has a single 
speed motor and adjustable cams for pilot fire operation 
and heat anticipation, providing coordinated fire control. 
A cast aluminum blower type of fan is mounted in a 
pressed steel housing which has a grilled air inlet. The 
low-set hopper, which has an accessible spike catcher 
and motor cover, is mounted on the hopper base. 

Whiting Corp., 15604 Halsted St., Harvey, IIl., is 


the manufacturer of this bituminous coal stoker. 





Above, Bituminous Stoker 





Right, New Circulator 


New 


Circulator 

The circulator shown in the accompanying illustration 
is designed to increase circulation and to deliver heat 
when and where necessary. 

It is described as having a cast iron body of improved 
design, a balanced cast aluminum impeller, a stainless 
steel shaft with alloy bronze bearings and an electric 
motor. Some of the features listed for the circulator are: 
a motor mounting arrangement, together with a flexible 
coupling, designed to assure quiet operation; an oil 
reservoir described as permitting constant lubrication to 
all working parts; and a chocolate brown body finish 
with the motor casing of conventional black enamel. 

This circulator is manufactured by Kamer and Com- 
pany, 761 Mather St., Chicago, III. 


A New 
Light Truck 

A new light truck, designed to handle building sup- 
plies which must be transported quickly and econo- 
mically, has just been announced. It is shown in the 
illustration on the next page. 

Available in % and % ton sizes, the truck features 
large loading space and load distribution. —Two engine 
types are available, the four cylinder, listed for eco- 
nomical multi-stop work and the six cylinder for highway 
transportation. Chromium plated radiator grilles, mod- 
ern type front fenders, individual running boards and 
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other features give the trucks a streamlined appearance. 
Both sections of the windshield can be opened, and it 
is indicated that the side cowl ventilators and large door 
windows give additional cab ventilation. 

The announcement of this truck is made by the Reo 
Motor Car Company, Lansing, Mich. 





A New Light Truck 


A New 
Stoker Control 


A new stoker control] which regulates the flow of coal 
to the heating plant on both a time and temperature basis 
has just been announced is shown here. 

It operates the stoker under thermostatic control from 
the rooms being heated, and keeps the heating plant 
warm and ready for use when the thermostat is not call- 
ing for heat. Some of the features listed for the control 
are: a rapid response to changes in room temperature ; 
short heating operation for the purpose of saving wear 
on the stoker; and more even heating. The control also 
cuts off the coal flow if the fire should be extinguished. 
The indicator dial shows which one of four reasons is 
responsible for the operation or idleness of the stoker. 

Iron Fireman Mfg. Co., 3170 W. 106th St., Cleveland, 


Ohio, is the manufacturer of this new stoker control. 





New Stoker Control 


Midget Switch 


A New 
Midget Switch 


A new midget switch which is designed particlarly for 
use with oil burners or other equipment where small 
switches are needed has just been announced, and is 
shown here. 

Some of the features listed for this switch are: the 
mechanism is entirely enclosed in the pressed steel case ; 
the operating mechanism is of the rotary type; a large 
copper contact area is provided; the terminals and fuses 
are easily accessible and ample wiring space is provided ; 
the operating handle is of fiber; a minimum number of 
moving parts are used; and the switch may be locked in 
the off position. Two sizes are listed as being available, 
one measuring 534 by 1% by 3% in., and the other 
6% by 47% by 33% in. 

Westinghouse Electric & Mfg. Co., East Pittsburgh, 
Pa., is the manufacturer of these midget switches. 
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’ ATERFILM 
facts - with others/ 


There are definite reasons why WATERFILM BOIL- 
ERS are occupying a leading position in the field 
today. 


Their many outstanding features give a dealer a pow- 
erful sales story. Consider these points: 


Manufactured especially for automatic 
firing. 

Of Welded Steel Construction. 

Provides abundant, year-round domestic 
hot water supply. 

All units of equipment, including boiler, 
burner and domestic hot water tank 
completely enclosed in a handsomely 
designed jacket. 

Heats Quickly and Cools Slowly — saving in 
many cases as much as 50°, in fuel bills. 

These WATERFILM features, consistently advertised to con- 
sumers and architects, are creating increased sales and profit- 
able business for dealers all over the country. Get your share. 


Write today for full information. 


WATERFILM BOILERS, INC. 


154 Ogden Ave. :: Jersey City, N. J. 





THE FLAS WH BOILER STABILIZED 


RATERS RRR RR 
A KOVEN PRODUCT 











ADAMS ENGINEERING CO., Inc. 
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HEATERS 





THAN 
ORDINARY WATER HEATERS! 


And everybody says: ‘‘How can they do it?” There 
are two answers... 
1. Because Kleen-Tubes weigh only 2 ounces per 
gallon of capacity instead of nearly halfa pound. 
2. Because they are engineered for economical 
production. 
That’s why Adams can sell you a straight-tube, 
cleanable heater . . . built entirely of copper and 
bronze (setting new standards of performance and 
appearance) at the price of conventional heaters. 
Kleen-Tubes cost no more to buy and THEY 
COST MUCH LESS TO USE! Why? Because—for 
the first time—they provide trouble-free hot water 
service without repairs or replacements. When 
you install a Kleen-Tube it’s there for the life of 
the heating plant. 
Made in 16 sizes from 40 gal. to 800 gal. 


Ask for Bulletin No. 110 


2607 WENTWORTH AVENUE, CHICAGO 


| A New 
Oil Burner 


A new oil burner in which all of the moving parts— 
the motor, the fan, the pump and the regulator valve— 
are incorporated in a single unit has been announced 
recently. It is shown here. 

Among the features listed for this burner are: All 
the moving parts can be removed from the burner by 
taking off the four screws which fasten the housing 


_ cover; the burner housing base is a single casting, for 





_ gallons per hour. 


the purpose of simplifying installation; a breech plate 
affords easy access to the electrodes, while the large 
size conjunction box simplifies making electrical connec- 
tions; the burner is operated by a one sixth horsepower 
motor ; the pump is of the internal rotary gear type; the 
regulator valve is of the single adjustment piston type ; 
and the burner incorporates a cast aluminum fan. The 
capacity of this burner is listed as from one to three 
A black and red frost finish 1s listed 


as standard for the unit. 


Syncro-llame Burner Corp., 1200 Park St., Hartford, 


_ Conn. announces this new oil burner. 

















New Heating 
System 


A new heating system which is adaptable to small 
homes and which is marketed as a complete unit, ready 
to install, has been introduced recently. The central 
heating unit of this svstem is shown in the accompany- 
ing illustration. 





Heating Unit 
for New System 


A New Oil Burner 


The system embodies a circulating heater which has 
a capacity of 7,500 cu. ft. of warm air, and up to 90 
sq. ft. of hot water radiation, and supplies both humid1- 
fied warm air and radiator heat. The circulating heater 
is designed to be installed on the main floor, with the 
radiators, which are supplied with hot water heated 
by the same unit, installed on the upper floors. It is 
listed as being adapted to either new or old homes. It 
is indicated further that the heater can burn all types of 
fuel. The unit as marketed consists of the heater, radi- 
ators, expansion tank, air valves, dial thermometer and 
boiler drain cock. 

Excelso Products Corporation, 57 Clyde Ave., But- 
flalo, N. Y., is the distributor of this new heating sys- 


tem. 
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Summer Air 
Conditioning Unit 


A new summer air conditioner with provisions for 
cooling, cleaning, dehumidifying and circulating air and 
which is all contained in the one unit has been announced 
recently. It is shown here. 

The chief advantages listed for this unit are its size 
and refrigeration capacity. It occupies a floor space 
measuring 20 by 33 in. The refrigeration capacity of 
the reciprocating type radial compressor is three tons. 
The compressor is operated by a 3 h.p. motor. The unit 
provides for overhead distribution of the conditioned aur, 
with a diffusion type grille placed near the top. Air circu 
lation of 1,200 c. f. m. is provided by the unit. Other 
features listed are: it can be adapted to a duct installation 
so as to condition air for more than one room; outside 
air may, if it is desired, be brought in for ventilation ; and 
multiple installation of units may be made, with one or 
ore units handling outside air. In such an installation 
each unit is designed to operate independently. The unit 
is listed as being available in a gray crinkle finish, or 
in other colors, as specified. 

Airtemp Inc., subsidiary of Chrysler Corporation, 405 
Lexington Ave., New York City, manufactures this new 
summer cooling unit. 





“we a 





Above, Squirrel Cage Motor 


Left. Summer Air Conditioner 





New Squirrel 
Cage Motor 


A new general purpose riveted squirred cage poly 
phase induction motor has just been introduced on the 
market, and is shown in the accompanying illustration. 

It is available in frame sizes of from one to fifteen 
h.p. at a speed of 1800 r.p.m., and is designed for ap- 
plications requiring open, sleeve, ball bearing, enclosed, 
fan cooled, or splashproof motors. The integral parts 
of the motor are insulated. The new riveted frame con- 
struction with end frames made of malleable iron is 
designed to contribute to the strength and rigidity of 
the motor. Some of the features listed for this new motor 
are: two-part conduit boxes which can be mounted in 
any of four positions so as to provide easy access to 
leads; knock-off ledges on the end frames designed to 
permit taking down with ordinary tools; ball 
ings provided with pressure grease fittings and a relief 
plug; and sleeve bearings which are fitted with an oil 
filler gauge. 

Gseneral Electric Co., Schenectady, N. Y., is the manu- 
facturer of this new motor. 


bear 
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“There is Nothing 
Comparable to 


OLD DUTCH” 


— says this Master Plumber 





w 
ATE) 





And America’s leading plumbers agree 
with him in recommending Old Dutch! 


OLD DUTCH CLEANSER 
221 North La Salle Street 
Chicago, Illinois 

Dear Sirs: 

About eleven years ago, upon completing my first 
plumbing job, and wanting the fixtures to look their best, 
I tried a can of Old Dutch and with such marvelous re- 
sults that I continued to use it. 

I try to be very neat in my work and the last thing 
I do in finishing up a job is to clean and polish the fix- 
tures. Through experience I find there is nothing com- 
parable with Old Dutch that will clean and polish and 
give that finished effect and still not harm the delicate 


finish of the enamel. 
Yours very truly, 


J. Verne Van Kirk 
201 Blaine Avenue 
Seaside Heights, N. ]. 

Thousands of conscientious Master Plumbers 
throughout the United States use Old Dutch and 
recommend its use to their customers. They know 
that Old Dutch is made with Seismotite and con- 
tains no harsh scratchy grit... that it does not 
scratch porcelain or enamel. 

Old Dutch protects your good name by protecting 
the plumbing you install. 

It goes further, therefore costs less to use. It does 
not clog drains and it leaves no gritty deposit. You 
can safely and profitably recommend Old Dutch 
Cleanser. 


MAKE THIS TEST. Put a littie Old Dutch between two pieces of glass and 
rub them together. You'll neither fee! nor hear any horsh grating, and 
no scratches will be made in the glass. Old Dutch particles are flaky and 


flat-shaped. It is entirely free from the scratchy grit She 
au 
present in ordi nary cleansers. 
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New Information 
and Aids to Sales 


Stoker Control 
Bulletin 


The Mercoid Corporation, 4201 Belmont Ave., Chi- 
cago, has published Bulletin No. 242-KD covering a new 
stoker control. A photograph and a description of the 
functions of the unit; discussions on construction details 
and operation ; installation instructions and adjustments, 
illustrated with cut-away views; operating instructions ; 
and a list of notes for service men are included in this 
four-page bulletin. A series of wiring diagrams also are 
included. The bulletin, which is printed in two colors, 
is punched for loose leaf binding and is 8% in. by 11 in. 


Air Conditioning 
Bulletins 

Carrier Corporation, 850 Frelinghuysen Ave., Newark, 
N. J., has just issued two new bulletins. One describes 
a unit which provides year around air conditioning for 
individual rooms, with a central system. The other in- 
cludes typical applications, combinations, operation cycles, 
ratings and capacities with detailed specifications on the 
company’s line of air conditioning and heating equip- 
ment. The former contains four pages and the other 
seven. Both bulletins are illustrated and are 8% in. by 
11 in. in size. 
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Draft Regulator 
Pamphlet 


Preferred Utilities Manufacturing Corp., 33 West 60th 
St., New York City, has issued a four-page pamphlet on 
the line of draft regulators manufactured by that com- 
pany. Descriptions and photographs of various types 
are included together with price lists. A list of the com- 
pany’s products is included on the last page. The first 
page is a letterhead with a blank space for a message. 
The pamphlet, which is punched for loose leaf binding, 
is the size of an ordinary business letterhead. 


Solder and Flux 
Price List 

A standard price list, effective Nov. 2, recently made 
available by Handy & Harman, 82 Fulton St., New York 
City, covers that company’s line of brazing alloys, flux 
and silver solders. The price list includes several new 
additions to the line. A list of new standard sizes 1s 
attached to the price list which consists of three pages 
and is 6 in. by 9 in. in size. 


Price Sheet 
on Valves 

Gorton Heating Corporation, Cranford, N. J., has just 
issued Trade Price Sheet No. 36-A, on their line of equal- 
izing valves and air eliminators. In addition to prices, 
short descriptions and discount information, the sheet 
contains an illustration of each unit. 

















Address Michigan Inquiries to The Barber Gas Burner 
Cass Ave., Detroit, Michigan 


You Get DEPENDABILITY 
in a Gas Pressure 
Built by 
%", %*, | 
, 2” ‘sizes. 

If there is any place in the world where a cheap 
product is ill-advised—it's in the case of Gas 
Pressure Regulators. Barber Regulators have 
A.G.A. Approval, complying with severe require- 
ments as to pressure drop and precision of opera- 
tion. Moderately priced for Regulators of the 
highest grade. Compact design, all-bronze bodies, 
accurate workmanship and assembly—gas-tested 
and inspected. These qualities ARE essential for 
Regulators you can install—and FORGET. 

Write for literature, prices and discounts 
on the Barber line of Burners, Controls 
and Regulators. 

THE BARBER GAS BURNER CO. 
3704 Superior Avenue, Cleveland, Ohio 


Ce. of Michigan, 447% 


aN — “an em et ti 
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Switch and Control 
Literature 


Bulletin No. 100, a fifteen-page booklet, and a two- 
color folder on mercury switches; and Bulletin No. 200, 
on condition controllers manufactured by Durakool, Inc., 
1002 North Main St., Elkhart, Ind., have been pub- 
lished by that company. Photographs and cut-away 
drawings illustrate the texts of the folder and Bulletin 
200. Tables also are included in the folder. The book- 
let is 334 in. by 8% in. in size. The other pieces are 
8Y4 in. by 11 in. in size. 


New Folder 
on Washers 


Radiator Specialty Co., Charlotte, N. C., has pre- 
pared a new pocket-sized folder covering their line of 
washers. -The folder, which is designed to represent 
the steel kit in which the washers are sold, is approxi- 
mately three-quarters of the actual size of the kit. The 
cover of the folder opens to disclose an interior view 
of the kit with its compartments filled with an assortment 
of the washers. A description and a photograph of sev- 
eral of the washers are included on the inside of the 
cover. An illustration and a description of a display 
board for the washers also is included. The folder is 
printed in two colors. 


Oil Burner 
Catalog 


A catalog on air conditioners, oil furnaces and con- 
version oil burners has been issued by May Oil Burner 
Corporation, Maryland Ave. and Oliver St., Baltimore, 
Md. Phetographs, sectional drawings, cut-away views, 
descriptive material and tables of selection data and 
dimensions are included in the catalog. General discus- 
sions on the line and the company also are included. 
The catalog contains eight pages and is 8% in. by 11 in. 
in size. 


Unit Heater 
Bulletin 


Johnson Fan & Blower Corporation, 1319 W. Lake 
St., Chicago, has issued Bulletin No. 3660, covering 
their line of unit heaters. Included in the bulletin are 
photographs and descriptions of the unit, illustrated 
descriptions of testing methods employed by the com- 
pany, photographs of installations, drawings of sug- 
gested piping connections, tables of capacities and draw- 
ings of outline dimensions with accompanying charts. 
The bulletin contains 23 pages, is printed in two colors 
and is 8% in. by 11 in. in size. 


Folder 
on Metals 


American Nickeloid Co., Peru, Ill., has prepared a 
pocket-sized folder on their line of pre-finished metals. 
A general discussion, a list of their line of metals and 
a list of the branch offices of the company are contained 
in the booklet. A sample of the metal, in the form of a 
key, is attached to the front cover. 
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GERSTEIN & COOPER 


BOILERS 
TANKS 
STORAGE HEATERS 


IN ALL COPPER or 
COPPER SILICON ALLOY 


“HERCULOY” or “EVERDUR” 
AS SPECIFIED 


The solid reputation of Gerstein & Cooper has 
been built on superior manufacturing and the 
sterling performance of G & C products “On 
the Job.” 

Gerstein & Cooper Boilers, Tanks, and Storage 
Heaters have been installed in many promi- 
nent buildings, including Hospitals, Schools, 
Hotels, Institutions, Industrial Plants, and United 
States Government Buildings. 

Jobbers and Plumbing Contractors working on 
Government orders, Federal Specifications 
WW-P-541, find Gerstein & Cooper equipped 
to meet exacting requirements and to make 
deliveries when promised. 


GERSTEIN & COOPER CO. 


Main Office and Factory 
SOUTH BOSTON. MASSACHUSETTS 
BOSTON — NEW YORK ~—~ CHICAGO 
Represented by Edward Sinn, Harrison, N. J. and 
Lydon, Cousart & Co., Charlotte, N. C. 





Typical of all Gerstein & Cooper uipment is this modern 
Automatic Welding Machine. as used in fabrication of Ger- 
stein & Cooper Tanks Range Boilers. Etc. 
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BRASS GOODS OF HIGHEST 
QUALITY AND SALABILITY 


Consolidated Brass Goods 
have the high quality — 
durability — performance— 
appearance — which fake 
them ready sellers. Prices 
are moderate, profit excel- 
lent. WRITE FOR CAT- 
ALOG. 


No. 3 
Compression — 


Cock 


, too 











No. 1360 


No. 7 Combination Pres- 
Water Gage sure and Tempera- 





ture Relief Valve. 
For Hot Water 


Double Tray Tanks. 


Laundry Faucet 


Steam Gage 5 : 


Syphon No. 46 Air Cock 


No. 1975 
ited 


Boiler 


Drain No. 7750 No. 26 Air Cock 
















Fusible 
Plug 
No. 1611 






No. 2010 
Pop Safety Valve 


CONSOLIDATED BRASS CO. 








138 Summit Avenue Detroit, Michigan 





MAROLD L. ALT 





O MEET the demands of this and two pipe forced circulation hot 
modern age, heating men must water heating...one pipe steam 
have a thorough, up-to-the-minute and one pipe steam with vacuum 
knowledge of modern heating prac- qnd graduated orifice air valves 
tice. That's why this book was |. yacuum, vapor. sub-atmos- 
ae <= ee — pheric, orifice and differential heat- 
grasp understanding of this vital ing systems ila unit heaters . . . 
sublect...from this one source. unit ventilator ...unit air condi- 
MO ERN “HEATING will provide tioners ... convectors .. . insulation 
ou with a wealth of practical in- --° degree days. . testing . - @8- 
Sth which is authentic and timatin . etc. Many charts, tables 
dependable. It tells the how. wh and il ustrations simplify its use 
and wherefor of modern steam and nd _ clarif mony ci It's a 
hot water heating. Thoroughly book you . a book 
covers such subjects as: chimney you'll want “3 put to prac- ss 
construction . . . boiler sizing . tical use in your daily work 
piping methods . . open and closed » « » and it’s availa we to 
ot water heating systems...one you now for only . . 








oupon Today---<-<<-<--=-- 


DOMESTIC ENGINEERING COMPANY. D.E. 12-36 
1900 Prairie Ave., Chicago. 
Send me 2 | copy of MODERN HEATING. for which I en- 
close $1.00 unde rstand I may return this book if not 
what it is auaned to be and that my money will be refunded. 


om oe on oe ow oe oe oe ©, CTL 


Name ..... 
Address a: : 
SNEED, sicccceccdccasececes POT eTeT TPT TT Tee Trerey 
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Oil Burning 
Boiler Folder 

Fitzgibbons Boiler Company, Inc., 101 Park Ave., 
New York City, has published a three-color mailing- 
piece on their line of oil burning boilers. An illustration 
of a boiler, arranged on a background on which the 
names of various oil burners with which it can be used 
have been written, and a discussion on the line are 
included. The mailing-piece opens into a folder consist- 
ing of three pages, 8% in. by 1114 in. in size. 


Anthracite Burner 
Literature 


Electric Furnace-Man, Inc., 816 E. 140th St., New 
York City, has issued several booklets and folders on an 
automatic anthracite burner which they manufacture. The 
literature covers several different models. Illustrations, 
descriptions, installations and discussions of the advan- 
tages of this type of equipment are included in the liter- 
ature. Each piece of literature is printed in colors and, 
with the exception of one pocket-sized folder, is about 
8'4 in. by 11 in. in size. 


Air Conditioner 


Manual 

Russell Electric Co., Mfrs., 334 W. Huron St., Chi- 
cago, has issued a manual for sales, installation and 
service for the line of air conditioners which they manu- 
facture. The text of the manual includes descriptions of 
the system used with these air conditioners, the features 
of the system, a comparison with other systems, instruc- 
tions for its installation and servicing and suggestions 
for selling the air conditioners. Examples are cited and 
illustrations of installations of various types are included. 
Drawings, charts, and photographs supplement the text. 
The manual which contains 19 pages and is 8% in. in 
size, sells for five cents. 


Oil Burner 
Literature 

Harvey-Whipple, Incorporated, 515 Emery St., 
Springfield, Mass., has issued several pieces of literature 
on their line of oil burning equipment. A number of 
folders, 81% in. by 11 in. in size, and a booklet, 11 in. 
wide by 17 in. long are included in the group. Photo- 
graphs and descriptions of oil burners and oil burning 
units and photographs of installations are included. 


Air Conditioning 
Booklet 


National Air Conditioning, Incorporated, Division of 
National Radiator Corporation, 101 Park Ave., New 
York City, has published an eleven-page, three-color 
booklet on their line of air conditioning equipment. A 
general description of the line, lists of equipment, speci- 
fications, photographs and blueprint drawings of various 
models are contained in the booklet. Blueprint diagrams 
with accompanying descriptions telling how to figure for 
the systems, and a table of ratings and capacities also are 
included. The booklet is 8% in. by 11 in. in size. 
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Oil Burner 
Display Card 

Wayne Oil Burner Corporation, 102 Glasgow Ave., 
Fort Wayne, Ind., has prepared a two color display card. 
The card carries the motto “There is less to fear from out- 
side competition than from inside inefficiency, discourtesy 
and bad service.” The card is 8% in. wide by 10% in. 
in size. 


Bulletins on 
Industrial Controls 


Bulletins G-9, G-10 and 115, recently published by 
Automatic Temperature Control Co., 34 E. Logan St., 
Philadelphia, Pa., cover controls for regulating tem- 
perature, time, level, flow and pressure. A description 
and general information on the line, drawings and photo- 
graphs, accompanied by descriptions of the products and 
a list of the literature that the company has available are 
included. The bulletins are all 8% in. by 11 in. in size 
and are punched for loose leaf binding. 


New Flue 
Pipe Booklet 

Johns-Manville Corp., 22 East 40th St., New York 
City, has issued a twenty-page booklet covering a flue 
pipe which they manufacture. Besides a description of 
the pipe, the booklet contains photographs of interior 
and exterior installations, along with tables of weights 
and prices on round and oval flue pipes and fittings. in 
addition, the booklet contains over 30 complete detailed 
drawings showing the installation of the material in 
various types of construetion. Included are drawings 
showing how to install the material in interior and 
exterior frame and brick veneer walls, installations on 
the exterior of buildings of various types and the installa- 
tion of the pipe in connection with brick chimneys. The 
booklet is printed in two colors and is 8% in. by 11 in. 
in size. 


Unit Heater 
Mailing-Piece 

A two-color mailing-piece issued recently by Young 
Radiator Company, 709 Mead St., Racine, Wis., covers 
unit heaters manufactured by that company. Photo- 
graphs showing full and cut-away views of the unit, 
descriptive material, photographs and installations and 
a list of suggested uses for the units are included in 
the piece which is 8% in. by 11 in. in size. 


Stoker Price and 
Specification Booklet 


Anchor Stove & Range Co., Inc., New Albany, Ind., 
has published a dealer’s price list and specification book- 
let on their line of stokers. A letter telling of the addi- 
tion of a boiler-stoker unit to the line and a list of 
points to be considered in selling this unit; price tables ; 
lists of material furnished with each unit; and trimmings 
and equipment are included in the booklet. The book- 
let contains four pages and is 8% in. by 11 in. in size. 
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(~ THANKS, MR. PLUMBER, > 
MOTHER SAYS WE'RE SAFE 


IN THIS SHOWER 


9, 


@ It’s easy to sell parents 
the Doran Safe-T-Showr. 
It absolutely eliminates all 
danger of scalding. Temp- 
erature is controlled ther- 
mostatically at any point 
from cold to 120 degrees. 
Yet Safe-T-Showr costs 
little more than uncertain 
manual valves. A market 
awaits you wherever hot 
and cold water are mixed 
and kept within fixed tem- 


perature limits. Ask your 


jobber today. 





DORAN COMPANY 


SEATTLE, WASH. 


ree, WNIIOW 





THE GEM “30”"— 
AMAZINGLY QUIET 


A Real Value at- - 364. 


You can sell lower priced Uniflow Shal- 
low Well Systems down to $46.00, but 
the advantages of the Gem “30” remain 
long after the price is forgotten. 


It's a 300 gal. per hour pump, mounted 
in rubber over a 30 gal. galvanized tank, 
shipped completely assembled in one 
crate, 


Complete with Quiet Capacitor Motor 
Air Volume Control—Pressure Gauge 
Automatic Overload Relay—Relief Valve 
and Automatic Pressure Switch. 

Liberal discounts permit aggressive sell- 


ing of Uniflow Products at a good profit. 
Write for catalog and proposition today. 


UNIFLOW MFG. CO., ERIE, PA. 





SHALLOW 
WELL PUMPS 


DEEP WELL 
PUMPS 


CELLAR 
DRAINERS 


WATER 
SOFTENERS 


KLARIFIERS 


DOMESTIC AND 
COMMERCIAI 
REFRIGERATION 


WATER 
COOLERS 


MILK COOLERS 


BOTTLE 
COOLERS 


DRAUGHT BEER 
COOLERS 


BEER PUMPS 
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— 
SPECIAL SINKS 
to fit any space 


Non-absorbing and non-staining, Alberene 
Stone is ideal for sinks and laundry trays. 
Tongue and groove joints with hidden 
bolts, permanently cemented, have the 
strength, solidity and tightness of one- 
piece units. 

As you know, Alberene is natural quarried 
soapstone. Acid-, heat-, and wear-resist- 
ing. It can be shaped, sawed and fabri- 
cated in any desired shape or form with- 
out danger of chipping or spalling. 
Order Alberene Sinks of any dimensions 
to fill any desired spaces. Shipment will 
be made within one week from the receipt 
of order and complete details as to sizes, 
openings, etc. 

Write for special price on the Alberene 
i Laundry Tray, plain and in Duco 
colors. 


ALBERENE STONE CORP. OF VIRGINIA 
419 Fourth Avenue, New York, N. Y. 


Quarries and Mills at Schuyler, Va. 











LBERENE 


/ STONE SINKS-«TRAYS 











STOP HEAT LOSS 


Radiators that fail to heat properly .. . 
radiator traps that pound and hiss cost 
money in wasted steam. When radiator 
traps are ‘good for one more season” 
they are too expensive to keep in a 
building one more day. 





< Pa 






> Wasteful steam consumption can be 
stopped quickly and easily by moderniz- 
ing faulty or obsolete radiator traps with 
Webster Trap Attachments. No need to 
disturb piping connections. The original 
trap body need not be removed. Merely 
ream out the old valve seat, insert the 
new Webster push-seat at the proper 
level for operation, place the Webster 
Sylphon Bellows with valve piece in po- 
™ sition and attach the cap. That’s all. 

Simple. Economical. And it gets results. 


= ) 
Typical Webster 
Sylphon Attachments 


Webster Sylphon Attachments—dated 
to simplify service records—are proving 
their effectiveness in hundreds of build- 
ings. Trap modernization will show a 
profit in nearly every heating installa- 
tion over five years old—profit for the 
building owners, profit for you. Write 
us .for further facts. 





WARREN WEBSTER & CO., 1637 Federal St., Camden, N. J. 
Pioneers of the Vacuum System of Steam Heating—Est. 1888 
Branches in 60 principal U.S. Cities—Darling Bros., Ltd., Montreal, Canada 
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Folder on 
New Stoker 


Sto-Coke Inc., 2331 N. Illinois St., Indianapolis, Ind., 
has prepared a pocket-sized folder which covers a new 
type automatic stoker manufactured by that company. 
Photographs of the entire unit and of the grate are pre- 
sented in the folder in addition to descriptive material. A 
listing of the main features of the unit also is included. The 
folder, which is printed in two colors, contains six pages. 
A space for the dealers name is provided on the last page 
of the folder, which measures 314 in. by 6% in. in size. 


Valve and Pressure 
Gauge Catalog 


Catalog No. 200, recently published by C. A. Norgren 
Co., Inc., Denver, Col., covers that company’s line of 
pneumatic products. Regulating and reducing valves, 
an automatic gas regulator, relief valves, blow valves, 
safety valves, cocks, air vents, hose couplings and pres- 
sure gauges are included in the catalog. Illustrations, 
descriptions and prices of the units are contained in 
the catalog which consists of 23 pages and is 8% in. 
by 11 in. in size. 


Oil Burner 
Literature 


Anchor Post Fence Company, Eastern Ave. and Kane 
St., Baltimore, Md., has published a pocket-sized folder 
and a mailing piece on their line of oil burners. Illus- 
trations of various models of the units, together with 
descriptions are presented in this literature. The mail- 
ing piece is a three-section folder with a page size of 
84 in. by 11 in. Both pieces are printed in two colors. 


Thermometer 
Catalog 


Catalog No. 200A, on industrial indicating thermom- 
eters, has been released by The Palmer Company, 28 
Clay St., Cincinnati, St. Bernard, Ohio. Illustrations and 
descriptions of the units and their fittings, along with 
tabulated information on sizes and prices, are contained 
in it. Charts of comparative Fahrenheit and Centigrade 
scales, and a list of standard thermometers for various 
industries are included at the back of the catalog which 
contains 67 pages and which measures 7% in. by 10% in. 
in size. 


Space Heater 
Thermostat Folder 


A four-page, two-color folder prepared by Robert- 
shaw Thermostat Company, Youngwood, Penn., covers 
space heater thermostats for automatic sectional house 
heating with gas. Photographs, floor plans, tables and 
charts show the comparative costs and temperatures of 
two identical houses—one that is heated with gas space 
heaters and the other with coal. Photographs, descrip- 
tions and specifications of the complete line of thermo- 
stats are included. A series of drawings show details 
of various applications of the units. The folder is 8% 
in. by 11 in. in size. 
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Folder on 


New Bidet 

KleenSan Corporation, 341 Park Ave., New York 
City, has prepared a pocket-sized folder descriptive of 
the bidet attachment for toilets which is manufactured 
by that company. The merits of the unit from a health 
standpoint are discussed in an article entitled “I Dare to 
Speak,” written by an American mother, a former nurse. 
Photographs of various views of the unit and its parts 
and a technical description also are included. The folder 
consists of nine pages and is printed in two colors. 


New Catalog 


on Pumps 

The F. E. Meyers & Bro. Co., Ashland, Ohio, has 
issued Catalog No. 69, which includes descriptive mate- 
rial on their line of pumps and water systems. Photo- 
graphs, descriptions and prices of pumps, water systems 
for rural use and their accessories are included. A sec- 
tion at the back of the catalog contains engineering and 
installation data and a table of shipping weight and meas- 
urements of the pumps. The catalog is 8% in. by 11 in. 
in size and contains 367 pages. 


Turbine Pump 
Bulletin 


Roots-Connersville Blower Corp., Connersville, Ind., 
has issued Bulletin 260-B11B, descriptive of its line of 
turbine pumps. Photographs of full and sectional views 
illustrate various driving arrangements. A _ selection 
table, a performance curve and a table of specifications 
also are included. 


Catalog on 


Pipe Tools 

Catalog No. 33, prepared by The Nye Tool & Ma- 
chine Works, 4120 Fullerton Ave., Chicago, covers that 
company’s line of pipe tools. The catalog, which is 
printed in two colors, contains illustrations, descriptions 
and list price tables. A table on American standard 
pipe threads and a page of helpful hints on the care of 
dies also are included. The catalog is 6 in. by 9 in. 


Nickel Alloy 


Steel Booklet 

The International Nickel Company, Inc., 67 Wall St., 
New York City, has issued Bulletin P-1, a fourteen-page 
booklet on the properties and applications of heat treated 
wrought nickel alloy steels. The discussion is illustrated 
with photographs and supplemented with tables and 
charts. The bulletin is 8% in. by 11 in. in size. 


Water Heater 


Mailing -Piece 

Day and Night Water Heater Co., Monrovia, Calif. 
has prepared a three-color mailing-piece on their line of 
water heaters. The piece which is a broadside 18% in. 
wide by 24 in. in size, contains a large cut-away illustra- 
tion of one of the units with an accompanying descrip- 
tion of its features, and a group of smaller cut-away 
illustrations of the various models. 
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directly in the flow of water. 


functioning of relief valve. 
increase in temperature. 


fitting. 


valves or piping in any way. 


3205 Perkins Ave. 








The New, A. G. A. Approved 
Titan Temperature and 
Pressure Relief Valve 


This device is installed on the hot water outlet in the tank 
Action, as a result, is unfailing 
and positive, there being no dead pockets to prevent proper 

Pressure relief is obtained through a spring-loaded valve 
which opens when the pressure reaches a predetermined point. 
Should the water become overheated to 
melts and lets the water escape thereby preventing a further 


The Titan Relief Valve serves as a coupling connected in the 
line thereby eliminating the necessity and expense of a tee 


To replace fusible disc, it is not necessary to disassemble 


Designed for application to storage or range boilers. Pre“ 
vents corrosion, scalding and explosion. 


Catalog and full information on request. 


THE TITAN VALVE 
& MANUFACTURING COMPANY 


Thermostats—Safety Pilots—Relief Valves—Safetystats 


Cleveland, Ohio 


200°F, a fusible disc 




















tasy to sell! 


.. make more 


PROFIT. 














pq DIFFEI 
ale POPULAR 


es, 
No. 855 "Micro" PRICED 
Boiler Protector * 


A complete line of low priced BOILER 
PROTECTORS that make automatic 
firing really possible. They feed neces- 
sary make up water, stops the burner 
when steam pressure is excessive or 
when water is lost accidentally—also 
spills surplus water. Built entirely of 
non-ferrous metals. The “MICRO” 
Switch carries the Underwriters’ Lab- 
oraiory Label. 


Send for Bulletins D-7 


Which gives full details of these 
and other unusual Heating Special- 
ties, Humidifiers, Air reliefs, etc. 


A Sample Will Convince YOU 


) . ® 
Se DIFFERENT 


i, 


WATER-BOY 
Safety Feeder 


‘MICRO” 
WATER-BOY 


Rorler Protector 
7 


‘MICRO” 


low water cut-off, 
Safe-T 


No 9% AUTOVENT 
PY ire. Tittams tt. ttt. ag 


ter lo pF etters er om 


OL’ FATTHFU 


MAID.O.MISI 
HL'MIDIFIER 
For Barm Aw 
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NEWS of PATENTS 
Plumbing 


2,037,625. Trap Joint and Drain Outlet. Arthur H. Goepel 
and Patrick F. Donahue, Waterbury, Conn., assignors to 
Scovill Manufacturing Company, Waterbury, Conn., a cor- 
poration of Connecticut. 


Mee : fart Apap OS por . Tite ay bs im 


EXTRA MARGINS 


~~ MORNE RS ane Se 








STRENGTH. 


AND 


QUALITYZ 
o 


50% stronger metal, bronze 
bushings throughout, no 
studs used anywhere, ample ae 
clearance around all bolts, | 
—these are some of the 33 
special features of these 
new Kennedy Valves—the 
best valve value on the 
market. 


The Kennedy Valve Mfg. Co. 
E mira, N. Y¥. 


Write for Descriptive Bulletin 
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| 2,037,625 

| TRAP JOINT AND DRAIN OUTLET 
| 
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Made tor Lon g Ru gge d Service 2,056,103. Shower Bath Spray Head. Isadore Herzbrun 
and Charles F. Schultis, Cleveland, Ohio. 


2,044,430. Expansion Joint. Robert Hall, Lockport N. Y., 
assignor to American District Steam Company, North Tona- 
wanda, N. Y., a corporation of New York. 

2,052,515. Water Softening Apparatus. Eric Pick, New 
York, N. Y., assignor to The Permutit Company (1934), Wil- 
mington, Del., a corporation of Delaware. 
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2,051,215 2.056.021 : 
. 7 | HEATER STRUCTURE ELECTRICAL CONTROL FOR GAS WATER 
Boiler Tube Cleaners, Flue Brushes, Wire Heater HEATERS 
Brushes, Handy Cleaner Brushes, Fire Brooms, 
Track Brooms. 
Tempered Stee! " P ” 3 
Th i a aa 2,051,215. Heater Structure. Chester D. Jones, Pitts & 
he Worcester line is complete ' : v4 ES 
Catalog gladly sent upon request burgh, Pa., assignor to Pittsburgh Water Heater Corpora- ‘ 
tion, Pittsburgh, Pa., a corporation of Pennsylvania. : 
WORCESTER BRUSH and SCRAPER CO. 2,056,021. Electrical Control For Gas Water Heaters. 
10 AUSTIN STREET WORCESTER. MASS. : A Sie 
Frank Schubert, Lynbrook, N. Y. s 
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Jr., Denton, Tex. 
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2,053,061. Combustion Control System. Edward S. Bris- 
tol, Philadelphia, Pa., assignor to Leeds & Northrup Com- 
pany, Philadelphia, Pa., a corporation of Pennsylvania. 

























ze © 


2,053,492 
TEMPERATURE CONTROL 


2,053,974 
TEMPERATURE RESPONSIVE DEVICE 








2,053,974. Temperature Responsive Device. Lawrence E. 
Smith, Rochester, N. Y., assignor to Taylor Instrument 
Companies, Rochester, N. Y., a corporation of New York. 

2,053,492. Temperature Control. Carl A. Otto, Milwau- 
kee, Wis., assignor to Johnson Service Company, Milwaukee, 
Wis., a corporation of Wisconsin. 


2,053,333. Oil Burner. William W. Hallinan, Seattle, 
Wash., assignor to Skinner & Orr Engineering Company, 
Seattle, Wash., a corporation of Washington. 


2,052,992. Flow Restrictor for Heating Systems. William 
K. Simpson, Waterbury, Conn., assignor to Hoffman Spe- 
cialty Company, Waterbury; Conn., a corporation of Illinois. 

2,053,340. Pulverized Fuel Apparatus. Joseph E. Ken- 
nedy, New York, N. Y., assignor to Nellie Kennedy, New 
York, N. Y. 

















2,053,365 
THERMOSTATIC OUTLET VALVE 


2,052,992 
FLOW RESTRICTOR FOR HEATING 
SYSTEMS 








2,053,365. Thermostatic Outlet Valve. Adolph F. Evers, 
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Want to eliminate the danger of scalding 


in your shower baths 

and stop unexpected 

changes in the water 
temperature? 





@® No more slipping in a 
soapy tub or on a wet tile 
floor while trying to dodge 
a “‘shot’’ of icy cold or 
scalding water—W hen you 
use a shower bath regulated 
by a Powers safety shower 
mixer the temperature re- 
mains right where you want 
it. You can really enjoy the 
thrill of a comfortable 
shower in absolute safety. 
























Why they’re more economical 
—There's no loss of time or waste 
of hot or cold water while waiting 
for a shower atthe right tempera- 
ture — Powers mixers cost more 
—They're worth more. 


Write for circular describing 
this remarkable shower mixer. 
The Powers Regulator Company, 
2716 Greenview Avenue, Chicago. 
Offices in 45 Cities — see your 
phone directory. 


POWERS caower mixers 




















Nye No. 25 Vise Stand 
Folding Type, for Carrying 


Furnished With or Without Nye Vises 





OR the plumber or steamfitter requiring 
practical and well built equipment, we rec- 
ommend this folding type stand. 


ASK YOUR JOBBER 





The NYE Tool & Machine Works 


4120-30 Fullerton Avenue, Chicago, IIL, U.S. A, 
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When the Vacuum slips 
_a little each week 


You can be practically sure 
that joints leak, but—it’s a 
very easy job to stop all the 
. leakage by painting over 
\ every threaded joint and 
every gasketed joint with 


SMOOTH-ON 
No. 3 


All you need to do is cvat 
the outside of every threaded 
and flanged joint with 
SMOOTH-ON No. 3. By so doing, you will “get” every 
line leak, and at the same time you will protect the good 
joints from future weakness. 










crosey 


“7 “#e* < 
“10S oe ag poe 


The vacuum draws the SMOOTH- 
On into the open spot and forms 
a seal which is impervious to vibra- 
tion, because once SMOOTH-ON is 
set, it expands and contracts at 
| the same rate as the rest of the 
line, and it cannot shrivel or move 
from place. 

Get SmootH-ONn No. 3 in al or 5-lb. 
can or larger keg from your nearest 
dealer, or if necessary, from us. 
Write for free booklet. 


SmMooTH-ON Mere. Co., Depr. 12 
570 Communipaw Ave., Jersey City, N. J. 


Do it with SMOOTH-ON 














HELPFUL IDEAS 
for ENGINEERS 


























YOU 
NEED 


this 
BOOK 


©O MAN interested in forced air 

heating or air conditioning can 
afford to be without JONES’ ES T- 
ING TABLES. This b 
figuring of forced air heating and air 
conditioning requirements simple. clear 
and absolutely certain and eliminates 
all chance of error or omission. Saves 
time and effort. Four sets of tables 
cover every Rn yo condition ... 
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FOLDER 


Your copy of our new 


free book folder de- everything which may have an effect 
heatin d air diti 7 
scribing thirty - nine - utiliz = conditioning. Can 


on any —- using ducts. 
Beautifully bound. book consists 
of 68 pages. size 6 x 9. Get your copy. 
Simply fll in coupon, attach your 
check and mail today. If you are not 
satisfied, return the book and your 
money will be refunded. 

Formerly priced at $2.00 
this book has now been 
ss re 


outstanding books is 
waiting for you. Just 
place a check in the 
lower square in the 
coupon and return it 
today. No cost. No 
obligation. 











spemeam ewes es Return Cou Today == == ams we oes 
DOMESTIC ENGINEERING COMP ° D. E. 12-36 
1900 Prairie Avenue, Chicago. IIl. 

Send me my copy of JONES’ ESTIMATING TABLES for which I enclose 
$1.00. If not satisfied I'll return the book and my money will be 
refunded. [} Send me copy of your free book folder. [) 
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Winners— 


(Continued from Page 79) 


Consistent display advertising is carried in the local 
newspaper, stressing the advantages of automatic water 
heating. Various direct mail advertising programs are 
carried from time to time. In addition, they send a 
monthly mailing piece to a selected list of customers, 
featuring automatic water heaters and other modern 
plumbing and heating appliances. If this mailing piece 
has produced no sales, it has established the Davison 





‘Here are Montrose L. Davison and Ralph D. Davison, 

who sell water heaters the year ‘round. They find water 

heaters open good leads to sales of other plumbing and 
heating equipment 


Brothers with the people as headquarters for water heat- 
ing equipment. 

They have built up a reputation for making good in- 
stallations, and they like to sell water heaters because 
it is the means for opening leads on other plumbing 
equipment. Therefore, the selling of water heaters is 
a year "round proposition, although they realize that 
there is a seasonal demand, which they meet with special 
effort. Experience has shown them that this is when 
their prospect card system can be used with greatest 
effectiveness. 

They, too, ring doorbells and solicit customers person- 
ally. With the reputation they have built up and the 
good will they enjoy, they find its not difficult to get an 
opening to the prospect, and once they confront the pros- 
pect, their sales message converts the prospect to a cus- 
tomer. 
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Ice— 


(Continued from Page 71) 


capacity without causing any undue heating to occur 
during this process. 

Before attempting to thaw out a pipe by electric means 
it should be looked over and all other electrical connec- 
tions to the pipe should be disconnected such as radios, 
telephone ground wires and so on. Also the line should 
be inspected to see that no gas pipes are in contact with 
the water pipe. 








SL heb hhdiddiddidddlid 











House 





| 


cy hanstormer 











| , 
To Cet. SO°VCC 








Fig. 8—In this case either house service line, or both, 
could be thawed with this connection 


There are some contractors who state that they do not 
find it necessary to do this but complaints have been 
known to arise and such an inspection and removal will 
render the contractor able to say that no dangerous con- 
ditions existed when the current was applied. Also lead 
pipes should not have as high voltages applied as other 
lines due to the danger of melting the lead. Seventy-five 
amperes is recommended as a maximum with not over 
150 amperes in any case. This means that it will take a 
little longer to thaw out a lead pipe as the heat in the 
pipe will rise more slowly. 

A few typical set-ups are indicated in Figs. 2, 6, 7 
and 8 for house service freezing and while the same 
scheme may be used on larger water mains in the street 
the current requirement usually becomes so great that 
a special power transformer must be secured from the 
local lighting company and set up by them for the pur- 
pose. While this may sound expensive and troublesome 
it usually is the lesser of two evils compared with tearing 
up the street or leaving the line frozen until warmer 
weather thaws the pipe. 





Bookkeeping— 


It will be remembered from the article last month 
that there are two journals in this system of bookkeep- 
ing; the Sales and Cost Record and the Cash Journal 
and Purchase Register. Therefore, two transactions are 
necessary to close them. In the case of the Sales and 
Cost Record the procedure is as follows. All the col- 
umns on the Sales and Cost Record sheet are added and 


Page 77) 
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-— Specialties veld 


KEEP IT AT YOUR FINGERTIPS! 


In this new, complete catalog more Trap. A _ superior trap in every 
than 100 new and improved items sense. Its inside trimmings are 
in the BLAKE Line of Cast Iron entirely of brass, forced in posi- 
and Brass Plumbing Specialties are tion with a lead gasket and bolted 





Ad 








pictured and de ....... — , . cannot loosen 
scribed. Itincludes =" or leak ... fits 
much information either extra heavy 


you'll want to keep oo or standard soil 


on hand for ready pipe ... has full 
reference. Among waterway... 
the items featured square head brass 

bolts fasten cover. 


is this BLAKE Im- 
Write for your cat 


alog today. 


BLAKE 


ote ISLAND, iLL. 


proved “Palher wo 
Type” “ae @ 


Back Water 25" 










SPECIALTY CO. 
ROCK ISLAND, ILL. 








ME TAPHRAM 


[me raomeam 
ALA ALALALALALALALALA LAL 









METAPHRAM | 
Type D2 * 


for low pressure, vapor 
or vacuum — oil, coal 
or stoker fired. 


METAPHRAM Gradual Control 


covers the entire range of domestic hot 
water and low pressure boilers and tank 


heaters, either gas, oil or coal fired. 
Full stock carried in New York, 210 E. 45th St. 


Descriptive Bulletins on Request 


NATIONAL REGULATOR CO. 
2317 KNOX AVENUE CHICAGO 
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the amounts written in pencil on the first line below the 

LET ME WORK FOR YOU last entry which has been made in each column. If there 

are any red ink (loss) amounts, they must be subtracted 

for just 15 days from the total of the black ink (profit) amounts before 

> 8 em Ge Peace Bets Meee the various columns are added. When this has been 

portable, dependable and easy to use. Hundreds done, the totals of the credit columns are added. This 

af heating dealers use mo in selling and service should be done on a piece of scratch paper. If the totals 

work. I give them 24 hour temperature records . . . ‘ 

a @ 6 tuck, cnm-tncned chest.’ Pen end > of these columns equal the sum of the totals of the debit 

metal element built in door, swinging out of columns, the entries are correct and the totals can be 

ma an + enti eps a ley so written in ink at the bottom of the various columns. 

formation about this 15 Day Trial Inspection After this is done, a single line in red ink is drawn 

offer. above and a double line in red ink is drawn below 

Practical Instrument Company each total. This closes the Sales and Cost Record. As 

ask your jobber 2711 N. Ashland, Chicago was explained last month, a credit is what goes out and 
oa xq NC T) a \ } Mecording a debit is what is received. 

ALL. ofA % owaltan 


STEP TO FOLLOW IN CLOSING JOURNAL 











The amount shown in the Amount Charged columns 
on the sheet should be written as a debit to the account 
of each customer. After this is done, the various totals 
should be transferred and written in their respective 
accounts in the ledger. 

Similar steps are following in the closing of the Cash 


2 W A Fe rR O Cc ae e Journal and Purchase Register. The various columns 
; on the journal page are added and their totals written 
Triple Wear Wrenches in pencil on the first line below the last entry. Then on 


The Warnock wrench is easy to adjust. The strap is arranged in such « a separate piece of paper the totals of each credit column 
way that it can be drawn absolutely tight inone movement. Notice, are added. The totals of each debit column are then 


too, that this strap is triple folded at the point of greatest strain. . : . ne 
Fer cheame, brace end nishel pleted pine added, with the exceptions of the columns headed Total 
Overhead and Bank Deposits. If correct, the debit and 
WARNOCK MEG. CO., Worcester, Mass. credit totals will be the same, while the Total Overhead 
column should equal the sum of the totals of the indi- 
vidual overhead columns. As was the case with the 
Sales and Cost Record, all totals are written in ink and 
ruled to close the Cash Journal and Purchase Register. 
The next step consists of posting or writing in these 
entries in the ledger. Totals of each of the columns 
excepting Total Overhead, Miscellaneous Overhead and 
General Journal are posted to their corresponding ac- 
counts or pages in the ledger. The ledger is the book 
{ to which are posted entries originally made in the other 
books in the system. In the system described, there 
are three ledgers bound in one cover. These ledgers 
The REICHERT are General Ledger, Customer's Ledger and Accounts 
Float & Mfg. Co. Payable Ledger. The arrangement of the contents ot 
2208 Gmeed Ave. the ledger used in the system 1s as follows: A guide 
page with a projecting tab labeled General Ledger comes 
Telede, Okie first. This general heading includes Assets, Liabilities, 
Job Accounts and Overhead. The second section of the 
ledger is headed by a guide page called the Customers’ 


Automat > ° 
iy eT, vay 2 ledger and is followed by one of the two sets of alpha- 
Se ae ON eee betical tabs included in the book. The last section of 
dies ; ae, ? y* > > > v1 . + ' > < > f “© ~ J re . 
Ie OAs Me Be the ledger begins with a guide called Accounts Payabl 



































Or The patented seam and spud 
construction makes Reichert 
Solderless Heavy Gauge Sheet 


longer Copper Floats the strongest 


° on the market. Thoroughly 
SECTVICE inspected, tested and guar- 
anteed leak-proof. Write for 
folders on the entire line of 
floats and rubber tank balls. 



































Tht Geenes and is followed by the other set of alphabetical tabs. 
This last named section should contain an account with 


each creditor. 
A Rexoil Franchise means more 
than just buying = burners. It _ ‘ ’ 
represents a priceless reputation #7 -_ : r ¢ — , "TET "C 
of more than fifteen years of Ans i 0m ie ASSETS AND LIABILITIES GUIDES 
friendly, personalized factory co § Ta 
operation plus the finest equip- 
nd ex- 


ment that material, time a In the General Ledger section, the Assets guide is 


perience can produce. We invite 


your interest in Rexoil Conver- | a. followed by these accounts or pages: cash on hand; cash 
sion Burners, Boiler Units, Fur- . . ’ 

nace Units, and Air Conditioners. | in bank; petty cash; notes receivable; customers’ ledger 

~ controlling account; material; productive labor; small 

REIF-REXOIL, INC. tools ; shop equipment; office and showroom equipment ; 


BUFFALO, N. ¥ automobiles and trucks; reserve for depreciation, and 
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prepaid insurance. ‘The Liabilities guide heads the fol- 
lowing accounts: notes payable ; accounts payable ledger 
controlling account; accrued expenses; John Doe invest- 
ment; and the John Doe personal section. 

The Job Accounts section contains a record of the 
loss and gain on the job work, loss and gain on plumb- 
ing contracts, loss and gain on heating contracts, loss 
and gain on store sales, discount earned, discount al- 
lowed, permits, freight and drayage, transportation and 
board, incidental expense, truck expense and overhead 
applied. The general heading labeled Overhead includes 
the following items: miscellaneous office expense; office 
salaries ; automobile expense ; advertising and donations ; 
dues ; interest ; legal expense ; taxes; miscellaneous store 
expense; allowances to customers and bad accounts 
charged off; non-productive labor; insurance expense ; 
rent ; depreciation; damaged materials; tool repairs (in- 
cluding the purchase of small tools) ; compensation in- 
surance; and miscellaneous shop expense. 

These accounts or page headings for the ledger which 
have been enumerated are merely suggestions. Some 
may be left out or others added, according to the indi- 
vidual requirements of the business for which the book- 
keeping system is to operate. It will be noted that most 
of the accounts which have been mentioned have the 
same titles as the column headings on the Sales and 
Cost Record and Cash Journal and Purchase Register 
sheets which were illustrated last month. 

The posting practice—that is, the making of entries— 
to be used in the ledger is this. The individual items in 
the Accounts Payable column on the Cash Journal and 
Purchase Register sheets are posted on their corres- 
ponding pages in the Accounts Payable Ledger. <A 
similar practice is followed with the items in the Cus- 
tomers’ Accounts column except that the total of Ac- 
counts Payable is posted te the Accounts Payable Con- 
trol Account page in the General Ledger and the total 
of the Customers’ Accounts column is posted to the 
Customers’ Ledger Control Account page in the Gen- 
eral Ledger. 





CREDIT AND DEBIT BALANCES 


All the items in the Miscellaneous Overhead and Gen- 
eral Journal columns are posted individually to their 
respective accounts in the Ledger. The Total Overhead 
column is not posted to any page in the ledger but is 
used to show the total overhead expense of each month. 

When these steps have been completed, each column 
on each account or page heading in the General Ledger 
is added on a piece of scratch paper. The difference be- 
tween the debit and credit side of each account is deter- 
mined and the result written in ink in the column headed 
Balance.” This balance should be designated as either 
a debit or a credit by writing “Dr.” or “Cr.” in the 
column which is for that purpose on the ledger page. 
When the total of the debit column exceeds that of the 
credit column, the difference between the two is a debit 
balance, while if the opposite is true it is a credit balance 
and should be written as such. 

Taking off a trial balance is accomplished as follows. 
The balance—that is, the amounts which have been 
written in the balance column—of each page in the 
ledger is transferred to the Trial Balance sheet. Care 
must be taken to write the debit balances in the Debit 
column of the Trial Balance sheet and not in the Credit 
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and fittings 
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Tubes 
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Operation 


4. Rugged 
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Appearance 
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Heating men from coast to coast are 
discovering that Fedders Unit Heaters 
are built as good as they look! 


The performance you get out of them 

is the result of the engineering that 

goes into them. Write for Catalog 542 
. it takes them apart for you. 
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VALVES 


for Comfort 
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Y 
Niorsmo creates a greater In the sectional view of the 
degree of dissatisfaction among “KELLY Valve shown above 
householders than the lack of the heating man can readily see 
comfort ... and nothing is more for himself its many advantages: 
likely to cause discomfort than the simplicity of its design... 
faulty, inefficient air vaives. When the total absence of complicated 
you specify “KELLY” Valves for features. Nothing to hamper its 
one-pipe systems you definitely action. “KELLY” Valves are a 
assure your customers a measure vital necessity to the one-pipe 
of comfort .. . economical com system. For genuine satisfaction 
fort ... which they can’t pos specify them for every onue-pipe 
sibly secure from ordinary valves. job. Write for literature. 











Eastern Office and Ware 
house 


(TRADE. MARK Evins F. Glore Sales Corp. 
Grand Central Terminal Bldg. 


i i New York, New York 


NATIONAL METAL 
PRODUCTS CORP. 


15-21 N. Shelden St., Chicago 
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any roof pitch. One piece...all lead. 
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column. Once all the balances have been transferred 
from the General Ledger to the Trial Balance sheet, 
each column on the sheet is added. If no mistake has 
been made, the totals will be the same and the Trial 
Balance will be completed. 

The accounts or headings on the Trial Balance sheet 
are listed in the same order as they appear in the Ledger. 
That is, Assets, Liabilities, Job Accounts and Overhead. 
In figuring on the Trial Balance sheet, a sub-total is 
placed below the “John Doe Investment” account. The 
difference between this sub-total and the sub-total in the 
debit column indicates what the net profit for the month 
was. If the sub-total for the credit column was greater 
than that for the debit column, this would indicate that 
there had been a net loss. 

Care should be taken when new accounts are added 
to the Ledger to place them in their proper group; 1.e., 
Assets, Liabilities, Job Accounts and Overhead, for if 
this is not done, the sub-totals which will result may not 
show the correct profit or loss in the Trial Balance when 
it is worked out. 





erA— 


(Continued from Page 61) 


try, this outstanding aid should be continued at least 
until it has completely served its purpose or has been 
supplanted by other credit agencies. 


MODERNIZATION AND REPAIR WORK FINANCED 
BY INSURED NOTES 
(Based on a sample of notes reported by selected 
lending institutions) 
Type of Work Percent of Notes Insured 
Number Amount 
Percent Percent 


go) Re 23.3 31.4 
Machinery & Equipment.................. 25.5 22.6 
Cay Ge Beinn ciccceccccvovveccvvesr 17.0 16.3 
DE -uiias catneeud edhe hides SOURS Cowes a te 12.4 12.8 
Painting & Interior Decorating........... 15.5 10.7 
I ee er ee ee re 6.3 6.2 

DEES deeb dt deod bbb bbb be heKbes he dene 100.0 100.0 


—Division of Economics and Statistics 
Operating Statistics. 


TYPES OF PROPERTY IMPROVED BY FHA 
MODERNIZATION NOTES 
All Amounts Up to $50,000—Combined Reserve 
August, 1934, through September, 1936 
Modernization and Repair 


Notes Insured Type of Property 


Improved Number Pct. Amount Pet 
Single Family Residen- 

| Ee ee ee ee 787,418 65.84 238,398,476 53.61 
Multiple Residential. 226,708 18.95 76,688,312 17.25 
tetail Store & Service 

PE. bh eehaw obda bee 84.856 7.10 60,754,822 13.66 
Commercial Other Than 

Dt. Keueenakataedte 15,627 1.31 18,754,305 4.22 
Industrial and Manufac- 

DT sosesoudee eases 6,995 58 16,590,438 3.73 
Farm Property® ....... 43,403 3.63 16,240,213 3.65 
SIUERCWEIOME ccc ceveces 4,642 .39 3,865,810 87 
All Other Property**®... 26,307 2.20 13,378,284 3.01 

TD sépebsevtbeoeeees 1,195,956 100.00 $444,670,660 100.00 


*Inclusive of commercial farm property. 
**Including professional offices in dwellings, 
garages, etc. 


private 
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Properties improved by modernization notes, inclusive of 
all insured notes, showing major types of improvements are 
represented by this chart 





Cold Feet— 


(Continued from Page 64) 


Jan. 30, 1936. 
Dear Mr. Brown: 


We installed the control as recommended in your let- 
ter of Jan. 4. In the early-morning, the units run until 
the lobby is 70 deg. Fahr., when the thermostat closes 
the steam valves. The motors stop a few minutes after 
the valves are closed. About 8 o’clock, when the people 
start to come in, the thermostat turns on the steam and 
the motors start. On a cold day, the motors run until 
about 4:30; on a mild day, they start and stop several 
times between 8:00 and 9:30. From 9:30 to 11:30, few 
people enter or leave the building; so the motors only 
start and stop several times, depending upon the out- 
door temperature. Thus, they start and stop all day 
long, automatically stopping when the steam goes down 
at night and starting again when the steam comes up in 
the morning. 

My customer is very well pleased with the way the 
unpleasant condition in his building has been so success- 
fully solved. 


Yours truly, 
Paul Smith. 





14 Ideas— 


(Continued from Page 60) 

“Our sales of faucets increased to a point above normal 
for the season as a result of the display,” said Dwight 
Park. “The display created a great deal of interest 
among passers-by, and I feel confident it furthered 
future sales as interest was aroused by the wide range 
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_—® NEWEST Sterling 
ik ie Pat. Applied For Mi } X | fi G 
Qos: VALVE 

matic, self-con- seen 


tained control. Regulates both hot and 





cold water flow through a single valve, 
providing a service line temperature 


of any desired degree. 
Write for Catalog 
STERLING ENGINEERING CO. 


Milwaukee, Wis. 


3732 North Holton St., 














EMERGENCY? 


Unless you carry a complete 
assortment of HINDLEY’S Plumb- 
ers’ Specialties in stock at all 
times you're not prepared for 
every emergency. Keep these 
better specialties handy. Small 
as they are you'll find them BIG 
aids to profit and prestige build- 
ing. Stock up NOW! ae 
MFG. CO., Valley Falls. 


HINDLEY'S_1 


LUMBERS 


SPECIALTIES: 
DEPENDABILITY $ 
P 
































At a Moderate Price 


HERE is a relief valve that 
establishes a new stan- 
dard of value. It follows the 
spring type of design in order 
to cantie the greatest sim- 
plicity with the fewest number 
of parts and the most posi- 
tive dependable action. Being 
a safety device, it is not built 
to a price—but to a safety 
standard so that it will not 
fail in an emergency. Sold+ 
at the lowest price of any 
safety device offering the 
same measure of protection. 


] T: 
Sold Through Jobbers nomical ype 
Descriptive Circular with 


further details on request. ; * 
H. B. SHERMAN MFG. CO., Dept. D, Battle Creek, Mich, U. 5. A. 





A New High 
Standard for 
Most Eco- 
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Incorporated 1907 


THE AYLING & REICHERT CO. 
| 3047 NORTH ERIE STREET TOLEDO , 











158 DOMESTIC 


JARMELEE 


USH NIPPLES 
modern and ctactele 





Quick Service 


When you want replacement Push Nipples quickly 

think of Parmelee. Orders shipped the day re 
ceived. Complete stock. Push Nipples to fit any 
style, type or size of cast iron radiation ever made 
in this country. Exact fit guaranteed. Send sam 
ple or sketch giving accurate dimensions. Rust 
resistant finish if desired. Also boiler nipples. 


PARMELEE MANUFACTURING CORP. 
P. O. Box 121 Frankfort, New York 
MEETS EVERY FAUCET 
WASHER REQUIREMENT 


















ITH the “ACME” every faucet emergency. 
Handipak assortment of As its name implies it's a 
100 beveled faucet wash- handy pack to have on 
ers in 8 popular sizes hand. rder a stock from 
tucked in your kit you are your jobber. LAVELLE RUB. 
amply equipped to meet BER CO. 320 W. IMinois St. Chicage, 


“ACME” 
Gum bandipa 
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No matter what you may 
want ... whether it be 
competent employee ... a 
change of position... anew 
business ... a new partner 
. used tools or equipment 
a classified advertise- 
ment will put you in touch 
with the parties you want 
to reach. The cost is very 


CLASSIF IED little but may mean much to 
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of faucets shown. We had several persons come in 
after the display had been removed who mentioned that 
they had noticed the display while it was in the window. 

“This coming Christmas we are again going to have 
a special window display, and according to present plans 
will feature a cabinet sink. In addition, the window will 
also contain various other items, such as closet seats, 
faucets and bathroom accessories. The window will be 
lighted at night and will be decorated in a manner appro- 
priate for the Christmas season.” 





How to Make Displays 
iam various window displays which 


illustrate the previous article all are governed by one gen- 
eral principle, that of simplicity. This makes them not 
only easily arranged, but also adds to their effectiveness 
and makes them quite in keeping with modern trends in 
store decoration. The basis for all of these displays 1s 
a background which, in some cases, has projecting wings 
or columns added to it. General treatment of all the 
displays is similar, that is, to the backboard is added 
the design, which in most instances is in contrasting 
colors. 

Fig 2 in the accompanying article shows a display that 
has a design made from silver tape which has a reflecting 
quality. This tape is made from metal foil which 1s on 
a heavy paper backing. It is also stamped with horizon- 
tal lines so that it has an indented or corrugated appear- 
ance. The star at the upper left hand corner of the 
display is made of crinkled silver colored foil on a raised 
papier maché form so that it stands out from the back- 
ground. The Christmas tree is emerald green in color 
and it, too, is made from paper and is completed by a 
number of regular Christmas tree ornaments which are 
hung upon it. 


DESCRIPTION OF BACKGROUNDS 


A white background is the basis for the display shown 
in Fig. 3. It has as its central design a Christmas tree 
in green as was the case in Fig. 2. On either side ot 
the tree are panels of blue paper which are covered 
with silver stars of varying sizes. On the extreme edges 
of the display are half tubes covered with white paper. 
These act as a frame for the display. All seams are 
covered with bright metallic tape similar to that described 
for the previous display. 

The display shown in Fig. 4 has a background divided 
in three levels. The lowest level is made of white pa- 
per, above it is a level of paper stamped in alternating 
bars of color, while the top section is blue covered with 
candles are made by cover- 
Across the entire top 
The color 


various sized stars. The 
ing half tubes with red paper. 
of the display is a fringe of cut cellophane. 
chosen for the fringe is a bright red. 

A silhouette of a poinsettia is the central design for 
the display reproduced in Fig. 5. The background for 
this is light colored paper which is flanged on either 
side by strips of paper stamped in alternating bars of 
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This display also is framed by columns of cor- 
rugated paper. Across the top is a printed paper border 
showing a winter scene. The colors in this border are 
blue, green, yellow, brown and white. 

While Fig. 6 is not exactly a Christmas display, it is 
of a seasonal character and might follow any of the 
Christmas displays shown on these pages. Two dark 
blue bells on a white background make up the design. 
Pieces of metallic silver tape hang from the bells and 
give the impression of streamers. The border across the 
top of the central portion has the inscription, “Happy 
New Year,” printed in either green or red on a white 
background. 


green. 


PAPER MAKES A MOUNTAIN PEAK 


A mountain peak cut from white paper and mounted 
on a deep blue background is the basis for the display 
shown in Fig. 7. Superimposed on this white moun- 
tain peak is a circle of deeper blue covered with silver 
stars. Over this is a cut-out silhouette of a white deer. 
Bright metallic tape is bent to form hoops which are 
mounted on either side of the deer. These hoops stand 
out from the background. 

A similar design is to be found in Fig. 8. This dis- 
play has a background composed of three vertical panels. 
The center panel is blue covered with silver stars. This 
panel also has a circle cut from white paper at the 
top upon which is silhouetted a reindeer cut from red 
paper. Flanking this central panel are panels which 
are white and acting as a background for accordion 
pleated panels of silver. Four stars stand out from 
each of these panels. A fringe of cut cellophane runs 
across the top of the completed display. Half tubes act 
as a frame on either side of the background. Across 
the top of the display is the inscription, “Christmas 
Greetings,” which is printed in contrasting colors to the 
background. 

Corrugated tubes of white and smaller, smooth tubes 
of red flank the display represented by Fig. 9. A canopy 
of bright red runs across the top and this canopy 1s 
printed with the word, “Gifts.” The tubes mentioned 
previously and the canopy are decorated with bright 
metallic tape. Mounted in the center of the display is 
a circle of colored paper which has a Christmas candle 
in contrasting color centered upon it. 

Fig. 10 shows another display which has a background 
of white paper. On this white background are three red 
candles cut from paper. A fringe of paper is around 
the top of each of these candles. This fringe is cut from 
white paper containing particles which glitter in either 
artificial or natural light. Panels of red, accordion 
pleated paper are on each side of this central design. A 
border across the top of the display has two strips of 
colored tape placed upon it and the inscription, ‘Ideal 
Gifts,” flanked by two stars. 

PLAIN DESIGN 

A fairly plain design is shown in Fig. 11. This dis- 
play is on a white background. Accordion pleated panels 
of colored paper are on the left side of the background 
and at the bottom of the central portion. Leaves of 


colored paper are placed upon the background in such 
a manner that they seem to grow out of a vase which 
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BASE OF 
THE JOB IS 
WORKMANSHIP 


It starts with us in the building of 
boilers and ends with your installa- 





tions. Match the workmanship you 
put into your job with that put into 
Pennsylvania Range Boilers and 
your work will be something for 
today's children to point out to 
their grandchildren. 


All Welded, Riveted and Welded and Everdur Boilers in a 
Complete Range of Sizes. Also Boilers and Tanks 
of Special Shapes and Sizes Built to Order. 


PENNSYLVANIA RANGE BOILER CO. 


Established 1805 
24th and Washington Ave. Philadelphia, Pa. 
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THESE FEATURES 


Symmetrical Design—Neat—Compact 
—Stem Washer easily renewed— 
Stem is provided with upper seat. 
When fully opened, there is no pres- 
sure on packing. Long Stem enables 
stuffing box to be repacked, while 
Stop and Waste is open or closed. 
‘Large Waterway allows full volume. 
Extreme durability. Long service life. 





“Tioga” Stops are furnished as shown 
or with inlet copper pipe, outlet iron 


Cc bent = pipe or with copper pipe coupling 
peep sc yo both ends—all in the following sizes: 
and Waste 





V5", ¥,” and . 

















COMPRESSION 
STOPS 


and Stop and Waste 
» 

A Product of 
KITSON COMPANY 
2409-15 Westmoreland St. 

Philadelphia, Pa. 





For Sale by Plumbing 
Wholesalers and Jobbers 
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Compression Stop 
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PERFECTLY 
TEMPERED WATER 


These valves meet all qualifications and 
are definite and indispensable factors in 
home and institution. The anti-scalding 
and _—_anti-chilling 
feature is outstand- 
ing, insuring safety, 
comfort and 
economy. 























The finest materials 
obtainable are 
used in their man- 
ufacture and they 
are designed to fit 
any bathroom. 


LEONARD 1 
VALVES Lie 


Thermostalically Controlled! 


LEONARD-ROOKE COMPANY, INC., MFRS. 


1360 ELMWOOD AVENUE 
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Coffee Shop serving 

splendid food at | FROM." 9 SO Wie 
low prices. “ 








J. K. BRYAN 


. HOTEL ere 
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also is made from accordion pleated paper. Across the 
top is a panel with the words, “Merry Christmas.” Near 
the top of the display there is a panel made by the use 
of strips of metallic tape. This panel has the words, 
“For Him” and “For Her,’ made from lettters cut out 
of colored paper. 

Fig. 12 also shows a display making use of a white 
background. Four leaves cut from paper of a contrast- 
ing color are placed at the top. Three half tubes are 
at the left of the display. These are covered with 
crinkled metallic material. Metal tape in two strips 
forms a panel across the top timmediately under the 
leaves. The three candles which appear in the center of 
the display are cut from bright colored paper. The candles 
are then mounted on the white background and stand out 
in contrast to it. 

A design showing a picture of Santa Claus with sled 
and reindeer is placed on top of the white background in 
the display represented in Fig. 13. This top design is 
flanked on either side by half tubes covered with colored 
paper. Either red or green metallic tape is placed in 
strips to form a design at the top and sides. Silver 
stars which stand out from the background are in either 
top corner of this display. 











Complete details about these and other displays 
can be obtained by writing to the editors of DoMESTIC 
ENGINEERING, 1900 Prairie Ave., Chicago, Ill. The 
window displays which have been illustrated can be 
supplied complete, ready to be set-up in any section 
of the country. The size of the window will influence 
the size of the display which goes into it. 























Stop— 


(Continued ‘from Page 54) 


from the Federal Trade Commission or the courts, but 
[ do not believe that we need to delay our study of the 
law until that time. You have been printing a great 
deal of interesting material on the Robinson-Patman 
Act.” 

“We are obtaining all of the information possible and 
we appreciate the comments you are making in DOMESTIC 
ENGINEERING.” 

“T would like to get 400 reprints of Congressman Pat- 
man’s address before the Central Supply Association 
convention for distribution to our customers.” 

“As most of our members are readers or advertisers 
in your publication, we do not believe that it will be 
necessary for the association to secure reprints. A great 
deal of time and energy already has been spent by our 
association on the Robinson-Patman Act through our 
study and consultations with attorneys.” 

“Your November issue is very interesting. Perhaps 
no issue of recent date is more interesting. You are 
to be highly complimented on the way you covered the 
Central Supply Association meeting and especially the 
questions and answers submitted to Congressman Pat- 
man. We consider your November issue a most valuable 
one and the industry should appreciate the splendid re- 
sults accomplished.” 
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146% Increase— 


(Continued from Page 68) 

ments is as startling as that which took place in kitchen 
facilities. To appreciate the change attention is directed 
to the picture of the old bath which contained, in addi- 
tion to the small leg tub and the antiquated wash bowl, 
having a marble top and side splashers, with chain bowl 
set in with cement, a toilet which while installed some 
years after the original equipment was taken out, was 
still far from being modern. 

To finish the picture the gas meter was hung on the 
bathroom wall. The meter reader had to trek through 
the apartment to the bathroom once a month to determine 
how much the family should be charged for this service. 

Contrast this with the new. A tile floor of white and 
black design replaces the old linoleum. Walls to a height 
of five feet are covered with ceramic tile in white with 
a black border at top and bottom. A built in tub of 
a new design is brilliantly white and the chromium finish 
fittings are set in the wall within convenient reach. A 
chromium rod overhead accommodates the shower cur- 
tain. 

A pedestal lavatory replaces the marble topped fixture 
of the old setup. The only plumbing in view is a 
chromium pipe and the faucets of like finish. The toilet 
is likewise of modern design. Soap dish, glass holder, 
and two towel rods are of glistening black and form a 
striking contrast to the whiteness of the major fixtures. 





Social Security— 


(Continued from Page 65) 


By the time this issue reaches our readers, those who 
are employers will, of course, have filed their ‘“Employ- 
er’s Application for Identification Number.” In addi- 
tion to this, everyone who is considered an employee will 
also have made his or her “Application for Account 
Number.” These two forms come under Title VIII— 
the old-age benefits section of the Act. 

It is necessary to keep clearly in mind that under 
Title VIII—the old-age benefit title of the Act—an 
employer is one who employs one or more individuals. 
The tax under Title VIII will be as follows: 1937-8-9, 
1 per cent; 1940-1-2, 114 per cent; 1943-4-5, 2 per cent; 
1946-7-8, 214 per cent; 1949 and thereafter, 3 per cent. 

It should be noted also that, under Title VIII, there 
are no distinctions made between the classes or grades 
of employees. An officer of a corporation is an employee 
of that corporation. As such, he must make his appli- 
cation for an account number just as does every em- 
ployee. A director of a corporation, who is not employed 
by the corporation, is not considered an employee. 


HOW TO FIGURE BENEFITS 


Of further interest to our readers will be the method 
of figuring how much any individual will be entitled to 
in monthly payments when he reaches the age of 65, 
and likewise what payments will be made in the event 
of death before that time. 

We reproduce in this article the table from Informa- 
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facturer of heating boilers. 
If you are not familiar 
with the various types of 


Ta CO Taco Heaters and with 


WATER HEATERS the Taco-Abbott System 


of Water Heating, please 
Have Won 


write for descriptive liter- 
National Preference 


ature. 
@ Not only have Taco Water 
Heaters received the endorse- 
ment of leading architects, en- 
gineers and heating contractors, 


TACO HEATERS, Ine. 
342 MADISON AVENUE 
NEW YORK CITY 


but they have been adopted 88 ,. canada: Teco Heaters of 
standard equipment by prac- cCgnade, Ltd., 24 Adelaide Street 
tically every important manu- West, Toronto, Canada 
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THE MOST POPULAR COIL 
FIREPOT ON THE MARKET 


No rust ner leakage—because the 
pot is coated with tin inside and 
out. The detachable coil unit is 
made of seamless steel tubing. The 
large lock-down pump and gener- 
ous flame save time. 


Write for descriptive folder to the 


CLAYTON & LAMBERT 

DETROIT 

4 r MFG. co. MICKIGAN 

= ot Makers of world’s largest sell- 
hate ing firepote 





OF GREAT IMPORTANCE TO 
HEATING ENGINEERS! 


The man responsible for getting the most out of fuel will be 
delighted with 


CALCINITE 


SOOT & FIRE SCALE REMOVER 


This highly efficient soot remover will completely remove 
heat destroying and fuel wasting soot from the entire 
heating plant, saving upwards of 15% of your fuel bill 
Calcinite is highly endorsed by large industrial users 
everywhere. 2 pound box, $!.25—4 pound box $2.00 list 
price. Also sold in !00 and 200 pound drums. Free 
demonstration. 








CALCINITE CHEMICALS, INC., 45 W. 45th St., N.Y¥.C. Dept. D.E. 
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MINNEAPOLIS-HONEY WELL 


LOW WATER CUTOFF 


and DUPLEX SWITCH 


OW cost positive protection against boiler 
damage from low water through quick, simple, 
installation on gauge glass fittings in accordance 
with A. S. M. E. Boiler Code, with M.-H. Low Water 
Cutoff. Duplex Switch includes Pressuretrol and 
also protects against excessive boiler pressure 


MINNEAPOLIS - HONEYWELL 
Regulator Company 


2801 FOURTH AVENUE SOUTH, MINNEAPOLIS, MINNESOTA 
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to the test! 


If there is the slightest doubt in your 
' mind as to whether YAGER’S Solder. 
ULDERING . 

ing Salts will help you... put ww to the 

test. A test is bound to convince you... 

that’s why we offer you a trial can free 

Write for your can of YAGER’S and try 


it on your soldering jobs 


ALEX. R. BENSON CO., Inc., Hudson, N. N. 


List of distributors in Mc Rae’ Blue Bos 


Sales Agency for Canada: 
Canadian General Electric Ce-, Torente, Montreal 


AGER’S 


SOLDERING SALTS 
“Devlin” means Dependability 







































NIPPLES 


Thomas Devlin Mfg. Co., Inc. 
Burlington, New Jersey 


ASK ANY RECOGNIZED eB BER 


Central 
SuperSeat 


Lavatory Faucet 


a No Rubber 
Seat Washer / 


The Central SuperSeat Renewable Unit 
with Metal Seat Ring outwears many rub- 
ber seat washers and is easily replaceable 
if ever necessary. A Code Faucet whose 
modern styling and greater durability 
with the trade. 
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. have made it ‘‘click”’ 


CENTRAL 


EBEASS VEG.CO. 


Ask for Cata- 
log R showing 
complete Cen- 
tral line of 
plumbing 
goods 








2955 East 55th St., Cleveland, Ohio 


101 — 
Plumbing and Heating 
Tables _ 

















(Second, Revised Edition) al 
Completely revised and enlarged. Contains as 
complete a set of working tables as has ever 


been published. ae quickly and accurately. 
practically every a omy wey | and heating ; 
question which ae possibly be answered by a 
table, rule or chart. Well indexed. Has 68 
ges. Size 8xll. beautifully bound in cloth. 
ce $700 3 ssnaseasenia 
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Please send me my copy of 101 Plumbing and Heating Tables for which 
a ay $1.00. 
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tional Circular No. 1 issued by the Social Security Board. 
It shows the monthly payments which will be available 
to workers. The method of figuring was set up in Title 
II of the Social Security Act. 

It is to be remembered that no sum above $3,000 per 
year is to be used in computing the tax. In other words, 
in order to figure the amount which will be paid as 
monthly benefit to an individual when he is 65, the 
inaximum amount which may be figured as his earnings 
in one year is $3,000. Let us assume that a man is 30 
years of age on the Ist of January, that his earnings will 
be $3,000 a year. Assuming that he will work for the 
next 35 years, hie will have earned in that time $105,000. 
It is on this figure that his old age benefits will be 
computed. For the first $3,000, he will receive 4 of 
one per cent, or $15 a month. For the next $42,000 
he will receive 1/12 of one per cent or $35 a month. 
Then, for all over $45,000, which in this case would be 
$60,000, he will receive 1/24 of one per cent, or $25, 
making the total of his monthly benefit payment, $75 
each month. If he makes $2,000 a year, then the total 
earnings on which he will base his old-age benefits will 
be $70,000. He will receive $15 a month on the first 
$3,000. He will receive $35 a month on the next 
$42,000. For all over $45,000, which in his case would 
be $25,000, he will receive $10.42. Thus, he will receive 
$60.42 monthly. 


POSSIBLE BENEFITS AT AGE 65 


In other words, in order to figure the possible benefits 
a man may receive at the age of 65, it is necessary to 
estimate what his total earnings will have been by that 
time. Then, %4 of one per cent is taken of the first $3,000, 
1/12 of one per cent of the next $42,000, and 1/24 of 
one per cent of all over $45,000. The sum of these per- 
centages is the amount he will receive each month after 
he is 65 years old. A minimum of $10 a month has been 
set, and in order to qualify for this minimum, it is neces- 
sary that a man work at least a sufficient time in the 
type of employment which is included by the Act to 
earn $2,000 during five calendar years before he is 65 
years of age. 

If an individual dies after attaining the age of 65, 
his estate is entitled to 3% per cent of the total wages 
paid to him from December 31, 1936, to his 65th year, 
less the amount of old age benefits paid to him during 
his life. 

Since a man must put in a certain amount of work 
for each of five years after December 31, 1936, and before 
he is 65, it will mean that a man who is 61 in January 
can not comply with this requirement. In his case, the 
employer will deduct the tax from his wages, and at the 
age of 65 a lump sum settlement of 3% per cent of his 
earnings under the Act will be made. 

In case of employees who pay the tax over a number 
of years and who die before they reach the age of 65, 
their estates will receive a lump sum settlement of 31% 
per cent of their total earnings under the Act. 

This explanation together with the two tables which 
are shown with this article will, we think, make clear 
to our readers just how they are affected. 

If any question arises which one of our readers finds it 
difficult to have answered locally, our Reader’s Service 
will, of course, be glad to do everything possible to secure 
the needed information. 
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Study It— 


(Continued from Page 57) 
York City, on Wednesday, July 8, 1936, which was 
attended by ten hundred and twenty-four representative 
business men who had come from different parts of the 
United States. 

Also a Mock Trial held in Hotel Astor, New York 
City, on October 20, 1936, which was attended by over 
two thousand representative business men gave some 
idea of what business had confronting it in connection 
with the Robinson-Patman legislation. 

We also have publications issued by the Institute of 
Distribution covering—‘Considerations of the wording 
of the new Robinson-Patman Act’’—‘“What manufactur- 
ers should know about the new Robinson-Patman Act’ 
and ‘What the National Distributors should know about 
the Robinson-Patman Act.” 

Without holding any brief for or against the opinions 
expressed and the interpretations placed upon the Law 
by the various authors represented in these publications, 
[ cannot help but reach the inevitable conclusion that it 
is differences of opinion between lawyers that makes 
work for the courts. 

Much of the conversation which you and I have heard 
about this Law during the past few months relates to 
its imperfections and contradictions, its ambiguities and 
complexities, and there has been very little said regard- 
ing the possibilities that the effect of this new Law may 
be entirely wholesome, and after it is clarified and prop- 
erly understood, it may not require such drastic changes 
in the basic system of distribution as some people seem 
to fear. What I am driving at is that possibly we should 
approach this problem in a very positive manner and 
not spend a lot of time chasing around looking for loop- 
holes. 


PATMAN ANSWERS QUESTIONS 


Congressman Patman of Texas, one of the authors of 
this Bill, addressed a recent convention of the Associa- 
tion of National Advertisers, at White Sulphur Springs, 
and this address developed into a clinic on the Robinson- 
Patman Act in which a number of questions were pro- 
pounded, which were answered by Congressman Patman. 
One of these questions and the answer thereto, I believe 
to be of particular interest to this organization: 

“Question: I would like to ask Mr. Patman if it is 
his opinion that functional discounts, such as wholesalers’ 
discounts, are prohibited, regardless of quantity sold. 

“Congressman Patman: Suppose you give me an illus 
tration. 

“Question: Supposing a producer sells a wholesaler 
a bill of goods, and gives him, say, a standard 10 per 
cent discount because he is a wholesaler regardless of the 
quantity bought. 

“Congressman Patman: If he then refused to give 
this wholesaler’s competitor, who was also a customer, 
the same discount, he would be violating the Law, but 


"Also see November issue of Domestic ENGinegrinc, “Let the buyer 
beware,”” page 57; “Patman talk at C.S.A. meeting clarifies application 
of Law,” page 60; “50 questions asked by members of our industry are 
answered here by Congressman Patman,”’ page 62; and “Ihe opposition 
to the Robinson-Patman Law presents another side of the picture at the 
> S. A. meeting.”” Further, see the October issue, ‘‘Patman --co-author 
of the Robinson-Patman price discrimination Law talks on the legislation 
and answers questions,”’ page 58, 
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THEY’RE A VITAL *% 
PART of the PICTURE > 
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When selling a complete new bathroom s 


or when remodeling old ones. reme 
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SHERWOOD BRASS WORKS 
Arm-and-Hammer 


Sp 6331 E. JEFFERSON, DETROIT 


Drop Forged Pipe Wrenches 


The patented Pipe Wrench has 10 improved features 
including: Heavy forged-in lugs to take side strain. 
Ball-and-Socket action. No “frame.” Improved 

spring. Replaceable Tool Steel et 
STRENGTH with balance. 


ARMSTRONG BROS. 
Chain Tongs are drop 
forged from special 
steels; chains are proof 
tested. 


















These finer wrenches cost no more. 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People” 
323 N. Francisco Ave., CHICAGO, U.S.A 


THE ORIGINAL 
PASTE FLUX 


Large concerns buy it by 
the barrel—they know it 
is good. Master Plumbers 
who use it-—stick to it. 
Send for a sample and 
you will be a Burnley 
Booster too. You can de- 
pend on a 37 year old 
favorite. 
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... the Better Septic Tank 
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he would not be violating the Law between the whole- 
saler and the retailer because they are not in competi- 
tion.” 

Congressman Patman answered a great many other 
questions that were propounded with reference to vari- 
ous features of the Act and the verbatim report of this 
clinic appears in Printer’s Ink for October 29, 1936. 
It might be well to bear in mind that the answers made 
by Congressman Patman represent his opinion, and that 
in the final analysis it will be the Supreme Court of the 
United States which will adjudicate this Law. 

There has been some discussion with reference to the 
constitutionality of the Robinson-Patman Act and no 
doubt you have heard various opinions in connection 
therewith. In the current issue of “ortune Magazine 
Reynolds Robertson of the 
firm of Cravath, DeGers- 
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which confront the legislator who essays to interfere in 
sweeping terms with the natural laws of trade or in- 
dustry.’ ”’ 

We should not lose sight of the fact that the Law is 
passed and in the final analysis you have a choice of two 
alternatives : 

One: Observe the law and insist upon your competi- 
tors doing likewise; or 

Two: Disregard it and attempt to evade it. 

Naturally, I don’t counsel or advise this second alter- 
native so for that reason I feel that every effort should 
be made, by those engaged in commerce and industry, 
to study the Act with its various ramifications and 
familiarize themselves with the purposes sought to be 
accomplished, and then determine first, whether your 

business practices are mor- 
ally fair, just, and reason- 














dorff, Swaine and Wood 
of New York, presents a 
very comprehensive legal 
opinion upon the constitu- 
tionality of the Robinson- 
Patman Act, in which he 
joins the great army of 
those who say that the in- 
terpretation of this Act is 
today one of the most 
complex problems of U. S. 
business. His conclusion 
is well worthy of note and 
I quote it herewith: 

“With respect to its 
subject matter and cover- 
age, the Act is constitu- 
tional. It will probably be 
sustained as against the 
challenge of indefiniteness 
and of delegation of pow- 
er. In the present state 
of Supreme Court deci- 
sions the specific prohibi- 
tions of the Act cannot 
constitutionally be given 
as broad and all-inclusive 
an application as is perhaps warranted by their terms. It 
is more likely that they will receive a limiting construc- 
tion to save their constitutionality than that they will be 
held unconstitutional as too broad. 

“Under this Act the businessman can no longer legally 
pursue what have heretofore been regarded as normal 
and legal sales and buying practices, without taking 
careful regard to the effect thereof upon his own com- 
petitors and upon those of his customers. He will have 
less liberty in the conduct of his business, but it can by 
no means be said that the statute outlaws all differences 
in price or in the furnishing of services and facilities in 
connection with commodity sales, even when not justt- 
fied on the basis of cost. 

“Finally, there can be said of this Act what the 
Supreme Court said of the later ramifications of the 
Milk Control Law of New York which it initially has 
sustained in the Nebbia case: “The present case affords 
an excellent example of the difficulties and complexities 
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*What'’s your idea for a cartoon? The idea for the cartoon on this 
page was yg by S.J. F.. La Porte, Ind. Readers who send in 
eas accepta for a, cartoons will receive the original drawing. 





“The house has been so comfortable since he brought us a 
new heating system for Christmas, that he won’t go home.”* 


able, and then reach a 
conclusion as to whether 
your present practices con- 
stitute an illegal discrim- 
ination—and then, consult 
your lawyer, because even 
after determining that 
your practices are fair and 
just it is possible that you 
may be involved in some 
innocent technical viola- 
tion and literal application 
of which may lead to 
serious consequences. 

The best advice which 
I have seen recently is 
“Don’t rely on general ad- 
vice, bulletins, and trade 
gossip.” These contain 
discussions and _ sugges- 
tions which at times are 
thought provoking and 
usually worth while. Study 
them. Compliance by in- 
dividual corporations or 
persons, affected by this 
law, cannot be formulated 
on general advice—you and your own individual attor- 
neys are the only ones who can chart the course of your 
own business. 

My remarks may be summed up by saying that while 
it may be true that the Law is contradictory and am- 
biguous, nevertheless, the idea behind it is quite clear 
and I would like to leave a message with you not to 
disregard the Law and the idea behind it but to study 
it in all of its ramifications for the purpose of obtaining 
from it the maximum amount of good. It would go 
without saying that if this Law results in eliminating 
from our commercial and industrial life the evils and 
abuses which have crept in over a period of years, then 
we can look forward as manufacturers and wholesalers 
to a stability of markets which should represent the 
greatest good for the greatest number. 

Let’s look at this Legislation, therefore, from the view- 
point that it represents an opportunity for all of us to 
do the things that we have talked about as being bene- 
ficial to all interests and that there is more to be gained 
by obeying the Law than there is by trying to evade it. 
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Situations Open — 


CREST — THE SPECIALTIES THAT 

are special—Invites your application 
as salesman direct to Master Plumbers. 
Write fully and confidentially, giving 
your complete selling experience. Ad- 
dress CREST MFG. CoO., 463 48th Ave., 
—— Island City, New York. 


WANTED: SALESMA N—EXPERI- 

enced salesman, preferably manufac- 
turers’ Agent, to regularly cover Moun- 
tain States, contacting jobbers and 
plumbers with an established complete 
line high grade plumbing brass. Ad- 
dress Key 307-D, ‘“‘Domestic Engineer- 
ing,” 1900 Prairie Avenue, Chicago, Illi- 
nois. 





‘Situations Wanted 


TRAVE ‘LING SAL ES POSITION DE- 

sired. For manufacturer or jobber, 
where executive and engineering ability 
is required. Age 35. Lifetime, practical 
experience. Nine years own contracting 
business. Moderate salary. State your 
proposition. Address Key 309-D, “Do- 
mestic Engineering,’ 1900 Prairie Ave- 
nue, Chicago, Illinois. 


PLUMBING, HEATING MAN, CAPABLE 

Estimator, Engineer, General Super- 
intendent, desires position. Reliable 
firms interested, please communicate 
with Rg 313-D, “Domestic Engineer- 
ing, 1900 Prairie Avenue, Chic ago, Ill. 


TRAVEL ING SALESMAN, EXP PRI- 
enced, wishes to represent wholesaler 
of heating, plumbing, etc. materials. 
Any territory acceptable. Best of ref- 
erences. Address Key 314-D, “Domestic 
Engineering,’ 1900 Prairie Avenue, Chi- 
cago, Illinois. 
POSITION W AN TE D: 12 YEAR S EX- 
perience in the wholesale plumbing 
and heating businesses, salesman and 
sales manager. 35 years old, married. 
Would like interview. Address Key 
317-D, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, Illinois. 


idan Wanted 


q ‘Manufacturer’s Representatives 


An old-established manufacturer of high-grade 
moderate-priced Flush Valves plans expansion 
through representatives located in key posi- 
tions in East, South and Middle West. Can 
secure one or two correspondingly excellent 
moderate-priced companion lines for those se- 
lected. Sell jobbers exclusively. Straight com- 
mission. Exceptionally fine training and in- 
struction. Continuous personal co-operation. 
Address Key 312-D, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago, Illinois. 


MANUFAC TU RERS’ RE PRESENTA- 

tive familiar with ventilation and 
capable of doing a sales and engineer- 
ing job with an established line of 
Dual-Air Power Fans. Address Key 
264-D, “Domestic Engineering,” 1900 
Prairie Ave., Foceenateennsi Illinois. 


Sion Wanted 


MANUFACTURER OF ROOF FLASH- 

ings desires to represent a competitive 
line of plumbing and heating specialties 
in Chicago. Address isan 310-D, “Do- 
mestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 


ESTABL ISHE D SA LE ry ORG ANIZA- 

tion desires additional lines of re- 
sponsible manufacturers for metropoli- 
tan New York. Address Key 304-D, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 








FINANCIALLY RESPONSIBLE MANU- 

facturers’ representatives experi- 
enced sales organization selling job- 
bers New York metropolitan district. 
Wants line plumbing or heating brass 
goods, fittings, faucets, valves, straight 
commission. Carry own accounts if 
necessary. Address Key 308-D, “Do- 
mestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 


MANUFACTURERS’ AGENTS DESIRE 

additional lines that can be _ sold 
through plumbing, tile and building 
material outlets in Ohio, Kentucky and 
Indiana. We are well Known through- 
out territory. Good results guaranteed. 
Address Key 306-D, “Domestic Engi- 
neering,’ 1900 Prairie Avenue, Chicago, 
Illinois. 


WANTED—A GOOD BRASS AND KIN- 

dred lines in Pennsylvania and adja- 
cent territory by experienced manufac- 
turers’ agent calling on wholesale hard- 
ware and plumbing supply jobbers. Ad- 
dress Key 311-D, “Domestic Engineer- 
ing,” 1900 Prairie Avenue, Chicago, Illi- 
nois. 


Lines Wanted 


New York and New Jersey sales agent desires 
one or two extra lines. Soil pipe and fittings, 
steam fittings, brass and steel pipe, enamel 
ware preferred. Volume sales to jobbers only. 
Can also handle oil burner accessories. Address 
Key 289-D, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, Illinois. 


SALES ORGANIZATION—OFFICES IN 

principal cities in Ohio and Pennsy!l- 
vania catering to jobbers only is open 
for lines of Bronze and Iron Body 
Valves and Vapor Heating Specialties. 
An excellent following and years of 
experience. Address Key 315-D, “Do- 
mestic Engineering,” 1900 Prairie Ave- 
nue, Chicago, Illinois. 


Wanted to Buy 


WANTED TO BUY, FROM MANUFAC- 

turer in quantity lots, to be drawn 
over a short period of time, Boiler 
Draw Offs, Stop and Wastes, Globe 
Valves, Swing Spout Faucets. Mail 
Catalogue and Prices. Address Key 


316-D, “Domestic BPngineering,”’ 1900 
Prairie Ave., Chicago, l, 
For Sale 


FOR SALD IN FLORIDA—PLU MBING- 
heating-sheet metal business estab- 
lished 17 years. General Electric Re- 
frigerators, Oil Burners, Pumps. Do 
not reply unless interested in best 
Florida has to offer. Address Key 
282-D, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, Illinois. 


FOR SALE—MODERN BRICK FAC- 

tory building 165x50 on railroad at 
Elkhart, Indiana. Loading crane run- 
ning full length. Block floor—day light 
roof. Office 35x35, with built in vault. 
Frontage 243 feet on paved street. 
Brick garage for truck. Land 243x200. 
Address Key 296-D, “Domestic Engi- 
neering,’ 1900 Prairie Avenue, Chicago, 
Illinois. 














Miscellaneous 


Job Tickets, Time Sheets 


Contract Blanks, Estimate Sheets and other 
printed forms for plumbers our specialty. 
Also Letter Heads, Cards, Envelopes, etc. 
Reasonable prices and prompt attention to 
inquiries and orders. Write for samples. 


LOUIS FINK & SONS CO. 
Trades Building, Laurel Springs N. J. 


WITH 


HAROLD ELECTRIC 
MODEL E THAWER 


Denver plumber in winter of 1929-30 
thawed 300 services, $3,000.00 worth 
of business. A GOOD INVESTMENT. 


Order yours and really make money. 
Order now before the next freeze. 


HAROLD ELECTRIC CoO. 
Walla Walla Washingten 


PLUMBERS’ BIN LABELS 


@ li 
RED. ELLS | 


Send for samples and prices of card holders, 
bin labels, and free booklets: “How to Lay 
Out the Plumbing Shop.’’ Hadden Bin Label 
Co., Haddon Heights, N. J. 


PIPE COUPLINGS 


We can turn your old surplus pipe couplings 
into CASH or, if you need pipe couplings we 
can supply you from stock AT A SAVING. 
Write 


Russell F. Kleinman 
$315-17 No. and &t., Philadelphia, Pa. 


SPOT CASH 
For Your 
SURPLUS PIPE COUPLINGS 
AND THREAD PROTECTORS 


Turn your dead stocks of coup- 
lings and thread protectors into 
cash. Write at once for simple 
shipping instructions and the high- 
est market prices we will pay you 
for Pipe Couplings and Thread 
Protectors. 


VALLEY STEEL PRODUCTS CO. 
2700 Go. First St. Se. Louwls, Mo. 
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BUILT FOR LONG SERVICE... 
WALCO PIPE WRENCH 





cross-locked 
renewable 
lower jaw 


The Walco Wrench is built for heavy duty. Its life is practi- 
cally indefinite, for the part on which wear focuses—the teeth 
on the lower jaw—is renewable. New lower jaws, made of spe- 
cially-hardened steel, can be inserted in place in a few minutes. 

Safety is an inherent feature of Walco Wrenches. All parts 
are of drop-forged steel, with integral forged housings; all 
parts are heat-treated and Parkerized against rust. The renew- 
able lower jaw cannot slip, and even severe abuse cannot spoil 
Walco’s grip. No tools are necessary to replace the spring. 
Adjustment is easy—as the nut can be spun with the palm of 


the hand. 


Walco—strongest made and longest lived—in the long run 


will save you the most money. 






VALVES 
FITTINGS 
and TOOLS 


Backed by 
94 Years’ Service 








WALWORTH COMPANY 
60 EAST 42nd STREET, NEW YORK 
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PRE-PROVING WALWORTH QUALITY 


This metallurgical microscope dis- 
closes and records the internal strue- 
ture of metals, thus providing a 
check on the quality of product... 
in the forged state .*. . after heat 
treatment . . . after subjection to 
service ...or anv simulated service 
condition. 

This microscope is another of the 
many devices with which Walworth 
predicts the uniform high quality 
of its products. Field performance 
finds Walworth quality unsurpassed. 
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DISTRIBUTORS IN PRINCIPAL 
CITIES THROUGHOUT THE WORLD 
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The Ny pestle i Ors Ls 61 


PLAY SANTA “CL AUS IF 


IN A HOUSE. WARMING PRESENTATION 
THE FORWARD MARCH OF GOOD HEATING 


Nwaveo 


Extends to Bou This Christmas Dap 
Its Warmest, Heartiest Greeting 


But every heating day °ivaveo extends assured warmth 
and comfort to every room and every member of the family. 


And here is how 


we will prove it:— 


You may try these valves 
before you buy them. Try 
them on your most trouble- 
some job—on unbalanced 
old jobs—on your coldest 
room or radiator. Fill in the 
attached coupon for de- 
tailed information. No ob- 
ligation to purchase—sim- 
ply try them—then you'll 
buy them. 




















